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A Comprehensive Service 


To the Forest Industries Big Value 


HARDWOODS 


We have good stumpage and good 
mills and we're making mighty good 
lumber. Try a car and be convinced. 








Forest Engineering. 
Timber Estimating. 
Timber Appraising. 


® 100,000 ft. 1” Sel. and Bet. kiln dried Birch 
— gees f° te: Gomme tle dred Be 
Aerial Forest Surveying. Wwe-tes ft i> Wet f Semmes snr cried Surse 
Timber Financing. 100;000 ft. 1” No. 2 and Better Brown Ash 
30,000 ft. 6/4” No. 3 Soft Elm 


Management of Lumbering Operations. 
Management of Timberland Estates. 
Purchase or Sale of Timberlands. 
Explorations and Timber Prospecting. 
Consulting Work. 


Send for Illustrated Booklet describing 
nature of our services. 


James D. LA C E Ye Co. SA ine 


“KORRECT-MAKE” MAPLE FLOORING 
000 ft. 13/16xI/2” First Grade 

-000 ft. 13/16xI/2” Second Grade 
*‘KORRECT-MAKE” BIRCH FLOORING 
,000 ft. 13/16x244” Third Grade 

40,000 ft. 13/16xI'/2” First Grade 

18,000 ft. 13/16x1/2” Second Grade 

13,000 ft. %xi/2” First Grade 


1 car VYoxtY2- 4 No. | Hardwood Lath 
1 car %x1'/2-32” No. | Basswood Lath 
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KQNEELAND-M*LURG 
LUMBER COMPANY 
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orse Wis. “11; ; 
Timber Land Factors HARDWOODS Phillips, Wis. Ph illips, Vis. 
Established 1880 HEMLOCK : 
CHICAGO NEW YORK SEATTLE PINE 
231 So. LaSalle St. 350 Madison Ave, 626 Henry Bldg. lad er, — 
NEW ORLEANS JACKSONVILLE MAPLE ANDGIRCH Slag 
Pere Marquette Bldg. Barnett Natl. Bank Bldg. FLOORING 
MONTREAL MEMPHIS VANCOUVER 
Castle bldg. First Natl. Bank Bldg. Vancouver Block. 


























Make Money on These 
REDWOOD Items 


Siding Mouldings 
Frames Doors 
Finish Lattice 
Porch Work Columns 


Redwood is practically everlasting. These are the 
usages that need durability. Therefore, Redwood is 
the logical wood to sell for all the above items. 


Your investment in Redwood need not be large. We 
can ship you (from Chicago or direct from mill) all of 
the above Redwood items mixed with limited quanti- 
ties of Douglas Fir flooring, ceiling, drop siding and 


finish. 





Let us have your inquiries. 





Some Wide, Clear Redwood MEMBER 


HAMMOND LUMBER Co., Inc. “S1.73%.35%.5" CHICAGO 


Local Telephone, Pullman 0420 Long Distance Telephone, Riverdale 100 





New York Office :— Hammond Lumber Co., Samoa, Calif. 
“¥ 17 Battery Place | MILLS AT Hammond Lumber Co., Mill City, Ore. 
big 5 Hammond - Tillamook Lbr. Co., Garibaldi, Ore. USE REDWOOD 
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An Epoch-Marking Lumber Shipment 


RAUGHT WITH interest to the lumber trade is the news story 
CH appearing in this issue telling of the shipment by the Weyer- 
haeuser Sales Co., from four of the affiliated mills of the 
organization, located in Washington and Idaho, of a train of 58 
cars, containing more than a million and a half feet of lumber, 
consigned to North Dakota retail dealers. 

This is affirmed by lumbermen and railroad officials to be the 
largest rail shipment ever made by a single sales organization or 
producing group. When it is also considered that this lumber is 
destined for retailers in a single state, and that state one in which 
conditions for some time past have not favored heavy consumer 
buying of lumber, the incident is most encouraging. 

It is, in short, as said by the general manager of the sales com- 
pany, significant of the restoration of healthy business conditions 
in that state, and is the earnest of an era of building activity on 
the farms and in the towns that has long been on its way and now 
seems to have arrived; or at least, to have given sure promise of 
materializing with the influx of crop money this fall, for retailers 
do not lay in stocks of lumber, in these days, unless they see imme- 
diate—or at least early—prospects for selling them. 

But in addition to the optimism and good cheer which news of 
this heavy retail buying in a state which agriculturally and in 
some other respects has had such hard sledding the last few years, 
should disseminate throughout the lumber industry and the entire 
business community, there is another aspect of very pronounced 
interest, and that is the fact that these dealers are stocking up 
with lumber of such high quality, signifying an appreciation of 
and demand for quality in lumber products that is fraught with 
good for the entire industry. 

Proof of this is found in the fact that while the train consists 
of mixed car orders, suited to the individual needs of the different 
retailers to whom they are consigned, each car includes, at a 
minimum, the required percentage of the sales company’s 4-Square 
packaged products. This hearty acceptance by the North Dakota 
retailers of an identified and labeled product is of significant 
interest to the lumber trade at this time when the identification 


of lumber products is being so widely discussed throughout the 
industry. 





The Commercial Value of Beauty 


ROBABLY never in the history of mankind has beauty been 
so eagerly sought, as a commercial asset, as at present. It 
would of course not be true to say that the people of the 

present period show a greater appreciation of sheer, abstract beauty 
than those which have preceded, for everyone knows that the golden 
age of art, with its exaltation of beauty, lies far in the past. 
There is, however, this to be noted—that the olden creed of “Art 
for art’s sake,” is today altered to “Art for sales’ sake.” 

Open the pages of your magazine and see how such familiar ob- 
jects as bath tubs, and even sinks—to mention only two of many 
articles that might be named—have taken on new beauty of design 
and color, especially the latter. Passing through a department 
store the other day this writer observed an array of cameras—not, 
however, the familiar oblong black objects of past years, but of 
new designs and beautiful in all the colors of the prism. 

Why these changes? Simply because shrewd merchandising 
minds have rediscovered the potent appeal of beauty, when imparted 
even to goods and articles of ordinary utility. 

The lumberman must not scorn or minimize the strength of the 
appeal of beauty. To do so is to neglect a powerful though subtle 
sales agent. True, neither the lumber manufacturer nor the dealer 
can go very far, in the present stage of development of the industry, 
in the direction of beautifying most of the staple items which he 
produces or distributes. There is of course a certain natural beauty 
in many forest products, and this in some notable instances is 
being enhanced by artificial treatment and processes. Doubtless 
developments along these lines will be carried much further as the 
lumber industry advances along the path of greater refinement and 
adaptation of its products. 

But quite apart from the goods and products which he handles, the 
modern lumber merchant has ample opportunity for enlisting the 


aid of art and beauty in promoting his business. One phase of that 
opportunity consists in making his buildings and business premises 
in general so attractive that people will not only be favorably im- 
pressed, but actually drawn thereto to transact their business, other 
factors being equal. This is no fantasy or idle dream. It has been 
done, and it is being done in ever increasing degree. The day 
when the lumber store was simply a conglomeration of building 
materials housed in a severely plain if not actually ugly ware- 
house is past—or at least is passing. Not without reason did 
William Allen White comment editorially upon the new yard of 
an Emporia (Kan.) concern pictured in the AMERICAN LUMBERMAN 
of Aug. 11, saying in part: 

“This building adds greatly to the beauty of that neighborhood. 
It probably cost a little more to erect a beautiful business edifice 
than it would to have built a cheap-looking one, but the additional 
cost adds greatly to its value and to the prestige of the firm making 
the investment. Nothing produces such good returns as good archi- 
tecture in business buildings. This lumber company deserves the 
thanks of the community for its public spirit and its artistic enter. 
prise.” 

There, in a nutshell, is stated by a keen observer and writer the 
reason and justification for attractive, even beautiful, lumber store 
buildings and surroundings. , 





An Association with a Unique Purpose 


HE VALUE of associated, organized effort is attested by the 
© effective functioning of a multitude of associations, many of 
them in operation in fields other than those of industry or 
commerce. It is being constantly proved that what men acting 
individually can not possibly accomplish may be brought to pass 
through unified and coérdinated effort. Probably not many people 
know that there is in existence an. important international asso- 
ciation having for its sole object the elimination, or at least the 
control, or the rat pest. This association, which was founded in 
1902 and has headquarters in Copenhagen, Denmark, is called the 
“International Associatiofi for the Rational Destruction of Rats.” 
From this title, it would appear that there are irrational methods 
cf combating this pest, which probably is true. At any rate, the 
resources of science are being brought to bear upon the rat population 
which, small though the constituent units be, nevertheless is one of 
the most formidable scourges of mankind. It has been estimated that 
in the United States alone the economic loss caused by rats exceeds 
a billion dollars a year. Besides this, the rat is a standing menace 
to public health, being one of the most dangerous of epidemic dis- 
ease carriers. And humankind, which is the greatest sufferer 
from the rat, is mainly if not solely responsible for its continued 
existence, according to a recent writer in a French magazine de- 
voted to modern science, inasmuch as mankind supplies the rat 
with shelter and food, without which it would die out. This writer 
sums up the article referred to by saying: “The rats must be 
deprived of homes, which is the business of the architect and 
builder, and of food, which is the business of the sanitarian.” 





Getting a Broader View of Politics 


S HAPPENS once in four years, the vacation season and the 
A presidential campaign overlap. 

No right minded person suggests that vacation days be 
given over to dull and painful researches. But many business 
men away from their desks find relaxation and fun and personal 
profit in discovering what their fellow citizens think about public 
questions and why they think as they do. These amateur investi- 
gators don’t make a task of their inquiries. The whole business 
consists of talking with strangers, listening a great deal and keep- 
ing the conversation going along lines in which the inquirers are 
interested. 

Such an investigator will discover all over again that political 
ideas are largely colored by business interests. Why should they 
not be? To most men, business is central. It is the thing that 
brings them comfort and opportunity, that educates their children 
and that gives power to their impulses toward social betterment. 
Business necessarily comes into contact with government. From 
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time to time it asks for governmental aid of one kind or another, 
and it must submit to official regulation. Business could not avoid 
politics if it would. 


This public regulation, springing as it does from a thousand 
sources and assuming a thousand forms, rises immediately from 
the duty of government to conserve the interests of all the people. 
But of course it creates misunderstandings and ill feeling. To 
one group the demands of another group usually seem unreason- 
able. It is natural for us to appreciate factors of value to us and 
to underestimate those which lie outside the circle of our imme- 
diate interests. We easily conclude that persons who do not 
think as we do are dull and predatory, a menace to public welfare. 

A vacation usually takes a man into distant parts of the country 
and shows him some of these other occupations at first hand. When 
seen in their native settings, these strange and alien beliefs often 
appear rather natural and reasonable. The man from a small town 
may visit more densely populated areas and there learn something 
of the services and difficulties of big business. The city man, in 
his turn, may motor through the great agricultural regions and 
learn something about the importance of stable farm markets and 


the human as well as the commercial value of adequate farm 
returns, 

In any event the vacationist can meet all sorts of people repre- 
senting all sorts of occupations.- Americans are always ready to 
talk, and they will talk thoughtfully and temperately if the inquirer 
shows a desire to learn and not merely to argue. The present 
political campaign is dealing with a number of questions on a 
closely reasoned and persuasive basis, and nearly every voter has 
rather thoughtful reasons for his own beliefs. It is well worth 
while to hear his statements, trace them back to their roots and 
estimate the real factors which make him and his class think as 
they do. 


If the army of vacationists will play this game of give and take 
in good temper, there should be an educational result of consider- 
able value. It may change few votes; but it should prepare for 
the period following the election when the winners must face the 
duty of weaving all these social and political and commercial 
threads into a fabric of national policy. -Statesmanship has need 
for knowledge and tolerant understanding; not only among leaders 
but also in the ranks of private citizenship. 








Practical Instruction in Forestry 


ASHLAND, Wis., Aug. 13.—Efforts are being 
made by the forestry department of the Univer- 
sity of Michigan to obtain a tract of 1,200 to 
5,000 acres of forest lands in upper Michigan 
suitable for the establishment of a University 
of Michigan northern forestry school, where 
students in residence at Ann Arbor and others 
may take the field for practical instruction in 
forestry, according to Prof. A. G. Craig, of the 
forestry department. Primeval forest condi- 
tions are desired, with growth representative of 
both conifers and hardwoods. 


Waste Prevention Contest Rules 


CotuMsBus, Onto, Aug. 15.—The rules gov- 
erning the 1928-1929 National waste preven- 
tion contest, sponsored by the National Lum- 
ber Manufacturers’ Association, of the com- 
mittee on which M. W. Stark, vice president 
and general manager of the American Column 
& Lumber Co., of Columbus, is chairman, are 
radically different from those in the previous 
contest which ended March 1, 1928. Instead 
of having the contest for the coming year end 
at a certain date, entries are received all of the 
year and awards will be made as soon as pos- 





West Side Hardwood Club Meets 


[Special telegram to AMERICAN LUMBERMAN] 

Pine Biurr, Ark., Aug. 15.—The West Side 
Hardwood Club held its regular monthly meet- 
ing at Hotel Pines today, and while the attend- 
ance was smaller than usual this did not 
dampen the optimism of those present. In the 
absence of President E. H. Elsberry, the meet- 
ing was called to order by W. H. Brooks, vice 
president. 

Statistics as reported by 27 mills showed 
6.200,000 feet of green flooring oak; 6,700,000 
feet of dry flooring oak, and orders for 4,200,- 
000 feet of flooring oak. Orders for other hard- 
woods totaled 11,400,000 feet, and green and 
dry stocks on hand of 91,000,000 feet, with 
logs at 4,000,000 feet. Inquiries are reported 
tobe heavy, and a fair volume of business is 
being placed. 

The next meeting of the club will be held 
Sept. 19, at which time the annual election of 
officers will occur. 





Tue UNItTep States uses as much saw tim- 
ber as all the rest of the world, and uses two- 
fifths as much of all woods as the rest of the 





world. In 1906 lumbermen cut approximately 
280 cubic feet of wood from our forests for 








sible after the receipt of the entries, in case 
they prove worthy. 

All persons employed or engaged in or con- 
nected with the manufacture of lumber and 
other sawmill products, either in woods opera- 
tions, in transportation of forest products to 
the mill, or in saw or planing mill operations, 
and all persons in the employ of timber land 
owners are eligible to submit entries. 

The character of the entries is the same as 
in the previous contest and includes all new 
or original practical devices, pieces of equip- 
ment, or specific methods that will prevent 
waste, utilize waste material otherwise not 
usable, or improve the quality of the product, 
in any logging or sawmill operation between 
stump and finished lumber. It is announced 
that original, practical devices that will effect 
substantial reduction in the cost of efficient 
lumber manufacture and new meritorious de- 
vices will also be accepted. 

The other conditions of the contest relative 
to the necessity of submitting a clear statement 
and supporting evidence to show the utility 
of the device or piece of equipment refnain the 
same as in the previous year’s contest. 

Two pieces of timber that helped to sustain 
the roof of the White House are to be made 
permanent exhibits at the University of Syra- 
cuse. These pine timbers were removed from 
the White House last summer when the roof 
was repaired. Each had been in use 112 years, 
and is said to have been cut from a tree over 
a century old. 


On a big redwood operation in California, a 
“Sixty” logging cruiser is being used for 
clearing the way for a shovel making a grade 
for a railroad. This is called “chunking out” 
with a pole line—something rarely seen in a 
logging operation. The “Sixty” is equipped 
with a Willamette double-drum winch 


every man, woman and child in the country. 
Now, however, with higher costs of lumber 
and of transportation, resulting in greater care 
in wood utilization, the forests are called on for 
only about 200 cubic feet per capita—about six 
times as much per capita as is used in western 
Europe. 





Shipments Lead; Orders Above Cut 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuineton, D. C., Aug. 16—Two hundred and seventy-eight softwood mills of six asso- 
ciations, with normal production of 173,898,000 feet, gave actual production during week ended 
Aug. 11 as 89 percent, shipments 90 percent and orders 85 percent of normal production. The 
week’s shipments were 102 percent and orders 101 percent of actual production. The week’s 
figures for normal and actual production, shipments and orders follow: 

















No.of Normal Actual 
Sorrwoops— Mills Output Output Shipments Orders 
Southern Pine Association.........cceceeeeee 148 80,864,000 70,536,000 77,553,000 81,763,000 
Western Pine Mfrs. Association............ 33 35,925,000 34,303,000 32,862,000 29,508,000 
Calif. White & Sugar Pine Mfrs. Assn....... 15 21,745,000 20,849,000 17,512,000 13,810,000 
California Redwood Association............ 15 9,069,000 6,610,000 8,514,900 6,127,000 
North Carolina Pine Association............ 60 13,710,000 9,069,000 9,351,000 . 9,723,000 
Northern Pine Mfrs. Association........... 7 12,585,000 12,075,000 9,482,000 6,365,000 
278 173,898,000 143,442,000 155,274,000 147,296,000 
West Coast Lumbermen’s Association....... CES. -  “stecrdas 127,779,000 134,383,000 140,791,000 
Northern Hemlock & Hardwood Mfrs. Assn. 51 23,200,000 6,439,000 6,477,000 5,007,000 
TR DD «6.63 05. 640 Cerda n« tenon ea fe 277,660,000 296,134,000 293,094,000 
HARDWOODS— - 
Northern Hemlock & Hardwood Mfrs. Assn. 817 16,985,000 7,348,000 10,225,000 9,828,000 
Hardwood Manufacturers’ Institute......... 285+ 76,211,000 49,872,000 57,706,000 55,347,000 
Totals, hardwoods ......... S kas etm mss SOLO 93,196,000 57,220,000 67,931,000 65,175,000 


+Units of daily capacity of 35,000 feet. 


Northern Hemlock & Hardwood figures are for week ended Aug. 4. 
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Transit Arrangement on Logs 

We are anxious to find out about transit ar- 
rangements on logs. We wish you would cite 
us points where such transit arrangements are 
in effect. We understand this arrangement is 
in order and is in effect in some places whereby 
freight is paid on the incoming logs at the regu- 
lar rate and when the lumber is shipped, the 
freight on the lumber is charged at the regular 
lumber rate on lumber from the mill to destina- 
tion, and half of the freight already paid on in- 
coming logs is credited.—Inquiry No. 2,193. 

[This inquiry comes from a manufacturing 
concern in Pennsylvania. Transit arrange- 
ments on logs and on the lumber manufactured 
from them are provided for by the tariffs of a 
number of railroads. Several of the lumber 
manufacturing centers in the South have such 
arrangements and the practice prevails in other 
sections of the country also. The description 
of the log transit arrangement given by the 
inquirer does not tally exactly with the rules 
laid down in some tariffs. The principle in all 
the rules is the same, however, in that all pro- 
vide for a rate concession in the rate on logs 
shipped in and products of such logs shipped 
out. 

The inquirer has been referred to sources 
of more definite and detailed information re- 
garding this subject.—Ebrror. | 


Soda Dipping for Blue Stain 


I would appreciate some information in regard 
to soda dipping oldfield and yellow pine to pre- 
vent sap from turning blue. What soda is used? 
—Caustic soda?—Sal soda?—Or Bicarbonate of 
soda? Is it used hot or cold? How long is 
wood kept in this solution?—INQuiry No. 2,190. 





[This inquiry comes from a Minnesota lum- 
berman who temporarily is in the South. The 
information he asks for has been published 
several times in the AMERICAN LUMBERMAN. 
As, however, the matter is one of perennial in- 
terest, the presentation of this information 
again may be helpful to many readers. A 
number of years ago at a meeting of the Lou- 
isiana Mill Managers’ Association, C. C. Shep- 
pard of Oakdale, La., at that time president of 
the organization, gave a rather detailed descrip- 
tion of soda dipping, in part as follows: 

“Mrxinc—A mixing tank of at least 100- 
gallon capacity should be provided, eauipped 
with a steam coil to heat the water. This 
tank should be filled with water and enough 
soda used in it to bring the solution to 5 per- 
cent or more specific gravity, and the contents 
of this tank should be stirred thoroughly unti! 
the soda is dissolved. The water in this mixing 
tank should be 125 to 140 degrees Fahrenheit 
when the soda is put in it and mixed. 

“Testinc—The proper way to test the solu- 
tion is to take a quantity of it out of this mix- 
ing tank after it has been thoroughly mixed and 
cooled to 100 degrees Fahrenheit, and tested 
with a hydrometer and it should show 5 per- 
cent or more specific gravity. (A hydrometer 
and thermometer for use in this work will be 
furnished free of charge by soda manufactur- 
ers. ) 

“A pipe should be run from this mixing tank 
to the dipping vat and this dipping vat should 
be kept filled with the mixed solution full 
enough to cover the lumber at all times as the 
lumber passes through the vat. The contents 
of this dipping vat should be tested from time 
to time to see that the specific gravity is main- 
tained at the correct figure. The water in the 
vat should be kept at a temperature of 160 
degrees Fahrenheit, or higher if possible at all 
times. The temperature should not be permit- 
ted to go below 160 degrees Fahrenheit. If it 
does, satisfactory results will not be obtained. 

“After the lumber is taken from the chain 
to the yard, it should be properly stacked 
inside of twenty-four hours. If the above in- 


structions are followed, using a good grade of 


alkali or modified soda and the lumber is 
stacked with plenty of air space between the 
boards, sap stain will be entirely prevented.” 

Additional information on this subject is 
contained in a technical note of the Forest 
Products Laboratory on “The Staining and 
Molding of Lumber and Other Products,” by 
E. E. Hubert, assistant pathologist. Similar 
information is contained in the Department of 
Agriculture Bulletin 1,037 entitled “The Con- 
trol of Sap Stain and Mold and Incipient De- 
cay in Green Wood with Special Reference to 
Vehicle Stock.”—Ebrror. | 


When 50 Percent Is Offgrade 


We have a customer who got a car of B&Btr. 
yellow pine finish which was shipped from the 
South and he refused the car. When he had 
this car re-inspected by the association in- 
spector the lumber graded out about 50 per- 
cent up to B&Btr. and the other 50 percent 
was offgrade. Our customer does not want 
this stock at all, neither the stock that is up 
to grade nor that that is offgrade. 

Will you kindly advise us what you think 
in regard to this? We thought that if the car 
was re-inspected and over 5 percent offgrade, 
our shipper had to take the car back /f the 
customer did not want it or is our cvstomer 
obliged to take this stock that is up to grade? 
We shall be glad to hear from you advising 


us what you know about this.—INQUIRY No, 
2,187. 


[This inquiry comes from a Wisconsin 
wholesale lumber concern. Paragraph 119 of 
the American Lumber Standards provides that 
in case of complaint regarding grade but not 
involving measurement (tally), the buyer is 
required to accept that part of the shipment 
of lumber of Standard grade or Standard 
Yard or of Standard Industrial size, which is 
up to grade, or of Standard Yard or Stand- 
ard Industrial size as the case may be, hold- 
ing intact that portion that is in dispute for 
official inspection. 

Paragraph 120 provides that if upon official 
association re-inspection 95 percent or more of 
the shipment is found to be of the grade 
sold, the material below grade is to be accepted 
by the buyer as of its actual grade. When 
the de-grades are in excess of 5 percent of the 
shipment, or when the de-grades are found 
upon official re-inspection to be more than one 
grade lower than the grade invoiced, the de- 
grades shall be the property of the seller. 

Evidently that part of paragraph 120 re- 
lating to shipments where the de-grades are in 
excess of 5 percent of the shipment or more 
than one grade lower than the grade invoiced 
fits the case cited by this inquirer. In such 
case the de-grades. are the property of the 
seller, that is, the buyer is not obliged to accept 
them.—EniTor. | 
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A contract has been let by | City, Leavenworth, St. Joseph,| York and ‘Pennsylvania, and of 
the Yo Semite, (Calif.), com-| Atchison, Kansas City and/narrow gauge lines, in Ohio, 


missioners to bore a hole in aj other points? The trouble has| Iowa and Texas. 


No new lines 


stump in the Tuolumne grove | been heretofore that the rail-| of any considerable magnitude 


of big trees, so that the stage | way rates were so high it was| have 


been undertaken. The 


can pass through. The stump | found impossible to compete| average cost per mile of the 


is 33 feet in diameter, and the | 
hole will be 12 feet wide by 10 
feet high. 


*+_ * * 


William Addis of Grand 
Rapids is said to be the most 
successful tramway lumberman 
in Michigan. His camps are 
located near Walton, and he 
employs 150 men and forty 
teams. He is running two 
tracks and is putting in over 
200,000 feet of logs a day. He 
has already put 7,000,000 feet 
in the river and has about 
8,000,000 feet under contract. 


ee &-.¢o 


At a conference at St. Paul, 
Minn., between Eau Claire and 
Chippewa Falls, Wis., lumber 
manufacturers and certain 
western railway companies, the 
question came up: Why can’t 
the 18,000,000 feet of Chippewa 
lumber which is annually 
floated down the Mississippi 
and distributed to consumers in 
the West from points between 
St. Louis and Dubuque be 
shipped direct from the Chip- 
pewa Valley via the West Wis- 
consin, Sioux City and other 
roads to the markets of Sioux 
City, Lemars, Council Bluffs, 





Omaha, Fremont, Nebraska 


with the lower river route. The 
railroads decided they would 
make a rate satisfactory to the 
lumbermen. They did so, and 
the manufacturers were more 
than pleased at the low figures. 
This is going to bring about a 
change in the manner of selling 
lumber and can not fail but 
prove advantageous to every- 
one. It will benefit the logger 
and manufacturer; it will add 
largely to the prosperity and 
growth of Chippewa Falls, Eau 
Claire and Menominee; it will 
give the consumers cheaper 
lumber and still add to the 
amount received by the manu- 
facturer. 


* * * 
Hon. George A. Mitchell, an 
extensive lumber dealer at 


Cadillac, Mich., a few days ago 
was thrown violently from his 
buggy, striking his head 
against a stump, which caused 
a fracture of his skull. He is 
not expected to recover. 


* * 8 


The total mileage of rail- 
roads in operation in this coun- 
try at the close of 1877 was 
79,208, being an increase of 
2,177 miles since the close of 
1876. The largest number of 
miles built has been in New 





completed road, on the basis of 
capital stock and funded and 
floating debts, is $60,699, in- 
cluding equipment. 

* * * 


The shingle mills of Orange, 
Tex., average 2,000,000 as their 
weekly cut. Shipments of lum- 
ber and shingles from Orange 
are steadily increasing. — 

* # * 


Thomas & Vandemark, a new 
firm of lumber manufacturers 
in Orange, Tex., have just pur- 
chased a large lot of pine logs 
to begin business on. 

* ¢* 

Some of the business men at 
St. Louis, Mo., and other points 
on the Mississippi River are 
endeavoring to excite some in- 
terest in a project which has 
for its object the opening up 
of a direct trade between the 
Mississippi Valley and Brazil. 
The main thing to be done is to 
establish a line of steamers 
running from New Orleans to 
the principal Brazilian ports, 
and this part of the work is 
now well advanced. Among 


other things it is claimed that 
pine lumber will be largely in 
demand among the Brazilians 
and their neighbors. 
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Large Southern Pine Sales Are Stiffening Prices 


Orders for southern pine during the week ended Aug. 10 
exceeded the 3-year average production by 1.11 percent, 
and the average bookings per mill were larger than during 
any week since that ended May 4. To date this year, ship- 
ments have exceeded the cut by 7 percent, while orders 


have been 8 percent above it. Unfilled orders on hand 
Aug. 1 were heavy, averaging 1,304,260 feet a unit, which 
is equivalent to about three and a half weeks’ production 
at current rate. Output is not being pushed, actual oper- 
ating time during the week ended Aug. 10 being 11.34 
percent less than 60-hour standard. Southeast and Florida 
mills have recently been forced down by a tropical hurri- 
cane followed by heavy and continued rains. Concentra- 
tion yards in small-mill sections report that these minor 
producers are cutting very little, and that dry yard stocks 
are much reduced. Yard buying is quite active, and prac- 
tically all items of commons and uppers are covered. 
Country yard buying has continued good, and city yards 
have recently been entering the market. There is an excel- 
lent domestic demand for timbers and car material. Even 
larger demand is counted on, and advances are predicted. 


Eastern Spruce Recently Weak but Now Strengthening 


Business in eastern spruce has been a little quiet owing 
to the prevalence of very*warm weather in the East. Some 
manufacturers had been quoting $40 base on frames, and 
the whole market had a tendency to soften to that figure, 
but recently one of the large mills closed down for a month, 
and quotations tend to rise again to the $42 level. Random 
lengths from Canada are somewhat dull, but prices are 
maintained rather well on the $34 basis, though some busi- 
ness is placed for less. Offerings of dry boards are small, 
so that although not a great quantity is being sold, quota- 
tions stay very firm. 


Inland Empire Has Large Order Files; Prices Rising 


The outlook for Inland Empire pines is becoming much 
better by reason of the prospective demand from Northwest 
farming sections, supplementing that from further east 
which results from increase in building activity. The mills 
recently have been operating at 98 percent of normal, com- 
pared with 94 percent for the first thirty-one weeks of the 
year, but output is much curtailed, as it often mounts to 
50 percent above normal in summer. Bookings since the 
first of the year have been 19 percent larger than the cut, 
compared with an excess of only 6 percent for the corre- 
sponding period of last year. The producers are in strong 
statistical position, as 33 mills on Aug. 4 this year had 
unfilled orders for 136,084,000 feet, while the same number 
of mills on Aug. 6 last year had unfilled orders for only 
83,018,000 feet. Quotations continue to strengthen, there 
having recently been advances of $1@2 on fir and larch 
common and selects, and further increases on Pondosa. 


California Pine Producers Have Heavy Order Files 


That California pine mills are in very strong position 
is shown by the latest monthly report for July 1. While 
their total orders were 4.9 percent, or 9,820,000 feet, larger 
than on July 1 of 1927, their stocks were 2.1 percent, or 
11,043,000 feet smaller. The situation as to uppers is even 
stronger. Unfilled orders for No. 3 shop and better on 
July 1 this year were 41.8 percent, or 15,721,000 feet, larger 
than on the same date last year, while stocks had declined 
13.4 percent, or 23,422,000 feet. On July 1, twenty-four 
operations had unfilled orders equivalent to 35 percent of 


Lumber Statistics Appear on Pages 54 and 55; 


their stocks of uppers, 42 percent of their stocks of com- 
mons, and about 170 percent of their holdings of box shook 
and cut stock. Box grades have been quite strong, and 
uppers, especially in sugar pine, have shown further ad- 
vances. Production recently has been a little lower than 
normal, though output since the first of the year has aver- 
aged about two percent larger. 


Coast Mill Bookings Are Far Ahead of the Production 


Heavy bookings are shown by telegraphic reports of the 
West Coast mills for the week ended Aug. 11, these exceed- 
ing production by 13 percent, while shipments for the same 
164 mills were only 3.08 percent above the production. 
Cumulative figures since the first of the year for 100 identi- 
cal mills show that total orders to the above date were 11.04 
percent above production. 

The latest figures on distribution, covering 120 identical 
mills, show that rail trade had become quite active in the 
two weeks ended Aug. 4. In rail territory, there has been 
a large call for dimension, which has been difficult to fill. 
Drop siding had become so badly oversold that some rail 
mills bought strips from the cargo plants for working to 
this pattern. Mixed cars are hard to place, and prices on 
them are very firm. 

Export buying has recently expanded, and it is said that 
the greater part of it is being done for Australia, as Japan- 
ese trade has been a little quiet, though lower freight rates 
are expected to stimulate it. 

Shipments to the Atlantic coast are large. While a good 
deal of the material is shipped unsold, reports are that it 
finds ready buyers at eastern ports. California takings are 
not large, but stocks at California ports are becoming 
depleted while prospects are good for fall business, so that 
increased purchases for that market are probable. 


Northern Hardwood Output Low;: Quotations Are Firm 


Business in northern hardwoods continues slow, though 
there is evidence of gradual improvement. Bookings in the 
week ended Aug. 4 were 14 percent in excess of produc- 
tion, but the mills were operating at only 43 percent of 
capacity. The mills have firmly stuck to their policy of 
cutting according to the needs of the market, sales for the 
first thirty weeks of this year having amounted to 78 per- 
cent of the output, compared with 79 percent for the same 
period of last year, so that there has been no unusual accu- 
mulation this year. Production normally falls to a low 
point in the fall, and it is confidently expected that fall 
trade will take good care of present stocks. Quotations 
are quite firm, and are deriving good support from the 
strengthening tendency in southern hardwoods. 


Southern Hardwood Prices Show Tendency to Advance 


Sales of southern hardwood mills had exceeded their cut 
since the first of the year to Aug. 11 by about 155,000,000 
feet. For the one week ended that date, orders were 11 
percent above the cut, which was more than thirty percent 
less than normal. On the other hand, demand from all prin- 
cipal consumers is steadily improving, and they are begin- 
ning to find that some items are a little difficult to secure. 
Producers are taking a stiffer attitude on prices, as a result. 
The market as a whole remains on about its recent level, 
butynany firms have advanced flooring oak and thick auto- 
mobile stock, and a few have made advances practically 
throughout their lists. Increased demand from furniture 
plants is putting strength in sap gum prices. Buying by 
the millwork industry and the cabinet trades has also 
gained. Higher prices are confidently expected. 


Market Prices and Reports on Pages 77 to 81 
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Wood Uses Broadening as Result of TX Work 


Splendid Examples of Wood’s Durability—Wood Ajrplane Hangars Find 


Favor—Progress in Home Modernizing Movement 


Wasuincton, D. C., Aug. 13—The At- 
lantic coast line between Cape May and Sandy 
Hook, N. J., furnishes several splendid ex- 
amples of the durability of wood construction 
possessing an unusual appeal. Back in 1849 
the New Jersey Coast Guard erected a series 
of stations along this coast. Some of these 
stations are still serving the Government and 
many private individuals. 

The Southern Cypress Manufacturers’ As- 
sociation is having photographs made of these 
old wood structures. 

In 1890, after a service of 41 years, several 
of the old Coast Guard buildings no longer 
required by the Government were taken over 
by residents and remodeled into summer cot- 
tages. All of the latter are still in good con- 
dition and are used every summer. 

The cypress shingles and weatherboards 
still show traces of the original red paint 
which distinguished these stations in earlier 
years and caused them to be popularly known 
as “Red Coast Guard Stations.” 

Experience with the early stations led Gov- 
ernment officials to reshingle many of the 
later Coast Guard buildings with cypress in 
1890. 

Of course, it is realized that Coast Guard 
stations usually are so located as to feel the 
full force of wind and weather. These build- 
ings have borne their full share of stress and 
are still going strong. 

The National Lumber Manufacturers’ As- 
sociation is keenly interested in the photo- 
graphic project on which the Cypress associa- 
tion has embarked. While many older wood 
houses have been photographed from time to 
time, it is seldom that an entire series of 
buildings such as the Jersey Coast Guard sta- 
tions and ex-stations comes to public notice. 


* * * o * 


Working on “Use of Lumber on the Farm” 


C. F. Miller, of the central division, is at 
headquarters working on corrections and addi- 
tions to the booklet, “Use of Lumber on the 
Farm,” a second edition of which is soon to 
be run off. The first run of this booklet was 
60,000 copies. The second edition will be 
30,000 copies. Later on the publication will 
be completely revised, but the demand for it is 
so great that it was decided to run a second 
edition immediately. 


2 & 2 @ 


Much Lumber in Chicago Long Steel Bridge 


W. E. Griffee, of the central division, re- 
ports that the new bascule bridge being com- 
pleted across the Chicago River at LaSalle 
Street is the longest bridge in the Windy 
City and of the most up-to-date design and 
construction. Furthermore, while this is a 
steel structure, quantity of lumber used, aside 
from the merely temporary material, is quite 
surprising. All lumber used except that for 
temporary work received a 10-pound pressure 
treatment of creosote, so that the lumber part 
of the structure is quite as durable as the 
metal. 

Lumber used included 83,000 feet of 6x12- 


inch selected common Douglas fir for sub- 
planking, and 51,000 feet of 3x4-inch D&M 
select fir super planking. For the sidewalks 
3x16-inch dense merchantable southern pine 
joists and 3x4-inch D&M select fir planking 
were used. The sidewalks called for another 
26,000 feet of lumber. The white oak bump- 
ers, the lining in the machinery pits and the 
small amount of lumber in the control towers 
bring the total amount used up to approxi- 
mately 200,000 feet. 


> * *- * # 


Region of Perpetual Forest Production 


Franklin W. Reed, forester, now engaged 
in snaking an industrial forestry survey for 
the National Lumber Manufacturers’ Associa- 











“A National Man 
Will Help You” 


From the offices of the National Lum- 
ber Manufacturers’ Association in Wash- 
ington are being sent out 55,000 copies 
of an envelope stuffer to be used by 
manufacturers and wholesalers who are 
participating in the trade extension cam- 
paign. This stuffer is for the purpose of 
advising users of lumber that there is 
available information and_ technical 
service through fifty expert lumber spe- 
cialists and consultants in construction, 
architectural, engineering, agricultural 
and industrial uses of lumber, building 
code work and merchandising. “Make 
your wants known and a National man 
will help you,” is the definite message 
contained in this stuffer. 











tion, reports that the North Carolina pine 
region is one of perpetual forest production. 
Much of the land, Mr. Reed says, will grow 
a crop of pine sawlogs in 30 years from the 
stump. There are lumbermen in the region 
who have already harvested the second crop 
from the same lands and are now watching 
the third crop grow, although they are not 
yet old enough to retire from active business. 
One man informed Mr. Reed that eastern 
North Carolina, which he has known inti- 
mately for 30 years, is growing more timber 
today than ever before—and this with a fire 
protective system not yet complete or perfected, 
and with the forest tax problem still un- 
solved. 

Small tract, farm woodlot, forestry is profit- 
able there now and will be increasingly so in 
the future, Mr. Reed says. With the perfect- 
ing of the fire protection system and solution 
of the forest tax problem the four States 
comprising North Carolina pine territory prom- 
ise to have an annual production even greater 
than at present. The majority of the timber 


will be grown—and grown at a profit—by the 
small owners. 


* *+ &* * * 


Oakland Airport to Have Wood Hangars 


The Oakland Airport, California’s largest 
and best equipped flying field, is to have several 
two and three plane wood hangars. These 
hangars are intended primarily for individual 
plane storage and training school purposes, 
The three large hangars at the airport are of 
all metal construction. — 

R. W. Smith, of the western division office, 
who visited the steel hangars at Oakland, 
states that one of the mechanics with whom 
he talked spoke of these buildings as cold and 
drafty. Another remarked that he preferred 
working ‘on a plane outside rather than inside 
a steel hangar. Another mechanic declared that 
“working in steel hangars on a hot day in 
southern California is practically impossible.” 

The superintendent of the airport has been 
furnished copies of “Airplane Hangar Con- 
struction,” published by the National Lumber 
Manufacturers’ Association, which he says will 
be useful in construction. 


* * * * * 


Wood Platform at Hoover Notification 


It is estimated that the temporary wood 
platform erected in the Stanford University 
Bowl for the Hoover notification ceremony 
could easily accommodate 2,500 persons. The 
platform occupied one end of the stadium and 
was 100x250 feet. At Houston the Democrats 
turned to wood for the great hall to house 
the party national convention. In California 
the notification committee as naturally turned 
to wood for the speakers’ platform. A second 
wood platform was erected at Stanford Uni- 
versity to hold the loud speakers that carried 
the voices of the chairman of the committee 
and the nominee to the vast throng assembled 
for the ceremony. 


* . ’ . ” 
Home Modernizing Branch for Bay District 


The western division office has prepared pre- 
liminary plans for the organization of a branch 
of the Home Modernizing Bureau in the San 
Francisco Bay district. An initial meeting of 
building materials’ representatives was _ re- 
cently held at the Oakland Hotel under the 
direction of the western division and J. E. 
Neighbor, treasurer of the California Retail 
Lumbermen’s Association. Further meetings 
will be delayed until after the vacation season 
is over in order to insure full attendance. 
Meanwhile, Winfield Scott, public relations 
representative of the western division, will in- 
terview building materials men and others 
who may be interested in the movement. 


* *+ &* * * 


Discriminatory Insurance Fight Continues 

The popular protest against the unfair and 
discriminatory insurance rates on frame 
buildings and wood shingles in Minnesota is 
continuing unabated. E. J. Fisher, manager 
of the Minneapolis office of the National as- 
sociation, reports that the city council of 
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Minneapolis has filed a formal protest against 
the increased rates, signed by its fire chief, 
councilmen and the committee on civic condi- 
tions. This protest was approved on motion 
of Alderman Sidney Benson, who said: “The 
increases im insurance rates on frame _ build- 
ings is unreasonable and discriminatory.” 

Furthermore, the council has instructed its 
civic committee to investigate the feasibility of 
abandoning all insurance on city property now 
placed with insurance companies, creating in- 
stead a special fund from which fire losses 
would be paid. 

George W. Wells, State insurance commis- 
sioner, has received protests against the new 
rates from chambers of commerce and from 
official bodies in Red Wing, Wells, New Ulm, 
Rosemount, Morris and Granite Falls. 

The lumber interests are being ably repre- 
sented in the fight by manufacturers and deal- 
ers; the Minnesota Hoo-Hoo clubs; R. S. 


sioner Wells, who sat in a quasi-judicial ca- 
pacity and soum#fled the warning that he had 
authority to suspend the new rates. 


a = = 2 


Preservative Treatment of Wood Increasing 


More wood was subjected to preservative 
treatment in 1927 than in any earlier year and 
the number of wood-preserving plants in opera- 
tion was greater, says a report of the Forest 
Service prepared in co-operation with the 
American Wood-Preservers’ Association. 

During 1927 a total of 345,685,804 cubic 
feet of wood was subjected to preservative 
treatment, an increase of 56,363,725 cubic feet 
over the 1926 volume. The number of active 
plants last year was 187, against 180 in 1926. 
The number of new plants constructed during 
the year was ten. Five of the seven classes 
of material treated in 1927 showed increases 





——————— 





YOU AWAY. 








An Apostrophe to a Pine Board 


After contemplating the cost sheets and realization figures as pre- 
pared by the accountants and considering the demands of the manage- 
ment for better results, B. P. Head, secretary and general superintendent 
of the Kaul Lumber Co., Birmingham, Ala., indited this apostrephe to 
a pine board under the heading “In Memoriam.” 


A mere strip of pine lumber, but we cruised you, we surveyed you, we 
abstracted you, we bought you in the tree, we cut you, we skidded you, 
we hauled you, we built railroads to you, we loaded you, we transported 
you, we floated you, we ran you through the mill, we band sawed you, 
we gang sawed you, we resawed you, we edged and trimmed you, we 
sorted you, we dipped you in soda, we stacked you, we piled you, we 
dried you in the air, we kiln dried you, we humidified you, we weighed 
you and tested you, we bulked you down, we planed you, we dressed 
you, we end matched you and we graded you, we bundled you, we 
wrapped you in paper, we stencilled you, we stamped you, we stored 
you with care, we loaded you, we checked you and rechecked you, we 
sealed you from dust, we braced you, we shipped you, we accounted for 
you and statisticized you, we advertised you, and then—WE GAVE 


May posterity reap the benefits of thy tender handling and care. 














Whiting, secretary of the Red Cedar Shingle 
Bureau; William H. Badeaux, Northwest- 
ern Lumbermen’s Association; A. A. D. Rahn, 
vice president of the Shevlin, Carpenter & 
Clark Co., as well as by Mr. Fisher and C. FE. 
Close, of the central division office, Chicago. 
Messrs. Fisher, Close and Badeaux re- 
cently called upon Gov. Theodore Christianson 
to confer on legislation covering insurance 
rates necessary to protect the interests of the 
citizens of Minnesota. It was Mr. Fisher who 
discovered that the new rates had become ef- 
fective on June 15 and immediately called the 
matter to the attention of the National asso- 
ciation, city and State authorities and all 
others interested. The fight has been raging 
ever since and the volume of protests con- 
stantly increasing. Everybody seems to feel 
that the insurance folks “put one over” on 
them without the slightest advance notice, and 
the conference recently held in Minneapolis 
took the form of a popular protest, with every- 
body opposing the increases except the bureau 
directly responsible for them, and Commis- 


over 1926. Cross ties ranked first with 34,- 
631,906 cubic feet more than the year before. 
Poles were second with an increase of 14,517,- 
518 cubic feet. 


* * * *& * 


Wood Boxes for Train’ Control Devices 


Headquarters is advised that one of the 
leading railroads of the country in its specifi- 
cations covering instrument boxes for auto- 
matic train control devices has been careful 
to specify that all materials be of lumber con- 
forming to American Lumber Standards. 


* * * & * 


Airplane Hangar Bulletin Again Commended 


“The National Lumber Manufacturers’ As- 
sociation is performing a real service in issuing 
this book at a time when interest is so great 
and the establishment of airports contemplated,” 
writes Earl Ovington, chairman of the aviation 
committee of Santa Barbara, Calif. Of course, 
Santa Barbara is contemplating the establish- 


ment of an airport under municipal auspices. 

This booklet has been widely commended and 
used by cities and town actively interested in 
airport development, furnishing many out- 
lets for lumber. 


zs * *&* *k * 


Wood Best for Laboratory Furniture 


“An Analysis of Service Requirements of 
Laboratory Furniture,” just published by the 
National Lumber Manufacturers’ Association, 
summaries the advantages of wood for labora- 
tories as follows: 


1. Wood does not readily deteriorate 
through action of chemical solutions of 
fumes. 


2. _ Wood furniture lasts for years without 
repairs or refinishing and can then be re- 
finished at low cost. 


3. Wood is pleasant and comfortable to 
work on. 

4. Wood is soft and resilent enough to 
avoid breakage of glassware and bottles. 

5. Wood is a good insulator and wood 
equipment protects its contents in case of 
local accidental fires. 

6. Wood furniture is adaptable to labora- 
tories of any size or shape. 

7. Additional wood equipment can be 
made locally at small cost. 

8. Wood absorbs and deadens sound and 
makes a laboratory quiet and pleasant to 
work in. 


The bulletin is one of the series of sales- 
men’s letters issued in connection with the 
TX campaign. It was written by A. C. Mona- 
han, formerly a specialist in the United States 
bureau of education and more recently edu- 
cational adviser to a leading laboratory furni- 
ture manufacturer. 


* * * * * 


Assistance in Preparing Building Code 


3urdett Green, building code specialist of the 
National Lumber Manufacturers’ Association, 
visited Greeley, Colo., recently and offered his 
assistance to the city authorities who are pre- 
paring a building code. The work on the new 
code has been in progress for some time but 
efforts to enlist the help of various industries 
has brought only limited assistance. Mr. Green 
is obtaining for Judge G. H. Bradfield, who is 
in charge of the work, a copy of the Pacific 
Coast Uniform Building Code and the National 
association is forwarding him helpful detailed 
material concerning the use of wood. Similar 
assistance will be given Sidney G. Frazier, a 
leading architect of Greeley, who is assisting 
Judge Bradfield. Mr. Frazier is an enthusias- 
tic supporter of grade-marked and _trade- 
marked lumber. 


* * * * &* 


Chicago Apartment to Have Wood Sash 


The new 19-story apartments at 1420 Lake 
Shore Drive, Chicago, will have wood sash 
throughout. Red oak floors and birch trim 
likewise will be installed in this large apart- 
ment structure. Architects of the building are 
returning to wood sash after considerable ex- 
perience with metal so-called “weather-proof” 
sash. The architects right now are observing 
the accumulation of rust on sash installed in 
a building erected just three years ago. 


‘“‘Talkies’’ Call for Lumber Product 


DututH, Minn., Aug. 13.—At a transporta- 
tion cost of approximately $1,000, the Wood 
Conversion Co. of Cloquet, fushed a shipment 
of Balsam wool to Hollywood, Calif., for an 
entirely new use. The material, which was sent 
direct from the factory, is to be used in mak- 
ing stages for Vitaphone productions proof 
against outside sounds. 
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‘Barnyard Furniture’ Helps Build Iowa Business 


These Ingenious and Useful Farm Aids Help Earn the Money T hat 
Later On Is Invested in Houses and Barns 


Ever hear of barnyard furniture? 

A dealer in Belle Plaine, Iowa, specializes 
both in making and in selling it. 

This “furniture” manufacturer and dealer 
is C. W. Burnham, manager of the Belle 
Plaine yard of the Eclipse Lumber Co. The 
head office of this company, as you may re- 
member from a recent article in these col- 
umns, is in Clinton, Iowa. 

Back of “Barnyard Furniture” is an un- 
usual story and an interesting personality. 

The “furniture,” of course, consists of 
portable farrowing houses, brooders, feeders, 
troughs and the like. A city dealer is usually 
surprised to find how many articles made 
of lumber the farmer needs in his barnyard; 
and sometimes a country dealer is aston- 
ished to discover how many feet of lumber 
can be disposed of in this way by a man 
who gives some thought to the matter. Mr. 
Burnham said that last spring he pushed 
55,000 feet of lumber through his power 
saws, preparing it to be barnyard boudoir 
equipment. He uses a vacant spot near his 
office to display samples of these articles, 
and they make an imposing and attractive 
showing. 


Helps Solve Building Problems 

Perhaps the idea which issued in the mak- 
ing of this furniture and which explains 
some other policies of the yard is expressed 
in a sentence in some of Mr. Burnham’s 
recent advertising. 

“Do not hesitate to ask for our help,” he 
wrote to his customers, “for a lumber yard 
is no longer just a place where you can buy 
lumber, but it is the place where all your 
building problems are solved for the ask- 
ing.” 

As Mr. Burnham sees it, the modern lum- 
ber yard mingles ideas and the materials 
to put them into effect. These are the two 
wheels of the lumberman’s business cart; 
and if either is lacking the progress of the 
business is slow and lopsided. Ideas are a 
highly important part of these farm 
auxiliaries. 

Perhaps ideas are part of Mr. Burnham’s 
heritage; for he says that his father, as a 
lumberman, was a good quarter of a cen- 
tury ahead of his time in offering customer 
service. Mr. Burnham recalled that when 
he was a youngster a man came to his 
father with the problem of getting a house 
built in a week to fulfill a contract. It 
was not a large house, and neither was it a 
shack. It had to be done in seven days, 
ready for the plaster. The elder Burnham 
took an hour to figure the cost. The figure 
was accepted, and within ten minutes the 
younger Burnham was framing the timbers. 
The house was done in- time. On another 
occasion a warehouse was built to shelter 
a shipment of goods, and the job was not 
begun until after the goods were shipped. 
These things indicate how large a place 


matters other than materials have always 
had in Mr. Burnham’s ideas of the lumber 
business. 

Mr. Burnham places a high value on the 
saws he has in his yard. He learned to 
use them when a boy from a German work- 
man employed in a plow works. He still 
does most if not all the sawing himself, 
for he knows how to do it safely, and he 








C. W. Burnham, of the Eclipse Lumber Co., 

Belle Plaine, Iowa, explaining the uses of the 

hog feeder designed by himself and built in 
his yard 


can make a saw do more things and do 
them more rapidly than any of his men 
can do. 


A Product of the Yard 


He hires no carpenters in getting out this 
furniture. The average carpenter has his 
own ideas and is inclined to argue. And 
in addition to this, the yard men can nail 
up the articles quite as rapidly and as satis- 
factorily as a carpenter, and they can do 
this work in odd times. The Eclipse yard 
is a busy place, and the presence of this 
odd-time work helps to make it so: 

One of the feature articles is an A-type 
hog house that is cut ready to be put to- 
gether and is bundled. The putting together 





The end piece of this hog trough is cut from 
the supporting piece underneath. It can’t do 
otherwise than fit, and the nails hold. The 
support keeps the trough from spreading. Made 
by Eclipse Lumber Co., Belle Plaine, Iowa 


is so simple that no farmer need have the 
least trouble with it. Two of these cut-to- 
frame houses can be hauled to the farm in 


the back seat of a jitney, and the price is 
very attractive. 

This matter of price is rather important, 
and here again it is ideas and careful plan- 
ning that count. Most if not all these de- 
signs have been worked out or at least modi- 
fied to suit local needs; and this includes 
utilization of materials. Naturally all dam- 
aged stock, some of which is certain to 
accumulate in every yard, is utilized in 
this work. Certain items can be bought at 
attractive prices; and these are utilized. 
As a result of this planning, which fits the 
finished job both to the needs of the farmer 
and to the stock available, Mr. Burnham 
finds that he can sell his barnyard furniture 
at a fair profit to himself and at a price 
equal to or less than he would have to pay 
the manufacturers of such things for similar 
articles. Naturally he is little troubled by 
competition. 

He tells of a certain type of hoghouse 
designed by an outside agency. As we re- 
member the story, Mr. Burnham allowed a 
high school boy to build one of these houses 
in the yard as an exercise in manual train- 
ing. The boy put $28 worth of material into 
the structure; and this, of course, included 
no charge for labor. Well, it happens that 
Mr. Burnham builds a similar building with 
equal capacity but of somewhat different de- 
sign. He allows for material, labor and 
profit, and he sells his building for about 
twenty-five dollars. 


Business More Fun Nowadays 


“The lumber business has changed in lots 
of ways,’ Mr. Burnham said, “and it con- 
tinues to change. I never was very much 
interested just in carrying a stock and wait- 
ing for trade. That seemed to me a stupid 
way in which to lose sales; a poor thing for 
the business and if anything a still poorer 
one for the customer. If a dealer knows 
of a profitable investment for the customer 
and can show him that it’s profitable, the 
service works both ways. I’ve found that 
as the middle West is situated now, it’s 
rather important to look to these smaller 
items of sales and service. I suppose some 
dealers might think, at first glance, that 
I was making a mistake putting so much 
labor and salesmanship into these little 
buildings. 'They’d rather sell a barn or a 
corncrib or a house. 

“It just happens that barns and corncribs 
and houses are not so easy to sell. I'd 
like to sell them, too; and as I see it, one 
of the logical ways of preparing to sell them 
is to help the farmer make some surplus 
money. That’s what these items help him 
do. They save his pigs and conserve his 
feed and make possible the putting of a 
premium farm product on the market. In 
due time these extra profits will roll up 
a sufficient margin to make the bigger in- 
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yestments in farm equipment possible. 

“There’s still another angle to it. Where 
competition is hot and the field is open, the 
net profit isn’t visible. Suppose I jump out 
and sell fifteen cars of cement. If I have 
any real profit left when the deal is cleaned 
up I’m lucky; and I know that in the same 
time with the same labor I can make and 
sell these devices of mine and have a rea- 
sonable profit to show for it. 

“The lumber business is lots more fun 
than it used to be. I like this idea of keep- 
ing up with or a little ahead of events and 
changes. Thinking and planning get results. 
We watch our community all the time and 
fit our service to its needs. We advertise. 
I don’t know that our advertising would 
win any prizes in schools of salesmanship, 
but we check it up all the time by results, 
and we know that our friendly, personal 
publicity suits our people and helps us sell 
our goods for useful purposes. 

“We consider our mailing list one of our 
most important possessions. I’m always go- 
ing over it. I know most if not all the 
people on it, and I have a fair idea of what 
they need and in what I can iuterest them. 
This helps in writing the advertising we 
send out, and it helps in classifying the list 
so that there is a minimum of material 
going to persons whose needs it doesn’t fit.” 


Some Eclipse Advertising Material 


Following are a few selections, made at 
random, from the direct-mail advertising 
sent out by Mr. Burnham. This first one 
was sent out in the late winter or early 
spring: 

“You will agree that never in history was 
there a spring when you farmers needed 
more repairs than you do right now. 

“Most of us are back close to Mother Earth, 
with a little loose change in pocket, and 
ready to think about greater comfort, con- 
venience and profit. 

“The woman in our house is the main 
spoke in the wheel; and if things go right 
in the house, things outside go better. 

“The cost of Beautiful New Oak Floors 
over your old ones is very small. Oak floors 
cut down the house work and make a woman 





| 
| 
| 
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A corner of the out-door display of “Barnyard 
Furniture” in yard of the Eclipse Lumber Co. 





proud of her home. Oak flooring for a room 
10 by 12 costs only $6.75. 

“A Leak Proof Roof keeps the paper and 
paint on your walls. The Eclipse has a 
roof to fit every pocket book. 

“Look over your home and out buildings, 
and then come in and talk things over with 
us.” 

Here are extracts from the letter from 
which the quotation appearing earlier in 
this article was taken: 

“A swarm of bugs attacks the human race 
at about this time every spring. The 
chicken bug hits the clothing men, round 
house men and doctors hardest. Their 
pockets are full of chicken literature and 
they can tell you off hand about all the 


fine points of half a dozen breeds of hens. 

“The building bug gets in his work on 
most every member of the human race. 
Everybody wants to build a little some 
thing in the spring. After being rather 
quiet for quite a period the building bug 
is now very insistent; and more folks will 
be painting, repairing or building than at 
any time during the last ten years. 

“For many years we have helped people 
with their building problems and are pre- 
pared to do so now better than ever before, 
with our wonderful collection of new house 
plans and plan service. We help you first 
by showing you these plans, then develop- 
ing them to suit your taste and finally we 
tell you the cost and help you through the 
whole project. 

“We are as glad to help you in making 
a rose ladder or a hen coop as we are in 
the bigger deals. Many people would own 
homes if they could know the cost and had 
the courage to tackle a job that is new to 
them. The building game has been our work 
for thirty years and we are able to show 
you many facts and figures that will make 
it simple and easy for you. 

“Do not hesitate to ask for our help for a 
lumber yard is no longer just a place where 
you can buy lumber, but it is the place 
where all your building problems are solved 
for the asking. 

“See our new plan books if for no other 
purpose than to get the styles of porches 
and trellises and built-in furniture that are 
now so popular.” 


The “Eclipse Corner” 


This yard runs a miniature newspaper 
in the Belle Plaine “Union.” The copy for 
July 5 lies beside my typewriter; a two- 
column spread some five or six inches in 
height. This advertising always appears 
under the heading of “Eclipse Corner,” and 
its purpose is to call attention to the yard 
and to its timely offerings and continuing 
services. Following is the text of this par- 
ticular issue: 

“After the Fourth and the big conventions 
we must take time to look around and see 
what nature is doing to our corn and taters. 
It looks like those of us who did not plant 
our gardens in the moon will not starve. 

“A few flies have come past the Missouri 
line but you will have plenty of time to get 
new screen if you give us your order at 
once. We who have screen porches to sleep 
on are still living together in peace and 
happiness. 

“It is hot work to paint a roof just now 
but this is the time when our good roof 
paint does the most good, and the job takes 
only a little while with the good brush that 
we lend you. 

“If a movie actress can afford to insure 
her legs for a million dollars it would seem 
as though a farmer could afford a safe hay 
rack that we sell for only $25.78. Drop in 
and see our line of racks and feeders.” 

If the emphasis we placed upon “barnyard 
furniture” at the beginning of this article 
gave the impression that this yard is one 
where nothing but sidelines are sold, this 
advertising should correct that impression. 
It is a big, fully equipped yard of the sort 
a person finds in the corn belt. 1t carries 
a full stock and offers full yard service. 
These specialties are in the nature of active 
feeders; useful- in that they yield a profit 
and also that they give opportunities for 
making the usual sales of barns and houses 
and the like. 

Contact seems to loom large in Mr. Burn- 


ham’s plans; contact with his customers, 
with his sources of supplies, with ideas that 
he can use to bring customer and supplies 
together in a profitable way. To know peo- 
ple and to know lumber and also to know 
what can be done with each seem to be the 
basis upon which he builds his business. 


An Old Friend A-Fishing Goes 


Our good friend Fred Henry has long oper- 
ated a yard in Belle Plaine; but we begin 
to suspect him of letting the boys and girls 
of the yard force do the work. Several calls 
of late have failed to locate him; and the 
attractive young lady in the office finally con- 








Chicken feeder in the foreground; other items 
of “Barnyard Furniture” behind it—Eclipse 
Lumber Co., Belle Plaine, Iowa 


fessed this time that Mr. Henry was up in 
Minnesota fishing Wotta life! 

Mr. Henry is one of the veteran retailers 
of the State and has long been prominent 
in association work, both in the local Iowa 
association and also in the big Northwestern. 
His good nature and his wise counsel have 
been invaluable in making these organiza- 
tions function in an efficient and a‘ human 
way. 

He hasn’t been as well as his vast number 
of friends could wish, and presumably the 
excursion to woods and waters was in part 
for the purpose of amassing a surplus of 
health. If you ask me, a fish as a sporting 
proposition hasn’t a leg to stand on. When 
I go fishing I can never be sure there are 
any fish in the creek, unless I throw one in 
to begin with. This seems an inefficient 
thing to do, for I’d never get it back. But 
if giving a worm swimming lessons and 
yanking an occasional primary scholar out 
of a school of bullheads will add to Mr. 
Henry’s store of vitality, we’re for it. 


New Firm Completes Office Building 


RockForpD, Itv., Aug. 14.—The Highbridge 
Lumber Co. yesterday moved into its new and 
handsome office building at its recently estab- 
lished retail yard on Spring Road and the old 
High Bridge. This office is of high architec- 
tural beauty, of the English timbered type of 
building, and is modernly equipped throughout. 

The Highbridge Lumber Co. was organized 
only a few months ago by Earl Kelley and 
William Rutledge, both former employees of 
the Rockford Lumber & Fuel Co. 

The yard, which occupies about four acres 
of ground, is efficiently and attractively laid out 
in every particular, and incorporates a good 
many novel ideas. All lumber items up to and 
including 2x6 inches in size, for instance, are 
end-stacked, which, the proprietors declare, 
cuts down handling expenses very considerably. 

Besides the office building and a sizable lum- 
ber shed, the plant includes two well con- 
structed warehouses—one for cement, lime and 
similar items, and another for roofing, wall and 
plaster board, and the like. 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 











Local Men Form Company 


Fort AtTxinson, Iowa, Aug. 14.—A new 
lumber concern, known as the Home Lumber 
Co., has been organized by local business men, 
and is now doing business. A large lumber 
shed has been built, also coal sheds, and J. J. 
Chekal, manager of the new concern, states 
that an addition to the lumber shed, 20 by 95 
feet, will be constructed this fall. In fact, the 
material for the foundation is now being de- 
livered, and it is expected that work will be 
begun by the end of this month. 

An interesting and novel feature of the 
launching of this new concern was the issuance 
of a circular letter, one side of which bears a 
complete list of the men interested in the new 
venture, thus satisfying a natural local curios- 
ity to know “who’s who,” and at the same 


time indicating that the company is substan- 
tially organized. 

The circular is headed: “Who Comprises 
The Home Lumber Co. of Fort Atkinson, and 
What They Do.” Then follows a complete 
list of the officers and stockholders, the former 
being: George A. Bieber, president; Joseph 
Chekal, vice-president; Julius J. Chekal, secre- 
tary, treasurer and manager. The list of stock- 
holders, all local men except two, include two 
hardware dealers, proprietor of furniture store, 
salesman, shoe merchant, contractor, physician, 
hotel man, beekeeper and a farmer. 

On reverse side of the circular is a list of 
the items to be carried in stock, as follows: 
Lumber, felt roofing, wall board, cement, lime, 
plaster, salt, brick, flue lining, fence, gates, 
posts and coal. 





Minneapolis Modernizing Campaign 
Minneapoiis, Minn., Aug. 14.—The opening 
gun of the advertising campaign heralding the 
plans of the Home Modernizing Bureau of 
Minneapolis was fired on Sunday, Aug. 12, 
Advertisements appeared in the Minneapolis 
newspapers, explaining the campaign. In the 
Minneapolis Journal six full columns of adver- 
tising space was used. This included an ad 
four columns wide by 14 inches deep, sur- 
rounded by the announcements of the business 
firms codperating, such as the Melone-Bovey 
Lumber Co., the Red Diamond Lumber Co., the 
Electrical League of Minneapolis, and several 
builders, heating and plumbing equipment com- 
panies, etc. 

The advertisements, appearing in the real 
estate and building section of the newspaper, 





The accompanying 
picture, which was 
taken by an American 
Lumberman staff pho- 
tographer, shows in op- 
eration a very simple 


pens to be unloading when __ the 
it is necessary for a truck 
to get through. 

Not much description of 
the device is necessary, as 


This Week’s Timely Tip 


Saves Labor in Unloading and Piling Lumber 


illustration 





and easily built device 
which, if not literally 
“worth its weight in 
gold,” nevertheless is of 
very definite money 
value, because it reduces 
the labor and _ conse- 
quently the expense of 
unloading lumber from 
the car into the bin. 
The picture was taken 
in the shed of the Mc- 
Bride Lumber Com- 
pany, Elgin, Ill., which 
is provided with a 
switch track running 
through the shed so that 
cars may be spotted for 
unloading into any bin 
or bins desired, without 
further handling than is 
shown in the _ photo- 
graph. The driveway is 
of sufficient width so 
that there is - ample 
room for a truck to pass 
on either side of the 
freight car, if one hap- 








shows 


clearly how it is used in 
handling lumber from 
the freight car to bin. 
The four pairs of brackets 


attached to the up- 
rights have half-round 
openings cut into their 
upper edges to support 
a length of gas pipe, 
which can readily be 
lifted from one pair of 
brackets to another, ac- 
cording to the height 
desired. The device is 
strongly built, and pro- 
vided with a_ broad, 
heavy base. It of course 
can easily be moved to 
any spot where its use 
is desired. 

Another interesting 
feature here shown are 
the guard rails along 
the upper deck. It will 
be observed that these 
are not nailed or bolted 
to the uprights, but slip 
into slots, so that they 
can be easily lifted off 
for convenience in piling 
lumber in the upper 
bins. Observe, also, the 
home-made ladder for 
climbing into the car, 
consisting of a piece of 
2x10 with cleats nailed 
thereon at proper dis- 
tances for footholds. 
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were reinforced by a publicity story stating that 
“an active campaign is being launched this 
week to sponsor a move for the remodeling of 
old homes, with P. E. Hewitt, chairman of the 
organizing committee. Office of the local bu- 
reau has been opened at 250 Builders Ex- 
change Building, with Harold Fridlund, field 
representative, in charge.” 

“Those interested in the movement feel that 
materials used in this activity will relieve a 
great deal of the pressure under which firms 
are carrying on at the present time, and will 
assist greatly in furnishing labor to unem- 
ployed,” said Tom Bonner, local lumberman 
and president of the St. Anthony Commercial 


Club. (‘ssansaaaaam 


Calf Stanchion From Scrap Lumber 


For making the most rapid and most eco- 
nomical growth in young calves, a stanchion 
in which to hold them at feeding time is a 
necessity, many successful dairy farmers find. 
Without a stanchion, calf feeding is a difficult 
chore. When the calves are loose the milk is 
often spilled and the bigger ones are most 
likely to get a lot of the milk belonging to 
the smaller animals. 

A simple stanchion like the one illustrated 
here will prevent such losses and uneven dis- 
tribution. It may be constructed of scrap lum- 
ber, using 2x4, 1x6 and 1x4 material, with a 


REAR VIEW 






The wcompanying sketch 
and description, repro- 
duced by courtesy of the 
Blue Valley Bulletin, 
house organ of the Blue 
Valley Creamery Co., 
Chicago, suggest a use 
for short length lumber 
which retailers, especial- 
ly those situated in dairy- 
ing sections, might find 
well worth cultivating 


few bolts, several small hinges and some nails. 
It measures from 36 to 42 inches high and 
has a 4-inch space for the calf’s neck. A 
manger is provided for holding a bucket and 
for feeding grain and hay. It is well to keep 
the calves in the stanchion a while after feed- 
ing to prevent their sucking one another. 


_ One oF the largest oak trees felled for years 
in Indiana recently was ¢-* near Walkerton. 
The tree is reputed to be wv0 years old, aged 
at the time Columbus and his three little boats 
discovered the country in which it had grown. 


The tree measured £ feet 3 inches in diameter. 


Other oak trees nearly as large and some fine 
specimens of birch and ash also are to be found 
on the location. They are being cut down for 
lumber. The oldest oak was too large to be 
cut up by a portable sawmill on the grounds 
and was sold without cutting. 





This Week's 
AD-IDEA 


Items of “Old Times” Interest 














Good ideas for use in preparing advertis- 
ing copy are not hard to find if one is on 
the alert for them. Recently Miss Edith 
Blood, who handles the advertising of the 
Blood Lumber Co., Grayville, Ill., conceived 
the idea that the company’s advertising space, 
carried in the form of a “newspaperette” 
headed “Hee-Haw News,” ‘might appropri- 
ately be devoted to items dealing with “old 
times,” especially as this is the fiftieth year 


*that the above company has been in business. 


The net result was a very readable adver- 
tisement, possessing strong local interest. It 
started out with the following verse from the 
poem “Build Better With Wood” (which 
originally appeared on front page of the 
AMERICAN LUMBERMAN of June 2): 

“Build better with wood. Sure the pioneer 
knew it; 

No need for him further to roam, 

For the forest gave him the timber at hand, 

And he built his Colonial home.” 

Then followed this item: 

Of these pioneer homes in Grayville the old- 
est is that of Mrs. Sarah Butler. It was built 
in 1840 by James S. Coulter, who hewed every 
timber and made the shingles and oak clap- 
boards by hand. Most of the timbers are 
walnut, but the original weatherboard on the 
front of the house is poplar. Mrs. Butler, who 
has lived in the house for forty-eight years, 
is now having it repaired and remodeled. 

Concerning preparation of this advertise- 
ment, Miss Blood writes as follows: 

“When I read in a recent issue of the 
AMERICAN LUMBERMAN about Zip Service 
News using the poem ‘Build Better With 
Wood,’ originally appearing in your paper, 
I decided to hunt it up, and found that one 
of the stanzas just fitted the capy I had pre- 
pared for our space. I am just starting the 
‘newspaperette’ style of advertisement, trying 
out the theory of ‘inherited ability, as my 
mother used to be the local editor of this 
paper, and my father was in the lumber busi- 
ness for 40 years. I thought it rather a co- 
incidence that the two oldest residence and 
the oldest church of our town should all be 
repaired and remodeled at the same time— 
and in our fiftieth year in business. So I 
thought it really was worth devoting our entire 
ad to ‘Old Grayville.’ Thanks for the sugges- 
tion of the poem.” 

Following are a few of the items relating 
to old time structures etc. that- appeared in 
the advertisement: 

The Predestinarian Baptists erected the first 
church in Grayville. From its excellent condi- 
tion and appearance since it has been reroofed 
would .you guess that it was built in 1837? 


The old Samuel Blair home, W. J. Seil’s, 
came near being a thing of the past in their 
fire. Fortunately the beautiful walnut stair- 
way and the front entrance were not destroyed. 
These features with the addition of a break- 
fast nook and sleeping porch will make it an 
attractive and convenient modernized home. 


Over fifty years have passed since this entry 
was made in our journal: 


“March 27, 1878—Messrs. S. H. Blood and 
S. D. Blair have this day formed a Copartner- 
ship to do a Sawing and Lumber Business 
under the firm name of Blood & Blair.” 

-From 1880 to ’85 this mill was operated by 
Blood & Vaughn. Then it was J. M. Blood & 
Bros. until our recent incorporation as Blood 
Lumber Co. It is our endeavor to serve this 
community in the same worthy manner that 
our fathers have in the fifty years past. 


A Filling Station of Unique Design 

The picturesque gasoline filling station here 
shown, which is kept by William Rosinski on 
the outskirts of Manitowoc, Wis., is evidence 
of the beautiful effects possible to secure 
through the use of wood. The building meas- 
ures 16 by 20 feet. The joists and rafters are 
of tamarack, the floor of hemlock and the siding 
of spruce. It is artistically painted white, green 
and red. Mr. Rosinski is a cabinet maker by 
trade, but found jobs scare and built this station 
himself. Its attractiveness brings him a lot of 
business, but even at that he has a few spare 


f 


| 








f j j } T 
f j 


Viv} 


‘ 


1A 4 
| 
SB ER: 

_ 
ole 








; 


‘ 


j Ht fat 
ie 
=H 





moments now and then, which he utilizes in 
building bird houses for sale. Several of these 
bird houses will be seen outside the building, 
and Mr. Rosinski is caught by the AMERICAN 
LUMBERMAN camera in the act of painting his 
latest creation. 


Some Interesting Contests 


Some of the contests devised by the McKee- 
Fleming Lumber Co., Emporia, Kan., to “liven 
up proceedings” in connection with the open- 
ing of their new yard, described at length in 
last week’s issue of the AMERICAN LUMBER- 
MAN, were quite original in character. De- 
tails concerning some of these contests will be 
of interest to dealers who are planning open- 
ings or “house-warmings” of new yards, or 
who for any other reason are seeking to at- 
tract visitors to their yard for any sort of 
special occasion. 

Perhaps the best contest on’ the fist—from 
the publicity standpoint—was that wherein 
visitors registered their guesses as to the num- 
ber of kinds of material which the company 
carried in stock. The results of this contest 
certainly were an eye opener to many people, 
as very few had any idea that as many differ- 
ent items as 249, the correct number, were 
carried. The winner in this contest guessed 
250, while the next nearest guess was 247. 

A panel containing a number of different 
kinds of wood invited visitors to test theit 
knowledge of lumber by naming as many of 
the kinds represented as possible. 

Another contest was based on guessing the 
number of feet of lumber that were shipped 
in 27 cars to one customer by the Pacific Lum- 
ber Agency. The correct answer was 876,000 
feet, the prize being won by a guess of 820,- 
436 feet. 

The number of scales on a pine cone prob- 
ably is not a subject of interest to a great 
many people, yet with the incentive of a prize 
of 1,000 red cedar shingles quite a number of 
people tried to perform feats of rapid mental 
computation. The actual number was 169, 
and two persons tied with guesses of 172. 

Various other guessing contests were based 
on telling the actual number ‘of nails con- 
tained in a glass jar, the number of beans in 
a jar, the number of pounds of pressure re- 
quired to crush a cube of cement on display 
etc. 

A bean bag contest provided a lot of fun 
for the ladies, and onlookers. A sheet of ply- 
wood was set up, in which were cut three 
circular openings each six inches in diameter, 
arranged in a triangle and numbered 10, 15 
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and 25. Standing about twenty~—feet away 
each lady was given two trials of three bags 
each, and if she made a score of 50 in either 
of the two trials, she received a bread board, 
supplied by the Pacific Mutual Door Co. 


Keeping Old and New Stock Separate 


The accompanying sketch, supplied by S. Q. 
French of the French Lumber Co., Hawarden, 
Iowa, illustrates the method of piling lumber 
followed in that yard. The sketch shows four 
of the bins in the shed, as viewed from the 
driveway. The space or capacity of each bin 
is divided into two parts, with the object of 


position. I do not know what particular 
action the Denver dealers will take to meet 
this competition except that they will make 
a more aggressive effort to get as much as pos- 
sible of the consumer’s dollar.” 


Some “Guaranties” Mean Little 


“Guarantee” and “guaranty” are very flexi- 
ble words, often so loosely used as to have lit- 
tle real significance. For instance, such blanket 
statements as “Satisfaction guaranteed,” or 
“We guarantee our goods and service to give 
satisfaction,” usually mean little or nothing, be- 
cause they make promises that can not be ful- 





Sketch showing method of piling lumber used by French Lumber Co., ilawarden, lowa 


keeping the old and the new lumber of the 
same size piled separately. Mr. French ex- 
plains the system as follows: 

“We pile the newly received pieces in the 
same bin as the old, but separately, using a 
part of the bin for the new and a part for 
the old. Lath are placed between each five 
pieces of 2-inch material. 

“This method not only enables us to put new 
lumber in the shed without piling it upon the 
old stock, but also tends to keep the piles in 
better shape, and gives the impression of hav- 
ing a larger stock than if the piles were the 
full width of the 4-foot bins—and therefore 
only half the height that they are under the 
method illustrated. The lath used in piling are 
kept in a dry place, handy for use, and of 
course are used over and over. This split-bin 
plan enables using short lath, most of them 
just the length of one-half of the bin-width. 

“We have been using this plan for several 
years, and find it very advantageous, not only 
for ease of piling, but for appearance and gen- 
eral neatness. Many people judge the amount 
of stock in a lumber yard by the height of 
the piles, and at a glance the half piles look 
like as much lumber as a full bin, piled 
clear up. 

“Another advantage is the ease with which 
a special piece of the size desired may be ex- 
tracted, as the pieces can be easily piled over 
to the other pile and replaced later; or often 
the pile that has not been used from will have 
a piece such as is wanted. 

“We always aim to work down one half the 
bin at a time. By so doing, and ordering ma- 
terial oftener and in smaller quantities, we 
have been able to unload a full car of lumber 
and have a place for it without much trouble, 
by simply piling over on to the other pile what 
remains of the second pile in the bin.” 


Will Spur Dealers to Greater Effort 


In a letter to the American LuMBERMAN, 
commenting on a story that appeared in a re- 
cent issue telling of the plans of a big furni- 
ture company in Chicago, with branches in a 
number of cities, to build, furnish and finance 
homes on the monthly payment plan, T. J. Vin- 
cent, secretary of the Mountain States Lumber 
Dealers’ Association, Denver, Colo., says: 

“I was very much interested in this story. 
This new competition no doubt will spur the 
dealers on to greater efforts and by so doing 
greatly increase their efficiency. We all know 
there is a great need for better merchandising, 
and it looks as if this new competition means 
that the dealers will have to get up a little 
higher on their toes and stay longer in that 


filled, and very often are not intended to be 
fulfilled. Like the bully who came to grief 
through boasting that he could lick any man 
in the county, they attempt to cover too much 
ground. 


If a guaranty is to mean anything, or carry 
any conviction with it, it must. be limited to 
conditions possible to perform, and which the 
guarantor intends shall be performed. It is im- 
possible to “guarantee satisfaction,” because 
satisfaction is a feeling, emotion or state of 
mind that the guarantor can not create, al- 
though he may do something toward fostering 
it. With the very best intention of creating 
satisfaction, he may succeed only in arousing 
animosity, because of some factor beyond his 
control. He can, however, promise or “guar- 
antee” to do certain specific things, and that 
is the only sort of guaranty that amounts to 
anything. 

A guaranty which because of its definiteness 
is a model, is that issued by the W. J. Durham 
Lumber Co., Neenah, Wis., quoted herewith: 


OUR FUEL GUARANTY 


1. WE GUARANTEE that every load of 
coal sold by us is correctly weighed and that 
each load contains the number of pounds 
shown on the ticket. 


2. WE GUARANTEE that every load of 


coal sold by us is of the quality and grade 
claimed by us. 

3. WE GUARANTEE that our drivers wil] 
unload every load of coal sold by us in a 
careful manner, closing openings properly, 
and performing every reasonable service in a 
courteous manner. Upon your request they 
will wet the coal before unloading. 


4. WE GUARANTEE to repair any dam- 
ages to buildings, lawns, or driveways caused 
by our drivers if the fault is ours, within 
five days after it is reported to the office. 
Our drivers are istructed not to make deliy- 
ery where damage may occur, without first 
consulting with the owner. 


- 


5. WE GUARANTEE to make deliveries 
on the day and hour desired, provided we 
have sufficient advance notice. Causes be- 
yond our control such as bad weather, fuel 
shortage or accidents excepted. 

6. WE GUARANTEE all statements re- 
garding our fuels made by our employees, or 
in our advertising to be true to the best of 
our knowledge and belief. 

7. WE GUARANTEE to replace at our own 
expense any fuel not found to be according 
to our guaranty. If your furnace or stove is 
not functioning properly, our heating expert 
will check your trouble and advise corrective 
remedies as part of our service. 


This guaranty is printed in red on a letter- 
size sheet of paper, and is supplied to each fuel 
customer. At the top of the sheet is printed 
the suggestion: ‘Tack this on your coal bin.” 
The guaranty is given force by the notation in 
large type at bottom of the sheet: “Telephone 
F. S. Durham at 18 for immediate attention 
in case of any violations of the above guar- 
anty.” 





Increased Hardwood Activity 


PittspurGH, Pa., Atig. 14.—Most dealers re- 
port that hardwood continues to show more 
activity, and some are of the opinion that stock 
is not as plentiful as many think. Sales are 
more general and at more satisfactory prices. 
Shortages are reported in items of cypress. 
Some of the West Virginia producers report a 
slightly increased demand for chestnut and red 
and white oak. Many West Virginia mills have 
very large stocks and some are closing down 
for an indefinite period. It is believed, how- 
ever that in view of the continued increase 
in volume of hardwood business, these mills 
will shortly resume operations. It is the gen- 
eral opinion that prices will unquestionably 
show further increases in the near future. 


Propuction of standard cotton cloth during 
July. was 22.9 percent less than during June, 
according to statistics for the month just an- 
nounced by the Association of Cotton Textile 
Merchants of New York. 





A Good Order For a Dull Day 


Here is a good story about an unusual order, -told the AMERICAN LUMBER- 
MAN by H. R. Morse, who is in the employ of the Cross, Austin & Ireland 
Lumber Co., New York. Mr. Morse writes: 


“As clerk in the office of above firm, I have occasion to take orders from various car- 
penters who come in. One morning a small Jewish man entered, and asked if he could 
buy a piece of wood completely round (spherical) and weighing about 16 pounds. I in- 
formed him that no yard could supply him with what he wanted. He then asked if he 
could go into the yard and look around. I told him to go ahead. About an hour later 
he came back with a block of wood 12 inches square and asked to have it rounded. I 
again explained that this couldn’t be done, but I guess I wasn’t understood, because half 
an hour later I was still talking and he was still insisting. I finally had to give him the 


block, and cut the corners off with the saw. 


It came out in the conversation that he 


wanted it for a bowling ball! I told him to sandpaper it round.” 


What is the most unusual order or funniest business transaction you can re- 
call? Tell us about it, and if possible send the actual order for reproduction. 


Humorous or extraordinary experiences of any sort connected with the lumber 
business will be welcomed. 
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Signs Plus Service 
Equals Sales 


PorTLAND, Conn., Aug. 13.—All lumber 
dealers, and indeed most merchants in every 
line, make use of signs, and many of them use 
billboards also, to impress their names and 
lines of business upon the public, or to con- 
vey some specific advertising message. 

It has remained, however, for the Strong & 
Hale Lumber Co., of this city, to make use of 
these media in ways that are both unique and 
striking. Apart from the usual signs that bear 
the company name, employed merely for pur- 
poses of identification, there is nothing conven- 
tional or hackneyed about the company’s out- 
of-door lettered appeals to the public attention. 
They say what they have to say in a language 
and voice not to be disregarded by the most 
careless or indifferent person. 

Take, for example, the immense sign “Come 
On Over,” pictured on the front page of this 
issue. This sign shouts its message in stento- 
rian tones, that are heard even throughout the 
state, because the Strong & Hale yard is situ- 
ated on the east bank of the Connecticut River, 
directly across from 








The billboard, with 
its definition of good 
will, reflects the com- 
pany’s attitude toward 
its patrons, and its ear- 
nest effort to render 
such service as will 
bring the customer back 
again and again. Mr. 
Barry explained that 
this definition is not 
original with the firm, 
being in fact a portion 

















of an interpretation of 
the term “good will” 
rendered by the United 
States Supreme Court. This billboard occupies 
a conspicuous position immediately adjoining 
the commodious and very attractive office 
building, which was built about three years 
ago. The interior of this building is finished 
in some of the various kinds of materials 
which the company carries in stock, the idea 
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ing and departing 
therefrom. 

Of special interest, 
also, is the sign read- 
ing, “Service Above 
Self,” appearing on 
the gate as shown by 
the illustration on this 
page. As both John 
C. Barry, president, 
and John A. Dodd, 
secretary and _ treas- 
urer, are Rotarians, 
they were permitted 
to use part of the Ro- 
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The rather imposing office building of the Strong & Hale Lumber Co. 


and truckmen are instructed to carry out the 
service policy of the firm and to make every 
effort to please customers with the way in 
which their orders are delivered. 

John C. Barry, president of the company, 
was an employee of Strong & Hale for 30 
years, having started in 1882, at age of 11. 
Thus he is now in the 
forty-sixth year of 
continuous service in 
the lumber business. 
He was honored with 
the presidency of the 
Lumber Dealers’ As- 
sociation of Connecti- 
cut in 1923, was a di- 
rector in the North- 
eastern Retail Lum- 
bermen’s Association 
from 1924 to 1927, 
and president of the 
Connecticut Building 
& Loan Association 
for 1927 and 1928. 
Mr. Barry is also 
president of the Port- 
land Board of Trade 
and of the Middlesex 
County Council of 
Boy Scouts, trustee in 
the Y. M. C. A., and 








tary slogan on the en- 
trance to the yard as 
shown. This very at- 
tractive gate was de- 
signed by John H. 
Barry, son of the president, who is a graduate 
of the architectural department of the Uni- 
versity of Michigan, class of ’25, and has for 
the last three years been connected with a 
New York firm of architects. 


Showing slogan over yard entrance which reflects the policy of the Strong & Hale Lumber Co., 
Portland, Conn, Standing at left is Mr. Barry; at right, Mr. Dodd 


being to show prospective customers the mate- 
rials in finished form and appropriate environ- 
ment rather than as merely crude merchandise. 
This is one of the old, established yards of 
New England, having been founded in 1869, 
under the firm name 
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4 is the disposition of the 
= customer to return where 


he has been well treated. 


of Strong & Hale. The 
business was incorpo- 
in 1912, by John C. 
Barry and John A. 
Dodd, as the Strong & 
Hale Lumber Co., with 
capital stock of $30,000. 
The assets in 1928 total 
over $200,000. 

The growth of the 
business is indicated by 
the fact that whereas at 
the time of the incorpo- 
ration deliveries were 
handled by one double 
and one single team, it 
now requires five trucks 
and four horses to han- 
dle the business. All of 
the company’s. trucks 
are painted bright yel- 
low, presenting an at- 
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Billboard with definition of good will which the firm makes its own 


tractive and distinctive 
appearance. Teamsters 


a director of the Port- 
land Trust Co. 

John A. Dodd, sec- 
retary and treasurer 
of the company, got 
his-early experience in the lumber business as 
an employee of L. O. & E. S. Davis, Middle- 
town, Conn., with which firm he was con- 
nected for 25 years. He has for 16 years 
served the Strong & Hale company as secre- 
tary and treasurer, thus rounding out 41 years 
of service in the lumber business. Mr. 
Dodd is a director of the Northeastern Re- 
tail Lumbermen’s Association, vice president 
Lumber Dealers’ Associaiion of Connecticut, 
treasurer Middletown Chamber of Commerce, 
director of the Middlesex Hospital and a 
director in the First National Bank of Mid- 
dletown. 

Asked as to what factors or policies he 
chiefly attributed the company’s growth and 
success, Mr. Barry mentioned the following: 
Hard work; thorough training in the lumber 
business before starting for ourselves; habit- 
ual reading of the lumber trade papers, and 
being. always ready to adopt new ideas; using 
full-page space in the local newspaper every 
five years to show growth to the public; ap- 
preciation of advertising value of signs and 
of the plant as a whole, and consistent effort 
by principals and employees to show the trade 
that the firm’s signs and slogans mean some- 
thing; principals always easy of approach by 
customers; careful attention to small orders 
and all other details; maintenance of a cheer- 
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ful atmosphere in the office that attracts cus- 
tomers; taking active part in all municipal 
affairs and philanthropic movements. 

The neat and orderly appearance of the 
yard may perhaps best be indicated by stat- 
ing that the Strong & Hale Lumber Co. won 
the first prize in 1926 in the Clean Yard Con- 
test conducted annually by the Northeastern 
Retail Lumbermen’s Association, and the con- 
ditions which won this recognition are strictly 
maintained at all times. 


Remodeling Expert toAddress Club 


Sycamore, Iit., Aug. 14—The DeKalb 
County Lumbermen’s Club next Monday eve- 
ning, Aug. 20, will meet at the Fargo Hotel, 
here. An interesting business program has been 
prepared, a number of subjects of vital interest 
to the dealers coming up for discussion. The 
chief speaker will be Marion F. Allen, of the 
Weatherbest Stained Shingle Co., North Tona- 
wanda, N. Y., who will speak on remodelling 


Retailer Points to Building 


Serving the cause of the community by 
pointing out neglected local investment oppor- 
tunities and giving authoritative information 
tending to promote interest in building, and 
especially in sound construction, was the far- 
sighted purpose of T. D. Vredenburgh, of the 
Peter’ Vredenburgh Lumber Co., Springfield, 
Ill., when he some time ago began circulating 
monthly letters on ‘these vital subjects to a 
selected list of 150 to 200 local contractors, 
architects, realtors and leading business men. 


to our own business or soliciting business 
through these letters. Our one aim is to make 
these letters personal, like correspondence be- 
tween friends, and at the same time interesting 
and instructive so that readers will always 
have some reason for saying, “Gee, I’m glad 
to know that.” 

In inaugurating this educational service, the 
company sent its customers an explanatory let- 
ter in which it stated that— 

We believe that we have arrived at a 
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L. B. (“Lou”) Arterburn, manager of the spic-and-span, prosperous yard of the Alexander 
Lumber Co. at Champaign, Ill., has built up a remakable volume of business in trellises, fences 
and other garden stuff in four years’ time through no other method than prominent display of 
such articles in the spring and summer, As shown in the above illustration, Mr. Arterburn not only 
devotes his display window to lawn and garden fittings but places numerous samples outside 
where they are sure to attract attention. He reports that passers-by on foot or in cars invariably 
stop to look and when a merchant gets people to look he has gone far toward making a sale 





These letters, which are frank talks on cur- 
rent business and building conditions, pros- 
pects and opportunities, materials and the like, 
have had a very noticeable effect in stimulat- 
ing interest in building. They have been the 
subject of many favorable comments, and a 
number of business men have written or called 
up Mr. Vredenburgh to express their appre- 
ciation of the information thus supplied them 
and to discuss with him in greater detail some 
of the points brought out. 


“These letters are written from a purely 
local standpoint and with the sole intention 
of giving reliable information, untainted by 
propaganda,” said Ogden Vredenburgh, of the 
same concern. “They are also intended to 
give contractors selling points they can use 
to good advantage. In writing them, we avoid 
mentioning any specific building material with 
the idea of boosting its sale, though we some- 
times discuss relative merits, proper uses and 
such things. We also carefully avoid institu- 
tional propaganda—that is, making reference 


means for increasing your business and ours 
through the coming year—selling more con- 
struction in Springfield during 1928. To ac- 
complish this end we shall undertake to sup- 
ply you with authentic information about 
existing conditions, in the construction indus- 
try, in all its phases, which will help you 
sell your prospective customers and gener- 
ally create optimism about building, as a 
profitable investment, at present costs. " 
We shall write a letter each month to a 
limited number of our friends, summarizing 
data, reports and live information from 
various sources, which we feel will be of 
value and interest to those eager to keep 
posted on the building situation in Spring- 
field. We shall, moreover, submit any in- 
formation regarding new building products, 
operating methods, financing means, and 
other kindred subjects which appear to us 
as useful to you. 


Treats City’s Current Housing Needs 

Appended to this explanatory letter was the 
first of the series of educational letters, treat- 
ing the subject of Springfield’s present housing 


and repairing. Mr. Allen has had extensive 
experience in that particular field, formerly 
having been connected with the G. S. Lyon 
& Sons Lumber Co., Decatur, Ill, and having 
taken a large part in the remodeling campaign 
which was such an outstanding success in that 
community. Mr. Allen was a feature speaker 
at the last annual convention of the Illinois Re- 
tail Lumber & Material Dealers’ Convention, 
on which occasion he talked interestingly and 
convincingly on the remodeling of homes. 


Opportunities 


needs. First was reviewed the building in- 
dustry of Springfield during the last twenty 
years, featured by a fairly good building pro- 
gram up to the time of the World War. For 
four years thereafter construction was at a 
standstill and, though Springfield meanwhile 
had prospered and increased in population, it, 
like nearly every other city in the country, in 
1919 found itself facing a serious housing 
shortage. So strenuous was the demand that 
through the following few years prices became 
prohibitive, further delaying construction ac- 
tivities. During the last four years, however, 
Springfield has enjoyed an active building 
program, but still the supply is far short of 
the demand. The letter continued: 


Let us again span back twenty years to 
recollect that some 5 to 10 percent of all the 
houses for rent were vacant, so that a family 
wishing to move into Springfield could nicely 
choose frog a selection of from fifty to 100 
houses. We question seriously that, of the 
houses for rent today, over 1 percent of the 
total-is vacant. Hundreds of families desir- 
ing new quarters are unable to better their 
conditions by finding a more desirable home 
in which to move. 

You will note particularly that the houses 
bearing the “For Rent” sign today are old 
ones rather than new modern structures. It 
is human nature for the renter to change his 
housing, similar to changing his clothing. 
He wants the new modern surroundings. 

We have noticed quite a number of houses 
bearing “For Sale” signs. We have investi- 
gated to find that in practically all the cases 
the owners were willing to sell if they could 
get a good price and that there was no 
reason at all for a forced sale. It was their 
plan that, should they sell, they would imme- 
diately build a new house. Incidentally, we 
notice very few new homes with “For Sale” 
signs. We have known of many that have 
been built to be sold, where the owners were 
not even given time to finish them before 
the sales were closed. This is one indication 
of the big demand that exists for new homes. 

Those who have entered the field of build- 
ing housing to sell, have found ready cus- 
tomers in plenty. The same applies to the 
houses being built to be rented. 


Pointing Out Investment Opportunity 


“An advantageous investment opportunity” 
was the subject of the second letter, which 
read in part as follows: 


In addition to the man wanting a home, 
there is still another and very important 
prospect—the investor for gain. Springfield 
is a wealthy city. Thousands of dollars are 
sent out of Springfield every week, seeking 
investment in construction bonds and other 
securities over the State and nation. We 
believe that if that same money were in- 
vested in housing and other construction in 
Springfield, it would return larger profits and 
in many cases prove a much safer investment 
than those in which it is now being em- 
ployed. 

The outstanding fact is that housing, both 
homes and apartments, shows big profits for 
the owner, regardless of the premium he pays 
for the money that he borrows to build with. 
A man can build a $10,000 house or a $100,000 
apartment building on borrowed money, and 
that house or apartment building will pay off 
the loan and pay for itself, in many cases, 
within twelve to fifteen years. 

Let us all work together to interest the 
prospective investor rather than confine our 
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efforts to building a home for the man who 
needs one. 

The cutstanding advantage in construction 
investment today is the price at which we 
can buy and build. Remember well the old 
adage, “Buy when things are low and sell 
when they are high.” We are going to make 
a frank statement here: Tremendous quanti- 
ties of lumber are being sold by the manu- 
facturers today at less than the actual, cost 
of production. We are told that the same 
condition applies to several other building 
materials. In turn building material dealers 
in Springfield and in many other cities are 
selling quantities of lumber and other items 
at less than actual cost, plus overhead. Now, 
when you find commodities that are sold to 
the trade at less than cost of production, 
and then retail at less than that cost, plus 
overhead, surely the condition is ideal for 
the investor in those lines. Labor is con- 
sidered to be on a sound economic basis, with 
not much fluctuation in sight. We sincerely 
believe that this condition can not prevail 
very long and that accordingly, the present 
opportunities will not always be available. 

Buy staple commodities and in plenty when 
the other fellow is willing to sell at less 
than cost. 

Need for Low Priced Homes 

In its third letter, the company expresses 
its belief that “Springfield could advantageously 
build 1,000 or more new homes this year and 
that they would all find immediate purchasers 
and renters,” saying: : 


A recent impartial survey made by the 
Improvement Association proves that of all 


the housing, both apartments and homes, on 
the north side of Springfield, only about one 
and one-half percent of vacancies exist. We 
all know that the residential district has 
built up rapidly the last few years, especially 
through the south and southwest parts of 
Springfield. Some of us have not realized 
that advantageous opportunities have been 
overlooked on the north side. We share the 
opinion that new homes could be built in 
large numbers on the north side that would 
reap a harvest to the investors. 

The one outstanding big demand that is 
being neglected is the construction of small 
houses in Springfield for rent or sale. The 
large majority of homes built through the 
last few years has ranged in prices from 
$6,000 up to $25,000. These have met with 
ready sale. We believe that 300 to 500 homes 
could be built and sold during this season, 
in the price range of $2,500 to $3,500. 

Talk to your prospective investors about 
a program of building these smaller homes. 
The turnover is more rapid and the per- 
centage of profit is larger. That program in- 
volves the outstanding money making pros- 
pects of the season, as we see it. There still 
exists the large unfilled demand for the new 
homes ranging in price from $6,000 to $15,000. 

“The style has changed.” The public today 
prefers; to buy the house ready to move into 
rather than contract for the construction 
thereof. To the majority of prospective in- 
vestors, plans and specifications and con- 
tracts are more or less intricate, and the ulti- 
mate finished product hard to visualize. A 
family can, however, tell at a glance whether 
a finished home suits. If it does, there is 
no competition. 


Opening the Yard Up to 


How to reach all parts of the lumber yard 
with a gravity conveyor from the railroad cars 
is a problem often facing the dealer who de- 

















One of the openings in shed walls throug} 
which conveyor may be run from the railroad 
siding beyond to any desired point in the yard 


sires to reduce his handling costs to minimum 
but who finds the railroad siding so situated 
in relation to his sheds and yard that there 
are obstructions making it impossible to run 
the conveyor to any desired point without 
special arrangements. How to make these spe- 


‘cial arrangements simply and effectively then 


becomes the question, and the manner in which 
it has been solved by the W. J. Durham Lum- 
ber Co., Neenah, Wis., should not be without 
interest. 

Where the railroad runs at the back of the 
Durham sheds, openings have been cut at de- 
sired intervals in the shed walls, just large 
enough to permit running the conveyor through 
and allow free passage for the lumber. These 
openings measure about two feet in length 


and eight inches in width, and have answered 
the purpose very satisfactorily. 

The timber yard of this concern also is 
located at a place where there is a shed be- 
tween it and the railroad. In order to permit 
the free handling of timbers, regardless of 
size, a 2-foot wall section, between two studs, 
has been cut out from the ground to the rooi, 
which opening is covered by a sliding door of 
the same size. When there are timbers to 
unload, this door is quickly and easily slid 
to one side, and when the unloading is finished, 
it is as readily replaced and securely fastened 
on the inside. 














Gravity conveyor in use in yard of W. J. Dur. 
ham Lumber Co., Neenah, Wis. 


It is unfortunate for the contractor that, 
should plans and specifications suit, then a 
dozen men can be called in to compete for 
the contract. This competition is entirely 
eliminated when you offer a prospect a home 
all built, ready to move into. 

We believe that contractors can well afford 
to enter a program of endeavor to interest 
investors in building houses five to ten at 
a time, to be offered for sale. Let us not 
overlook, this year, the promotion of the 
building of small homes. Springfield needs 
them badly and in large quantities. We 
realize that big jobs look more attractive 
to us, but after all, there is more money to 
be made out of five $3,000 homes than one 
$15,000 home. 


At the conclusion of the letter, the company 
declares that it will be glad to hear from 
everybody interested in the subject. “Give 
us your viewpoint and suggestions,” is the 
invitation. 
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NOT SO FAR OFF THE MARK 


Jock and Jean were spending the day in Lin- 
coln Park, Chicago. After taking in most all 
of the animal exhibits, they arrived at the 
monkey cage. Jean was intensely interested; 
Jock was, too; but soon tiring, he strolled over 
to the lion cage for a second visit. Then re- 
turned to find his wife still admiring the antics 
of the monkey, Jock said, “Let’s awae home 
oot of this!” “Na! Jock, I can nae go yet. 
They are human.” Jock, very much disgusted, 
said brusquely, “Na, they are na mair human 
than I am.” 


Conveyors 


The W. J. Durham Lumber Co. yard was 
planned and built before the gravity conveyor 
became an indispensable part of yard equip- 
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This opening was cut out between two studs 

to permit free passage of timbers from rail- 

road cars to the timber yard. When not m 
use it is closed by a sliding door 


ment, and consequently was laid out without 
thought of conveyor accessibility; but the 
company has found that these openings make 
it possible to employ the conveyor system 
throughout its widespread yard’ as efficiently 
as if the establishment had originally been 
planned with this principle expressly in mind. 

THE NEW Commercial National Bank & 
Trust Company, of New York, which will be 
preéminently an “investment bankers’ bank,” 
has started in business with the largest initial 
capital of any bank in American history. Its 
capital is $12,000,000, and its paid-in surplus is 
expected to at least equal that amount, so that 
its total capital funds at the outset will be 
$24,000,000 or more. 
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Methods That Sell Home Modernizing Jobs 


“Creative” or “Direct” Selling Is Required—Make Systematic Survey of Field— 
Buffalo Stages a Well Planned Campaign 


[By R. E. L. Rainey] 


There are two classes of selling—Commodity 
and Specialty, the latter of which may be fur- 
ther designated as “creative” or “direct.” 

The retail lumber, hardware, coal and dry 
goods merchants are commodity sellers. They 
carry in stock for quick delivery, commodities 
—tools and apparel for which there is a steady 
everyday need—standard products, necessities, 
demand for which has been developed through 
past customs, needs, or by manufacturers’ ad- 
vertising and promotion work. 

The dealers in electric refrigerators, radios, 
vacuum sweepers, oil burners, pianos and vic- 
trolas, washing machines, adding machines and 
cash registers are specialty sellers. They sell 
articles for which there is not a steady every- 
day need. They are not primary necessities. 
The demand for them must be created, and 
since sales are accomplished by direct personal 
contact with consumer, this class of selling is 
often referred to as “creative” or “direct” sell- 
ing. 

While there are these two classes of selling, 
the principles are the same no matter what you 
sell, or to whom it is sold, whether services, 
materials, conveniences or whatnot; or whether 
sold to a merchant or a consumer. These prin- 
ciples are: (1) Create interest. (2) Create de- 
sire. (3) Convince. 

The methods of applying these principles dif- 
fer only slightly in the two classes. The 
commodity seller has a necessity, for which 
demand is strong enough to cause the consu- 
mer to come to his place of business to pur- 
chase. The commodity dealer: (1) Creates in- 


ESTIMATE BLANK 


BUFFALO HOME IMPROVEMENT BUREAU 


NAME OF OWNER STREET 


must be made to desire it, and must be con- 
vinced he should have it, and have it now. So 
the specialty seller: (1) Creates interest in his 
specialty, through advertising. (2) Creates de- 
sire for his specialty, by advertising and per- 
sonal contact with consumer. (3) Convinces 
buyer, by personal persuasion of salesmen. 

The salesman must go to the consumer, and 
he does. 

Home improvement business, to a large de- 
gree, is a creative, direct selling business. 
There is relatively little spontaneous demand 
for new oak floors, tiled kitchen walls, or shin- 
gled outside walls. The 
home owner as a rule 
is contented with his 
house as it is. He has 
no desire for these im- 
provements. They are 
not necessities. He has 
been quite comfortable 
and happy _ without 
them. If he is to buy 
these things, a demand 
must be created. This 
is creative selling. It 
is necessarily direct 
selling. This being a 
fact, the principles of creative or direct selling 
must be applied: 


(1) The home owner must be interested in 
improving the home. (2) He must be made 
to desire his home improved. (3) He must 
be convinced that he should improve; that he 
should use certain materials; that he should 
buy from a certain firm, and that a certain 
contractor should do 
his work. 

Through various 
magazines, trade jour- 
nals, propaganda and 
talks before civic clubs, 





IMPROVEMENT TO BE MADE AT 


interest in home im- 





OCCUPIED BY 


steer. proving is being cre- 
PHONE ated. Through the 
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terest in his company. (2) Creates desire to do 
business with him, sometimes called good will. 
(3) Convinces consumer that he should buy 
from him—on basis of price, quality, service. 

The specialty seller does not wait for the 
buyer to come to his place of business. In 
fact, the buyer will not come, for he has no 
desire for the specialty offered. There is no 
demand, no realized necessity for the wares. 
A demand must be created. The consumer 





Home Modernizing Bu- 
reau of the national 
building industries, in- 
terest is being devel- 
oped in certain cities, 
largely by full-page ad- 
vertising in newspapers. 
This is the first step in 
creative selling. The 
other two steps must 
be taken to accomplish 
a sale. 

In the various “Own 
your own home” cam- 
paigns, interest in own- 
ing a home has been 
created through the 
same method as is be- 
ing used to create inter- 
est in home improving. 
The real estate man, 
seeing an opportunity 
to profit, followed up 
this created interest, 
and by local newspaper 
and direct mail adver- 
tising and personal fol- 
lowup by salesmen brought about conviction—a 
sale. As a result, the contractor was necessary 
and an order for material fell into the hands of 
the material dealer. The real estate dealer can 
not make money in selling home improvement, 
so who is to create desire and conviction? The 
responsibility falls on the material dealer and 
contractor, as they are the only ones who profit 
by the sale of material and labor for home im- 
provement. 





The contractor. and retail lumber dealer, be- 
ing commodity sellers, do not know creative, 
direct selling principles or methods. Their 
business has never before required such knowl- 
edge. They do not have facilities for securing 
this class of business, and it is doubtful 
whether or not they can be made to change 
from commodity to specialty sellers. However, 
a direct specialty selling force must be devel- 
oped, either within or outside the dealer’s pres- 
ent organization, if this creative, direct, spe- 
cialty business is to be secured. 

Many individual retail lumber dealers feel 


PROSPECT LIST 


BUFFALO HOME IMPROVEMENT BUREAU 


Bia 
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that they can not secure enough home im- 
provement business to justify the expense nec- 
essary to organize and maintain a creative, 
direct selling department. Possibly they are 
right. However, this home improvement busi- 
ness must be secured, and it can be had at a 
profit. The sales possibilities appear to be un- 
limited. To a retailer of commodities the se- 
curing of business through creative, direct sell- 
ing methods may seem difficult—anything is 
hard to do if one doesn’t know how to do it— 
but to a person who knows the principles, psy- 
chology, and methods of creative, direct selling 
the possibility of profit in selling home im- 
provement seems limited only by the number 
of prospects and the ability of consumer to 


pay. 

At Buffalo, N. Y., a sales organization has 
been formed, outside of any retail dealers’ or- 
ganization, to sell home improvement to home 
owners. Two business men were shown the 
possibility of profit from selling home improve- 
ment. The Buffalo Home Improvement Bureau 
was formed. A store was opened at 892 Main 
street, where a display of materials entering 
into home improvement had been put in. The 
store is used as office also. At this store sales- 
men are hired, trained, and supervised. They 
make actual sales, turning contracts over to 
contractor, who in turn orders material from 
dealer. They are applying the simple princi- 
ples and methods of creative, direct selling. 

The salesmen go out, sent into districts as- 
signed to them, to secure names of proSpects, 
which they list on sheets ruled and provided 
with spaces for noting the sort of job that was 
in prospect, as indicated by the above repro- 
duction of the heading of one of these sheets. 

These prospects’ lists are turned in at the 
office and the names listed on 3x5 index cards 
for follow-up, these cards bearing-all necessary 
data relative to the prospective job. 

To this list of prospects, direct mail adver- 
tising is directed, including a series of four 
circular letters, one of which is reproduced 
on next page. The text of another of these let- 
ters stressed the advantages of modernizing 
old homes by putting stained red cedar 
shingles over the old siding as follows: 

In our recent letter to you we did not 
advise you as to the new modern ways of 
rebeautifying your home, and thereby doing 
your part toward a more beautiful Buffalo. 

You can lay Creo-Dipt stained shingles 
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right over the old siding or stucco for about 
what it would cost you to paint twice, and 
it makes a charming looking house to say 
nothing of the fuel saving brought about by 
the added insulation which actually makes 
your house warmer in winter and cooler in 
summer. 

On the roof you should have cedar shingles. 
These can be applied in natural color or in 
any color or combination of colors. 

If you wish to dispose of your property, an 
attractive modernized home is very salable, 
while an old-looking house is a drug on the 
market. You will find that the increased sales 
value of the improved house will be much 
above the cost of making the improvement 


YOUR HOME 


the estimate blank, a reduced reproduction of 
which is on preceding page. This blank is for 
the personal use and convenience of the sales- 
man, enabling him to get the information 
needed for making the customer a lump sum 
quotation for the work contemplated. It will 
be noted that the blank provides spaces for 
entering data concerning application of shingles 
on roof or walls, laying and finishing of floor- 
ing and other interior woodwork, installation 
of built-in conveniences, building or remodel- 
ing of sun porch or sun room etc., while at 
bottom of the sheet (not shown in the repro- 
duction) are twelve blank lines for entering 


SHOULD COME FIRST 


BUFFALO HOME IMPROVEMENT BUREAU 
Home Beautifying Service 


Offices and Display Rooms 
892 Main Street 


BUFFALO, N. Y. 


In our recent letter to you we did not 
advise you as to what could be done toward rebeautify- 
ing your home and thereby doing your part to help us 
make a more Beautiful Buffalo. 


You can have a cosy, up-to-date, enclosed 


veranda built on or your old one enclosed. 


gives you an extra room. 
summer and windows in the 


This really 
Equipt with screens in the 
winter it makes a very desir- 


able addition and gives a very charming appearance. 


Or you can have oak floors laid in one or more 


rooms. 


Oak flooring now days comes all scraped and fin- 


ished ready to be laid right over your old floors. No 
dusty scraping, no puttying, no finishing, no polishing 
and your house is not torn up and disarranged for days. 


Maybe you would like to add an attractive 
Breakfast Nook, a new mantel in the living room or a 


built-in China Cabinet or Ironing Board. 


There are so 


many ways in which you can improve the appearance and 


convenience of your home for very little money. 


If you 


have never given these things a thought you will be 
pleasantly surprised at their low cost. 


We are enclosing a few circulars on some of these 
items and hope you will find something to your liking. 


Please do not forget, our business is to serve 
you and to help you rebeautify your home, 


Yours very truly, 


. BUFFALO HOME IMPROVEMENT BUREAU 


Secretary 


Above is one of a series of four form letters sent to home modernization prospects 


‘It is poor economy to go on painting every 
few years and wasting money trying to heat 
an uninsulated house. 

Why not let us give you facts and figures 
as to the cost of making your home a mod- 
ern, attractive and new appearing one? The 
cost of doing this will be so low as to agree- 
ably surprise you. 

Will you co-operate with us toward making 
a More Beautiful Buffalo? 

Other letters of the series stressed other fea- 
tures of the home modernizing proposition, and 
called particular attention to the establishment 
and maintenance of the Buffalo Home Im- 
provement Bureau, with its display of various 
materials and its information and other free 
services to home owners interested in modern- 
izing or otherwise improving their dwellings. 

Another form being used in the campaign is 


the description of any other work that may be 
under consideration, or further notations and 
data concerning any of the jobs listed on the 
printed part of the form. 

Thus, by a systematic survey of the field, 
and thorough follow-up of the prospects 
thereby secured, a good many modernization 
jobs, large and small, have been secured, and 
more are being lined up for later development. 





ENGLISH AS SHE IS SPOKE 


Two old railroad tarriers with their feet on 
the brass rail in Buffalo’s tenderloin district 
about to imbibe. One fellow, after staring at 
the other for sometime remarked, “Youst you 
work for the Erie?” “I youst; youst you?” 
“T youst, I thought you youst.” 





HOO-HOO DOINGS 











Club Gives Farewell Dinner 


ALBUQUERQUE, N,. M., Aug. 13.—A large and 
representative gathering of Albuquerque lum- 
bermen attended a dinner at the Alvarado Hotel 
on Wednesday evening, Aug. 8, in honor of 
Arthur A. Hood, who was leaving on a trip via 
Dallas, Tex., and St. Louis, for a new field in 
Chicago. In the absence of the president, W. 
G. Ramshaw, A. J. Sine was toastmaster, and 
short talks were made expressing appreciation 
of Mr. Hood’s real contribution during the year 
he has been in the Southwest to the lumber 
industry and general business life by Col. 


George E. Breece, George T. York, Kenneth 


Baldridge, George Doolittle, and Jack Stutz. 

Speaking more at length, Quincy Randles 
pointed out that forest products are neces- 
sary for our present-day civilization, and em- 
phasized how much the lumber industry means 
to Albuquerque and the Southwest. He feared 
that early forecasts of timber shortage may 
have done injustice to lumbermen by having 
influenced the curtailment of use of lumber, and 
he believed that as shortage approaches it 
will be felt first by rise in prices, as it has done 
in the case of eastern white pine and black 
walnut. He asserted that prices would even 
now be higher if they were based on the cost 
of growing, harvesting, and merchandising tim- 
ber grown as a crop. 

In responding, Mr. Hood suggested that most 
memorable events in a man’s life may be his 
“good byes.” He stated that the Southwest 
is still in the pioneer stage of development, a 
development that with many successful men has 
taken the place of a university course. He 
made clear that not only in pioneering, but in 
business everywhere today, it is not a time for 
individual effort alone. but for codperation; and 
he quoted Mr. York in the statement that every 
major industry is entitled to make a profit. 
Profitless business must necessarily result in 
failure, and dwindling business is of no advan- 
tage to the community or to any person. He 
mentioned his pleasure in having spent a year 
with so much profit to himself and Mrs. Hood in 
this region; his valuation of good friendships 
gained here; and of the anticipation of return- 
ing to renew and extend them. He referred 
to the pleasant and helpful meetings held within 
a brief six months by the Albuquerque Hoo- 
Hoo Club, and concluded with the hope that 
this club will continue its alert leadership and 
fill a deserved place in the business and social 
life of prosperous lumber manufacturers and 
retailers of New Mexico; where not only those 
of Albuquerque and the State will meet often 
and profitably, but where everyone allied with 
the timber industry from any State will know 
he will find a welcome, and the homey atmos- 
phere of the woods, the logging camp, the echo 
of the whirring saw, and the sweet aroma of the 
choicest of all building materials—lumber. 


News From Hoo-Hoo Headquarters 


Sr. Louis, Mo., Aug. 13.—Local Hoo-Hoo 
headquarters learns of the election of the fol- 
lowing Hoo-Hoo club presidents: William T. 
Olson, Newt Olson Lumber Co., Arvada, Colo., 
president of Denver Hoo-Hoo Club; Alex 
Thornton, Pleasant Grove, Utah, president of 
Timpanogas Hoo-Hoo Club, which covers Utah 
County; and W. C. Howe, Brewer Pine Box 
Co., president of Spokane (Wash.) Hoo-Hoo 
Club. E. Lee Smith has been nominated for 
Vicegerent Snark of the Spokane district * 
succeed Dave C. Spoor. 


Hoc prices in the Chicago market have this 
week reached the highest level since February 
of 1927, and choice beef steers have equaled 
the year’s high mark, which was recorded last 
February. 
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Reduce Stocks of Uppers 


Jackson, Miss., Aug. 13.—The hardwood 
mills find logs have been in better supply, and 
good weather has permitted continuous opera- 
tion. Orders covering hardwood have been 
more plentiful, and the mills have been able 
to reduce their stocks, especially of the upper 
grades. 


To Conduct Retail Business 


Weston, W. Va., Aug. 15.—One of the larg- 
est business deals in this city for some time was 
closed when the entire retail stock and equip- 
ment of the Sprigg Lumber Co. was sold to a 
new firm which is incorporated under the name 
of the Heater-Bond Lumber Co. The purchase 
price of the deal was not announced but it is said 
to be in excess of $75,000. The buildings now 
housing the plant and stock were also leased 
from the Sprigg Lumber Co. 

H. I. Bond, one of the members of the new 
firm, announces that the Sprigg Lumber Co. 
would retain its wholesale lumber business and 
conduct it only in the future. M. B. Sprigg, 
former manager of the company, is at this 
time general manager of the Brilliant Glass Co. 

The new firm is incorporated for $150,000 
and is composed of Mr. and Mrs. Clyde 
Heater, Mr. and Mrs. H. I. Bond and Robert 
L. Bland. Mr. Bond and Mr. Heater are well 
known in the lumber business, Mr. Heater hav- 
ing served for several years at the local plant 
of the company, and for the last year Mr. 


Try This Sales Tune, Says Elder Berry 


Build Your Prosperity on Relief of Human Discomfort 


“A couple of days ago,” said the Elder as 
he brushed the ashes off his vest, “I had a 
visitor. I guess you know Hixon Brown 
who runs a yard a dozen miles west-of here. 
Well, Hick came in looking as used up as 
though he’d found a ghost in his pants pocket, 
or a hole. Hick, you know, is the original, and 
all these Scotchmen are just imitations; so I 
guessed right away from the pale green look 
on his pan that he’d lost some money. 

“It seems that an alien roofer, one of these 
slicked-up babies who think they’re the answer 


to the Maiden’s Prayer, had oozed into town’ 


while Hick slumbered, and had socked a new 
roof onto a house right next to the Brown 
lumber yard. Hick had been fondly watching 
that roof ripen through the long, lean years. 
He had estimated his profit on it and had 
dreamed of the succulent interest this sum 
would fetch in when he had invested it in some 
sound security. He had waited patiently and 
in silence, he and his one-piece mind, for the 
owner to name the gladsome day. After the 
blow fell, Hick went over and reproached the 
lady who owns the house; and she looked at 
him in open-faced wonder and said, ‘My land, 
Hick, do you sell roofs? 

“And that ain’t all. Following this impu- 
dent start the enemy and the avenger vamped 
not only the widow but the orphan; the fat 
and the lean; the solvent and those whose hope 
springs eternal. The village took to roofs like 
a high-school student to a ukelele; and there 
Hick sat with a yardful of shingles and not 
selling enough to spank an only child. This 
hard seed was getting a bloated price for a 
roof that would scarcely turn a mean sunbeam, 
and he was making the besotted populace like 
it. From where Hick sat it looked like the 
palladium of our liberties wasn’t in such good 
shape; and so he had come over to get some 
comfort and maybe a sawed-off shotgun. 


Bond has been in charge of the Glenville 
branch of the company which was included in 
the deal. 





Prominent Concerns Consolidate 


Boston, Mass., Aug. 14.—The following no- 
tice issued to the trade and signed by the B. L. 
Tim-Manson Co. and the P. S. Huckins Co. 
announces the consolidation of three of New 
England’s oldest yellow pine concerns: 

We announce the consolidation of our yards. 
We shall operate jointly both our sales and 
accounting. Our high standards of quality 
will be maintained, and we offer our customers 
efficient, prompt service in lumber and mill- 
work of every déscription. 

The P. S. Huckins Co. was established here 
in 1854, handling lumber at wholesale and re- 
tail and making a specialty of longleaf yellow 
pine timbers plank and dimension, For many 
years the company has operated a wharf, yard 
and mill at East Boston. 

The Manson Lumber Co. began business in 
Boston in 1850 and the B._L. Tim Lumber Co. 
was established in Florida in 1870. The Man- 
son and Tim interests were consolidated re- 
cently under the corporation name of the B. L. 
Tim-Manson Co. The company has _ been 
handling lumber and millwork of every de- 
scription, but is making a specialty of hard 
pine, oak and fir timber for shipbuilding and 
other industrial requirements, wire moldings, 
cross arms and fixture blocks for electrical 
work. ° 


“*Now, look here, Hick,’ I says to him, ‘this 
is going to hurt you worse than it does me. 
But you’ve got to turn salesman. Don’t say 
it can’t be done. Most anything can be done, 
and in these days it usually is. A lot of digni- 
fied gentlemen would have said they never 
could sit on their back collar buttons and take 
their pants off; but some enemy of the human 
race invented upper berths, and they learned 
how. 

“*This is the era when goods are sold and 
not bought; and that covers a multitude of 
things, sinful and otherwise. A sight of for- 
tunes are solidly founded on discomfort; the 
discomfort of human males who would act 
natural if their women folks would: let them. 
When grandpa came home from the Civil War 
he looked like a bulldog biting a large angora 
muff. Shave? Not him! He was a child of 
nature. He may have been at that; but 
grandma decided she’d like to see what was 
behind the ambuscade before she took it for 
better or for worse. Yes, sir, the ladies sold 
the smooth shave to the lords of creation, and 
look what it’s done for the soap and razor 
trade. I reckon enough muscle and blood and 
iron are used up every morning in this branch 
of surgery to tunnel the Andes or to make 
the President of the United States say some- 
thing. 

“In the same sad list are lawn_mowers. 
Time was if the jungle in the front yard got 
so thick the children had to be found by search- 
ing parties armed with bloodhounds, father 
would borrow the neighbor’s cow or take a 
sorrowful chew and begin to whet the scythe. 
But not any more. Some hardware manufac- 
turer invented the idea of velvety turf and 
flowery vistas. Lawn mowers followed as a 
matter of course. They’re vicious looking 
things, like hard-boiled gold diggers with a pas- 
sionate appetite for long green. Old Man 


Check Passer Apprehended 


Mempuis, Tenn., Aug. 14.—Southern lum- 
bermen will be glad to learn of the arrest and 
identification of a man who gave his name as 
Joseph W. Barnes, age 67, who has been pass- 
ing worthless checks on a number of lumber- 
men by posing as a representative of various 
firms. He has posed, it is said, as A. L. Gar- 
rett, F. T. Clark, W. M. Parson, R. E. Wilson, 
Mr. Babcock, of Babcock Lumber Co., and 
many others, in his manipulations throughout 
the southland, and has obtained hundreds of 
dollars. 

Barnes was arrested by the Memphis police 
and investigation proved that he was the man 
who has been working throughout the South, 
particularly in the lumber trade. He was re- 
turned to Greenwood, Miss., where he will 
stand trial on a charge made by Ben F. Dul- 
weber, of the Kraetzer Cured Lumber Co. It 
is said that he purchased a mill from Mr, 
Dulweber and drew a draft on his firm for the 
amount, and also for a few hundred dollars 
additional. The draft was refused by the bank 
and left the Greenwood firm with the mill and 
a loser of several hundred dollars. Mr. Dul- 
weber will press the charge, but will be aided 
by a long list of hardwood concerns that were 
“gypped” by this man. He is said to have 
formerly been employed by a machinery com- 
pany and in this way became acquainted with 
the hardwood business and the leaders in the 
industry. 





Suburbs stays home 
from the country club, 
collects a mess of 
blisters and ruins his 
cussing handicap when 
the twigs get between 
the blades and ram the 
handle into his bay 
window. But all the 
time he’s seeing the hardware man’s vision of 
stretching greensward and not the assassin he’s 
pushing around. 














““The wants of the populace have been so 
extended by artificial means that it’s against 
nature to expect your customers to enlarge 
their buying desires under their own power. 
You’ve got to think up these things, yourself, 
and then make them look as desirable as sun- 
shine to a raspberry, and as easy to get as 
measles in the third grade. 


“*Ruirt on home now, have a good cry and 
twine a wreath in memory of the old days 
when folks knew what they wanted without 
being told. Then talk United States to the 
banker and go out into the highways with a 
roofing melody that will charm the birds down 
off the radios and out of the motor cars. 


“*And don’t quit with roofs. A lot of pigs 
in your community are waiting to help you 
sell a train load of portable houses and self 
feeders; but you’ve got to do your stuff. If 
you wait until a hog comes in and prices a 
trough you'll have lots of time for fishing, and 
lots of need for the fish if you expect to do 
much earnest eating. Practice playing this 
tune on your saw until you get good at it; and 
then this Polly-Ananias who’s been garnering 
roofs will be on his way to some other com- 
munity that is encumbered by an alleged lum- 
ber merchant who can’t hold the idea of sales- 
manship in the hollow of his head.’” 
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Houses and Lives That Stand Stress 


“Jerry-built lives” may be traced to sources similar to those which produce “jerry-built houses.” The mate- 


rials and principles that go into the making of each are inferior, and in the lesson of better home building 
there is a lesson for the building of better lives. This is the theme of a sermon recently delivered by the 
Rev. R. A. Kirchhoffer, rector of Christ Church, Mobile, Ala., during the city-wide campaign for better 
home building sponsored by the Southern Pine Association, the center of interest of which was a demonstra- 


tion southern pine house erected according to recognized principles of sound construction. 


The better built 


home is likened to a “well-built life” in the sermon, as follows: 


Matthew, 7:24-27: Whosoever heareth these sayings of 
mine, and doeth them, I will liken him unto a wise man, 
which built his house upon a rock; and the rains de- 
scended, and the floods came, and the winds blew, and 
beat upon that house; and it fell not: for it was founded 
upon a rock. And everyone that heareth these sayings of 
mine and doeth them not, shall be likened unto a foolish 
man, which built his house upon the sand; and the rains 
descended, and the floods came, and the winds blew and 
beat upon that house; and it fell: and great was the fall 
of it. 

People have always been interested in 
building houses. A house stands for some- 
thing more than the lumber and other ma- 
terials that go into it. A house, by itself, 
is not necessarily a home, but it has the pos- 
sibilities of becoming one. So when we 
build a house we are building a potential 
home; and a home builds character. A 
house then is a part of the process: A 
house, a home, a character, a life. 

Anyone-of us could take a drive this aft- 
ernoon and pass a considerable number of 
new houses. They look fresh and clean 
and bright. If we were to take the same 
drive five years hence, we would find them 
looking very different—peeling paint and 
cracking plaster, sagging steps and broken 
porches—not because they are old, but be- 
cause they were built in the first place of 
inferior material. 

After the Miami storm of 1926, one of the 
large lumber organizations (The Southern 
Pine Association) made an intensive study of the 
houses which fell and those which stood during that 
storm. In the storm area one house would be found 
standing while many of the neighboring houses were 
completely ruined. Why was this? It was found 
that the houses which withstood the force of the 
hurricane had embodied in them certain principles 
of construction, and were all built of high grade ma- 
terial. It was not just chance; it was cold logic. 
When good materials are used, and proper methods 
of construction are followed, a house can be made 
hurricane-proof. 

A house is the symbol of something greater than 
the building itself. A house, a home, a character, a 
life. And just as there are “jerry-built” houses to- 
day, so, too, there are “jerry-built” lives. And when 
the rains descend, and the floods come, and the winds 
and storms of life beat upon them they collapse like 
the house built upon the sand, or the “jerry-built” 








house in the new subdivision that looks new and 
fresh but whose newness and freshness cover hidden 
flaws of construction and material. 


In this day of mental and spiritual confusion where 


can you and I turn to discover the best materials to build © 


into our lives, and the proper methods of construc- 
tion? If we turn to Jesus of Nazareth we will find 
that He says very little about what we should be- 
lieve, but a great deal about what we should do. 
“Whosoever heareth these sayings of mine, and doeth 
them’—not “who believeth them’”—is like 
the wise man who built his house upon the 
rock; and whoever hears them, but fails to 
do them, is like the foolish man who built 
upon the sand, It is not a question of hear- 
ing them, or reading them, but of putting 
them into practice. 

You and I can sit down and in two hours 
or less read all of the recorded teachings of 
our Lord—less time than it takes to read 
the shortest “best seller.” But this is only 
the beginning. Unless we are actually put- 
ting His teachings into practice, we have 
not even made a beginning along His way 
of life. 

The use of good materials and ‘proper 
methods of construction are no trade se- 
crets known only to an inner circle of con- 
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tractors, nearly any contractor can build a 
THE REV. R. A. ’ y y - 
KIRCHHOFFER, 
Mobile, Ala.; 


I of Christ : 
eee Snureh time nor the force of an unexpected hurri- 


good house if he will, yet houses are built 
that will not stand the wear and tear of 


cane. 
Nor is there any hidden secret of building a life 
that will endure. Sooner or later the storm and 


stress of life will beat upon all of us, and the only. 


sure method of withstanding the strain is by build- 
ing into our lives day by day those things which 
endure. 

When we see a life crash down, carrying others 
with it sometimes, we can know that, however fair 
the exterior may have been, underneath there were 
hidden flaws and weaknesses—poor material, wrong 
methods of construction. It is not only knowing the 
methods—it is acting upon them. 

And until you and I build our lives upon the rock 
of obedience to our Lord’s teachings, we are actually 
inviting the storms of life to batter down the whole 
structure of our lives, and!’ make what should be a 
fair building raised to Him a mass of useless wreck- 
age. Good construction, whether in the building of 
houses or of lives, is a lesson indeed. 
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North Dakota 4-Square Special,” Solid Lumber Train In- 
cluding Packaged Product, Record for Northwest 
" de 

SPOKANE, Aug. 12— identify lumber in such a way that the public public inspection. 
Lumber history was would be able to take an interest in it. The David M., Fisher, su- W 
made here today when consumer-guaranty and the interest that at- perintendent of the of 
the largest single rail- taches to a labeled and identified product Snoqualmie Falls Lum- pé 
road shipment of lum- would enable the lumber trade, it was pointed per Co.. was a member th 
ber in the annals of the out, to advertise, to display its wares to ad- of this. party, but the os 
Northwest pulled out vantage and to use the other sales promotion real host was D. J. Rob- 7 
for North Dakota. It methods successfully applied by specialty man-  jnson, of Fargo. He is - 
consisted of fifty-eight ufacturers. a young man who hails lu 
oe. Sooo, Se ee rT +s from southern Missis- w 
than 1,566,000 feet, and Justifies New Merchandising Theory res dang st 
every car contained a : ; arr sippi. For 20-odd yas = pl 
; aa mene al This extraordinary shipment seems to justify he has been in the lum- erie I 
I. N. TATE, . I mage the merchandising theory we set out with,” ber game. sometimes D0: J- ROBUENSON, i 
Spokane, Wash.; Weyerhaeuser’s new 4- Mr. Tate said. In the first place, it is plain ’ oats ios me a Fargo, N. D.; " 
General Manager Square” packaged lum- that the North Dakota dealers have vindicated reste scape Mgmmaces Who Sold Lumber hi 
ber. our hopes of a hearty response on the part times doing office work ‘ - 8 

According to lumbermen and railroad offi- of the trade to our efforts to improve mer- for lumber companies, and again wholesaling fa 
cials in the Northwest, this is the largest rail chandising conditions. Further than that, most lumber or selling it on commission. He is st 
shipment ever made by one lumber sales or- of the retailers participating in this extraordi- authority for the statement that he went broke in 
ganization or one producing group. This im- "4ry event are located in small semi-rural twice while doing so. uw 
mense shipment was made by Weyerhaeuser CO™mmunities, and if they believe that the sell- The last time was in 1925. Then for a as 
Sales Co., with headquarters in Spokane, and ‘"8 advantages inherent in the remanufactured time he built houses to sell on the Gulf Coast a 
came from four mills in the Weyerhaeuser neti any wanner eae anpeee in their of Mississippi. But last year he came to the sr 
affiliation—the Snoqualmie Falls Lumber Co, ae seg engewA bes tog a he yee tect Northwest, entered the credit department of m 
Snoqualmie Falls, Wash.; Mill B of Weyer- ln DF cy sary Boyer poy — Weyerhaeuser Sales Co. here, then went to in 
haeuser Timber Co. at Everett, Wash. ; the view ” The reauie we sincerely “sar tna win ie Everett to hustle lumber in Mill B, and finally, ti 
Potlatch Lumber Co., Potlatch, Idaho, and the 4) improvement of merchandising conditions S¢¥¢tal months ago, took over the North Da- ry 
— Rutledge Lumber Co. at Coeur § througnout the industry. kota territory for the selling organization. 4 
d’ Alene. . 

Yet another unique thing about the train is Mr. Tate also remarked that business: men Sells Year’s Average in Month . 
its distinction. It was called the “North Da- throughout the country will be intensely inter- It is estimated that the average successful N 
kota 4-Square Special” and, although six cars ested in the optimism indicated by this record jyumber salesman disposes of some 1,500,000 w 
for Minnesota, South Dakota and Montana group purchase, since it seems to indicate that feet a year. The long-and-short of D. J. Rob- sc 
were included, the remaining fifty-two were for North Dakota has come back after its long  inson’s achievement is that he sold this amount ta 
the one State. According to I. N. Tate, gen- period of depression and apparently faces a_ in little over a month. : 
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The Biggest Single Railroad-Shipment of Lumber in the History of the Northwest. There Are 58 Cars in This String, Which Left Spokane 


2 : , ‘ . for N 
the West Coast. Every Car Contains a Fixed Percentage of 4-Square Packaged Material. This Is the Best Photograph of the Half-Mile- i 
the New Weyerhaeuser 4-Square Wasteless Lumber—Trimmed 4-Square at mnt 
eral manager of Weyerhaeuser Sales Co., this new era of healthy business and big construc- Further comments by Mr. Tate were as fol- 
is significant of the business come-back of tion volume. Committing themselves to this lows: R 
that State, of its prospect of an era of healthy same thought, members of the Greater North Men in the lumber industry will be inter- 
building activity and of the acceptance by the Dakota Association, headed by James Miller, ested in this extraordinary shipment as an F< 
lumber merchants there of the improved mer- of Fargo, its secretary, have planned to make indication that the major problems involved ‘ 
chandising program for an improved quality the progress of the train across the State an in the manufacturing end of the 4-Square = 
lumber. occasion for continuous celebrations en route. Program have been solved. This demand for ,. 
When the Weyerhaeuser program for re- The long string of cars was rushed by the ‘the remanufactured stock would have taxed - 
manufacturing lumber and shipping it in pack- Northern Pacific as fast freight to Glendive, ‘he i ae of mills which have been per- 7 
age was announced early this summer, the idea Mont. There it was to be joined on Tuesday ~ Seng eg bes rte spoemtion Se moves mnie. th 
that was stressed was that it offers the lum- of this week by a delegation of the interested See ee ee a ee w 
ne ; “‘s- s mills called upon to fill the orders was remark- he 
ber trade a chance to revise its merchandising dealers and other North Dakota business men. 
- : able. Each mill filled its quota within its V; 
methods to keep pace with modern develop- . In a special car, they are to accompany the te 
- - - P . allotted time, and we feel that great credit is bt 
ments in other industries, some of which com- record breaking load across the State to Fargo. 4 
. nS ue to these operators for their performance. la 
pete with lumber. It was stated that the pur- At Beach, Dickinson, Jamestown, Mandan and The organization of this train is consistent 
pose of the package was two-fold: first, to’ Bismarck, Valley City and other points, local with our announced policy relative to the sale i 
convey to the lumber user a guaranty of qual- officials, members of the Greater North Dakota of 4-Square. We never have intended or ex- te 
ity, which would prevent substitution of infer- Association and other citizens will greet the pected that any dealer must carry this pack- S 
ior grades and different species; second, to train, and some of the cars will be opened for aged goodg to the exclusion of other stock. 
$ 
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Weyerhaeuser service 
to Weyerhaeuser deal- 
ers always has been 
complete and always 
will continue to be so. 
This train consists of 
mixed car orders, but 
every car includes at 
least the minimum of 
4-Square required. 
Perhaps we in the 
Weyerhaeuser group 
ef interests may be 
pardoned for believing 
that this trainload of 
orders signifies that 
the 4-Square program 
for improved merchan- 
dising of an improved 
lumber is meeting 
with a merited re- 
sponse on the part of 
progressive retailers. 
I think it will not be 
disputed that the 
North Dakota dealers 











have aligned them- 
selves definitely in 
favor of the advanced 
stand we have taken 
in presenting the prod- 
ucts of the sawmill to 
the public. 

Most of these deal- 
ers are located in 
small semi-rural com- 
munities. If they see 
in packaged, adver- 
tised, consumer guar- 
anteed and displayable 
lumber an_ oppor- 
tunity to improve 
their business, I believe it is evident that mer- 
chants in larger communities will do likewise. 
North Dakota has accepted 4-Square lumber 
with a flourish. Other communities have done 
so no less definitely, though perhaps less spec- 
tacularly. We are very well pleased with 
the results, so far, of our effort to improve 
the basic selling conditions in our industry. 
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Build Many Grain Storage Houses 


PortLAND, Ore., Aug. 11.—H. A. Gillis, traf- 
fic manager for the Western Pine Manufactur- 
ers’ Association, when in Spokane the early part 
of the week attending its semi-annual meeting, 
found that the pine manufacturers of the Inland 
Empire are looking for a good fall business 
throughout western territory—the section 
west of Chicago. Montana mills, especially, 
he says, are getting a lot of business from 
yards in their own State, which is having a 
bumper wheat crop. “One man told me,” re- 
lated Mr. Gillis upon his return from the meet- 
ing, “that a farmer who harvested 80,000 
bushels of wheat last year, will harvest 100,000 
bushels this summer. He also said that the 
State is encouraging farmers to build grain 
storage houses instead of sending the grain to 
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Members of the Weyerhaeuser organization and Northern Pacific rep- 
resentatives bidding goodby to the 4-Square Special at Spokane. From 
left to right they are: David M. Fisher, superintendent, Snoqualmie 
Falls Lumber Co., who accompanied the big freight across to Fargo, 
visiting many dealers en route; B. W,. Walker, trainmaster at Spo- 
kane; Gene lV’. Reynolds, of the Weyerhaeuser Sales Co. office at Spo- 


M. Ackerman, traveling freight agent of the Northern 
Pacific; and H. H. Payzant, Weyerhaeuser development engineer who 
played au important part in the development of the method of re-but- 
ting and packaging “4-Square” lumber and who brought the special 
train from the Pacific coast into Spokane 


the elevators. These storage houses make it 
possible for the farmer to save the storage 
charge of about one cent a bushel a month, to 
sell when he deems conditions most favorable, 
and to do his own hauling when he has the time 
to give to it. A noteworthy fact in this con- 
nection is that the State is advising that these 
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grain storage houses be built on sloping land, 
so that handling of the grain can be reduced 
to the minimum. It is dumped into the storage 
house at the highest point and removed when 
wanted from the lowest point. Last summer 
the grain growers had a crop that placed them 
in good standing, and this year they have a 
still larger crop that will leave a good surplus 
for improvements.” 


Glass Melts; Wood Sash Scorched 


PorTLAND, Ore., Aug. 11.—August Rosen and 
W. J. Cederson, owners and operators of the 
Enterprise Planing Mill here, which was dam- 
aged by fire a few days ago. had clear evidence 
that wooden sash bars will stand up splendidly 
under fire. The window glass melted, but the 
sash bars were only scorched. The plant is 


now being repaired with all possible speed, to 
take care of accumulating business. The plant 
will be completely electrified, possibly with in- 
dividual motors. 


Adding to Its Plant Facilities 


La Granpe, Ore., Aug. 11—The Mt. Emily 
Lumber Co., operating one of eastern Ore- 
gon’s most modern and up-to-date sawmill 
plants in this city, has under way extensions 
adding to its facilities for caring for the 
handling of its products, including an addition 
to the finish dry lumber shed, giving the com- 
pany approximately 168x120 feet more space. 
An extension is also being built to the rough 
dry shed, enlarging that 120x80 feet. 

This company, which during the last year 
was a member of the Eastern Oregon Pondosa 
Sales Co., has now withdrawn from that dr- 
ganization, and its sales are being made 
through its own sales office at the mill at La 
Grande. This mill has an annual capacity of 
45,000,000 feet of pine lumber, and owns. ex- 
tensive timber properties tributary to its plait 
at La Grande. 


Forest Ranger Fights With Bear 


Wasuincton, D. C., Aug. 13.—Gene Tunney 
is all very well in his way and a humdinger of 
a boxer, a scholar and a gentleman, but the 
headquarters staff of the Forest Service has 
passed Gene up in favor of further search for 
information concerning a “mamma” bear that 
engaged in a three-round mill with George K. 
Oliver, forest ranger, thus taking the center 
of the sports page so far as the Forest Service 
is concerned. 

There were no eye witnesses to this acci- 
dent. says the report received at head- 
quarters, On Aug. 19 (last), George K. 
Oliver was on his way to Pot Mountain to a 
fire on Pete Ott Creek, under my instruc- 
tions. When about four miles on his way a 
bear was encountered. The bear showed 
signs of anger and Oliver sought refuge in 
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for North Dakota Last Sunday, Carrying 1,566,000 Feet of Lumber From, Four Weyerhaeuser-Affiliated Mills in the Inland Empire and on 
Long String of Box Cars That Could Be Taken That Would Give Any Idea of the Banner the Train Bore, Reading, “A Solid Trainload ,of 
Both Ends—Packaged—Ready to Use—for North Dakota 4-Square Dealers.” 


a tree, but the bear followed and did not 
give up the chase until struck on the’ nose 
with a canteen of water. She then-descended 
to the ground, called her cubs from another 
tree and disappeared in some brush: 


Oliver, thinking .she had left the «scene, 
after half an hour also destended and ‘hegan 
looking for his stmhoke-thaser equipment, 
which he had’ discarded -rather hurriedly. 
Before the equipment was adl assembled the 
bear made a counter attack, but Oliver out- 
distanced her and this time sought refuge in 
a cabin some 200 yards away, where he re- 
mained for one and a half hours to give the 
bear plenty of time to get out of his way. 

Again returning for his equipment, the 
bear sprang at him from close range behind 
some bushes. When Oliver attempted an- 
other retreat the bear struck him on the 
left leg, tearing away his pants and under- 
wear and leaving slight claw marks on his 
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skin. Oliver lost his footing and when he 
fell the bear sprang upon him. 

While down Oliver struck the bear with a 
left hook to the chin, kicked her in the belly 
with his calked shoe and at the same time 
pulled his hunting knife with his right hand, 
but does not remember having used the 
knife, as the bear gave him a blow in the 
ribs which put him to sleep. Oliver only 
remembers being struck twice, but swelling 
and bruises on the left shoulder showed that 
he was struck after being knocked out. 

When Oliver regained consciousness the 
bear had gone. Oliver returned to Pot Moun- 
tain late that evening, and was brought to 
the Bungalow Ranger Station Aug. 20 for 
examination by a physician, as he had raised 
considerable blood from his lungs. A physi- 
clan examined him late that evening. 

This information was given me by Oliver 
and a close examination at the scene con- 
firmed his statement. The tracks of both 
Oliver and the bear were found in the tree. 
Considerabie blood was found 6n the bushes 
of which Oliver knew nothing. 


Here is Oliver’s own succinct report to his 
superior : 


Tue INJuryY OccuRRED AT: Near Mush Camp 


Cabin on Clearwater national forest in the fol- 


lowing manner. While going from Pot Moun- 
tain to a fire on Pete Ott Creek a female bear 


and two cubs were encountered in the trail. 


CausE OF INJuRY: An enraged mamma bear 
refusing to give up the trail in my third at- 
tempt to gain passage to the fire. 

NATURE OF INJuRY: Slapped to sleep and 
severe bruises on chest and left shoulder. Blood 
was raised from the lungs for several hours 
after regaining consciousness. 


Spruce Veneer Dress Makes Hit 


ABERDEEN-HoguiaM, WaAsH., Aug. 11.— 
Veneer made in Hoquiam is due to receive still 
further publicity, due to the appearance of 
“The Spruce Girl” at the American Legion 
convention held in Centralia last week. Miss 
Julia Martin, of Hoquiam, wore a dress fash- 
ioned from Hoquiam-made veneer, also a hat 
of the same material. The hat was of natural 
spruce, but the wooden dress boasted a panel 
of blue veneer in the front of the skirt, and 
blue braid on the blouse, which set off the 
natural color of the spruce. Moving pictures 


of Miss Martin were taken by leading com- 
panies and these may receive nation-wide dis- 
tribution. 


File Petition in Bankruptcy 


Kokomo, Inp., Aug. 15.—In the United States 
district court, southern jurisdiction of Indiana, 
at Indianapolis, Judge Bossell presiding, 
Thomas J. Dye & Son, of Kokomo, today filed 
a voluntary petition in bankruptcy. In the 
schedules fited with the petition liabilities were 
given as approximately $175,000 and assets, 
$250,000. Included in the assets is $85,000 
worth of unencumbered real estate, the rest 
of the assets being made up of unincumbered 
business property, accounts receivable and in- 
ventories. Thomas J. Dye & Son is one of the 
old concerns in this section, and Willis B. Dye, 
who for a number of years has been manager 
of the company, is one of the best known re- 
tailers in the State. He formerly was presi- 
dent of the Retail Lumber Dealers’ Association 
of Indiana, and has been prominent in associa- 
tion work for many years. 


Building Good Will Through House Organs 


Benp, Ore., Aug. 11—The city of Bend, 
located geographically right in the center of 
the great State of Oregon, is noted for many 
things, including climate, scenery; the Pilot 
Butte Inn, a good golf course, a live Hoo-Hoo 
club, hospitality, two big lumber companies 
that furnish an immense payroll, and that are 
keen competitors of one another in the mar- 
ket, and yet are remarkably friendly and con- 
siderate of each other. 

Each of these lumber companies publishes 
a house organ, or company publication, and 
these publications have had much to do with 
building up the reputation of Bend and its 
principal industries. 

3end being located just east of the Cascade 
Mountains, there are eleven principal snow- 
capped peaks in view at the same time from 
this city, and the mountain streams in the 
vicinity afford some of the best fishing in the 
country. If evidence in needed of this, the 
cover design on a July issue of one of the 
above mentioned publications furnishes incon- 
trovertible evidence. 

The lumber companies above referred to are 
the Brooks-Scanlon Lumber Co. and the Shev- 
lin-Hixon Co. The Brooks-Scanlon publication 
is known as the Deschutes Pine Echoes, and 
that of the Shevlin company bears the name 








J. M, Longdon, of McCloud, Calif., associate 
editor of the Shevlin. Equalizer 

















Frank R. Prince, of Bend, Ore., editor of the 
Shevlin Equalizer, published by the Shevlin 
Hixon Co. and the McCloud River Lumber Co. 


Shevlin Equalizer. Of course, one of the 
main objects, and perhaps the greatest ac- 
complishment of these two publications, has 
been the building up of a loyalty and interest 
on the part of employees in the work of their 
respective organizations. These two publica- 
tions are exceptionally fine examples of what 
may be accomplished along this line, and no 
doubt the great amount of interest that has 
been aroused by these among those fortunate 
enough to be on the mailing list, is due to 
the ability and industry of the editors of these 
respective papers. Bend has a reputation far 
and near for entertaining its visitors, and 
always well to the forefront are the edito;s 
of the Shevlin Equalizer and the Deschutes 
Pine Echoes. The columns of both papers are 
replete with wit and philosophy, as well as 
news that is interesting to those engaged in 
and coming in contact with the work of the 
two organizations, 

The Shevlin Equalizer, which is published 
monthly for employees and friends by the 


McCloud River Lumber Co., McCloud, Calif., 
and the Shevlin-Hixon Co., of Bend, has for 
its editor Frank R. Prince, of Bend, and as 
its associate editor J. M. Longdon, ot McCloud, 
with its contributing editor, George Brick, of 
3end. 

The editor of the Deschutes Pine Echoes, 
published monthly by and for the employees 
of the Brooks-Scanlon Lumber Co. of Bend, 
is Paul Hosmer. 

Perhaps the well known and _ co-operative 
spirit displayed by the two lumber companies 
toward one anothef originated with the edi- 
tors of their respective magazines, as these 
two geniuses, while striving through every 
legitimate competitive way to each publish a 
better paper than the other, are in all other 
respects the warmest of friends. 

A few years ago the Deschutes Pine Echoes 
used as a cover a half-tone of one of the hun- 
dreds of beautiful scenes in the vicinity of 
Bend, and the demand for such covers has 
been so persistent that it has become a per- 
manent custom. The circulation of these pub- 
lications is about 2,500 copies each. 





Paul Hosmer, of Bend, Ore., editor of the 
Deschutes Pine Echoes, published by the 
Brooks-Scanlon Lumber Co. 
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News oi the South’s Lumber Activities 


Better Homes Campaign at Mobile 


[Special telegram to AMERICAN LuMBERMAN] 

Mosite, Ata., Aug. 14.—With more than 500 
Mobilians present, L. R. Putman, of Chicago, 
merchandising counsel for the Southern Pine 
Association, was the principal speaker here to- 
night at a public builders’ frolic staged by the 
Mobile Retail Lumber Dealers’ Association as 
the climax to the Mobile better building cam- 
paign which for the last month has surrounded 
the demonstration and construction of a long- 
leaf and shortleaf southern pine better built 
home. Every phase of lumber and home build- 
ing was dealt with at-the frolic, which was 
marked with an entertainment program as well 
as addressed by Mayor Leon Schwarz and other 
Mobilians of prominence. The conception of 
the home ewning and building idea was carried 
through its successive stages to completion with 
L. D. Dix, of the Mobile Bond & Mortgage 
Co., explaining financing; J. Platt Roberts, 
architect for the better built home, dealing with 
planning; Arthur Van Derseys, the contract- 
ing and construction, and J. E. Patterson, the 
furnishing of lumber . 

Mr. Putman then reviewed the entire situa- 
tion, going into home building activities as car- 
ried out on a natoinal scale by the Southern 
Pine Association and retail lumber dealers in 
ten of the nation’s leading cities. He said that 
at Mobile the builders 
are extremely fortunate 
in being located in the 
heart of the great long- 
leaf and shortleaf south- 
ern pine producing 
region and that good 
lumber is one of the 
greatest products of the 
State, which furnishes 
a large portion of the 
national home building 
supply calling for the 
construction of an aver- 
age of 3,000,090 all- 
wood homes each year. 

Mr. Putman said that 
the Southern Pine As- 
sociation, in exempli- 
fying the use of grade- 
marked and _ trade- 
marked lumber in 
Mobile’s better built 
home, is supporting the 
national standardization 
program for lumber in 
which it was one of the 
most prominent origi- 
nators four years ago. 
He said that approxi- 
mately seven million 
dollars have been spent 
in this and other asso- 
ciation activities. 

Mayor Leon Schwarz urged the better con- 
struction of homes and the use of better lum- 
ber as the duty of every citizen in assuring 
himself a lasting home. He said that his own 
house has been built in such a way of native 
Alabama longleaf southern pine and that it in- 
cluded the association’s 15 points of safe and 
permanent construction, although they were not 
then advertised as now. It was simply sound 
lumber construction, he said. 

Mr. Roberts and Mr. Van Derseys, repre- 
senting the architects’ and contractors’ views, 
respectively, stated that in their opinion the 
Southern Pine Association is the outstanding 
home building and construction exponent of the 
South and that its service in the grade-marking 
of lumber and better construction was in- 
valuable to Mobile. 

The better-built home campaign, of which 
J. W. Paddock, field representative of the 
Southern Pine Association, has been in charge, 
was acclaimed a crowning success, with Austill 


was visited by more 
was open, and more 





Pharr, vice president of the First National 
Bank, urging a continuance of such activities 
as the basis of sound family financing. 

Each member of the retail lumber dealers’ 
association was presented to the meeting, rep- 
resenting six firms as follows: J. E. Paterson 
Lumber Co., Gorr Lumber Co., Gill Lumber 
Co., Cowan Lumber Co., R. O. Brownlee Lum- 
ber Co., and Government Street Lumber Co. 

The Southern Pine Association better built 
home campaign will come to a close here next 
Sunday with the final demonstration of. the 
better built home which has already been visited 
by 10,000 prospective home builders. 


A Highly Attractive Mill Town 


ELIZABETH, La., Aug. 13.—The home of one 
of the outstanding producers of longleaf yel- 
low pine, Elizabeth is conceded by everyone 
who has occasion to visit this place to be one 
of the nicest sawmill towns in America. Estab- 
lished twenty years ago with the location here 
of the big sawmill plant of the Industrial Lum- 
ber Co., Elizabeth has increased in size, popu- 
lation, and importance, and its citizens have 
learned that co-operation in all civic affairs 
helps to build a city. The Industrial Lumber 


Co. employs a large number of people in ‘its 
sawmill and logging operations, and the offi- 
cials and employees work together as one big 





A feature of the demonstration of better built homes being conducted 
in Mobile by the Southern Pine Association in codperation with the 
retail lumber dealers and other organizations is the establishment of 
downtown headquarters on the “lumber store” plan. 
an interior view of the Southern Pine Association exhibit which 
than 200 people daily during the first week it 
than 50 live building prospects were developed 


Above is shown 


during that time 


family. About four years ago a paper mill 
was established here, which rapidly is develop- 
ing into one of the most important industrial 
enterprises in this section of Louisiana. 

R. M. Hallowell, president of the Industrial 
Lumber Co., and other officials have taken a 
personal interest in making Elizabeth a desir- 
able place in which to live. As a result of 
their efforts and the co-operation of the citi- 
zens generally, Elizabe 1 can boast of one of 
the finest public schoois in the parish, com- 
pletely equipped with playgrounds and every- 
thing required to secure and maintain the in- 
terest of the pupils. The Industrial Lumber 
Co. maintains a hospital which, through the 
special efforts of Mrs. J. S.. Lee, is made 
beautiful with flowers, shrubs and attractive 
landscaping. Mrs. Lee’s efforts in this direc- 
tion include keeping the parks and public 
assembly places in perfect condition, all of 
which add to the attractiveness of the town. 
There is a health committee charged with the 


duty of looking after the yards and streets,and 
seeing that they are kept clean and in good 
condition. Modern conveniences are found in 
practically all of the homes, and the city has 
its own water, light and electric power. 

While essentially a sawmill town, Elizabeth 
stands out as one of the attractive cities of 
southwest Louisiana and every citizen joins in 
extending to newcomers a hearty welcome. 


Invest in Forestry Education 


Jackson, Miss., Aug. 13.—The State For- 
estry Commission has consummated a contract 
with the American Forestry Association with 
headquarters in Washington, D. C., whereby 
$50,000 was piedged for an educational cam- 
paign in Mississippi, the association putting up 
$30,500 and the State $19,50u. 

The undertaking is to be known as “The 
Southern Forest Fire Prevention Project,” and 
is expected to continue for a period of three 
years beginning in Mississippi on Oct. 1, 1928. 

The idea of conducting an educational cam- 
paign in the southern States originated with 
the American Forestry Association about two 
years ago and the Rockefeller Foundation and 
other benevolent associations became _ inter- 
ested in the project and agreed to subscribe 
the necessary funds, provided the States bene- 
fited could be induced to participate. Much 
of the success of the securing of the endow- 
ment funds is due to George D. Pratt, presi- 
dent of the American Forestry Association, 
= was himself a large contributor to the 
und. 


Defending Southern Pine Floors 


Littte Rock, Arx., Aug. 13.—That the Ar- 
kansas Soft Pine Bureau is alert and does not 
overlook any opportunity to present the merits 
of that wood, is indicated in a letter sent today 
to H. F. Staples & Co. (Inc.), Medford, Mass., 
in which the attention of that company is called 
to the fact that there are softwood floors that 
have given excellent service for at least a cen- 
tury. This letter, signed by the assistant secre- 
tary of the Arkansas Soft Pine Bureau, is as 
follows: 


A copy of your booklet, “The Book of 
Floors,” has just reached us. We regret to 
note that in the last paragraph on page 3 
you state that soft wood floors wear poorly 
and that they split and splinter readily, so 
that there can be no permanent economy in 
their use. 

This is a most unfortunate misstatement of 
the facts and an unwarranted attack upon 
pine floors, in as much as they come under 
the classification of soft wood. There are, 
of course, many soft woods, but both long- 
jleaf and shortleaf pine have given* yeoman 
service in every type of use for at least a 
centuvy. 

A wood which serves satisfactorily as the 
decking for a battleship—a wood which quali- 
fies for the grinding wear of public school 
rooms—a wood which serves a national guard 
armory in the drill hall for fifteen consecu- 
tive years without replacement—a wood that 
serves in thousands of homes for two, three 
and four generations, can not be accused of 
the shortcomings named in your booklet. 

Your defense may be that you had in mind 
certain ultra soft woods, but if that be true, 
you erred in not differentiating between cer- 
tain species. 

If the distribution of your booklet is at its 
beginning, we think you owe it to the manu- 
facturers of pine flooring to include an er- 
ratum in which you retract or qualify the 
statement to which we take exception. 


(sag @eaeaeaanaeae: 


THE UNFILLED tonnage of the United States 
Steel Corporation declined 66,082 tons in July, 
the accumulated business on the books as of 
July 31 amounting to 3,570,927 tons, against 
3,637,009 on June 30, and 3,142,014 a year 
earlier. 
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National Production, Shipments and Orders 


Wasuincron, D. C., Aug. 13.—The ae tie statistics were compiled by the National Lumber Manufacturers’ Association: 














Softwoods: o. Reports Shipments Orders 

Week ended: 1928, Aug. 4; 1927, Aug. e— 1988 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Association............sseeee: 147 106 72,635,000 62,410,000 81,513,000 61,100,000 75,249,000 61,678,000 
West Coast Lumbermen’s Association........ 120 122 126,540,000 123,776,000 138,711,000 105,874,000 144,813,000 107,804,000 
Western Pine Manufacturers’ Association.... 33 33 34,178,000 32,080,000 33,632 24,054,000 880,000 25,718,000 
California White & Sugar Pine Mfrs.’ Assn... 20 12 261,000 20,432,000 28,179,000 14,462,000 22,339,000 16,259,000 
North Carolina Pine Association....... deosecee 62 34 8,927,000 6,974,000 9 000 7,330,000 10,542,000 4,100,000 
California Redwood Association.............. 16 16 ,039,000 8,810,000 7,793,000 10,048,000 7 , 6,568,000 
Northern Pine Manufacturers’ Association.... 7 9 11,707,000 10,766,000 10,847,000 8,299,000 8,962,000 7,327,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 49 18 5232, 2,448,000 6,409,000 3,783,000 6,665,000 2,331,000 

Total softwoods, one week..........+.e85 454 350 298,519,000 267,696,000 316,884,000 234,950,000 310,548,000 231,785,000 

Thirty-one weeks ended above dates— 
Southern "pine Pee ge etal anne om cece 3700 2,116,667,000 2,047,908,000 2,270,600,000 2,003,966,000 2,276,379,000 2,021,103,000 
West Coast Lumbermen’s Association sin sae Sai de 3530 3,601,626,000 2,427,353,000 »929,000 2,498,668,000 3,924,747,000 2,539,317,000 
Western Pine Manufacturers’ Association.... 990 1,956,000 848,529,000 970,399,000 887,506,000 1,025,652,000 895,966,000 
California White & Sugar Pine Mfrs.’ Assn... _740 724,124,000 647,083,000 799,835,000 724,758,000 805,807,000 713,397,000 
North Carolina Pine Association....... ankkes 1472 246,651,000 226,083,000 258,867,000 228,390,000 242,062,000 195,585,000 
California Redwood Association.............+. 477 255,682,000 223,292,000 239,308,006 261,546,000 247,068,000 282,970,000 
Northern Pine Manufacturers’ Association.... 259 255,058,000 260,443,000 260,971,000 249,500,000 260,274,000 248,884,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.{. 1108 146.506,000 102,651,000 119,552,000 118,270,000 122,090,000 109,702,000 

Total softwoods, thirty-one weeks........ 12306 8,207,297,000 6,783,342,000 8,756,461,000 6,972,604,000 8,904,079,000 7,006,924,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 

CG WOE coccccccescessdbevetscesecceces 757 18 8,866,000 3,073,000 10,167,000 3,873,000 9,232,000 4,092,000 

WRIPEW-ONS WEEMS 2.0 cccacecscccccccccsce 11087 cee 286,408,000 172,937,000 221,795,000 138,047,000 223,464,000 133,955,000 
Hardwood Manufacturers’ Institute— 

SE GUE vc cveccceccoetboceceusteceaeess 291; 122f 40,996,000 9,486,000 49,370,000 15,675,000 49,149,000 14,039,000 

Thirty-one weekS .......ceeeeeeceererece 9309+ wae ,000 653. 906, 000 1,338,947,000 . 803,740,000 1,3'73,605,000 801,991,000 

tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for 30 weeks. 


tUnits of 35,000 feet daily capacity. 


Northern 


Hemlock & Hardwood production footage is log converted to lumber scale. 





California Redwood 


San Francisco, Cauir., Aug. 11.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Aug. 4: 


Redwood. White- 

No. of Percent of wood 

Mills Feet production Feet 

Production ..... 16 8,039,000 100 2,076,000 

Shipments ...... 16 7,793,000 96 1,567,000 
Orders— 

Received ..... 16 7,098,000 88.5 1,171,000 

a OE cceaes 14 38,879,000 8,742,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* ..... 4,032,000 3,165,000 
Southern California* ..... 642,000 1,133,000 
 <cawe wane aw doe ee aa 
on. ne ee hewee ween’ 2,134,000 1,612,000 
Dy  scccbhesnkes ceeae 889,000 1,188,000 

ee ae 7,793,000 7,098,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


OsuxosH, Wis., Aug. 13.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Aug. 4: 


Hardwoods Hemlock 
Units of 35,000 feet daily 


SN acrepeabeseeass 81 110 
Productive capacity .16,985,000 23,200,000 
Actual production ...... 7,348, wt 6,439,000 

Percent of capacity. 28 
RFE 10,225, 000 6,477,000 

Percent of actual cut. 1 100 
Orders received ......... ; 9,828,000 5,007,000 

Percent actual cut..... 1 94 


14 
Orders on hand end week.65,459,000 21,162,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Production is based on mill log scale. 





North Carolina Pine 


_Norrotk, Va., Aug. 13.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty-two mills for 
the week ended Aug. 4: Per- 


Percent Percent cent 
Normal Actual Ship- 





National Analysis 


WaAsHINGTON, D. C., Aug. 13.—The National 
Lumber SGonnfetincery’ Association issued the 
following analysis for the period ending Aug. 
4—orders and shipments being shown as per- 


Production— Feet aaa — ane i ° 

Normal ....... 13, 320, 000 centages of production : 

FEE 7,000 "67 ° on Tooka 
Shipments ......: See'eee 74 #109 «=... One Week 31} Weeks 
Orderst coceccecce 10,542,000 79 118 107 No. of Ship- Or- Ship- Or- 
Unfilled orders ...55,542,000_—... Ree Sees Association— mills ments ders ments ders 

. Southern Pine....147 112 104 107 108 

West Coast Review West Coast ...... 120 110 114 107° 109 

~ ° Western Pine .... 33 98 102 113 119 
S 1 tel f N > 

[Specia nara mesmnnces Lumpeaman] California Pines.. 20 96 77 110 111 

SEATTLE, WAsH., Aug. 15.—For the week | N. Carolina Pine.. 62 110 118 105 98 
ended Aug. 11, 164 mills reported as follows to | California Redwd. 16 97 88 94 97 
the West Coast Lumbermen’s Association: Northern Pine.... 7 93 77 102 102 


Production, 152,400,107 feet; orders, 172,925,- 
733 feet; shipments, 157,093,671 feet. Orders 
were 13.47 percent over production, and ship- 
ments were 3.08 percent over production. Com- 
plete production reports from 222 mills for 
the week ended Aug. 11 show total production 
total for that week as 185,624,638 feet. The 
average weekly production for the first thirty- 
two weeks of this year for the same mills is 
183,301,326 feet. The weekly average during 
1927 was 185,975,630 feet. The weekly oper- 
ating capacity, based on three years and four 
months’ hourly production of identical mills, is 
217,985,757 feet. The mills reporting include 
127 in Washington, 61 in Oregon, and 34 in 
British Columbia. 

One hundred and twenty-four identical mills 
reported production 127,779,829 feet; orders, 
140,791,269 feet, and shipments, 134,383,185 feet. 
The same mills reported unfilled orders as 458,- 
362,816 feet. 

One hundred identical mills, consisting of 
producers whose reports on production, orders 
and shipments are complete for 1927 and 1928 
to date, had orders 11.04 percent in excess of 
production and shipments 10.65 percent in ex- 
cess of production during the week ended Aug. 
11. For that week they reported production as 
103,681,049 feet; orders, 115,404,053 feet; ship- 
ments, 110,769,221 feet. 





Southern Pine Barometer 


New ORLEANS, La., Aug. 13.—For the week ended Aug. 10, Friday, 148 mills of total capacity 
of 191% units (a unit representing monthly output of 1,500,000 to 2,000,000 feet between Nov. 
1, 1924, and Oct. 31, 1927), report as follows to the Southern Pine Association: 


Percent Percent 


3-Year Actual 
Production— Carst Feet Av. Prod. ee 

Average 3yrs. .... 80,864,664 ‘ 

SE - 3.0 2 ott --. 70,536,811 87. 23 
Shipments* 3,702 77,553,198 95.90 109. 95 
Orders— 

Received* ...° 3,903 81,763,947 101.11 115.92 

On hand end 

weekt ..... 11,706 245,228,994 .... eee 


*Orders were 105.43 percent of shipments. 

tOrders on hand showed an increase of 1.72 
percent, or 4,210,749 feet during the week. 

+Basis of car loadings is June average, 
20,949 feet. 


One hundred and forty-six mills reported 
net undertime of 681 hours, which 
percent less than full 60-hour week basis. 


is 11.34 ~ 





N. Hem. & Hdw.. 49 89 92 82 83 





All softwoods. .454 106 104 107 108 
N. Hem & Hdw.. 75¢ 115 104 77 78 
Hdw. Mfrs. Inst..291+ 120 120 110 112 


.3667. 119 117 104 105 
ee Risin .. 108 106 106 108 

Actual production reported made the follow- 
ing percentages or normal in the periods in- 
dicated : 


All hardwoods. 
All woods 


1928 1927* 
adie 





No. 31t No. 1. 3it 

Mills wk. Wh s. Mills Wk. Wks. 

SorrTwoops— 

South. Pine...A 147 91 93 196 85 89 
West Coast...A .. io s- S223 388 36 
Western Pine..A 33 98 94 33 102 78 
Calif. Pines...A 20 93 102 - oe ~ 
N. Car. Pine...C 62 68 73 34 79 71 
Calif. Redwd..A 16 82 95 16 96 83 
North. Pine...A 7 97 91 ad die oa 


All softwoods. 285% 91 95 311§ 103 
HARDWooDs— 

N. Hem.&Hdw.C 75¥ 56 

Hdw. Mfrs. 
SN. petaces C 291f 68 64 1227 95 73 


All hardwoods 366+ 65 67 
AR WOES. sc ox 83 89 








*Normal production had been established by 
only six associations for 1927. #Six groups. 
§Five groups. 

A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 


+Units of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages are for only 
30 weeks. 
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California Pine Statistics 


San Francisco, Cauir., Aug. 11.—The fol- 
lowing is a summary of June production and 
shipments, and July 1 inventories and unfilled 
orders, as prepared by the California White 
& Sugar Pine Manufacturers’ Association : 


June Reports for 24 Mills 
Production Shipments 








Calif. white pine ...... 102,520,222 86,113,891 
Sugar pine ......sese. 27,890,602 12,783,344 
Mixed pines .......... 4,419,816 1,519,191 
ee. eee 134,830,640 100,416,426 
White fir .cccccccccece 14,625,951 8,438,798 
Red (Douglas) fir...... 2,532,318 3,928,812 
All other woods....... 1,664,332 4,403,544 
DEMORTOREEEE giceccsve odseeoe 8,916,589 
Total other woods... 18,822,601 25,687,743 
Grand tetg@le® ..¢ccese 153,653,241 126,104,169 
July 1 Inventories and Unfilled Orders 
Unfilled 
Inventories Orders 
No. 2 shop and better— 
Calif. white pine.... 56,956,760 14,485,320 
Sawer PIG o6-csivece 79,188,669 25,803,671 


No. 3 shop, mixed pine. 20,289,535 
No. 3 and better shop, 
white and sugar pine. 


13,647,095 


2,070,465 1,335,465 





Total uppers... 
Commons— 


evece 158,505,429 55,271,551 





Calif. white and 
a $21,334,175 149,301,209 
All other woods..... 84,792,984 22,617,882 
Wetal TWONE .cscvver 406,127,159 171,919,091 
Grand Totaie ...csses 564,632,588 227,190,642 
Box shook and cut stock 14,712,098 24,522,460 


Comparative Reports on 21 Operations 

The following comparative statistics from 21 
operations for June, 1927, and June, 1928, rep- 
resent 68 percent of the total pine industry: 


Percent 
1927 1928 Increase 
JUNE PRODUCTION— 
Pine only ..... 127,288,968 124,951,983 *2.0 
All species in- 
cluding pine..150,097,614 143,531;5654 *4.4 
JUNE SHIPMENTS— 
Pine only ..... 92,633,315 92,492,722 *0.2 


All species in- 
cluding pine..115,055,734 
INVENTORIES JuLY 1— 
No. 3 shop and 
ae 175,232,824 
All species 


117,491,101 2.0 


151,811,230 *13.4 


grades ......551,687,453 540,644,920 *2.1 
UNFILLED ORDERS JULY 1— 
No. 3 shop & 
DOG 5 csvien 37,207,717 52,929,101 41.8 
All species & 
SVSGSS cesses 198,117,895 207,938,069 4.9 


* Decrease. 


Lazpor Is concerning itself now regarding 
such problems as the extension of age limits 
in industry, increased efficiency, and the prob- 
lem of apprenticeship. The Monthly Labor 
Review maintains that with modern methods 
there is no reason why workers at sixty 
years of age cannot be as efficient as those 
of twenty. 





Census Bureau Delivered Prices 


WasuincTon, D. C., Aug. 13—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 
feet for shingles as the average paid July 1, by contractors for material delivered on the job, 
these being selected from the complete list: 


Plooring, 1x4” Shingles, Extra 
No.1 Dimension, Common 10 to 16’ Clear, 16”, 5/2 
S181E, 2x4—16’ Boards Southern Douglas 
Southern Douglas 1x6” pine fir e 
pine fir No.1 “C” e.g. No.2v.g. cedar Cypress 
we a a re ; $46.00 $38.00 — gee $6.50 eae 
New Bedford, Mass............. in 45.00 42.00 $70.00 $80.00 5.60 ae 
WEE BEEWOR, BOM cc ccc cccccseres Me: 50.00 45.00 80.00 eae 7.50 $12.00 
I. CIES oc cee neewns nee e* 45.00 40.00 85.00 75.00 6.50 orb et 
se eer eee ownk 44.00 38.00 85.00 80.00 6.50 
I: 0 a ae le Bia al $38.00 42.00 35.00 85.00 75.00 5.50 
OS SS Aer 41.00 55.00 39.00 85.00 80.00 5.50 
Ee ME Venvesyses ocean eees 45.00 44.00 40.00 80.00 80.00 7.25 
Me os a Nevin k eames oe 45.00 42.50 42.50 80.00 75.00 6.00 apm 
NES SS arr 28.00 ~ 46.25 43.50 82.00 80.00 6.85 8.00 
Se eer 40.00 55.00 40.00 90.00 85.00 tes take 
Sree eae: 37.50 45.00 55.00 70.00 72.50 4.00 11.00 
Ce COINS basse enscanasen 45.00 50.00 nee ie waitin 6.00 8.00 
oe a ae ee 45.00 45.00 eee 75.00 75.00 6.00 6.00 
OS ea 38.00 43.00 48.00 80.00 ion 5.00 seks 
Se CE MESS wen 6 koreiwis. ogee 6 42.50 48.50 46.50 57.50 64.00 5.60 
eS Se, BGs 6 6 6:00 0's 6 Kd-cee'e 48.50 Ane Pett 70.00 me 6.50 
Sb ES a oe ree 41.50 40.00 eee 72.00 4.50 
a a err oe 43.00 41.00 ‘ 80.00 5.50 
Law Beem, Came, «oon cc cccccvic 39.00 38.00 68.00 5.00 
Gam: Premesse, CMe... 6s csvee ae 31.00 31.00 55.00 4.50 
EN he nha a wigta a 20.00 18.00 48.00 2.25 
ie eee 20.00 19.00 45.00 3.00 





Western Pine Summary 


PorTLAND, Ore., Aug. 11.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 4, from 


33 member mills: 


Percent Ship- 
of cut ments 





Production— Carst Feet 
ee --. 83,400,000 
i ..- 984,178,000 

Shipments (car)..1257 32,682,000 
Local deliveries .... 750,000 
Total shipments 33,432,000 

Orders— 

Cancelled ..... 17 442,000 
Booked (car)... 1305 33,930,000 
Fea owe 750,000 


Total orders... 


On hand end 


week 5234 136,084,000 


Bookings for the week by thirty-two iden- 
tical mills were 99.69 percent of those for the 
previous week, showing a decrease of 100,000 


feet. 
¢Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 102 percent 
percent of normal, 
Average for 
the corresponding week of the preceding four 
Production, 104 percent; 
and orders, 


of normal, shipments, 101 
and orders 104 percent of normal. 


years was as follows: 

shipments, 92 

cent of normal. 
Production is so 


percent, 


seasonable 


34,680,000 102.05 103.71 


that during 
winter months, actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 


Per- 
cent 


98.40 





103 per- 








Loads Large Cargo of Hemlock 


NAuMA, MicH., Aug. 13.—What is consid- 
ered one of the largest, if not the largest cargo 
of rough hemlock ever carried on the Great 
Lakes left the docks of the Bay De Noquet 
Co. at Nahma on Aug. 9 on the 1879-ton capacity 
all-steel steamer Griffin, which was ioaded with 
1,513,512 feet of 2-inch rough merchantable 
hemlock destined for Montgomery Bros. & Co., 
Buffalo, N. Y. Notwithstanding the hot 
weather the lumber was loaded with dispatch 
and without involving any undue delay to the 
vessel. The Bay De Noquet Co. is a large 
shipper of hemlock and the loading of a boat 
with 700,000 to 1,000,000 feet of lumber is only 
part of a day’s work, but a cargo of the size 
carried by the Griffin is rather unusual. 

John S. Coman, of Menominee, Mich., who 
inspected this cargo, says: “We have just fin- 
ished loading the steamer Griffin at Nahma with 
the largest cargo of hemlock I ever remember 
having had anything to do with, and the docks 
at Nahma are now in such condition that most 
any boat can load there without any difficulty.” 

In connection with the above cargo, it is 
interesting to refer to the article on page 73 of 
the Aug. 11 issue of the AMERICAN LUMBER- 
MAN, giving information on a carload of 62,- 
930 feet of surfaced lumber loaded at the plant 
of the Rib Lake Lumber Co. at Rib Lake, Wis. 
The 1,513,512 feet of hemlock loaded on the 
Griffin would make 24 such cars as loaded at 
Rib Lake, or 75 ordinary cars of about 20,000 
feet of rough lumber. 





(Left)—Steamer “Griffin” of 1879-ton capacity on which large hemlock cargo was shipped from Nahma, Mich., to Buffalo, N. Y. (Right)— 
Loading steamer “Griffin” at docks at Bay De Noquet Co., Nahma, Mich., with 1,513,512 feet of rough 2-inch merchantable hemlock 
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Hardwoods Maintain Their Good Tone 


Flooring Prices Firming Up 


Boston, Mass., Aug. 14.—The New England 
market for hardwood flooring is more remark- 
able this week for its firmness than its activity. 
Retailers are inclined to be frightened by recent 
advances, and are confining their orders to cur- 
rent needs, There seems to be a more or less 
general disposition among sellers to mark up 
prices for all grades of oak flooring. One of 
the large manufacturers is just now quoting 
$86.50 for first plain white oak flooring, a $2 
advance in a week, Other sellers have quoted 
$83@84. Second ranges $73.50@75.50, and 
more interest is displayed in this grade. Mills 
report their supply of third grade very light, 
and prices range from $55.50@57.50. Although 
not very eagerly sought by retailers in this ter- 
ritory, maple flooring is quite firm. The first 
grade is confidently quoted at $83.50. The first 
grade of birch is $75.50@78.50, but one well 
known Canadian mill is asking $83. 


Some Good Lots Being Sold 


LovIsvitte, Ky., Aug. 13.—The hardwood 
market continues to show some improvement, 
there being a very fair demand but very little 
increase in price. Producers are optimistic. 
Activity is shown in the automotive business, 
while the furniture, flooring, interior trim, 
store fixture, cabinet, plywood and 


make an imitation mahogany which is alleged 
to be unwarpable. The wood takes a good 
stain and high polish. The flooring trade con- 
tinues to improve, and prices are becoming bet- 
ter stablized and more satisfactory. Export 
trade continues to gain, with inquiries more 
free and a better run of business predicted. 
Orders are in small lots. 


Hardwood dealers who returned this week 
from a trip through the southern Appalachian 
region said they had found that a number of 
the: smaller hardwood mills had been operat- 
ing steadily through July and August, shut- 
ting down only when it was necessary to make 
repairs. They said, however, that the mills 
are working in better codperation with the 


wholesalers, so that there is no complaint of . 


price cutting. The sawmill men, they said, are 
looking forward to a period of higher returns 
and are holding firm to quotations and selling 
as little as possible of their stocks at current 
prices. 

In the southern pine trade there is also a 
moré confident feeling. Retailers are actively 
inquiring for larger lots, and pine flooring is 
in good demand. Other finished lumber, di- 
mension and sheathing is also wanted. Prices 
are stronger, but keen competition with Pacific 
coast fir and redwood is holding back a price 
increase which had been expected. Mill views 


West Virginia Market Dull 
Evxins, W. Va., Aug. 13.—This is proving 
to be an extremely dull month in the hardwood 
lumber industry of West Virginia, for every 
kind and grade of hardwood is slow, according 
to the opinion of many manufacturers and 
wholesalers. Too much lumber in the yards is 
the general complaint. While some mills were 
down for a time, a number have resumed oper- 
ations, so that stocks are really accumulating, 
Naturally, under the circumstances, prices are 
soft and it is extremely difficult for sellers 
to secure the prices they ask. Sound wormy 

chestnut continues a drug on the market. 


Heavy Downpours Curtail Output 


ATLaAntA, Ga., Aug. 13.—Torrential rains in 
southern Georgia and Florida last week, fol- 
lowing a tropical hurricane, caused a further 
curtailment of hardwood production, many 
mills being forced to shut down entirely, while 
logging is virtually at a standstill. Outside the 
storm area, rain fell almost incessantly for two 
days and hardwood production is lower than 
at any time this year. There is a marked 
shortage of dry lumber, and practically all 
mills are now well behind on orders, as there 
was a further improvement in demand. Auto- 
mobile manufacturers in the middle West 
are taking large quantities of 12/ 





other industries are active. There 
is a fair demand from box manu- 
facturers, and package business is 
very good this year. Some very 
good blocks of flooring oak have 
been moved of late. Some big 
lots of No. 2 sap gum have sold 
to box plants. There has been very 
fair demand for low grade gum 
for core material. There is a scat- 
tered demand for all grades of 
gum, oak, ash, elm, poplar, mag- 
nolia, etc. Walnut is easily hold- 
ing its own. Veneers and ply- 
woods are having a good season. 
Prices at Louisville are as fol- 
lows: Walnut, FAS, $240; selects, 
$160; No. 1, $90@93; No. 2, $40. 
Appalachian poplar, FAS, $100; 
saps and selects, $75; and com- 
mon, $55. Southern poplar, $85, 
$65 and $48 for FAS, saps and 
selects and No. 1, while No. 2A is 
$38. Appalachian red oak is price1 
at $95 for FAS and $56 for com- 
mon; with southern at $68 and 


Buckwalter Lumber Co., Union, Miss. 
on the end of the log, this stick measured 16 by 54 inches and con- 


to 16/ white ash in the No. 1 and 








That big gum trees grow in Mississippi is mdicated m the above 
picture of a clear, sound gum log cut from the holdings of the J. R. 


tained 2,500 feet 


As indicated by the inscription 


select and FAS, a fair quantity of 
FAS maple and elm, and are also 
placing quite a few orders for sap 
gum. Most orders are still for 
current or near future wants, how- 
ever. Purchases by body plants in 
the Southeast are unusually heavy. 
The furniture factories in the 
Southeast, finding they have heavy 
order files, are placing some large 
orders for red and sap gum. The 
best call is for No. 1, with FAS 
and No. 2 steadily improving. Box 
manufacturers continue active in 
the market. Demand for oak 
flooring is improving slowly in the 
Southeast, and slightly better call 
is reported from eastern and mid- 
dle western yards. Prices are a 
little stronger but still considered 
too low by manufacturers. Floor- 
ing plants are operating consider- 
ably below normal, but booking a 
volume about equal to output. 
Maple millwork plants are large 





$48. Appalachian white oak is 
$100 and $60; southern, $80 and $50. Plain 
sap gum is $54 and $38; quartered sap, $60 
and $45; plain red, $95 and $50; quartered red, 
$100 and $55. Cottonwood is $54 and $36. 
Ash, $80 and $50. 


Steady Volume of Business Secured 


Cincinnati, Onto, Aug. 13—Volume of 
business is steady. Orders cover the general 
list, although single carlot orders are the rule, 
and most orders are for a dozen or more items. 
But the orders come week after week regularly. 
These repeat orders are largely from the au- 
tomobile trade, body and refrigerator plants. 
From the auto factories there is a stronger 
demand for thick ash. There is also a steady 
call for hard and soft maple, oak and elm. The 
furniture factories are ordering a little more 
liberally in sap and red gum, poplar, oak and 
walnut, but walnut demand is unsatisfactory. 
Box factories are taking lower grades of pop- 
lar and cottonwood. Radio and cabinet plants 
are buying regularly of gum, oak and walnut. 
Desk and office furniture factories are buying 
small lots of magnolia, out of which they 


are firmer, however. Cypress is more active 
and firm in price, but this is also meeting com- 
petitive conditions and buying is limited. 


Deluge Cripples Georgia Mills 

Macon, Ga., Aug. 14.—The heaviest rain in 
the more than twenty-five years’ history of the 
weather bureau here, has flooded the timber 
lands of this section, again crippling logging 
operations. A total of 8.25 inches of rain fell. 
It will be many days, even with no more rain, 
before logging crews can reach the timber in 
hardwood sections of middle Georgia. These 
crews had just started back to work again 
last week. The situation is becoming serious, 
for many mills have about used up their supply 
of logs and it is probable that further curtail- 
ment of mill operations will follow. There is 
a good demand for practically all hardwoods, 
with sap gum still in the lead. Railroads, 
though crippled by high water, are moving out 
the lumber as fast as cars are loaded. There 
was no change in prices during the week, but 
demand appeared to be even better than during 
previous weeks. 


buyers of shop and should con- 
tinue active. There has been no improvement 
in export business, 


Thinks Hardwood Stocks Depleted 


Battimore, Mp., Aug. 14.—A rather novel 
view in regard to conditions in the hardwood 
trade was expressed today by one of the most 
active and successful wholesalers here who 
spends much of his time on the road and has 
had opportunity for studying conditions in the 
producing sections as well as in the consum- 
ing centers. This hardwood man is of the 
opinion, in the first place, that stocks of. hard- 
woods at mills are very much depleted, and 
that it is not always easy to fill orders calling 
for various sizes and grades at any one plant. 
“Stocks are depleted more than they have 
been in years,” is the view expressed, “and the 
selection is made at times quite difficult, with 
assortments low. And yet the large number 
of salesmen out, and the many solicitations a 
prospective buyer receives to place orders, tend 
to create the impression that hardwoods are 
really plentiful and there is considerable pres- 
sure upon the market. Much talk is heard 


For Current Market Prices on Hardwoods See Pages 78 and 79 
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about overproduction as the reason for low 
prices, and especially for the wide differences 
in quotations, but I believe that an actual scar- 
city of lumber prevails, and that it is only the 
duplication of effort on the part of salesmen 
that serves to make it appear as if the market 
were overloaded.” According to this hardwood 
man, demand for hardwoods from the furni- 
ture factories and some other consumers has 
improved, with indications that further expan- 
sion in the requirements will take place, and 
he entertains a hopeful view of the outlook. 





Demand Is Improving 


BrRooKHAVEN, Miss., Aug. 13.—Hardwood 
market improvement is noted from week to 
week, and orders are beginning to come in. 
Production in this section is showing just a 
little increase, mills being able to get a few 
more logs than heretofore, but they are not 
going to make any strenuous efforts to get 
hardwood logs for today’s market. Orders 
were more plentiful last week, and about 30 
percent in excess of the enlarged production. 
Shipments have been a little slow, due to 
shortage of inspectors. There is a fairly good 
inquiry for beech, but stocks are low and few 
sales are reported. Cypress has been moving 
fairly well in the upper grades. There has 
been a very heavy inquiry for gum items, and 
several orders have resulted, but reasonable 
prices are hard to secure. The oak market 
has been decidedly better, and export demand 





seems to be materially improved. Quartered 
tupelo has been selling quite well. Sales of 
magnolia have been good in the No. 2 but the 
No. 1 and better have not been selling well, 
though inquiry has been quite heavy. Upper 
grades of pop'ar have sold exceptionally well, 
and. activity in the lower grades is very pro- 
nounced. 


Quotations Being Advanced 


Mempuis, TENN., Aug. 14.—Little change 
has been noted in the hardwood market during 
the last week or ten days. There continues 
to be a good demand for flooring and automo- 
bile stock, and prices on these two items are 
maintained at the higher levels that have re- 
cently prevailed. Flooring stock sold west of 
the Mississippi River is said to be bringing 
a better price than that sold east of it. Such 
stock, however, is rather scarce, as are many 
items which are desired by the automobile 
trade. Other groups of consumers are in the 
market at all times. It is generally reported 
that many hardwoods are becoming rather 
scarce, and that there is a tendency to advance 
all prices. One firm is known to have sent out 
new lists advancing practically all gum and oak 
items $2, and many other firms say that new 
prices are to be quoted within the next week. 
The last report of the Hardwood Manufac- 
turers’ Institute showed that sales were eight 
percent above production. A continuation of 
light production will no doubt result in higher 
prices on practically all items within the next 
thirty days as demand for hardwoods improves. 


Building trade demand is good. Demand from 
the interior trim plants is also fair. There 
is some indication of a better demand from 
furniture manufacturers throughout the United 
tates. The export trade continues. dull. 
Weather has been favorable to production of 
hardwoods, but manufacturers are not cutting 
heavily. Logs are plentiful but there is not 
a big sale for them and prices are low. 

Joe Thompson, president Thompson-Katz 
Lumber Co., sails on Friday for an extended 
business trip abroad. He will be accompanied 
by his wife 


Market Reported Firmer 


BurFato, 'N. Y., Aug. 14.—Whi‘e no large 
volume of sales is reported in hardwoods, 
trade is regarded as about normal. Some 
wholesalers report that prices seem to be get- 
ting a little firmer, and others that they have 
a steady tone. 


The eighth annual outing of Buffalo lumber- 
men and their families will be held at East 
Aurora and Elma, N. Y., on Aug. 22. This is 
the occasion of the big golf tournament in com- 
petition for the Buffalo Lumber Dealers’ As- 
sociation cup, which is now held by A. J. 
Chestnut. President Charles N. Perrin, of the 
Buffalo Lumber Exchange, has especially urged 
members of that organization to attend. The 
general committee in charge is C. Ashton Mc- 
Neil, chairman; Walter R. Sloan, John Hutz- 
ler, William Bray. Luncheon will be at the 
East Aurora Country ‘Club, and dinner at the 
Elma Methodist Church. 


Fir Plywood Institute Fills Big Need 


TAcoMA, WaASH., Aug. 1f.—The recently an- 
nounced formation of the Douglas Fir Plywood 
Institute, with offices in Tacoma, is the result 
of months of careful organization work on the 
part of several of the leading manufacturers of 
Douglas fir plywood in the Pacific Northwest. 
This organization has been contemplated for 
some time, and the successful conclusion of the 
preliminary work is of great importance. 

The organization of the Doug- 
las Fir Plywood Institute is an 
expression of a desire on the part 
of the manufacturers to better the 
conditions and methods of the ply- 
wood industry, and to further the 
use and extend the scope of Doug- 
las fir plywood in all branches of 
construction and industry. 


The objects of the institute are 
set forth in the articles of associa- 
tion. In part, they are: To en- 
courage and increase the use of 
Douglas fir plywood in the United 
States by codperative advertising; 
to establish and maintain all such 
lawful trade customs and usages 
for the protection of thre members 
as the association may deem ad- 
visable; to collect and disseminate 
statistics concerning the Douglas 
fir plywood industry; to establish 
uniform grades and standards of 
products; to provide architects, 
dealers and builders with an organ- 
ized and always available guaranty 
of quality; to constantly improve 
methods of manufacture. 

The articles further state: ‘This association 
shall not, either directly or indirectly fix, regu- 
late or control prices, output, purchase or sale 
of plywood or attempt to do so.” With. the 
articles of association clearly stating the purpose 
of the institute, the individual members are free 
to follow their own methods and plans in the 
marketing and merchandising of their products. 
The Douglas Fir Plywood Institute will not at- 
tempt to interject itself as a factor in regu- 
lating prices or production. 

An official inspection *service has already 





PHIL GARLAND, 
Tacoma, 
President 


been started by the members of the institute. 
Competent men are constantly inspecting the 
product of the members, thus maintaining a 
strict uniformity of grades. 

Standard grading rules for Douglas fir ply- 
wood have been adopted by the trustees and the 
member mills, and are now in effect. Each 
manufacturer is endeavoring to produce a 
product that will strictly conform to the grad- 





ED WESTMAN, 
Olympia, Wash.; 
Vice President 


Wash.; 


ing- rules adopted, and the result of this rigid 
grading is already being reflected in the uni- 
formity of the product of all the member mills 
in the organization. 

A program of advertising will be outlined, 
designed to educate the various marketing fac- 
tors to the multitude of uses for Douglas fir 
plywood. This advertising will be directed to 
retail dealers, contractors and builders, manu- 
facturers and consumers. 

The establishment of a research laboratory 
is one of the most important features of the 





WM. L. RAWN, 


Tacoma, 
Secretary 


institute. Experienced chemists and practical 
men will combine their efforts in this laboratory 
to find a method of producing plywood that 
will give long and satisfactory service under 
strenuous conditions. 

The following companies are members of 
the institute: Buffelen Lumber & Manufactur- 
ing Co., Tacoma, Wash.; Elliott Bay Mill Co., 
Seattle, Wash.; Henry McCleary Timber Co., 
McCleary, Wash.; Portland Manu- 
facturing Co., Portland, Ore.; 
Robinson Manufacturing Co., 
Everett, Wash.; Tacoma Veneer 
Co., Tacoma, Wash.; Walton 
Veneer Co., Everett, Wash. ; Wash- 
ington Veneer Co., Olympia, 
Wash.; Wheeler, Osgood Co., Ta- 
coma, Wash. 

Offices -have been established in 
the Washington Building, Tacoma, 
where the instituté will have its 
headquarters. 

The officers and trustees of the 
institute are all men who have 
been identified with the plywood 
industry for many years. They 
are: Phil Garland, Tacoma Ve- 
neer Co., Tacoma, Wash., -presi- 
dent; Ed Westman, Washington 
Veneer Co., Olympia, Wash, vice 


president; K. W. Steinhardt, 
Elliott Bay Mill Co. Seattle, 
Wash., treasurer; William  L. 


Rawn, Tacoma, Wash., secretary. 

The following are trustees: 
Henry McCleary, McCleary Tim- 
ber Co., McCleary, Wash., Thomas 
Autzen, Portland Manufac- 
turing Co., Portland, Ore.; Thomas Robinson, 
Robinson Manufacturing Co., Everett, Wash. ; 
E. Q. Walton, Walton Veneer Co., Everett, 
Wash. The president, vice president and treas- 
urer are trustees by virtue of their office. 


Wash.; 


The Harvarp Economic Society (Inc.), 
Cambridge, Mass., reports that the weekly in- 
dex of wholesale commodity prices has fallen 
to 99.0 for the week ended Aug. 9, 1928, from 
99.4 for the week ended Aug. 1. 
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National Leaders in Midsummer Meeting 


Manufacturers, Conferring in West, Adopt National Trademark for Lumber, 
Study Advertising Plans and Arrange for Fuller Statistics 


Tacoma, WAsH., Aug. 11.—During the last 
four days Tacoma has been the gathering place 
of a notable group of national figures in the 
lumber industry, representing all of the twelve 
regional associations of the National Lumber 
Manufacturers’ Association and all of the 
principal commercial woods manufactured in 
the United States. These men, the highest class 
executives engaged in one of the country’s 
greatest industries, came from all sections of 
the country with the serious purpose of giving 
their best thoughts to important matters tend- 
ing to promote the general welfare of the 
lumber industry. 

As is pretty well known, the last two years 
have not been profitable for many manufac- 
turers, and as a result many mills have not 
operated full time or have not operated at all. 
Such procedure reduced the income of the 
regional associations, and, therefore, a welcome 
sensation was created among the members when 
Secretary Wilson Compton told them of the 
substantial surplus of the parent organization’s 
funds, and suggested that $100,000 be redis- 
tributed pro rata among the regional associa- 
tions, which was done. 


The subject receiving the greatest amount 
of attention was that of grade-marking and 
trade-marking lumber, and a national adver- 
tising campaign, which eventually will tell the 
public how lumber is trade-marked and grade- 
marked for its protection and identification. 
However, before the campaign deals with 
marked lumber, it was deemed necessary first 
to sell a larger percentage of the manufac- 
turers, and then sell the retail lumber dealers 
before going to the public, because advertising 
to the public without having first secured dis- 
tribution has often proved disastrous in adver- 
tising campaigns of other products. 

Plans were also laid for securing better and 
more complete statistical information. 

On Tuesday early arrivals held some pre- 
liminary meetings, and on Tuesday night the 
West Coast Lumbermen’s Association tendered 
a dinner at which the trade extension staff told 
the local lumbermen and visitors of the work 
of that department. There were two days of 
meetings on the program, the first being devoted 
to the trade extension department, and the 
second to the work: of the board of directors, 
followed by conferences of staffs from various 
regional associations regarding codperative 
work in connection with the National associa- 
tion and particularly relating to gathering ac- 
curate statistics. 

A feature that called forth an extra amount* 
of applause and made a lasting impression was 
an address by George Pearson, of Bend, Ore., 
a Brooks-Scanlon sawyer—a man who has 
organized employees’ committees whose object 
it is to further the use of their employers’ 


products. 
OPENING SESSION 


E. L. Carpenter, of Minneapolis, president 
of the National Lumber Manufacturers’ As- 
sociation, presided at the meeting Wednesday 
morning, and Wilson Compton, secretary- 
manager, briefly outlined the program of the 
trade extension meeting to be held on that day. 
The first subject for discussion was the status 
of the national trade-marking plan in connec- 
tion with regional grade-marking, and this was 
presented by John M. Gibbs, trade extension 
manager. Mr. Gibbs referred back to the reso- 
lution adopted at the 1927 midsummer meeting, 
putting the organization on record as author- 
izing the trade extension committee to advertise 
trade-marked and grade-marked lumber, manu- 
factured under American standards. With this 
authority the National trade extension staff 





set about first to consider trade-marking and 
grade-marking now being done by regional 
associations. Up to the present it has not 
seemed advisable to attempt to advertise trade- 
marked and grade-marked lumber because not 
a large enough percentage of mills are in posi- 
tion to furnish lumber so marked. Six of the 
twelve regional members of the National as- 
sociation are grade-marking, or both grade- 
marking and trade-marking, to some extent, but 
only two of these associations apparently are 
in a position where the majority of their manu- 
facturers can furnish lumber so marked. 

Mr. Gibbs emphasized the fact that there is 
without any stimulation a really notable de- 
mand for trade-marked and grade-marked 
lumber. He then mentioned that the National 


association had not yet adopted a trade-mark, 
and submitted some trade-mark designs recom- 
mended by the trade extension staff, and asked 
that this meeting approve its choice of design 
After some discussion the 


| 


for a trade-mark. 
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tree trade-mark, which is a design showing 
an outline of a tree with the letter “N” super- 
imposed on the tree, and which was the trade- 
mark design favored by the extension staff, 
was adopted. 


Publicity Features Discussed 

Following Mr. Gibbs, Theodore Knappen, 
director of publicity of the association, spoke 
on the plans for advertising that so far have 
been developed. The original plan of adver- 
tising is, of course, to advertise trade-marked 
and grade-marked lumber. Mr. Knappen pointed 
out that the National could not go ahead be- 
cause the regional associations were not ready 
and said the question is: “Should we advertise 
regional association trade-marks before some 
of these associations are marking their lumber, 
or should we wait until we are in a position 
to advertise the national trade-mark as well?” 

Mr. Knappen then introduced F. O. Perkins, 
account executive of J. Walter Thompson Co., 
of New York City, the advertising agency 
chosen by the trade extension committee. Mr. 
Perkins, speaking of association advertising, 
stated that only a very small number of asso- 
ciation advertising campaigns have been suc- 
cessful. However, his company had felt that 
the lumber industry lends itself to some of 
the same kind of publicity work that has proved 
successful in the advertising of other products, 
such as Swift & Co., and that by using that 


method it would be possible to secure adequate 
results. He said his company was not pre- 
pared to say just what method should be used 
and that it has undertaken to make a cross 
section investigation of the United States from 
the standpoint of lumber consumption. It has 
six men in the field, but it will be several 
months before a comprehensive survey may be 
completed, and until that time he does not feel 
that the company can properly set out the de- 
tails of a campaign to cover a period of pos- 
sibly four or five years. He said that as 
indentification is essential and fundamental in 
the advertising of a product, he believes that 
this trade- and grade-marking is bound to play 
a large part in the development of the lumber 
industry. He advised deferring the actual ad- 
vertising of trade-marked and grade-marked 
lumber until after the survey has been made, 
and until distribution of marked lumber has 
been established. 

He said that some mistakes have been made 
in advertising when articles have been heraldéd 
to the public before distribution had been se- 
cured, and a prospective consumer, unable to 
get the advertised article, had lost interest and 
the reattion was worse than if the advertising 
had not appeared. He explained the plan of 
foitlowing up the special field advertising that 
has been done in technical and trade papers, 
in order that this advertising might not lose its 
value. He also displayed copy suggestions for 
some national adv@rtising until such time as 
preparations could be completed to go ahead 
with the trade-mark and grade-mark advertis- 
ing. He stressed the idea of dramatizing wood 
construction so that people would become in- 
terested in the advertising that is done and 
quoted a banker as saying that the greatest 
risk in business today is in not being able to 
interest the public in the choice of your prod- 
uct. Mr. Perkins says that advertising copy 
must compete with the editorial pages in in- 
terest. 


WEDNESDAY AFTERNOON 


At the Wednesday afternoon session, with 
A. (C. Dixon, of the Booth-Kelly Lumber Co., 
presiding, Theodore Knappen, director of pub- 
licity, made a report of the advertising that 
has been done. He told of the results of the 
slogan contest and of the large numbers of 
booklets of The Story of Wood that were 
distributed. He outlined the present program 
for advertising in the immediate future. 

The question put up to the directors was, 
whether or not there should be a campaign of 
advertising during the fall months, and in the 
interim between now and the time when the 
agency will be able to present its full plan, and 
whether or not such advertising should carry 
with it any suggestion leading up to the pro- 
posed advertising of trade-marked and grade- 
marked lumber. Decision was deferred until 
a special meeting of the committee Thursday 
morning, and the decision of this committee 
was to the effect that the trade extension staff 
was authorized to proceed with the interim 
advertising during the fall months, as planned 
by the agency, with the exception that this copy 
should carry no allusion to trade- or grade- 
marked lumber. 

In the address of George Pearson, Bend, Ore., 
as a representative of sawmill employees, whose 
work has been discussed in the AMERICAN 
LuMBERMAN before, the sincerity of purpose 
was strikingly apparent. And the good results 
already obtained from his work, the unique- 
ness of the situation, and the rugged oratory 
of the man himself, were indeed most impres- 
sive. The employees of two large lumber 
manufacturing plants at Bend organized an em- 
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ployees’ committee for the purpose of stimu- 
lating greater consumption of lumber products, 
realizing that their own wages depended on a 
prosperous condition of the industry in which 
they had been and are laboring. Mr. Pearson 
described the results at Bend and the awaken- 
ing of a citizenship of a lumber community to 
the value of its own product, and since then 
to arousing similar action on the part of em- 
ployees and friends in other lumbering com- 
munities. Mr. Pearson lauded the codperation 
received in this work from the Hoo-Hoo clubs 
at various points. He stated: “We employees 
are trying to sell to ourselves and to our em- 
ployers and our neighbors the idea that our 
product is the best building material God has 
given to man.” <A rousing burst of applause 
was the tribute accorded Mr. Pearson, and 
E. T. Allen, of the Western Forestry & Con- 
servation Association, arose and said: “I have 
been attending meetings of this kind for the 
last fifteen years and that is the best speech 
I have ever heard at any meeting.” 


Pays Tribute to Hoo-Hoo Co-operation 


John M. Gibbs, manager of the trade exten- 
sion bureau, complimented Mr. Pearson’s 
speech and his work, and then paid a great 
tribute to the work being carried on in the 
Concatenated Order of Hoo-Hoo through co- 
operation of various Hoo-Hoo clubs with the 
National trade extension movement. He dis- 
played a map showing the location of Hoo- 
Hoo clubs all over the United States in which 
there are men located that the trade extension 
staff can always call upon for action in their 
local communities. 


The wooden box manufacturers’ promotion 
plans were explained by P. L. Grady, secretary- 
manager of the National Association of 
Wooden Box Manufacturers. This organiza- 
tion is working jointly with the wooden box 
bureau of the National Lumber Manufacturers’ 
Association in the exploitation of the wooden 
box business. Mr. Grady told how the associa- 
tion is combating the use of fiber containers 
by showing that the wooden box is superior 
in that the goods are received in fine condition 
at destination and give the greater satisfaction 
to customers. 


F, P. Cartwright, technical engineer of the 
National Lumber Manufacturers’ staff, ex- 
plained technical publications, referring par- 
ticularly to the composite grading rules book 
and the species grade and use analysis. Parts 
of two of these publications that the technical 
committee purposes to issue were distributed 
to those present. The comparison of defects 
etc. is published to show the similarity between 
American Standards and the regional grading 
rules. The general grading provisions show 
the extent to which those sections of the various 
grading rules are similar to each other and to 
American Standards. 


Resolution on Moisture Content 


C. Stowell Smith, secretary-manager of the 
California White & Sugar Pine Manufacturers’ 
Association, presented a resolution of the tech- 
nical research committee on guaranteed mois- 
ture content. This was to the effect that as 
announcement has been made that a definite 
specification of moisture content will be pre- 
pared by Nov. 1, and there is no device for 
the practical determination of moisture con- 
tent, the committee recommends that the asso- 
ciation assist in the developing of a method of 
measuring moisture content rapidly and ac- 
curately, and states that until such device is 
perfected no moisture content standard will be 
of any value. Attention was called to the fact 
that the public is greatly interested and will 
soon be demanding wood of certain maximum 
moisture content. A motion prevailed authoriz- 
ing the appropriation of not to exceed $3,000 
to assist in developing equipment for the 
measuring of moisture content. 


The illness of A. Trieschmann, of Chicago, 
who had been expected to present a plan for 
coOperative promotion work in connection with 
the American Wood Preservers’ Association, 


prevented his attendance, and after some dis- 
cussion no action was taken, it being the sense 
of those present that the matter could lay over 
until the fall meeting of the committee. 


THURSDAY MORNING 


Thursday morning a short executive session 
of the trade extension committee was held to 
dispose of the proposed national advertising 
campaign for the coming fall, over which there 
had been some controversy the day before. 
This matter was settled, as above stated, by 
the authorization of such advertising, without 
any reference to trade- or grade-marked 
lumber. 

The members then took under consideration 
reports of the situation existing in Ohio, where 
the State auditor had complained of receiving 
very inferior grades, and of being defrauded 
on the tally of purchases made for the State. 
It was pointed out that although these pur- 
chases were not made from association mills, 
nevertheless the association was interested in 
the possibility of protection for purchases so 
made. It was said in one instance the material 
was so poor that the contractor on the job 
refused to go ahead with the building unless 
absolved from all responsibilities for injuries 
that might occur to his workmen in case the 
lumber failed. This brought up the question 
of whether or not the National Lumber Manu- 
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facturers’ Association would be willing to. work 
on a fifty-fifty basis with the Ohio Association 
of Retail Dealers to furnish inspectors and pro- 
tect the purchasers. The members were anxious 
to aid in this matter, but decided) that the 
National association should not hire men for 
such a purpose, but would use the trade ex- 
tension staff to make investigation, and then 
when facts had been found regarding any par- 
ticular case, would refer it to the regional 
association in whose district the lumber orig- 
inated, and would in every way assist in 
straightening out the situation. 

Following the discussion of the trade exten- 
sion committee the board of directors of the 
National Lumber Manufacturers’ Association 
went into session. The first thought was 
directed by Secretary Compton to the death 
of R. H. Downman, New Orleans, who for- 
merly for five years had been president of the 
National association. Suitable resolutions were 
adopted and authorized to be sent to Mr. 
Downman’s family. 


At this point the sensation of the meet- 
ing was sprung when Mr. Compton, 
after distributing copies of audits made 
of the financial standing of the National 
Lumber Manufacturers’ Association, 
pointed out that some of the regional 
associations had been having rather a 
hard time and were in arrears in their 
dues to the association. He then called 
attention to the fact that the National 


association had a substantial surplus, 
and proposed that $100,000 of this sur- 
lus fund be distributed pro-rata among 
the regional associations, that is, in the 
same proportion as the amount they are 
paying in, which in case of those in 
arrears would wipe out their present in- 
debtedness, and for those paid up would 
give a credit until future dues would 
absorb it. John W. Blodgett, former 
president of the association, made the 
motion to carry out this recommenda- 
tion, but it was expressly stated that this 
distribution of surplus funds through the 
association was done in recognition of 
the fact that the regional associations in 
some instances, through curtailment of 
production or otherwise, have been put 
in a position where it was hard for them 
to keep up with their dues and this was 
an extraordinary measure for the relief 
of the regionals that carried with it the 
assurance from the latter that they 
would not again allow themselves to be- 
come in arrears, but would keep up the 
current payments as they became due. 

Judge W. S. Bennet, of Chicago, vice presi- 
dent of Edward Hines Lumber Co., as a mem- 
ber of the advisory tax committee of the 
association, spoke on some of the tax prob- 
lems confronting the industry. He said he be- 
lieved there was no more fear of changing 
valuations as of March 1, 1913, that this ques- 
tion had apparently been settled for all time. 
He did, however, point out the danger in a 
proposed exaggerated income tax for corpora- 
tions, and he urged lumbermen to study it and 
to oppose it. He said it is a real menace and 
about the only very dangerous tax feature now 
facing us. 

A motion by Charles S. Keith, of the Central 
Coal & Coke Co., Kansas ‘City, that a special 
committee be appointed to make a study of 
land taxes in the various States, with a view 
to developing a uniform plan of forest taxation 
with the possibility of securing a production 
tax and thereby bringing some relief from the 
burden placed on standing timber before it is 
cut prevailed. It is well known that the heavy 
burden of the present system of taxation is 
forcing many timber owners to harvest their 
crop at a time when there is already over- 
production. 


Statistical Data on Supply and Demand 


The subject of statistical information on lum- 
ber supply and demand was introduced by Mr. 
Compton. He pointed out that the National 
association has relied on the regionals for in- 
formation in regard to production. The de- 


_mand, however, must be secured from other 


sources. It is desired to secure more uniform 
and prompt and adequate reports on produc- 
tion, and to devise a method of estimating 
accurately the cut of non-reporting mills, 

Through codperation of retail associations 
and large retail yards, and wood-using manu- 
facturers, it is hoped to be able to secure 
information regarding the stocks on hand at 
the yards and wood-using manufacturers’ 
plants, which would be of value in estimating 
the demand. The use of the Federal Reserve 
Bank system, which is giving consideration to 
coéperation along this line, is also proposed. 
Valuable information may also possibly be se- 
cured from the department of Commerce. 

In regard to the value and accuracy of 
statistics of lumber production, Mr. Keith urged 
the necessity of supplying accurate and ade- 
quate information on the part of the millman. 
He said: “Blame for inaccuracy in statistics 
is not on those compiling the figures, but de- 
pends upon the accuracy of the information at 
each individual mill.” 

Secretary W. B. Greeley, of the West Coast 
Lumbermen’s Association, was asked to tell 
what progress had been made in that organiza- 
tion recently. He said that about two months 
ago the West Coast barometer was carrying 
reports from less than a hundred mills, which 
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Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 


’ 





JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksouboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 
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Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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represented not over 35 percent of the capacity 
of the district. This, of course, did not give 
a true cross section of the industry. He pointed 
out that there are great differences in the situa- 
tions at the various mills. Recognizing the 
value of real volume in statistics, Col Greeley 
had sent seven men of his organization out 
into the field for two weeks to secure reports 
from as many mills as possible. In this way 
the association has been successful in getting 
reports from 210 mills, that being practically 
all of the mills in the fir district with a daily 
capacity of over 50,000 feet, thus doubling the 
number of reporting mills, and the association 
was able to show a picture which actually re- 
versed the story as told by the small number 
of reporting mills. The report from approxi- 
mately 100 mills showed an increase in pro- 
duction during 1928 over 1927 for the same 
period, but when a report was secured from 
the larger number of mills it showed a very 
substantial reduction in the cut. Col. Greeley 
commenting, said: “We can get reports from 
practically the entire industry if we are willing 
to spend the time and the money necessary.” 


THURSDAY AFTERNOON 


The Thursday afternoon session was of only 
short duration. The matter of increasing 
statistical work, particularly from the stand- 
point of stocks in the hands of retailers and 
wood-consuming industries, was taken up- and 
the National association was authorized by 
consent of those present to spend the additional 
funds necessary in the work of securing better 
statistical information. 

Mr. Compton announced that the president 
of the National Retail Lumber Dealers’ Asso- 
ciation had asked for a conference with the 
committee from the National Lumber Manu- 
facturers’ Association to be held some time in 
September, with a view to forming plans for 
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a cooperative effort between the retailers and 
the manufacturers in their proposed advertising 
campaign. 

In the discussion Mr. Compton repeated a 
statement he made at the dinner here Tuesday 
night to the effect: “There are two ways to 
get out of the lumber business. One is to fail 
to control production to meet demand. The 
other is to depend entirely upon curtailment to 
solve your problems.” 


George Land, representing the Hardwood | 


Manufacturers’ Institute, of Memphis, Tenn., 
was then asked to tell something of the work 
of the institute on what it calls its conserva- 
tion program. Mr. Land, in speaking of this 
program, which is one approved by the attorney 
general of the United States as a plan within 
the law, stated that it had been quite success- 
ful, but that it had some defects. “It has 
been pretty hard to get a real effective measure 
of production. It has been hard to get enough 
mills reporting properly, but great progress has 
been made along those lines, and the institute 
now has quite a large percentage making re- 


ports.” 


E. T. Allen, of the Western Forestry & 
Conservation Association, discussed various 
forestry legislation passed and proposed, and 
he spoke particularly of Government need for 
greater appropriations for various activities, 
including forest protection. 

G. M. Payne, president of the Rankin-Bene- 
dict Co., Kansas City, Mo., reported to the 
members the condition of the National Lumber 
Manufacturers’ Inter-Insurance Exchange, 
which last year was taken over by the Rankin- 
Benedict Co. and the U. S. Epperson Co., 
Kansas City, and has since been handled by 
them as attorneys for the National association. 
His statement showed a decided improvement 
in the financial situation of the organization 
during the last year. 


Clubs and Outings 


Appalachian Club to Meet 


CINCINNATI, Oulo, Aug. 14——A call was 
sent out today by O. C. Ferguson, secretary 
of the Appalachian Hardwood Club, for a 
meeting of the club to be held at the Hotel 
Sinton in this city Sept. 11. It was impossible 
to get the members together for an August 
meeting as was first attempted by Mr. Fergu- 
son. It was announced that the chief speaker 
at the meeting would be J. H. Townshend, 
executive vice president of the Hardwood 
Manufacturers’ Institute at Memphis, who is 
to make a report on the progress of the con- 
servation movement as initiated by the insti- 
tute. A large attendance is expected as a 
great deal of routine business is to be attended 
to since there was no quorum at the July 
meeting. 


Plans Outing at Indiana Resort 


Lovuisvitte, Ky., Aug. 13.—The Louisville 
Hardwood Club, composed of hardwood man- 
ufacturers and yarding jobbers, has arranged 
to ho!d an outing at French Lick Springs, 
Ind., over the week end of Oct. 13 and 14, 
leaving Louisville the afternoon of Oct. 12. 
It will be a stag affair for membership houses 
exclusively. About eighteen or twenty will 
probably attend. It had been planned to go 
Oct. 5 and 6, but it was postponed a week 
on account of the National Hardwood Lum- 
ber Association annual at Memphis Sept. 27 
and 28. This is the first time in several years 
that the club has held other than routine 
business meetings, and the members are rather 
enthusiastic regarding the outing, which should 
develop some good golf, weather permitting. 


To Discuss New Hardwood Rules 


Mempuis, Tenn., Aug. 14.—Plans are being 
made by S. A. Godman, president of the Lum- 
bermen’s Club of Memphis, to hold a special 
meeting of the club at the Hotel Gayoso on 


Thursday noon, Aug. 23, for the purpose of 
discussing the proposed new grading rules of 
the National Hardwood Lumber Association, 
which will be presented at the annual meeting 
to be held in Memphis, Sept. 27 and 28. It is 
planned to have Oliver Krebs, Memphis mem- 
ber of the inspection rules committee, explain 
the new rules, and probably have a member 
of the Chicago office of the association come 
to Memphis to answer any questions asked. 


Expects New Record for Fun at Meet 


Woop River, ILL., Aug. 13.—The annual golf 
tournament and outing of the Cahokia Lumber- 
men’s Club will be held Tuesday, Aug. 28, at 
the Rock Springs Country Club, Alton, IIl. 
Val E. Reis, of the Wood River Lumber & 
Supply Co., this place, is chairman of the ar- 
rangements committee, and declares that he 
confidently expects a new record for fun being 
established on this occasion. 


Splinters’ Club Plans Golf Tourney 


Woopstock, Itt., Aug. 14.—The Splinters’ 
Club, an organization of the retail lumbermen 
of this county, on Tuesday, Aug. 21, will hold 
its annual golf tournament at the Woodstock 
Country Club, here, states ar announcement 
by H. O. Sears, of the Dacy Lumber Co., of 


Douglas County Dealers Plan Outing 


Tuscota, Itt., Aug. 13.—The Douglas County 
Lumber Club, composed of the retail dealers of 
this county, on Thursday, Aug. 23, will hold 
its annual summer outing at Paradise Lake, 


near Mattoon, according to announcement made - 


by Walter Bosley, of the Fred A. Smith Lum- 
ber Co., Tuscola, chairman of the arrangements 
committee. An excellent sports program 15 
under preparation, and a large participation is 
counted on. 
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Kentuckians’ Summer Meeting . 


ASHLAND, Ky., Aug. 13.—The mid-summer 
outing-meeting of the Kentucky Retail Lumber 
Dealers’ Association was held at the Henry 
Clay Hotel in Ashland, Aug. 10. There was 
only one short business session, with a lot of 
entertainment and side trips. The entertain- 
ment really started the evening before when 
Miss Lula Meridith, of the J. A. Meridith 
Lumber Co., Ashland, invited the dealers and 
their wives and friends who had arrived in 
advance to her home for a social evening. 

Dr. J. C. Hearne, of the Patton Timber Co., 
who had extended the invitation to hold the 
mid-summer meeting at Ashland at the last 
annual convention in February, and Miss Meri- 
dith, were the local committee on arrangements 
and they entertained wonderfully, with the co- 
éperation of Pearl Wonn, of the Crystal Lum- 
ber Co., and James Kitchen, of the Standard 
Planing Mill Co. at Ashland. 

At the short business session Secretary J. 
Crow Taylor told those in attendance that so 
far this year association work has been made 
up almost all together of local meetings. These 
had been held in Henderson, Paducah, Mayfield 
and Princeton, with plans for another group 
meeting soon at Hopkinsville. He expressed 
the belief that the great need at present in retail 
associations is for more getting together 
locally, to the end that the dealers may get 
practical and direct results and make a fair 
share of profits, regardless of the volume of 
business, through better codperation. 

President Luke Russell, of Paducah, ex- 
plained the real benefits already derived from 
local group meetings in western Kentucky. He 
told of one instance in a two-yard town in 
the west end where there had never- been any 
friendly codperation between the two dealers, 
but they were always more or less at daggers’ 
points and were suffering loss of profit as a 
consequence. About eighteen dealers from 
neighboring towns came in and held a group 
meeting in codperation with these two, and 
through the friendly contact and the exchange 
of ideas and opinions across the dinner table 
that evening the local dealers were induced 
to bury the hatchet and to work together in a 
more friendly spirit. As a result, they have 
not only been getting along better but they 
have been making a better profit out of the 
business. 

R. C. Yates, of the Yates-Lahner Co., Cov- 
ington, Ky., said that there was no doubt that 
the dealers in Covington and Newport had 
benefited through getting together in local 
group conferences, and they hoped to keep 
it up. 


Local Co-operation Today’s Great Need 


Lee Smock, of Harrodsburg, then voiced 
what seemed to be the unanimous sentiment— 
that the great need today is for better local 
cooperation to the end that the retailers may 
make a fair profit out of the business done. 
He made a bid for a local group meeting to be 
held at Harrodsburg some time this fall. In 
fact, the sentiment of those in attendance was 
unanimous for making an outstanding feature 
of local group meetings throughout the year. 

Lee Land Hanks and John Tom Perry, of 
Lexington, reported that they have social 
gatherings of the Bluegrass Club monthly, but 
have not developed the codperation they should 
have between the local dealers in Lexington 
and between the Lexington dealers and those 
in the surrounding territory. However, keep- 
ing up friendly contact helps somewhat and 
they have no doubts of the benefits of local 
group meetings. 

V. L. Price, of Lewisburg, who had driven 
Practically 500 miles with his wife and four 
boys to participate in the outing-meeting, was 
the one retailer present who reported no trou- 
ble from local competition. He said things 
were moving along smoothly, both at the main 


yard in Lewisburg and the branch yard oper- 
ated at Elkton. ; 

‘Yhe secretary outlined the codperation being 
oftered the retailers from two sources—1rom 
brof. James B. Kelley, of the College of Agri- 
culture of the University of Kentucky at Lex- 
ington, and from the codperative effort of the 
National Lumber Manufacturers’ Association. 

Prof. Kelley, of the College of Agriculture, 
said that that institution is distributing to the 
retailers of the State Circular No. 111, a list 
ot all the farm building plans being made avail- 
able by the college. These provide a plan serv- 
ice that should be helpful both in promoting 
business and promoting better and more profit- 
able farming. 

in addition to outlining the various plan 
service offerings of the National Lumber Man- 
ufacturers’ Association, a letter was read from 
D. R. Brewster of the southern district office, 
Memphis, Tenn., offering assistance in carrying 
on a fight against an increase in the fire insur- 
ance rate of Kentucky. 


Absorbing Lecture on Forestry 


Though intended primarily as a social ses- 
sion, one of the outstanding features of the 
midsummer meeting was in connection with 
the banquet the evening of Aug. 10—an illus- 
trated talk on forestry and reforestation by Dr. 
H. N. Wheeler, chief lecturer of the United 
States Forest Service, assisted by State For- 
ester W. E. Jackson, jr., of Frankfort, Ky. He 
began by outlining the various uses of lumber 
to impress upon his hearers the fact that there 
will always be need for timber. Then he gave 
some facts and figures about waste land, and 
illustrated through pictures the erosion, dis- 
figuration and floods resulting from this waste 
land. He gave figures for a number of States 
and said that there were about 11,000,000 acres 
in Kentucky not being farmed which should 
be utilized in some way. He then pointed out 
how tree planting and forestry properly carried 
on could make the idle land render good and 
useful service in many ways. 

The speaker also pointed out that fire is a 
great enemy of forestry and pictured fire pre- 
vention methods being carried on to help pro- 
tect the growing forest. 

Among the forest scenes were pictures taken 
in Kentucky showing hillside erosion, and also, 
a picture of Cumberland Falls, which has been 
the source of argument and contention in Ken- 
tucky between those developing power plants 
and those who would preserve the natural 
beauty of the wild lands of the State. 

It was a splendid talk, thoroughly enjoyed 
and appreciated and it should play an impor- 
tant part in helping put across an idea that 
State Forester Jackson and Secretary Taylor 
of the Kentucky Retail Lumber association 
have been trying to sell the retailers of Ken- 
tucky—that of promoting local tree planting 
not only along the highways and around the 
homes but also in the farm wood lots of the 
communities. 

Following the evening banquet session there 
was a trip for the visitors through the Ameri- 
can Rolling Mills where the famous Armco 
products are made There were also motor trips 
into the surrounding territory, including Rus- 
sell, Ky.; Ironton, Ohio; Coal Grove, Ohio; 
Huntington, W. Va.; Kenova and Catletts- 
burg, Ky. 

Secretary Roland C. Mossman, of the West 
Virginia Lumber & Builders’ Supply Dealers’ 
Association, and some West Virginia and 
Ohio dealers, came over and participated 
in the meeting. It was a splendid meeting, 
the only trouble being, like most summer meet- 
ings, the attendance was rather poor. A check 
up showed an attendance of forty-five, where 
it should have been at least 145. Those who 
attended, however, felt well repaid for the time 
and trouble, while those who failed to attend 
missed a meeting that was well worth while. 
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The Best Flooring 
for Apartments 


The natural beauty and won- 
derful durability of Michigan 
Hard Maple, Birch and Beech 
flooring have won the admiration 
of hundreds of architects. This is 
evidenced by the nation-wide dis- 
tribution we have enjoyed for 
years. 


Home builders also show a 
preference for “Old Reliable” 
flooring; and dealers like to sell 
_it because it always satisfies their 
most exacting customers. 


“Old Reliable” Maple, Birch and 
Beech flooring will increase your 
sales and profits if you will give it 
a chance. Why not try a car to- 
day? 


Mail Coupon Today 
so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture Hard 
and Softwood Lumber, 
Lath and Poles 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. ana 


Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Pleate send me your 
latest stock list of ‘‘ Old Reliable’”’ 
Hardwood Flooring. 

I would like to receive future lists as 


they are issued. This will not obligate 
me in any way. 
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We Set a 
High Mark 


atl 


. \> _ in our service to our 
e dealer customers. We 
\ carry in stock nearly 
everything used in 
building construction 
Ya and we make 
ne a special feat- 
ure of quick 
service on 
local lot ship- 
ments. 
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Call on us when 
you need some 
items in a hurry. 


@1 


LUMBER CO, 
St.Louis,Mo. 





del 








T. H, Garrett B. F. Spencer 


T.H.Garrett 


LUMBER CO. 


Established 1887 
MANUFACTURERS 


Yellow Pine 


GOOD GRADES 
PROMPT SHIPMENTS 


Mills:—Selma, La.; Haynesville, La. Waukegan, Tex. 
Forest, Miss. 


Chemical Bldg.,ST.LOUIS, MO. 

















West Penn Lumber Co. 
Wholesale Lumber 

WHITE PINE YELLOW PINE 

HEMLOCK HARDWOODS 
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CHERRY ) 
LUMBER | 


WE HAVE IT 


manviacturers of 
CHERRY lumber 
in America. 


JAMESTOWN, N. Y. 





Aug. 28—Roofer Manufacturers’ 
Hotel, Montgomery, Ala, 


Sept. 5-7—Empire State Forest Products’ Associa- 


Exchange 


a Big Wolf Club, Tupper Lake, N. Y. An- 
nual, 
Sept. 11—Appalachian Hardwood Club, Hotel Sin- 


ton, Cincinnati, Ohio. 

Sept. 26—Natioanal Lumber Exporters’ Association. 
Peabody Hotel, Memphis, Tenn. Semiannual. 

Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 

Sept. 27-28—National Hardwood Lumber 

tion, Peabody Hotel, Memphis, Tenn, 

23-25—Southern Logging 

Orleans, La, Annual. 

Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 

Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 

Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 


Associa- 
Annual. 


Oct, Association, New 


West Virginia Dealers’ Annual 

Huntincton, W. VA., Aug. 13.—R. C. Moss- 
man, secretary of the West Virginia Lumber 
& Builders’ Supply Dealers’ Association, has 
announced that the sixteenth annual convention 
of that organization will be held at Wheeling, 
W. Va., on Thursday and Friday, Jan. 24 and 
25, 1929. These dates, according to Mr. Moss- 
man, have been so arranged as not to conflict 
with the dates of any other conventions held 
by State associations adjacent to West Vir- 
ginia. As has been the custom in the past, the 
program will be devoted largly to discussions 
of merchandising problems of interest to all 
dealers. 


Southern Logging Date 


New Oreans, La., Aug. 13.—The Southern 
Logging Association wilk hold its annual meet- 
ing here Oct. 23 to 25, according to James 
Boyd, secretary of the organization. 


SSS ae 


Millwork Publicity to Be Discussed 


Atianta, Ga., Aug. 13.—According to C. B. 
Harman, secretary-manager of the Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation, the proposed southern-wide advertising 
campaign of millwork products has not been 
abandoned, due to the failure of the delegates 
definitely to approve the plan at the recent 
summer meeting in Asheville, N. C., but will 
again be taken up for discussion at the annual 
meeting, which is to be held Nov. 14 and 15 in 
Atlanta with headquarters at the Ansley Hotel. 
This will, in fact, comprise one of the prin- 
cipal topics to be discussed at this meeting, 
and it is Mr. Harman’s opinion that some 
definite action will be taken, the plan either 
being approved or finally abandoned. 

The work at present is in charge of a spe- 
cial committee known as the millwork pub- 
licity bureau, and this committee has worked 
out the details of a campaign for the soliciting 
of funds from all millwork manufacturers in 
the South for this advertising whether or not 
they are members of the association. 


West Pennsylvania Groups Meet 


PirrspurcH, Pa., Aug. 14.—The Mercer 
County Retail Lumber Dealers’ Association, 
a new local organization, tributary to the Re- 
tail Lumber Dealers’ Association of Western 
Pennsylvania, composed of Mercer county 
dealers chiefly, held a meeting last Friday 
night in the Belvidere restaurant, Greenville, 
at which G. F. Hoge of Canonsburg, president 
of the State association, and M. W. Dickey, 
field secretary, were present. Mr. Hoge made 
a notable address. The attendance was the 
best yet enjoyed by the new local association, 
and would have been even better but for a 
severe storm that evening, which interfered. 


ee 


What +he Associations Are 
Planning and Doing 


Club, 


The Mercer association's officers were present 
as follows: C. H. Wilson, of the King Co, 
Grove City, chairman; H. S. Lostetter, of the 
Wallace-Carley Co., Sharon, secretary, and D. 
G. Bastress, of Mercer, director from the dis- 
trict to the State association. Plans were dis. 
cussed for group advertising to bring before 
the public prices and costs of building. The 
next meeting will be held in Sharon, Friday 
night, Sept. 14. 

A meeting of the Jefferson-Clearfield County 
Retail Lumber Dealers’ Association, also a new 
local organization, was held in Brookfield, the 
Jefferson county seat, last Thursday evening. 

Officers of the State association will attend 
a meeting of the Mifflin County Retail Lumber 
Dealers’ Association, to be held Wednesday 
night, Sept. 12, in Lewistown. Mifflin county 
is the farthest county east embraced in the 
Wetsern Pennsylvania association, and the 
county association there is one of the old and 
well established local organizations, holding 
meetings nearly every week. The meeting 
Sept. 12 will be an annual event. H. P. Ja- 
cobs, salesman of the Iron City Sash & Door 
Company of Pittsburgh, and J. W. Myers, 
salesman of the Babcock Lumber Co. out of 
Johnstown, will be speakers. 


Distribute Bulletin on Grade-Marking 


OsukosuH, Wis., Aug. 14.—In order to make 
the buying public familiar with the advantages 
of specifying grade-marked structural lumber 
no matter where produced, the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
with headquarters in this city, is distributing 
in Wisconsin and Michigan 10,000 copies of the 
latest bulletin on the grade-marking of lumber, 
issued by the National Committee. on Wood 
Utilization of the Department of Commercer 
Commenting on this activity, O. T. Swan, sec- 
retary of the association, said: 

With more than 20,000 sawmills in the 
United States and freight rates so adjusted 
that their products reach the great central 
market territory, it becomes very important 
for the consumer to know under what grades 
and sizes his purchase is being sold. Differ- 
ent customs have grown up in different re- 
gions. The development of national standard 
sizes and minimum requirements in grades 
guaranteed under a system of association 
branding is one of the important develop- 
ments in the lumber industry under the lead- 
ership of the Department of Commerce. It 
is essentially a measure for consumer pro- 
tection and better merchandising. 


New England Dealers in Joint Meet 


Lowett, Mass., Aug. 13.—The joint meeting 
of the New Hampshire Retail Lumbermen’s 
Association and the Merrimack Valley Lumber- 
men’s Association, held in this city on the eve- 
ning of Aug. 8, was attended by about forty 
delegates. The business session, which was 
preceded by a dinner, was called order by H. L. 
Stone, of Haverhill, Mass., who led a brief 
discussion on the proposed modification of the 
lien law. E. A. Wade, who with his son, Clyde, 
is touring the country in the unique Douglas 
fir one-log cabin, told of the interest shown 
in his novel home, stating that while in Lowell 
nearly 6,000 people visited the cabin to see the 
largest log ever exhibited in this region. 

R. T. Titus, wood technologist of the West 
Coast Lumber Bureau which is codperating 
with the Northeastern Retail Lumbermen’s As- 
sociation in holding these educational meetings 
for lumber dealers throughout the northeastern 
States, spoke on the forests of the Pacific 
Northwest, his talk being illustrated with wall 
charts and photographs. He discussed the char- 
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acteristics, uses and grades of the four impor- 
tant West Coast woods commonly sold in this 
territory—Douglas fir, hemlock, red cedar and 
Sitka spruce. 

The entertainment feature of the session was 
the two-act play entitled “The Old Lumber 
Yard and the New Lumber Store,” which 
brings out sharply the old methods of doing 
business in the lumber yards with those much 
more effective practices now in vogue in the 
up-to-date building material store. The skit 
was presented by C. J. Blanchard and Clyde 
Wade, of the West Coast Lumber Bureau, as- 
sisted by Miss Ethel Ashton and Roland Black- 
adar, of Lowell. 

Among the retail lumber concerns represented 
at the meeting were: Burnham & Davis Lum- 
ber Co., Lincoln Lumber Co., Pratt & Forrest 
Co., Russell Lumber Co., all of Lowell; Merri- 
mac Lumber Co., Amesbury, Mass.; John A. 
Richardson Co., Billerica, Mass.; D. D. Chase 
Lumber Co., Taylor-Goodwin Co., of Haver- 
hill, Mass.; John A. Janvrin, of Hampton, 
N. H.; B. T. Janvrin, jr., Hampton Falls, 
N. H.; Littlefield Lumber Co., Portsmouth, 
N, H.; Robinson-Brett Lumber Co., Keene, 
N. H.; J. H. Tolles & Co, Nashua, N. H.; John 
F. Chick & Son, Silverlake, N. H. 


Exporters to Meet in Memphis 


BattimMore, Mp., Aug. 13.—The National 
Lumber Exporters’ Association will hold its 
semi-annual meeting in the Peabody Hotel, 
Memphis, Tenn., on Wednesday, Sept. 26, the 
day preceding the annual sessions of the Na- 
tional Hardwood Lumber Association. The 
date was chosen so as to enable hardwood men 
who are members of both organizations to 
attend the two gatherings without the necessity 
of an extra trip, and for the reason that the 
choice of date may be expected to bring out a 
much larger attendance than would otherwise 
be secured. 

A number of important matters are expected 
to come before the Exporters association, 
among them the contract forms and measure- 
ment agreements with several foreign organiza- 
tions. Gustave A. Farber chairman of the 
committee on inspection rules and measurement 
agreements, and Edward Barber, director of 
foreign affairs, both of London, are to be in 
attendance. ‘Mr. Farber and Mr. Barber have 
been busy carrying on inquiries and submitting 
overtures abroad since the last annual meeting, 
and the report of Mr. Farber on the subjects 
with which his committee is especially called 
upon to deal is already in hand. 


Frolic in Scenic Utah Canyon 


Sat Lake City, Utan, Aug. 11.—Nearly 
300 lumbermen and their wives and representa- 
tives of industries allied with the lumber busi- 
ness, gathered in beautiful Ogden canyon today 
for the third annual outing of the Utah Lumber 
Dealers’ Association, the Ogden Lumber Club 





(1) Left—W 


members of the barbecue committee. 


Murphy Lumber Co., Salt Lake. 
Lumber Dealers’ Association. 
ager of the Ogden branch of the 


acting as hosts for the day. 
very informal and unofficial discussions by 
small groups, “shop” was taboo this year, al- 
though on previous occasion a business session 
has been held in the morning. * 

Registration was at the Hermitage Hotel, the 
large rustic inn in the heart of the canyon. The 
day was spent between this inn, the charming 
canyon homes of Ralph Bristol, Utah-Idaho 
Portland Cement Co., Ogden, and the late 
Mayor Kirkendall, and Patio Springs. Features 
of the outing were the big barbecue luncheon, 
bathing at Patio Springs, tug-of-wars, horse- 
shoe pitching, card playing and other indoor 
amusements, and the dinner-dance in the eve- 





a Naisbett, G. Williams Lumber Co., 


(3) Left—George P. Chase, 
Right—Francis Merrill, Brigham City. 


Save for a few 


ning at the Hermitage Hotel. It was pro- 
nounced the most enjoyable outing the lumber- 
men have ever held, and practically all of the 
towns in the State of any consequence were rep- 
resented. The barbecue was under the able 
direction of F, M. Earl, and the dinner-dance 








Ogden, Right—F, M. Earl. They were 


(2) Right—Bob Anderson, widely known Ogden lumberman 
and former president of the Western Retail Lumbermen’s 


Association, Right—C, E. Murphy, 
Payson, former president Utah 


(4) R. B. Minnock, man- 


Anderson Lumber Co., and Mrs. Minnock. 


was in charge of J. Fred Morton, of the Badger 
Lumber: Co., Ogden. The committee of ladies 
assisting the men consisted of Mrs. Henry C. 
Williams, chairman; Mrs. Robert Anderson, 
and Mrs, F. M. Earl. 

Just so that every one should not forget he 
was a lumberman, officials of the State associa- 
tiin arranged a small exhibit at the Hermitage 
Hotel, consisting of two candlesticks and a 
gavel made from lumber taken from the White 
House in Wahsington, D. C., during remodel- 
ing operations in 1927. The exhibit is the prop- 
erty of the National Lumbér Manufacturers’ 
Association and had been loaned to the Utah 
association for a short time. 





“Turkey Town” Gets Ready 
for Annual Feast 


California has long been famed for its di- 


versified farming, its sunshine, fruits and 

flowers. Now it has the unique ‘distinction of 

having one community known as “Turkey 
Desert in San Bernardino 


Town.” 
County. The Adelanto Farms 


incubators now in operation 


have two large 
with a capacity of 12,000 turkey eggs each. 
These people expect to have no fewer than 
40,000 turkeys ready for market by Fall. Be- 
cause of the success in raising these birds, 
the district has been nicknamed “Turkey 
Town.” 


Adelanto is a thriving town 
on the edge of the Mojave 


* * * * * * 


Speaking of poultry reminds us that many 
lumber dealers are selling large quantities of 
our Arizona (Pondosa) White Pine lumber 
for poultry houses, brooders, etc. You can 
recommend this light weight, soft textured 
lumber for any purpose where other species of 
pine lumber are used. It is truly “the Pick 
of the Pondosas” and never fails to please the 
most exacting buyers. Go after business in 
your locality with our Arizona White Pine. 


* * * * &€ * 


Clip the coupon below and pin it to your 
letterhead so that we can’t make a mistake 
when we add your name and address to our 
mailing list. This coupon will not obligate 
you in any way but it will put you in touch 
with a mighty reliable source of supply for 
high grade lumber. 


Southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO . 


W. G. Ramshaw, Director of Sales 


“Sh Leber Ca 


Lumber Corp. 
aaa Stenteed Leober Mills. Ine 
r 
Flogetat? Ais Standard. Ariz. 
Annaal Capacity a, feet 


MAIL THIS Po 
COUPON ie 4 
NOW on 


e 
—_ Southwest Lumber Sales Corp. 
- tl Albuquerque, New Mexico 


Please put my name on your mailing list to re- 
ceive market data, stock lists, prices, etc. 
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The Most 
Profitable Lumber 
for Dealers 


When you adopt Golds- 
boro, N. C., Pine as your 


general yard and_ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior uses in home 
building. Its soft texture, 
beautiful figure and careful 
milling attract trade for 
dealers. Its long service 
and economy make satis- 
fied customers, 


Take advantage ‘of our 
mixed car service and or- 
der just the quantities you 
require. We also ship by 
water to East Coast points. 














Johnson & Wimsatt 


WASHINGTON, D. C. 














GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 











Poplar 
Magnolia 
Oak 
Beech 
Gum 





¢ Eastman- 
Gardiner 


Hardwood Co. 
Laurel, Miss. 
Member Hardwood 


Manufacturer's Institute. 








OOD LUMBER 


——— 









Winch Designed for Use with Tractor 


The accompanying illustration depicts the 
Hopper winch, manufactured at Bakersfield, 
Calif., designed for use with the “Caterpillar” 
tractor built by the Caterpillar Tractor Co., 
of San Leandro, Calif. This particular winch 


was originally developed for the oil fields, 
but is now used also in logging operations, 











Hopper winch designed for use with “Cater- 
pillar” tractor and exported to Borneo, Dutch 
East Indies 


cable stringing and industrial 
drawbar and belt work 
mented by drum. The 
here was exported to Borned, Dutch East 
Indies, famed for rubber, sugar and copra 
production. 


where 
must be supple- 
equipment pictured 


work 


Truck Serves as Traveling Billboard 


In spite of discussions at various conven- 
tions to the contrary, J. M. Harlan, of the 
J. M. Harlan Lumber Co., Indianola, Iowa, 
considers it necessary to make deliveries in 
order to get the business. Mr. Harlan prides 
himself on the type of delivery service he is 
able to give his. customers. 

The J. M. Harlan Lumber Co. now makes 
use of a 2-ton Inter- 
national Harvester 
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Find Light Trucks Economical 

Light trucks have been found more ee¢o- 
nomical than the heavier types by the Rogers 
Lumber & Coal Co., of Adrian, Mich., and the 
Hess Lumber Co., of Bishop, Calif. 

In commenting on its experience with auto- 
motive equipment, the Rogers company states: 
“We have found that the smaller truck, Ford 
for instance, is more economical than the 
larger, more expensive type for our purpose, 
where 95 percent of our business is within the 
city limits. Our overhead and repair bills are 
much less, and we can not see where our sery- 
ice is impaired in the least. 

“We operate three Ford trucks, 1%-ton 
capacity each, which have all replaced horses, 
Our truck expense is naturally higher than 
teams, although we do not believe there is 
more than 15 to 25 percent difference. With 
decent treatment we believe that the life of 
these trucks can be prolonged seven to ten 
years. We do not charge for local deliveries, 
but do charge for rural deliveries at the rate 
of about 25 cents a mile one way.” 

The Hess Lumber Co. advises that its ex- 
perience has shown that light trucks for short 
hauls and large trucks for long hauls are best. 
The company operates six trucks, two 1-ton 
Fords, two 1-ton Chevrolets, one Packard and 
one Moreland, and finds the Ford the most 
economical. No charge for deliveries is made 
by the concern within the city limits of 
Bishop, Calif. 


Tractor Displaces Ten Horses 

“This Busy Worker Displaces Ten Horses 
at This Spool Factory” is the caption over an 
article appearing in a new booklet issued by 
the Caterpillar Tractor Co., of San Leandro, 
Calif., devoted to “Caterpillar” power for fac- 
tories. Hauling lumber from railroad to mill, 
and finished products back to the railroad, 
the “Caterpillar” owned by the John McGregor 
Corporation, spool manufacturer of Bangor, 
Me., has been in continuous service since Octo- 
ber, 1925. An average load weighs 39,000 
pounds, but as much as 52,000 pounds has 
been hauled without difficulty. “Satisfactory 
service at reasonable operating cost,” sums up 
the experience of the McGregor Corporation 
with this equipment, which states that the 
“Caterpillar” has taken the place of ten horses. 

SA AABBBAAAGA®E 

Texas leads all States in the number of farm-owned 
motor vehicles, having a rural registration of 262, 
000 motor cars and 23,000 motor trucks. 





motor truck, manu- a 6 


Company of America, 
provided with plat- tS . 
form body. The body pe Oe ; ae 
is 12 feet long and . 
has side panels and 
stakes. The truck is 
painted red and the 
name of the company © ane 
appears in attractive 
letters on the side 
panels. Mr. Harlan 
said the truck thus 
serves as a traveling 
billboard, and the ad- 
vertising the concern 
derives from it is in- 
deed worth while. 
The truck is also 
utilized to make de- 
liveries of sand and 
various building ma- 
terials and _ travels 
considerably in the 
country over rough 
roads as well as in 
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town. For delivering 
sand, boards are 
placed inside the 


Stakes; this method 
serves just as well, 
Mr. Harlan _ thinks. 
as a special box body. 


Two-ton International Harvester motor truck used by the J. M. Harlan 
Lumber Co. of Indianola, lowa, to make its deliveries of lumber and 


other building material 
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The Bandsaw’s Buzz 


The band that makes the prettiest tune 
Is not the trombone and bassoon. 
The band that makes the happiest song 
Sings in the sawmill all day long. 
I hear it hum 
With a tune I know 
While the sawlogs come 
From the pond below, 
And the song it sings through the wood so wet 
Is a song, once heard, that you can’t forget. 


’ve heard the iron on the anvil ring 
l’ve heard the roar of a whirling thing, 
I’ve heard the purr of a whizzing car— 
In a busy world, oh, the songs there are,, 
There is one for me, 
There is one for you; 
Wherever we be, 
Only one will do. 
Ev'ry man to his trade, so the saying goes, 
And there’s just one tune that a fellow knows. 


I've noticed this, in the work we share, 
That every task has a tune somewhere. 
If a saw can sing, that is only steel, 
Then a man can sing, who can think and feel. 
Oh, the pulley’s roar 
Or the bandsaw’s buzz 
Means a whole lot more 
Than we think it does. 
If a man can sing on a busy day 
He will sing a lot of his work away. 


We See b’ the Papers - 


If Japan is looking for trouble, China is 
about the best place. 


Chicago is beginning to wonder what all the 
lack of shooting is about. 


A lot of these people who are full of indig- 
nation now won’t even vote. 


We don't see what particular fun Europe 
gets out of the Olympic games. 

Well, election approaches, ande does it just 
about as cleverly as most of us. 


A lot of amateurs in the stock market seem 
to think that a wave will stay up. 

Congress to a President is just like a wife 
and three daughters to a man on a salary. 

At the close of every vacation we swear that 
some year we are going to take a vacation. 

Tunney has quit fighting. We also remember 
promising her that we would quit smoking. 

An American concern makes Canada Dry. 
It might see what it can do with the United 
States. 

The negro who introduced jazz into Tur- 
key is dead. And, strange to say, it wasn’t 
instantly. 


There may be a lot of money in the country, 
but the farmers are inclined to think that it is 
in the city. 

We expect to hear any day now that if 
Hoover is elected we shall all be compelled to 
say thee and thou. 

_Judging us by the company we keep is let- 
ting us off easy. What if we were judged by 
the people we elect? 

The Gould fortune is pretty well gone, but 
unfortunately it didn’t go to the people from 
whom Jay Gould got it. 


This department owns a boat named Misstep, 
but it was named long before Al Smith cha!- 
lenged Preacher Straton to debate. 


Some people think that Satan caused all of 
the world’s trouble, while others incline to the 
opinion that it was the man who invented mar- 


gin. 





White House attaches have asked the school 
authorities at Brule if the opening of the high 
school, which is used as the President’s office, 
can be postponed a couple of weeks. Can it? 
Ask the kids! 


We have paid off so many of our Liberty’ 


bonds that we may have a $100,000,000 deficit 
this year. And the worst of it is it will be 
used as a campaign argument by men who 
know better. 


People who live im brick houses 
shouldn't sell lumber. 


Glad Tidings of Great Joy 


It is too bad that everybody doesn’t have 
the desire to advertise that a man with a 
jag has. 


A Lesson for Young Ladies 


Larson has a pair of plugs 
And Murphy has a car. 
Larson says that Murphy’s bugs; 
I guess all drivers are. 
Murphy’s prouder of his Ford 
Than some men of a Stutz. 
Larson pulls a solid cord— 
And Murphy, in the ruts. 


Larson loved a girl who’s Dutch, 
And Murphy loved her, too. 
Where there aren’t many such 
That isn’t hard to do. 
Though she wheezes when she sings 
And though her nose is queer, 
Men don’t notice little things 
Like that in women here. 


Larson asked her for a ride, 
And Murphy did the same. 
It was easy to decide 
When both her lovers came. 
Larson’s plugs could hardly trot, 
And love is always thus: 
For she chose—and who would not ?— 
To ride in Murphy’s bus. 


Murphy bore away the prize, 
And Larson’s heart was sad. 

But he kept on hauling ties, 
And other work he had. 

While he cursed his lover’s luck 
He met them in the grubs. 

Murphy’s car was in the muck 
And in it to the hubs. 


Larson backed his wagon up 
And pulled the Ford about, 
But it was a bitter cup 
To help a rival out. 
But she filled the cup with wine, 
Thrilled him through and through, 
When she said with eyes ashine, 
“T guess I'll ride with you.” 


Here’s a simple moral taught, 
And the moral’s this, 

One that’s worthy of the thought 
Of almost any miss: 

Though the rich their Fords may own, 
Often you’ve been told 

Of the woes that wives have known 
From the curse of gold. 


Better wed a simple man, 
Though no Ford he runs, 

Just an humble mortal, than 
A lot of other ones. 

He will better bear life’s load 
Than the idle rich, 

Who may wander from the road 
And leave you in the ditch. 








FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 
Poplar 






Dealers Are 


Making Money 


by merchandising the Meadow 
River items listed above. This 
Meadow River stock makes an 
ideal sales proposition. It’s all 
produced from famous West 
Virginia timber; its quality is 
uniform and it is carefully han- 


dled and loaded. 


It’s the kind of stock you can 
talk up enthusiastically to a car- 
penter, contractor or builder and 
then when you deliver the stock it 
lives up to representations. After 
all, the big secret in building 
trade is to hold the customers 
who give you a trial—and here 
in a nutshell is why Meadow 
River stock is proving so suc- 
cessful. 


Give us a trial and 
watch us make good. 


The Meadow River Lumber Co. 


RAINELLE, W. VA. 


EADOW 
RIVER 
BRAND 
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Ye llow Pine 


[he Aristocrat of Structural Woods 


—cut from virgin 
growth timber, 
this lumber has a 
dense fiber and is, 
therefore, strong 
and durable. 


R.W. WIER 
Lumber Company 


FirstNatioal ,  HOUSTON,TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :- Wrergate,Texas 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 





























© Why Worry 


about holding your trade when 
you can get lumber like our 


m N.C. Pine 


Long and Shortleaf Yellow minima 
or dressed—Car 


and Cargo Shippers. 
Ellington & Guy, Inc., North Carola 








al Pelahatchie be 


Lumber Company, Inc. 


SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 











YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 








White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











Standing Timber of Philippines 


The forests of the Philippine Islands cover 
an approximate area of 72,224 square miles, ot 
which 64,127 square miles, or 88.6 percent, are 
commercial forests and 8,097 square miles, or 
11.4 percent, are second growth forests capabic 
of furnishing large supplies of firewood and 
timber of small dimensions. The Philippine 
bureau of forestry has estimated the available 
standing timber of the islands ready for the 
saw at 200,000,000,000 feet. 

During 1927 a total of 1,140,654 cubic meters 
of timber was cut and invoiced, an increase of 
19.8 percent over the year betore. The total 
exports in sawn lumber amounted to 72,034,632 
board feet, of which 2,773,808 feet was in 
round timber of red lauan and tanguile for 
the United States and 6,048,360 feet im round 
timber for Japan. One of the striking develop- 
ments was the sudden increase in Japanese con- 
sumption of Philippine timbers from 11,000,000 
feet to 19,000,000 feet, or 63 percent. 

Cecilio Maneja, an employee of the Philippine 
forestry bureau, has just completed a two-year 
course in forest management and forest regu- 
lations at the Yale lkorestry School under a 
scholarship granted him by tne Philippine Gov- 
ernment. Recently Mr. Maneja was authorized 
by the Manila Government to visit typical for- 
ests under management in England, France, 
Germany, Switzerland and India in order to 
become acquainted with certain features of 
those forests and forestry practices. These 
visits will be made en route to the Philippines. 

The public forests of the Philippines are re- 
tained under government ownership and are 
administered by the Philippine bureau of for- 
estry, which grants annual and _ long-term 
licenses to cut timber. 


To Issue New Journal of Science 


The Department of Commerce announces a 
new journal of science issued by the bureau 
of standards. This monthly magazine—“The 
Bureau of Standards Journal of Research’— 
will contain the research papers on fundamental 
and applied science heretotore issued in other 
form. It will report from month to month the 
research results of the bureau’s experimental 
investigations. It is believed that this union 
of pure and applied science in one journal will 
tend to shorten the lag between the discovery 
of some new material or process in the labora- 
tory and its application in industry. 

The subscription rate will be $2.75 in the 
United States, Canada, or Cuba, and $3.50 a 
year for delivery in other countries. The price 
of single copies is 25 cents domestic, and 31 
cents foréign. It can be obtained through the 
Superintendent of Documents, Government 
Printing Office, Washington, D. C. 


SAG aBaaeaats 


Naval Stores Industry Shows Gain 


The naval stores industry and trade during 
the last season ending March 31 witnessed con- 
tinued great activity in practically all lines of 
business, according to the Department of Agri- 
culture. Trade estimates published some time 
ago indicate that there was a considerable in- 
crease in the production of turpentine and rosin 
during the last season. At the same time, 
according to figures compiled by the bureau of 
chemistry and soils, the principal manufactur- 
ing industries using turpentine and rosin in 
their products or processes consumed, during 
the calendar year 1927, a total of 5,838,298 
gallons of turpentine and 906,951 barrels of 
rosin, together with 59,168,760 gallons of min- 
eral oil thinners. This was an increase over 
the consumption in 1926 of approximately 
221,000 gallons of turpentine, most of which 
went into paint and varnish. On the other 
hand, a falling off is shown in the consumption 
of rosin from 984,085 barrels in 1926 to 906,951 





barrels last year. These consumption data do 
not inciude turpentine used for household pur- 
poses or for thinning paint prior to applica- 
tion, nor rosin used in small quantities for 
various purposes. 

Data obtained from the Department of Com- 
merce show an increase, also in the exports 
of turpentine and rosin during the last naval 
stores season. 


-America’s Road Building Program 

Every man, woman and child in the United 
States has an interest of nearly $12 in Amer- 
ica’s road building program this year, accord- 
ing to the American Automobile Association, 
The figure is based on the estimated sum of 
$1,360,025,776 to be spent for highway con- 
struction this year and a population of more 
than 120,000,000, 

“This program,” says the automobile asso- 
ciation, “means that at the close of 1928 the 
surfaced highways of the nation will total 
more than 600,000 miles and the Federal-aid 
system, comprising over 185,000 miles of im- 
portant interstate trunk lines, will be near the 
stage of two-thirds completed.” 


Use of Standard Contract Form 


Ray M. Hudson, assistant director of the 
bureau of standards in charge of the commer- 
cial standards group, has instituted a survey 
among members of the National Association of 
Purchasing Agents to determine the degree 
of adherence. accorded simplification of com- 
mercial forms, and what percentage of invoice 
forms now in use conform with the simplified 
arrangement. 

“It is worthy of note,” said Mr. Hudson, 
“to observe the strict adherence by the Federal 
Government to the standard contract form for 
construction and the one for supplying mate- 
rials, which were promulgated Nov. 1, 1926. 
These forms are used without deviation by all 
Government activities in connection with every 
form of contract for the construction of repair 
of public buiidings or works.” 

Not only has the United States Government, 
the Pan-American republics and State govern- 
ments taken a leading part in the simplification 
of commercial forms and papers, but many 
concerns and individuals have likewise been 
progressive in the field. 


Creates Huron National Forest 

On July 30 President Coolidge signed a proc- 
lamation creating the Huron national forest in 
Crawford, Oscoda, Iosco and Alcona counties 
in Michigan, transferring to this forest a part 
of the lands formerly within the Michigan na- 
tional forest. The area within the Huron na- 
tional forest is approximately 500,000 acres, of 
which about 200,000 acres are owned by the 
United States and the remainder either in pri- 
vate ownership or owned by the State of Mich- 
igan. The National Forest Reservation Com- 
mission has authorized the purchase of the pri- 
vately owned lands within the boundaries of 
the forest. The Huron national forest lies in 
a region which at one time was heavily tim- 
bered but which has now been largely denuded 
through commercial lumbering operations and 
the lands burned over repeatedly. The Forest 
Service will resort to planting in order to re- 
store these lands to their former productive 
condition. 





THE IMPORTANCE of thinning out a forest to 
promote its growth is indicated by the fact that 
many acres of young woodland have over 10,- 
000 seedlings per acre from five to ten years 
of age, and the final crop of mature trees 
should be only from one hundred to three hun- 
der trees per acre, depending on the specics 
and quality of soil, 
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Rates on Lumber and Box Shook 

WASHINGTON, D. C., Aug. 13.—The Geo. E. 
Breece Lumber Co., of Albuquerque, N. M., 
has filed with the Interstate Commerce 
Commission a complaint against the Atchi- 
son, Topeka & Santa Fe Railway Co. and 
others, attacking the reasonableness of rates 
on lumber and box shook between Albuquerque 
and Farmington, N. M., Durango, Colo., Aztec, 
Flora Vista, Riverside and Cedar Hill, N. M., 
via interstate route. Failure of the carriers 
to establish joint through rates from and to 
complainant’s mill while at the same time 
maintaining lower rates for greater distances 
on the same traffic under similar circumstances 
and conditions likewise subjects complainant 
to unlawful discrimination, it is alleged. 
"SBE aaaae 


Heavier Lumber Movement Forecast 

The national forecast of freight car require- 
ments during the third quarter of 1928 has 
just been issued by the regional shippers’ ad- 
visory boards through the car service division 
of the American Railway’ Association. The 
figures for actual loadings of lumber and for- 
est products in this period of 1927, with es- 
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timated requirements for 1928, are given below, 
and these show that an increase of 2.4 percent 
in total loadings is probable : 


Carloadings for Third 
Quarter of Year 
Esti- In- 


District Actual mated crease 
No. 1927 1928 % 
12—New England ...... 37,933 39,830 5.0 
8—Atlantic States 36,107 32,496 10.0* 
9—Allegheny ......... 14,305 13,762 3.8* 
2—Great Lakes ....... 13,816 13,800 0 
4—Ohio Valley ........ 3,250 3,282 1.0 
1—Mid-West .......... $2,431 87,800 6.5 
3—Northwest ......... 20,976 20,625 1.7* 
5—Trans-Missouri Kan- 

OO chee be een. G ee 40,960 38,100 7.0* 
6—Southeast ..........345,925 362,183 4.7 
7—Southwest ......... 96,721 96,721 0 
19—Central Western.... 7,255 7,555 4.1 
11—Pacific Coast ....... 82,448 80,798: 2.0* 
14—Pacific Northwest ..195,243 203,544 4.3 








ee ee 977,370 1,000,496 2.4 
No. 13, Virginia, except part in district No. 
1, is assigned to district No. 6 for Advisory 
Board matters only. 
* Decrease. 
esaaaaaaaaaaere 


Cedar Pole and Piling Rates 


WASHINGTON, D. C., Aug. 13.—The Interstate 
Commerce Commission on further hearing has 
affirmed its original report in Docket No. 9971 
—National Pole Co. vs. Atchison, Topeka & 
Santa Fe Railway Co. Director General, and 
others—holding that rates on cedar poles and 
piling transported on more than one car from 
points in Washington, Oregon, Idaho, Mon- 
tana and British Columbia to various States 
are unreasonable. The commission's order 
suspending a previous order awarding repara- 
tion is vacated and set aside. 

In the same decision the commission held 
‘that proposed increased rates on this traffic 
in multiple carloads from Washington, Oregon, 
Idaho and Montana to points in various States, 
Principally east of the Rocky Mountains have 
hot been justified. An order has been entered 








requiring cancelation of the suspended sched- 
ules as covered by Investigation and Sus- 
pension Docket No. 2785. 

The specific finding of the commission in 
No. 9971 is that prior to May 15, 1920, the 
rates on cedar poles and piling transported 
on more than one car were unreasonable to 
the extent that they exceeded the rates con- 
temporaneously maintained on fir lumber in 
single carloads from and to the same points. 


To Permit Use cf Two Net Rates 

MEMPHIS, TENN.. Ar. 14 —J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, announced this afternoon 
that approval of the executive committee of 
the Southwestern Freight Bureau has been 
received by the carriers—Missouri Pacific, 
Rock Island, Cotton Belt, and Frisco—to per- 
mit the use of two net rates on lumber in 
addition to a small arbitrary for the shorter 
distances on second movement instead of the 
high local rates which now apply. The ap- 
proval of the committees means that saw- 
mills in the Sollthwest will now be able to 
sell to the dimension plants, vehicle material 
plants, and auto parts plants, and apply the 
two net rates. It fur- 
ther will mean _ that 
the dimension plants, 
or other fabricating” 
plants will have apn 
opportunity of buying 
from local sawmills. 
This should increase 
the number of fabri- 
cating plants in the 
South and will give 
sawmills an additional 
outlet for low grade 
lumber. It will mean 
a large saving to in- 
dustry. 

Recently a_ confer- 
ence was held in the 
offices of the traffic as- 
sociation with execu- 
tives of the various 
railroads at which a 
promise to file the pro- 
posal was obtained. 
This meeting was presided over by W. A. 
Ransom, president of the traffic association, 
who suggested the proposal for the approval 
of the traffic men. 

“At the present time,” said Mr. Ransom, 
“the sawmills are to a large extent prevented 
from doing business with dimension plants, 
etc., because the existing tariffs prevent the 
use of the two net rates on lumber from the 
sawmill if the net rate has been applied on 
the inbound logs, and the secondary manu- 
facturing operations are denied this source of 
supply. This ruling will make a big differ- 
ence to the operators of the South.” 





Freight Loadings Show Increace 

WASHINGTON, D. C., Aug. 15.—Loading of 
revenue freight for the week ended Aug. 4 
totaled 1,048,622 cars, the car service division 
of the American Railway Association an- 
nounced today. This was an increase of 14,646 
cars over the preceding week, increases being 
reported over the week before in the loading 
of all commodities except coal and ore, which 
showed slight decreases. The total for the 
week of Aug. 4 was an increase of 24,584 cars 
above the same week in 1927, but a decrease 
of 26,770 cars below the corresponding week 
two years ago. 

Forest products loading amounted to 66,393 
cars, 1,230 cars below the same week last year 
and 3,327 cars under the same week in 1926. 


Coast Rates to Nebraska Points 


WASHINGTON, D. C., Aug. 13.—The Interstate 
Commerce Commission has issued a reparation 
order in Docket No. 17,997—Walrath & Sher- 
wood Lumber Co. vs. Chicago & North Western 
Railway Co. and others—directing carriers to 
pay to complainant $1,812.57 on account of un- 
reasonable charges for the transportation of 
lumber and related articles from points in the 
Coast, Spokane and Oregon groups to Gordon, 
Irwin, Merriman and Eli, Neb. 















































You Should Sell 


LUTCHER 


TRADE MARKE D 
Calcasieu Leaf 


Yellow Pine 
FINISH LUMBER 


It’s the kind of lumber you'll like to 
recommend to your best customers 
because it is manufactured from Na- 
ture’s best Yellow Pine—the famous 
Calcasieu Long Leaf Pine. There’s 
maximum strength, durability and 
beauty in every foot of this Finish 
lumber and you'll always be pleased 
with our uniform milling. 


For more than 50 years we have 
been manufacturing Calcasieu Long 
Leaf Pine yard and shed stock, di- 
mension and structural material, rail- 
road and car material. Some of the 
most exacting buyers in the country 
have been our “regular” customers 
for years. If we can satisfy them 
time after time, we know that we can 
insure you and your customers com- 
plete satisfaction. 


“Lutcher” Calcasieu Long Leaf 
Pine products enjoy _ world-wide 
recognition and distribution. Our 


railroad and waterloading facilities in- 
sure prompt deliveries of both do- 
mestic and foreign orders. 

Order “LUTCHER?” trade 


marked lumber in the future 
and get the. BEST. 


JeLutcher &Moore 
Lumber Company 


ORANG F TEXAS 





Mills at Orange, Texas; Lunita, La. 
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HAMMOND,LA. icoRR 
Manufacturers of 
Virgin Long Leaf Yellow Pine 


Round Piling Any Lengths. 












RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA 
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Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiumberman 


431 South Dearborn Street, 
icago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 
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News Notes from Ame} t1 


Portland, Ore. 


Aug. 11.—There is no great supply of logs 
in the Columbia River district, and prices 
continue firm at quotations that have been 
in effect, with Jittle variation for several 
months. No surplus of fir logs has been 
rolled up during the last few weeks, because 
considerable attention has been given to for- 
est fire prevention. The district is now ex- 
periencing its second dry, hot spell this sum- 
mer. So far, forest fire losses in the district 
have been nominal. Japan is still buying 
large quantities of hemlock and cedar logs, 
so that these items are holding firm. 

The movement of pine lumber so far this 
year is about seven percent ahead of that 
during the corresponding period of last year, 
but 1927 business was not anything to crow 


about. 
Tacoma, Wash. 


Aug. 11.—Officers of the National Lumber 
Manyfacturers’ Association, and of the 
regional associations of the country, were 
guests of the Tacoma Lumbermen’s Club at 
the regular meeting here yesterday. John W. 
Blodgett, former president of the National 
association, spoke on the improvement in con- 
ditions during the last few weeks. He said 
that, when he was on the Coast a year ago, the 
talk was all of mergers. These apparently 
had been given up, but discussion of such 
plans had resulted in the present change in 
the industry, by which the lumbermen are be- 
ginning to understand that co-operation gets 
them more dollars than competition. Wilson 
Compton, secretary of the National association, 
told the club members they need have no fear 
of a falling off in the demand for building 
materials if they can keep the markets for 
lumber they have always had. The situation 
is entirely in the control of the manufacturers, 
he declared, and if they lose their markets it 
will be their own fault. Col. W. B. Greeley, 
manager of the West ‘Coast association, intro- 
duced the representatives of the other regional 
organizations and then made a short talk urg- 
ing the lumbermen to maintain their present 
attitude of codperation and the policy of limit- 
ing production to what the market will absorb. 
Short talks were also made by several other 
visiting association officials. No business was 
done by the club. 

Maj. Everett G. Griggs was host Thursday, 
at his home on Gravelly Lake, to a delegation 
of the visiting lumber officials, including E. L. 
Carpenter, president of the National associa- 
tion. 

Danger from forest fires is still serious, as 
the low humidity of last week has been cause 
of several. Crews are fighting flames near 
Offut Lake and at several other points in the 
Tacoma district. None of the fires have so 
far got beyond control. 

Cargo shipments of lumber over Tacoma 
docks last week: From the Baker, Shaffer and 
McCormick docks and Portacoma piers 4,800,- 
000 feet; St. Paul & Tacoma Lumber Co. 1,- 
950,000 feet; Defiance Lumber Co. 2,650,000 
feet, and Tidewater Mill Co., 350,000 feet—a 
total of 9,750,000 feet. Destinations: Atlantic 
coast, 3,425,000 feet; California, 1,600,000 feet; 
Japan and China, 3,700,000 feet; Australia, 
150,000 feet; Mexico, 500,000 feet; Europe, 
350,000 feet, and the Hawaiian Islands, 25,000 
feet. Other than lumber: The Atlantic coast 
took 15,000 feet cross arms, 1,600 doors, 2,000,- 
000 shingles and 500 tons box shook. Aus- 
tralia took 300 tons box shook and 80 tons 
plywood. Mexico took 500 tons box shook. 
Europe took 100 bundles broom handles, 
two carloads floor blocks, 25 tons _ ply- 
wood and 25,000 feet airplane spruce. The 
Hawaiian Islands took 40 tons box shook and 
100,000 shingles. 

Tacoma led all the ports of the Pacific 
Northwest in shipments to the Atlantic coast 
during 1927, according to figures made public 
this week by the Shipping Board. Lumber 
was the largest item. Tacoma shipped 348,000 
cargo tons, compared with 338,000 from Port- 
land and 292,000 from Seattle. Every port on 
the Atlantic and Gulf coasts received some 
Tacoma shipments. Tacoma sent 193,000 cargo 
tons of lumber to New York alone during the 


year. For the first three months of 1928, 
Tacoma has maintained its lead in intercoastal 
shipments, sending 73,800 cargo tons. 

A complaint against the new railway tariff, 
making the minimum carload weight for lum- 
ber applicable to box shook and thereby in- 
creasing the minimum weight requirement for 
carload shipments, has been filed with the 
State department of public works by the Co- 
lumbia Box & Veneer Co., the Grays Harbor 
Veneer Co. and the Raymond Veneer Co. The 
department has set Sept. 14 for a hearing. 

L. Adams, of Cross, Austin & Ireland Lum- 
ber Co., Brooklyn, N. Y., was an interested 
visitor during the week at the mill of Ernest 
Dolge. (Inc.). Mr. Dolge remarked, “If the 
lumbermen from the East would take the 
time, as Mr. Adams is doing, to visit the 
mills and learn about our lumber at first 
hand, there would be immense advantage to 
them, as well as to us.” 


San Francisco, Calif. 


Aug. 13.—Stocks of many mills are obviously 
depleted, and prices are better than last year 
at this time. During July, there was a 2 per- 
cent decrease in production compared with the 
same month of last year, admitted a low pro- 
duction year because of curtailment. This 
July, there was a 13 percent decrease in stocks 
compared to the some month last year, and 
1928 shows an increase of approximately 42 
percent in unfilled orders. Rail shipments are 
better than normal, and cargo shipments are 
being maintained. Hardly a lumber-carrying 
ship goes eastward or southward from San 
Francisco which does not have all it can take. 
The redwood men are faring as well. During 
the present year, redwood orders are only 
7,000,000 feet behind production, and about 
8,000,000 feet above shipments. The outlook, 
it seems, is distinctly bright for both California 
woods. 


Astoria, Ore. 


Aug. 11.—July cargo shipments from the 
Astoria district of the Columbia River totaled 
45,573,000 feet, destinations being as follows: 
Coastwise, 20,700,000 feet; intercoastal, 8,072,- 
000 feet, and foreign, 16,801,000 feet. This 
movement was far in excess of the average 
for preceding months, in large part due to 
the fact that two of the Benson ocean-going 
rafts were sent to California. Even exclud- 
ing the 13,000,000 feet taken in these rafts, 
the remaining business was still well above 
the average of the present year, but coast- 
wise business was light, while foreign trade 
ran to large volume. Two more rafts were 
taken south early in August. 


Spokane, Wash. 


Aug. 11.—The best months of the year are 
just ahead, in the opinion of the best informed 
lumbermen of this district. Despite a slacken- 
ing off in demand this week as compared to 
the week preceding, there has been a strength- 
ening of the market. Practically all items of 
fir and larch common and selects have ad- 
vanced $1 to $2, and there have also been in- 
creases in some items of Pondosa. Reports of 
excellent farm crop conditions in the middle 
West are arousing hopes for the best business 
from that section in a good many years. An 
entire train of lumber left today for North 
Dakota, shipped by the Weyerhaeuser Sales 
Co., the largest trainload of lumber ever 
shipped by one company out of the Northwest. 
Comfortable summer days and cool nights are 
keeping the forest fire situation from becom- 
ing acute, though the forests are dry as tinder. 

Ralph McGovern has been appointed district 
representative of the Western Pine Manufac- 
turing Co. for Ohio and Michigan, with head- 
quarters at Detroit. Mr. McGovern has been 
selling in New York City. 

Yesterday was ladies’ and children’s day at 


the regular Friday noon luncheon of the Spo-. 


kane Hoo-Hoo Club. W. C. Howe was elected 
president; Ed. Wert, vice president; A. W. 
Morris, ‘secretary; E. F. Wales, treasurer; W. 
H. Arvin, Homer Kendall, Harold Baird, Fred 
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Wickwire and Neil Warner, directors. The 
program consisted of solos and motion pic- 
tures. 


Albuquerque, N. M. 


Aug. 13.—Mr. and Mrs. Charles Proebstel, of 
Santa Fe, and C. I. Speight, K. C. Childers, 
and Angus McGowan, of Albuquerque, with 
several auto loads of friends left Friday morn- 
ing for the meeting of the Bastern New Mexico 
Lumbermen’s Association at Carlsbad, and the 
concatenation in the Cavern. Mr. and Mrs. 
Arthur A. Hood, also bound for Carlsbad, had 
serious engine trouble en route, and a message 
from Mr, Hood voiced the fear that they would 
not be able to reach Carlsbad in time. 

A. J. McQuatters, president of the City 
Lumber Corporation, returned from Chicago 
Wednesday morning, and, accompanied by W. 
G. Renshaw, sales manager, left the next morn- 
ing for the mills at Flagstaff and McNary. 

Collis S. Mayflower, who was engaged in a 
similar capacity by the Cady Lumber Cor- 
poration, is now plant superintendent of the 
mill at McNary, Ariz. 

Martin L. Hanson, of the A. W. Lammers 
Co., Chicago, stopped in Albuquerque last week, 
with Mrs. Hanson, this being a honeymoon trip 
to California points. 

John D. Mershon, of the lumber company 
bearing his name at Saginaw, Mich., was an 
Albuquerque visitor last week. 


Denver, Colo. 


Aug. 13.—The sale of lumber in Denver con- 
tinues good, as building continues to forge 
ahead. Reports from other sections of the 
State are encouraging. Farmers are placing 
bumper crops on the market and are prosper- 
ous and able to take care of needed building. 
Wholesalers report a larger number of orders 
for fall stocks than they were receiving last 
year at this season, and there are more or- 
ders for straight cars than for some time. 
Lumber yard owners are not, however, buy- 
ing very large amounts but are purchasing 
lumber to meet immediate needs. 

Page Harris, Houston, Tex., vice president 
National Lumber & Creosoting Co., Texar- 
kana, Tex., came to Denver to attend to de- 
tails of starting a $500,000 creosoting plant 
at Utah Junction, just north of this city. 
Most of the timber will be taken from the 
company’s 60,000-acre timber holdings in the 
Moffat-Fraser district. 


Milwaukee, Wis. 


Aug. 13.—There has been a noticeable slow- 
ing up in Milwaukee in recent weeks due to 
this being vacation month. Present jobs are 
being cleaned up now, and the retailers have 
been delivering. The market for building has 
been advancing. Mills are reporting badly 
broken stocks and orders far in advance of 
their present production. Some mills, in fact, 
are refusing to take on more orders until 
they have those on their books filled partly 
anyway. It seems that the West Coast and 
southern mills have their production program 
well in hand now. The mixed car business has 
depleted stocks considerably but mixed cars 
are in more demand than straight. 


Boston, Mass. 


Aug. 14.—Eastern spruce frames are firmer; 
the range is still $40@42 base, but the current 
tendency is toward the higher price. For the 
random lengths of spruce, 7 inches wide and 
under, $34 is the usual price. All northern 
and eastern spruce and hemlock boards are 
very scarce and firm. For 1%-inch spruce 
lath, $7.50 is still the regular price but there 
are more frequent concessions. Douglas fir is 
fairly active but, because pcireege ngs transit 
and spot offerings, prices h are not quite so 
firm as on the Coast. The regular prices for 
Idaho white and Pondosa pine are unchanged 
and business is about’ seasonable. The ex- 
tremely torrid and humid weather has been 
succeeded by more seasonable summer tem- 
peratures, but trading is somewhat inactive. 
Receipts of lumber from the Provinces last 


week were light, only two schooners arriving. 
Two steamers brought cargoes from British 
Columbia. 

The B. L. Tim-Manson Co. and P. S. Huckins 
Co., pine wholesalers, East Boston, announced 
their consolidation last week. 

George E. Briggs, of the Lexington Lumber 
Co., a vice president of the Northeastern Re- 
tail Lumbermen’s Association, states that at 
the recent hearings on the Massachusetts lien 
law bill, the lumber industry of the State for 
the first time really impressed itself upon the 
State legislature. 

At its recent annual dinner in Portland, Me., 
the Wilson Lumber Co. entertained ninety 
building contractors. The affair was in charge 
of F. H. Wilson, president, and R. B. Wilson, 
treasurer and general manager. 


Kansas City, Mo. 


Aug. 14.—A_ stronger demand for lumber 
made itself felt last week, and a good many 
lumbermen here think that the mills soon will 
be booking all the orders they can handle. 
There is a large and wide inquiry from the 
yards, and improvement in demand even from 
city yards, which was unlooked for. The in- 
dependent country yards are in the market in 
larger numbers, while the line-yard companies 
are keeping their stocks filled out to meet fall 
needs. From all indications, it is believed 
there will be big market around the first of 
September and there are reports that some of 
the mills, especially the southern pine mills, 
will increase their forces. 

Clyde Baxter, of C. B. Baxter & Co., left last 
night to spend several weeks visiting mills on 
the Pacific coast. 

Frank Watkins, sales manager for the Ex- 
change Sawmills Sales Co., is visiting the com- 
pany’s mills in California and Oregon. 


Philadelphia, Pa. 


Aug. 13.—Activity in the local lumber mar- 
ket has been stimulated by the great number 
of new building projects now under way. The 
softwood market shows improvement, but hard- 
woods remain slow. Cypress is moving better, 
and both longleaf and shortleaf pine are ad- 
vancing. West Coast fir and hemlock are mov- 
ing in fair volume. 

A new switching rate agreement in Phila- 
delphia has now been secured, and is consider- 
ably better than the one now in effect. 

Montgomery and Berks county ‘units of the 
Pennsylvania Lumbermen’s Association held 
a joint meeting and outing on Aug. 8 at Valley 
Forge. President Derr, of the association, pre- 
sented the cup awarded for 100 percent serv- 
ice to the Montgomery County Unit. The cup 
has been in the possession of the Berks County 
unit for six months. In the afternoon there 
was golf, quoits, tennis ete. 

The Philadelphia Lumbermen’s Golf Club 
tournament was held at Whitemarsh Valley 
Country Club on Wednesday, Aug. 8. Despite 
the blazing heat, members succeeded in having 
an excellent time. First prize went to Elmer 
Troth, 98-11-78. Second, third and fourth 
were tied, and on a toss were awarded as fol- 
lows: Second, Winagle, 1003-20-83; third, A. 
Souder, 93-10-83; fourth, H. Hazard, 113-30-83. 


Pittsburgh, Pa. 


Aug. 14.—Wholesale lumber dealers report 
that business continues to show some improve- 
ment. When orders are placed, the buyers 
generally want shipments made immediately, 
stocks being comparatively low. While it is 
too early to forecast what may be tre full 
effect on the bituminous coal fields of the 
abandonment by the miners of their stand on 
the Jacksonville scale, some dealers in the 
mine areas say they are enjoying a _ better 
trade. Reports from western Pennsylvania 
lumbermen indicate an increased outlook. 
Southern pine continues strong and active. 
No. 2 and better boards and dimension are 
holding strong, and reports from the mills 
are that several items are very short in No. 2 
and lower. The Inland Empire and California 
mills all seem well satisfied with volume of 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - - 





Minn, 








Co PORTLAND. ORE. Co 





Douglas Fir 


— SALES AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


Long Surfaced 
Joist Small 

Long Timbers 
Dimension . Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bidg., PORTLAND, ORE. 




















WillapaLumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 

Carefully dried—Well manufactured. 


Mills: - ~- *« RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











business and prices appear more steady than 
at any time in the last two years. Dealers 
who specialize in western woods report short- 
ages in many desirable items, particularly Mo. 
1 Idaho and selects in both Idaho and Pondosa. 
The western fir and hemlock mills appear to 
be enjoying a very satisfactory business, and 
none seem ready to make any concessions. 

The semi-annual meeting of the sales force 
of the Babcock Lumber Co. was held at the 
main offices here last Saturday. After lunch- 
eon at the William Penn Hotel, the party drove 
to “Vosemary,” the country home of E. : 
Babcock, where an outing was held, after 
which dinner was served. 


Duluth, Minn. 


Aug. 13.—Further improvement in inquiry 
for mixed cars of northern pine was reported 
by sawmill companies. Shipments of box lum- 
ber have also been going out freely to middle 
West points. On the whole, interest in box 
lumber was claimed to have been on the broad- 
est scale in some time. Duluth millwork 
plants are being asked to bid upon a larger 
number of bills. Building materials have been 
going out in good volume. The market in all 
classes of northern pine is described as steady. 


New York, N. Y. 


Aug. 14.—The local lumber market is 
rathér dull. However, prices of all items are 
holding up unusually well, with Idaho pines 
tending to increase. 


ee 
woods is now fairly good and prices 
firm. 

W. A. Anderson, president Shreveport Lum- 
ber Co., has been unanimously selected as 
the chamber of commerce’s member on a 
special citizens’ commission of three, author. 
ized by the city council to investigate all city 
departments as to expenditures etc. , 


Jackson, Miss. 


Aug. 13.—Favorable weather has enabled 
southern pine shippers to get out some of their 
older orders. The tone of the market has been 
firm, with very few blocks of bargain stock 
offered. 

Timber schedules are now available to the 
mills in position to cut large sizes and long 
lengths. These industrial schedules are being 
offered freely and, in some instances, where 
speedy shipment is necessary, substantial pre- 
miums have been paid. Shortleaf timbers have 
also been quite active, and a number of large 
schedules have been booked for thirty and 
sixty days’ sawing. Car material has received 
quite an impetus and a number of schedules 
covering framing, siding’ and decking have 
been placed. Large contracts have absorbed a 
tremendous amount of 6-inch car siding and 
there is an actual shortage. Some orders for 
sills, stringers and caps have also been avail- 
able, and carry a nice price. The decking 
mills also enjoyed good business, and ship- 
ments have been rather heavy. The mills have 
had heavy inquiries for dimension in Nos. 2 


are 





The Northeastern Re- 
tail Lumbermen’s As- 
sociation has issued a 
booklet containing all 
rules for conducting 
its 1928 Clean Yard 
Contest. Entry blanks 
are ready for all mem- 
ber firms. 

A pamphlet entitled 
“Materialmen’s Lien 
Laws and Forms,” 
covering the Northeast 
section of the United 
States, has just been 
published by the Hart 
Publishing Ce., 203 
West Thirty - fourth 
Street, New York City. 

The Gramatan Coal 
& Supply Co., Bronx- 
ville, N. Y., is retiring 
from the lumber busi- 
ness and will dispose 
of its entire stocks 

William F. Cunnineg- 
ham, jr., has joined the 
selling staff of the W. 
D. Kelly Lumber Cor- 
poration, and will 
cover New Jersey ter- 
ritory. Mr. Cunning- 
ham’s father is a well 
known retailer of New 
York City. mills. 

Thomas C. Fields, 
manager of the local 
office of the Pacific 








IVood enclosed porches such as illustrated herewith, attractive, cozy, 
practical as they are, are gaining wide popularity in certain sections. 
hese porches are in line with the “Modernise Your Home” movement, 
and where they have been pushed enough of this attractive business 
has materialized to warrant a number of woodworkers to specialize in 
their designing and installation. White pine is the wood mostly used, 
which these woodworking plants purchase in carload lots from the 
Installations such as shown above are especially popular in 
eastern Pennsylvania and southern New Jersey, in which section this 


home is located 





Northwest Red Cedar 
Agency, is on a business trip to the West 
Coast. 

The Haviland-Sutton Co., Chappaqua, N. Y., 
has completed arrangements for merging 
with the Cornell Lumber Co., Pleasantville, 
N. Y. For many years the two firms had 
worked in very close relationship. 


Shreveport, La. 


Aug. 13.—Wholesalers of pine state that 
trade has been rather intermittent. On the 
whole, demand is fairly good, but the stocks 
at mills are pretty well broken, and it is be- 
coming more and more difficult to find a mill 
that has dry stock to fill orders promptly. 
One large manufacturer stated that he was 
well satisfied with prices. There is still a 
heavy surplus of B&better stock. The South 
is using much greater percentage of its own 
lumber than ever before. There are many 
retail yards in southern towns that formerly 
depended upon neighborirg mills, but yards 
are a practical necessity in nearly all towns 
of Louisiana, Arkansas and Mississippi. 
Buyers are shopping around, yet prices are 
quite steady. Shipments are coming out 
fast. Demand for gum, oak and other hard- 


and 3 longleaf, and there seems to be no dis- 
position to reduce the price on these items. 
Shortleaf dimension, in Nos. 1 and 2 and No. 2 
and better, is scarce and strong. None of the 
dimension concentration yards have very much 
stock and Aug. 1 inventories showed further 
reductions of available dry stock. The mills 
making 2x4-inch, in 8-9- and 10-foot are still 
well supplied with orders, and prices are ex- 
tremely firm. There is more business of this 
nature available than there is stock, and, in 
some instances, orders for immediate shipment 
are bringing substantial premiums. Four-inch 
flooring, in both B&better and No. 1 & C, has 
been selling readily with the No. 2 a little slow 
and weaker. Three-inch rift and No. 1 flooring 
have been selling freely, but B&better and No. 2 
have been somewhat slow, but remain firm. 
Sales of %-inch ceiling, including all grades, 
have been made readily. No. 2 drop siding has 
been an easy seller while the B&better and 
the No. 1 have wW@t sold so readily. The No. 1 
and “C” finish has been going to the trade 
in nice volume but the Bé&better has been 
rather slow. B&better rough finish in 6 to 12- 
inch has been selling readily to millwork 
plants in both 4/ and 5/4. 

The mills that were suffering for lath orders 
just a few months ago are now heavily over- 
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sold on 4-foot kiln dried, in both Nos.*1 and 2. 
Green lath have also shown a disposition to 
advance in price, and available stock for 
prompt shipment is hard to locate> 


Laurel, Miss. 


Aug. 13.—The southern pine market con- 
tinues steady. All prices are firm, with ad- 
vanecing tendencies in a number of items. 
The general realization is still rather unsat- 
isfactory to manufacturers in this section, 
however. The consensus among pine manu- 
facturers in southeastern Mississippi is that 
during early fall trade will show consider- 
able improvement. Production continues 
considerably less than normal. Shipments 
are holding up in very good shape, although 
mixed-car orders are taking longer to fill. 
The export market is somewhat dull. How- 
ever, a fair volume continues to go abroad. 

The new Eastman, Gardiner & Co. sawmill 
building is completed and carloads of ma- 
chinery are arriving almost daily. Work is 
rapidly being pushed on the reconstruction 
of the large battery of dry kilns, and also 
on the conveying and _ sorting systems. 
Philip A. Rogers, vice president and general 
manager, hopes to be operating again by the 
middle of November. 


Jacksonville, Fla. 


Aug. 13.—The storm that broke over the 
lower peninsula during the early part of 
last week brought rain for practically the 
entire State, and this rain has continued 
daily. The mills in the southern part of 
Florida are all shut down, as their logging 
operations are flooded out. They did not 
suffer any from the wind, but the rain has 
caused quite a bit of delay. From reports 
gathered from the southern Florida opera- 
tions, it will probably be ten days to two 
weeks before they can resume logging opera- 
tions, and only with clear weather. The bad 
weather is also affecting mills in Georgia and 
South Carolina, for the tropical storm of last 
week moved up into these States and car- 
ried a flood of rain with it. 

There is no telling just what the market 
on cypress, pine and hardwoods is doing. 
The mills are reluctant to book further busi- 
ness until they can see when they will be 
able to get shipments out, and the customers 
do not want to book orders until they feel 
that shipments can be made. Consequently, 
business has been slow. Prices have been 
very good and indicate that demand is not 
lacking. Prices on roofers have strength- 
ened, and the demand is far in excess of the 
supply, but there is very little stock being 
produced for the time being. The hardwood 
mills in south and central Georgia have 
either been forced to close down indefinitely 
or they are running only two or three days 
a week, on account of not being able to get 
a supply of logs. 


Norfolk, Va. 


Aug. 13.—Nothwithstanding the very hot 
weather, there has been a fair volume of 
business in North Carolina pine. Local yards 
are not very busy. Some planing mills are 
reporting more numerous inquiries for mixed 
cars of dressed stock and a larger volume of 
business. Shipments have not been heavy, 
and production is still far below normal, 
as tobacco farmers are now calling for com- 
mon labor. 

There has not been much demand for 4/4 
edge No. 2 and better, either band or circular 
sawn, mills not being inclined to accept prices 
offered. Edge 4/4 No. 3 has not been moving 
so well, yards being well supplied. No. 2 and 
better 4/4 stock widths in mixed cars, rough 
and dressed, have been moving better. No. 3 
4/4 stock widths have not been so active. 
The 5/4 and thicker lumber No. 2 and better 
has been quiet, although some 5/4 x 10- and 
12-inch is being sold. 

Edge 4/4 No. 1 box, kiln dried rough, has 
been quiet. Not much air dried edge is com- 
ing on the market. Edge 4/4 No. 2 box has 
been very quiet. Sales of 4/4 No. 1 stock box, 
air or kiln dried, have been light, but mills 
have very little to offer. On No. 2 4/4 stock 
box, most mills are oversold. Box bark strips 
have not been active, buyers having plenty. 
Low grade poplar, dressed and resawn, is ac- 
tive and not plentiful. 

Demand for mixed cars of flooring, etc., at 


fair prices has shown an increase and in- 
quiries are still numerous. There is some 
inquiry for solid cars of flooring and*parti- 
tion, but millmen are not inclined to sell at 
offered prices. Kiln dried roofers have not 
been very active but demand for air dried 
has been better. The 8-inch are more active 
than other widths. Roofer mills are offering 
more stock, but do not always specify prompt 
shipment. Present prices are $19.50 for 6- 
inch air dried f. o. b. cars, Georgia main line 
rate; $1 more for 8-, 10- and 12-inch widths; 
and $16 for 4-inch. 


Brookhaven, Miss. 


Aug. 13—A stronger market this fall is 
indicated more clearly each succeeding week, 
and it has an unquestionably stronger tone 
than a few weeks ago. There is a scarcity 
of dry stocks of yard items and an increas- 
ing scarcity of “pick-up” items in the sheds, 
already worked to pattern and ready to load. 
Sales during last week were about 20 per- 
cent in excess of production, and the orders 
fit stocks quite well, but a number of sales 
are being made ahead against green stock 
items, especially of 2-inch dimension. Scarc- 
ity of dry stocks is tending to slow up all 
shipments. Tracers have trebled in number 
during the last few weeks, though shipments 
have possibly been 20 percent in excess of 
any previous time this year. It would seem 
that the softwood mills have wanted to be 
certain about getting their surplus stocks 
reduced very materially before attempting 
any price advances, and this has been pretty 
well accomplished. Shortleaf operators need 
a better level of values to show any just 
profit. 

The interior market for timbers’ con- 
tinues excellent, the business is nicely diver- 
sified, and prices are far better than have 
been paid for export sawn timbers over the 
last few years. Order files on timbers are suf- 
ficient to last 45 to 60 days. Not over 10 per- 
cent of the normal production of sawn timber 
has been shipped to port from this section in 
the last four months. During the last thirty 
days practically no sawn timber has been 
produced or shipped, and none will be pro- 
duced in the next sixty days, on account of 
interior bookings. There is no surplus of 
South American scantling, as the interior 
market has absorbed entirely all stock of 
this kind. This is the first year in a number 
of years when there was no South American 
scantling seasoned at this time of year in 
preparation for spring demand from the Ar- 
gentine. The African market has been buy- 
ing well, and the export saps market has 
been very firm, with sales about 60 days 
ahead. 

Dimension, 2-inch items have been selling 
rather freely, and dry stocks are very low, 
with a number of sales made against green 
stocks. No. 3 dimension has been selling in 
very heavy volume, and practically all stocks 
of both longleaf and shortleaf have been dis- 
posed of. ' 

The 4-inch No. 2 fencing remains fairly 
firm, and stocks are fairly low. The 6-inch 
No. 2 fencing and flooring have been selling 
in excess of production and heavy oversales 
are registered. This item is very firm at $22 
f. o. b. mill in both longleaf and shortleaf. 
The 8-inch No. 2 longleaf has been selling 
quite well for export, and stocks are very 
low, while there is a fairly heavy stock of 
10- and 12-inch No. 2 longleaf. The 8-, 10- 
and 12-inch No. 2 shortleaf have been selling 
quite well, and stocks are fairly low. The 
5/ and 6/4 No. 2 have been selling well, and 
stocks are very low. The 4-inch No. 3 fenc- 
ing is in strong demand, and there is prac- 
tically no surplus. The 6-inch No. 3 fencing 
and flooring have been in heavy demand, and 
stocks are extremely low. The 8- and 10-inch 
No. 3 have been very heavily sold, and stocks 
of both longleaf and shortleaf are very low. 
The 12-inch No. 3 has been selling quite 
heavily, but stocks are heavier than those of 
any item of No. 3 common. The box shook 
market is holding up fairly well, and orders 
continue to come just about as needed. 

Nos. 1 and 2 kiln dried lath have been sell- 
ing quite extensively at $4.25 and $3.25 f. o. b. 
mill. This level of prices was established 
with the hope that it would discourage pur- 
chases for a few weeks, on account of heavy 
oversales. The pine shingle market has been 
rather active and there is a marked scarcity 
of select heart and No. 1 heart shingles, 
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The grade is good—You will 
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with other items of yard stock in 
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Shipments “Right Now.” 
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Tascam” Lumber Co. 
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Lumber Co. 
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We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish $4S 


(13/16 x 1/2” Off in Width) 


Capacity 150,000 Ft. 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Hemlock Lumber and Red Cedar Shingles 
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“Well! Ma says they can’t leak.” 





PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
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A New Book by the 
“Lumberman Poet” 


The Hea 
ontent 


BY 


Douglas Malloch 








Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 





self. 
$1.25 Postpaid 
Address 
_ The American Lumberman 
i PUBLISHER 


431 South Dearborn St., Chicago. 
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while there is a fairly good stock of No. 2 
Shingles and the mills are approaching the 
fall season with the lowest stocks of shin- 
gles in a number of years. 

The present scarcity of 3- and 4-inch floor- 
ing in practically all grades from No. 3 up 
through “A” heart face rift has declined to 
20 percent of what it was 30 days ago, and 
orders continue in heavy volume, with a 
number of items heavily oversold, unfilled 
orders being really heavier than stocks ready 
to ship. There is an extreme shortage of 
16-foot lengths of flooring, and orders are 
being held up. The 1x3-inch B sap rift floor- 
ing, and 1x4-inch B&better and No, 1 floor- 
ing are most heavily oversold. The 1x4-inch 
Nos. 2 and 3 flooring have sold heavily and 
stocks are very low. Drop siding has shown 
the heaviest movement this year. The short- 
age of B&better is very pronounced, and 
prices are $2 higher than they were thirty 
days ago. There has been a good sale of 
No. 1 drop siding, but the price has not moved 
up in keeping with B&better, but account of 
the wide spread of prices it is reasonable 
to expect a heavier movement of No. 1. No. 2 
has been moving quite heavily, and stocks 
are being reduced. Ceiling items have been 
selling heavily, mostly B&better and No. 1, 
while there has been heavy sale of No. 2 in 
longleaf, and a nice movement of shortleaf. 
Partition, %x4-inech, especially in B&Bbetter 
grade, remains rather quiet, and prices are 
very low. Bevel and square edge siding items 
have been selling quite well and stocks are 
being greatly reduced. B&better moldings 
have been selling well in mixed car orders. 
A number of straight car orders have been 
offered, but the mills prefer mixed cars at 
this season as the prices are much better, 
and supplying the moldings helps to sell other 
items. B&better finish market has been mov- 
ing along very much better, and surplus 
stocks are very much reduced, with some 
items oversold. The rough sheds at the mills, 
that were crowded out with lumber a few 
months ago, are now showing lots of empty 
stalls. The automobile manufacturers are 
buying floor board and running board stocks 
right along, which is absorbing quite a bit 
of the No. 1 and C finish items. 


Birmingham, Ala. 


Aug. 13.—Supply of dimension stocks in 
desirable sizes is rather limited. Some mills 
are long on 18- and 20-foot in all widths ex- 
cept 2x4-inch. Items in demand include 2x4- 
inch, 16-foot, and 2x8-inch, 12-foot, with fair 
demand for 2x6-inch in all lengths under 
16-foot. Small timbers sell in fair volume, 
but long joist are slow. The best sellers 
were low grade flooring, dimension, sheath- 
ing, and droppings grade of drop siding in 
both No. 2 and No. 1 and C grades, with No. 3 
flooring leading the list. There were few 
ealls for high grade pine flooring. The 1x4- 
inch No. 3 center matched flooring and same 
grade of partition, are selling freely, with 
some substitution of 1x4-inch and wider and 
5¢-inch ceiling. The 1x6-inch No. 3 S2S&CM, 
1x6-inch S2S or S4S, and 1x8-inch S4S have 
been selling freely. Shiplap items are in 
poor demand. All 12-inch boards are slow. 
Center matched and end matched 6-inch 
sheathing are sold ahead. End matched com- 
mon flooring is rather slow. There is no 
call for 3x6-inch factory flooring. No. 2 fac- 
tory flooring, 2x6-inch, is in good demand, 
at a fair price. Car decking, 2x6-inch and 
wider, 9-foot, is moving freely at rather 
low prices. Thicker car decking is in bet- 
ter demand at firm prices. Ther2 is no call 
for 3x6-inch factory flooring. Bridge tim- 
bers bring good prices, but demand is limited. 

Cypress stocks are moving freely at satis- 
factory price. Thicker stock, such as 10/, 
and 12/ and 16/4 items in select and shop, 
and a limited amount of common, are being 
taken. Few plants call for pecky, but shop 
is in greater demand. Foundry demand for 
pondosa pine is limited, but prospects are 
good for September business. Common 
grades of factory pine are in good demand. 

The oak flooring market is strong, and 
demand is good. Prices moved up about 
$2.50 during this week. Call for third grade 
exceeds production, with most factories sold 
ahead for two to three weeks. Upper grades 
are not as active as third and fourth. Oak 
trim sells at good prices, and demand is satis- 
factory. There are many calls for red oak 
molding, and a few for factory stock in 


rough for special work. Both red and Sap 
gum select factory stocks are moving in 
satisfactory quantities. 

On account of conflict with the Nationa] 
Retail Lumber Dealers’ Association meeting, 
the annual of the Alabama Retail Lumber 
Dealers’ Association will be changed to ag 
date in November to be announced later, 
Regular semi-monthly meetings of the sales. 
man division of the Birmingham lumbermen’s 
Club were discontinued until Sept. 1. One 
extra meeting has been held, and possibly 
another will be called for latter part of this 
month. The club for the present, is meet- 
ing at the Axis Club, 19th Street and 8th 
Avenue North. 


Macon, Ga. 


Aug. 13.—Roofer manufacturing in middle 
Georgia and some other sections of the State 
has been crippled by high water, due to the 
floods following Friday’s heavy rain. Most 
mills which were forced to shut down had not 
resumed operations up to the middle of this 
week. Manufacturers report that the demand 
is steadily improving, with most wholesalers 
offering $20 and $21 for immediate deliveries, 

While southwest Georgia longleaf pine mills 
have not suffered as much from the rains of 
Friday as mills farther north, floods are rush- 
ing on to that territory. Longleaf mills have 
been forced to shut down in some instances, 
The good demand for long leaf continues, and 
orders this week were more numerous. De- 
liveries will be a problem, it is feared, for the 
flood waters are spreading out over a wide 
territory farther south of here. Some of the 
railroads are crippled. 


Atlanta, Ga. 


Aug. 13.—The hurricane which swept 
Florida and part of Georgia last week has 
reduced southern pine output considerably, 
while in other parts of Georgia two days of 
almost steady rainfall has slowed up out- 
put. Demand, however, continues brisk, re- 
tailers in the Southeast buying heavily, with 
a fair volume reported from eastern and 
middle western yards. Railroad and general 
industrial demand is unusually good in the 
Southeast. Retailers in larger cities in this 
section are particularly heavy buyers. Floor- 
ing orders and shipments are heavy, with 
B&better stock selling the best in months, 
and all common grades active. Ceiling is 
another brisk item, all grades selling well, 
with the best demand being for %x4-inch, 
and stocks low. Only a fair demand is re- 
ported for partition. Prices are _ steadily 
gathering strength. One of the most active 
pine items is drop. siding, especially in 
B&better. Novelty siding is in fair call. 
Lath sales continue very active, and prices 
have advanced to about $4 for No. 1 kiln 
dried stock, with No. 2 bringing about $3. 
Stocks are low. Industrial demand is run- 
ing mainly to building items. Railroads are 
active in the timber market, and are also 
placing good orders for building lumber. 
Retailers in Atlanta state they are doing a 
very good business. Retail selling prices, 
however, are not as strong as dealers would 
like to see them, though the upward move- 
ment of mill prices is certain to cause an in- 


Vancouver, B. C. 


Aug. 11.—The general export lumber 
market has materially improved. The Japan- 
ese have placed considerable business for 
September-October shipment. Freight rates 
are very low. The prospects are that the 
demand, particularly for large squares, will 
show great improvement for the last half 
of the year. Australia is showing consider- 
able activity and some parcel business has 
been booked, but the mills are not inclined 
to consider this business at prices offered. 
The demand for clears from the United King- 
dom and Continent still continues and the 
mills are booked up with all this business 
they can handle for September. Prices show 
a good improvement and clear logs seem to 
be very scarce. One steamer is now loading 
for South Africa, and another has been 
booked for October-November sailing to this 
market. Considerable West Indian business 
is now in the hands of the mills, and three 
steamers are loading parcel shipment for 
this market. in late August early September. 

Shingle logs are very scarce. Shingle mills 
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are still oversold thirty to forty-five days. 
Fir log production by Coast operators in 
July totaled 104,956,000 feet, or about 30 per- 
cent less than the month previous. Total fir 
production to date this year is around 
50,000,000 feet, more than in the first seven 
months in 1927. Curtailment in July was 
not large enough to make any appreciable 
reduction in stocks, as a number of fir mills 
were also down from seven to ten days. No 
difficulty is being experienced by loggers in 
obtaining for cedar the prices which went 
into effect on Aug. 1. Hemlock logs con- 
tinue firm at $11. A number of small cedar 
camps have opened in the last thirty days in 
the northern Coast section, and these opera- 
tions will produce a certain amount of hem- 
lock, but the Rainy River Pulp & Paper Co.'s 
plant at Howe Sound is to start up in the 
near future, and its requirements will prob- 
ably absorb more hemlock than the cedar 
camps will produce. 


Aberdeen-Hoquiam, Wash. 


Aug. 11.—The Lytle Logging Co. reopened 
its camps in July, after a shutdown of over 
nine months, and is now running full time. 
A number of other logging camps have re- 
sumed operations. The Saginaw Timber Co. 
opened several camps closed about July 4, 
and camps 4 and 5 will be opened about 
Sept. 1. The Schafer Logging Co. and Green- 


wood Logging Co. camps are still down, but 


trade is steady at the recent advanced prices. 
Rail trade is steady and the market is firm. 
Demand extends pretty well over the middle 
West section. Imports of lumber from Brit- 
ish Columbia to the United States showed a 
decrease of 14 percent as compared with the 
first six months of last year. The decline in 
quantity amounted to about 35,000,000 board 
feet, principally fir. California trade is steady, 
but the volume is not large. 

Col. W. B. Greeley, recently appointed sec- 
retary-manager of West Coast Lumbermen’s 
Association, with headquarters in Seattle, has 
just been joined by his family, consisting of 
his wife and three children, who arrived 
from Washington, D. C., Aug. 1. They will 
make their home for the summer at Three 
Tree Point, a beautiful waterfront suburb of 
this city. 


(SREB EEaZaAES 


Painting Characteristics of Wood 


Mapison, Wis., Aug. 15.—Unmistakable dif- 
ferences in the painting characteristics of wood 
indicate a need for improvements in painting 
practice rather than an inherent lack of “paint- 
ability” of certain woods. This is the conclu- 
sion drawn by technologists at the Forest Prod- 
ucts Laboratory, United States Forest Service, 
as a result of careful experimental work. 

There is good reason, laboratory authori- 
ties claim, for believing that paint does not 





A good example of the way paint fails on wood in which there is a large proportion of dense 

summerwood. The dark lines mark the bands of summerwood from which the paint has failed. 

They are in contrast to the light lines which mark the bands of springwood to which the paint 
still adheres 


the log booms of both companies are well 
filled. 

The city councils of Aberdeen and Hoquiam 
have revised their building codes to permit 
shingles to be used for re-roofing frame 
buildings in the downtown business sections. 
The tests conducted here recently of the fire 
resisting qualities of red cedar’ shingles 
proved that there is no better roofing. 

Waterborne shipments of lumber from 
Grays Harbor during July slumped to 79,841,- 
470 feet, which will bring the total for the 
first seven months of 1928 over 8,000 feet 
below the record of 1927. California, which 
has always held first place as the heaviest 
buyer of lumber from this port, ranked 
Second in the month’s shipping, while the 
east coast took the lead with 32,617,564 feet. 


Seattle, Wash. 


Aug. 11.—Shingle prices are stiff, with a 
tendency to advance. Cedar logs are still 
very scarce, and will be until the camps re- 
sume operations. Export business was given 
fresh impetus by a substantial order from 
Australia. Three large cargoes will be lifted 
for immediate shipment, and other large or- 
ders are in sight, which will be shipped in a 
few months when cargo rates are easier, due 
to the grain shipments from Australia. Jap- 
anese trade is quiet, as rather large stocks 
are still held at home parts. Atlantic coast 


really adhere to wood, at least atter the paint 
nas dried out thoroughly, but that it hangs on 
chiefly by gaining mechanical grips upon 
minute openings in the surface of the wood. 
Where there are plenty of openings the paint 
hangs on, but where the openings are too few, 
or too microscopic in size—that is, where the 
wood is very dense—the paint does not hang 
on so well, 

To understand how the grain of wood may 
affect paint retention, it is only necessary to 
observe paint failure on woods having wide 
annual growth rings and in which there is a 
sharp contrast between springwood and sum- 
merwood. In such woods the summerwood is 
much more dense than the springwood. Paint 
scales off the bands of summerwood sooner 
than it does off the bands of springwood. 

The real problem involved in studies of the 
painting of different woods, then, is to find 
some way of making paint adhere better to 
wood. If this could be accomplished it is likely 
that the durability of paint on all woods would 
be improved and that the differences in their 
painting characteristics would largely disappear. 

(SRR ABBAAAAZAZAEEE 

Earnincs of the twelve federal land banks 
for the first half of 1928 ran slightly behind 
the same period a year ago, the Farm Loan 
Board reports. 
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Practical Saw Mill Accounti 
This is probably the most complete system 
that has ever been compiled covering account- 
ing for a sawmill operation, approaching the 
subject from the sawmill manager's viewpoint. 
It tells how to analyze accounts to ascertain 


where costs may be too high and shows how 
profit is distributed. 


Bound in heavy paper with attractive cover 
design, and illustrated with 28 practical forms; 
contains 28 chapters and 63 pages. Price, deliv- 
ered, $1.50 a copy; special prices in quantities. 
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431 South Dearborn Street, - - - Chicago 
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GRONWALL & GOMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 
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TIMBER LANDS 
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Manufacturing Properties 
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The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form d 


Many of America’s largest card users com- 
pliment the skill and care exercised in 

engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 









them one by 

one and observe ROTEEL COMPANY 
their clean-cut OPPOOURO.O on 
edges and gener- CnHicaso 
al excellence. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 
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CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
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L. Clark Schermerhorn, retailer of DeKalb, 
Ill., spent a day in Chicago this week calling 
on his friends in the local trade. 


August C. Ebenreiter, who is associated with 
C. W. Molin, spent most of the week in and 
around Oshkosh, Wis., on business. 


William Baum, of the Bowler Lumber Co., 
Bowler, Wis., was in Chicago last Friday sizing 
up conditions in the northern hardwood trade. 


F. K. Weyerhaeuser, vice president of Wey- 
erhaeuser Sales Co., Minneapolis, Minn., spent 
several days in Chicago this week on business 
connected with the company. 


Charles O. Aschmann, of the Charles O. 
Aschmann Lumber Co., and Mrs. Aschmann 
returned this week from a brief vacation spent 
in and around Niagara Falls. 


C. W. Molin has moved his office from Suite 
1120 Conway Building, 111 West Washington 
Street, to more commodious quarters in Suite 
1932 of the same building. 


Hugh Hazen, of Rockford, Ill., sales repre- 
sentative for the Bissell Lumber Co. of Lady- 
smith, Wis., was in Chicago Aug. 14 getting 
a line on the hardwood situation. 

W. K. Hubbard, who was for ten years con- 
nected with the West Lumber Co., of Luger- 
ville, Wis., is now representing the Weidman- 
Vogelsang Lumber Co. in southern Wisconsin 
and northern Illinois. 


Thomas McCulloch, manager of the box de- 
partment of the Weyerhaeuser Sales Co., Chi- 
cago, is recovering at the Augustana Hospital 
from an operation, and expects to be back on 
the job within a few weeks. 


P. L. Berke, president of the Zenith Box & 
Lumber Co., Duluth, Minn., when in Chicago 
this week reported the box business @n good 
volume. Before returning to headquarters he 
spent a day at South Bend, Ind. 


George S. Cortis, Chicago sales representa- 
tive for the Von Platen-Fox Co., of Iron 
Mountain, Mich., northern hardwood manu fac- 
turer, returned last Sunday from an automo- 
bile trip to Iron Mountain with his family. 


E. C. Brown, of the Longview industrial de- 
velopment division of the Long-Bell Lumber 
Co., spent several days in Chicago this week 
interviewing local business men with a view 
of getting industrial concerns to locate in Long- 
view, Wash. 

F. C. Broadway, traffic manager of the Ex- 
change Sawmills Co., Kansas City, Mo., was 
in Chicago on Tuesday of this week in connec- 
tion with traffic matters. While here he con- 
ferred with Frank R. Linroth, manager of the 
Chicago office. 


Walter Doederlein, manager of the Dundee 
Farmers Co. (Inc.), Dundee, IIL, spent last 
Friday in Chicago on business and paid the 
AMERICAN LUMBERMAN a much appreciated 
call. He reported that the retail trade was just 
about normal for this season of the year. 


Edward Hines, head of the extensive lumber 
interests bearing his name, left last Thursday 
accompanied by Mrs. Hines for York Harbor, 
Me. Mr. Hines is very much improved in 
health and expects to be back at his desk in 
the course of the next two or three weeks. 


E. A. Foster, president of the Foster-Wy- 
man Lumber Co., Seattle, Wash., stopped over 
in Chicago for a couple of days last week en 
route East on business. He expressed the opin- 
ion that the Coast situation was in a satisfac- 
tory condition, the larger mills having a good 
volume of orders on their books. 


Frank J. Shead,‘secretary-treasurer of the 
National Association of Commission Lumber 


Satesmen, celebrated his birthday on Aug. 13 
and the Chicago members of the association 
remembered the occasion with cigars and flow- 
ers, which Mr. Shead acknowledged in his 
usual happy vein. 


I, C. Klesner, sales manager for William 
Horner, maple flooring manufacturer of Grand 
Rapids, Mich., when in Chicago on Wednesday 
of this week stated that considerable quantities 
of maple flooring are moving, and prices are 
firmer than they have been for some time, 
with advances in prospect. 


Frank Tyron Mengel, of the mahogany de- 
partment of the Mengel Co., Louisville, Ky,, 
is now’ Col. Mengel, having been appointed a 
colonel on the staff of Gov. Flem D. Sampson, 
as of Aug. 6. This is merely an honorary title, 
carrying no salary, but Kentuckians, who are 
known as colonels, rather enjoy accepting the 
nomination. 


W. R. Hickman, manager of the Cleveland 
(Ohio) office of the Prendergast Co., with 
headquarters at Marion, Ohio, was in Chicago 
Aug. 15 calling on the local trade. He was in 
Terre Haute, Ind., early in the week to attend 
the funeral of his father, after which he 
motored to St. Louis, Mo., and stopped off at 
Decatur, Ill., en route to Chicago, returning 
to Cleveland Aug. 16. 


Luther Creason, of the Creason-Grayson 
Lumber Co., Kansas City, Mo., passed through 
Chicago last Saturday, accompanied by his wife, 
en route to Buffalo, N. Y., for a vacation. Mr, 
Creason reported that the southern pine busi- 


“ness is in satisfactory volume, but shipments 


are still rather light on account of weather 
conditions, and he expects material advances 
in the price of 1x6- and 1x8-inch No. 2. 


Phillip A. Ryan, of the Phillip A. Ryan Lum- 
ber Co., of Memphis, Tenn., accompanied by 
Mrs. Ryan, was in Chicago this week en route 
to his old home at Muscatine, Iowa, for a short 
vacation. While in Chicago, Mr. Ryan took oc- 
casion to call on a number of his old friends 
in the trade. Mr. and Mrs. Ryan are making 
the trip from Memphis to the old home in 
Muscatine by automobile and will return by 
way of St. Louis. 


Robert K. Eaton, of the Robert K. Eaton 
Lumber Co., 222 West Adams Street, Chicago, 
returned this week from a three weeks’ trip to 
the West Coast. He visited the Pondosa pine 
plant of the Brooks-Scanlon Lumber Co. at 
Bend, Ore., where he spent a week and made 
arrangements to represent this concern exclu- 
sively in Chicago and suburbs, also Milwaukee 
territory. Mr. Eaton also visited the plant of 
the Somers Lumber Co. at Somers, Mont., and 
the operations of the Lamm Lumber Co. and 
the Algoma Lumber Co. at Klamath Falls, Ore. 
He stated that stocks of Pondosa and Califor- 
nia white pine are badly broken, with prices 
firm. The mills have plenty of orders on file 


and indications are for a stiffening in the mar- 
ket. 


W. R. MeMillan, sales manager of the Ham- 
mond Lumber Co. (Inc.), and O. S. Murphy, 
formerly with the Humboldt Redwood Co. and 
now with the Hammond company, are making 
an extensive tour of the firm’s West Coast con- 
nections. They will cover about the same 
points as did W. E. Rutledge, assistant sales 
manager, who returned recently from a three 
weeks’ tour on the West Coast. Starting in 
with Seattle, they expect to go to Portland, 
Garibaldi and Mill City, Ore., Samoa and San 
Francisco, Calif., making a four or five weeks’ 
trip in all. Mr. Rutledge also paid an enjoy- 
able visit to his old home town of Eureka, 
Calif., which is just across the bay from the 
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panies 
Hammond Lumber Co.’s big redwood plant at 
Samoa, Calif. eeceanaaarns 


Lumberman Donates Pipe Organ 


Sat Lake City, Uran, Aug. 13.—Orson D. 
Romney, president of the Romney Lumber Co., 
has presented the 20th Ward Chapel of this city 
with a Kilgren pipe organ in honor of the 
memory of his father, the late George Romney, 
founder and president of the Romney Lumber 
Co., and for a number of years bishop of the 
90th Ward division of this city. Orson D. 
Romney, jr., manager of the Romney Lumber 
Co., is a grandson of the late Bishop Romney 
and a son of the donor of the organ. The late 
George Romney was prominent among the 
builders of Utah, and his memory is revered 
throughout the State. 


Well Appointed Bee Houses of Wood 


Bee-keeping farmers are finding it advisable 
to provide themselves with well appointed bee 
houses and shelters. The contingency illus- 
trated in the accompanying picture gives at least 
one reason why. A colony deserted its place 
of abode and took to the roof. The farmer 
was obliged to build a small platform near the 
eaves and on this stationed a regulation hive 
with a trap. He coaxed the honey makers 
from under the shingles, upturned from long 
service, and recolonized them in much better 
quarters. 

Honey, as many tourists along highways have 
likely noticed, is a largely increasing product 
of the farms. It is seen in wonderful display 

















Bees take refuge on roof of frame house with 
a woodworking history 


on roadside stands. It has become highly de- 
sirable for farmers and apiarists to provide 
better home quarters for their bees. Shelter is 
needed both summer and winter, and then the 
product must be taken care of. Quarters in 
which it must be strained and bottled, and 
room in which the comb honey may be packed, 
must be provided. In many places the bee 
house is seen among a cluster of out-houses on 
a modern-day farm. It is needless to say that 
the best of them are built entirely of wood. 

The house, on the roof of which the runaway 
bees took refuge, is known as the old Bean 
farm house, built 75 years ago. It was in- 
tended to be a model of the woodworker’s craft. 
The present occupant says that his father kept 
two men working on this farm home for more 
than a year. They hand surfaced the siding 
and made the door and window frames. They 
made the sash with their own hands and tools. 
Some of the door frames are wonderful ex- 
amples of carpenter work away back in the 
last century. The structure today seems as 
sound as ever, though it has housed several 
generations of the same family. It is to be 
seen near Hampshire, in Kane County, III. 
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Review of Overseas Lumber Trade 


WASHINGTON, D. C., Aug. 13.—The Department 
of Commerce says that two-thirds of all ex- 
ports of American softwoods other than Doug- 
las fir and southern pine go to Japan. Last year 
Japan took 444,862,000 feet or 66 percent of 
the total shipments abroad of 675,422,000 feet. 
The other softwood exports, which consisted 
of logs, timber and lumber of hemlock, cedar, 
redwood, soft pines, spruce, cypress etc., were 
overwhelmingly of West Coast species. 

The ports of Omuta and Shimidzu, Japan, 
are now well equipped to handle lumber. The 
docks are equipped with electric cranes for 
loading and discharging. Until these new in- 
stallations were made it was necessary to 
land all American lumber at Hakata harbor, 


and it was necessary also to secure coolies 
from the Moji district for discharging pur- 
poses, this system having made the landing 


price of lumber very high. 


The German lumber market for American 
exporters is looking up considerably. The 
lumber division points out that last year Ger- 
many took lumber and forest products from 
the United States valued at $6,336,000, com- 
pared with $3,663,000 in 1926, or almost 
double. Imports of American softwoods in 
general increased from 26,000,000 feet in 1926 
to 60,000,000 feet in 1927. American hard- 
wood imports increased from 6,000,000 feet to 
14,000,000 feet. 


It is pointed out that Germany has excellent 
oak and other hardwoods. The increase in 
American hardwood imports was in walnut 
and other logs for veneering and sawn ash, 
chestnut, poplar, walnut and mahogany, and 
also in the combined statistical class, ‘Birch, 
beech and maple,’ which more than tripled. 


New Zealand Experiments With Redwood 


Julian B. Foster, trade commissioner at 
Wellington, sends a report on the experi- 
ments of the New Zealand State forest 
service with locally grown California redwood 
which have been carried on over the last two 
years. While the results are not yet complete, 
sufficient data have been obtained to allow 
definite conclusions to be drawn on the use 
value of the locally grown material. Timber 
has been tested from 21-year-old fast grown 
trees taken from a mixed plantation of larch 
and redwood, and of 40-year-old trees taken 
from a mixed stand of insignis pine and red- 
wood. 

Progress results indicate that (1) the last 
mentioned material, while twice the age, was 
approximately only half the size of the first 
mentioned; (2) that the last mentioned was 
about four times as strong as the first in 
main strength properties; (3) that the last 
mentioned was only one-fifth the rate of 
growth of virgin redwood tested in America, 
and (4) that the last mentioned showed 
strength approximately two-thirds of that of 
the virgin redwood tested in America. 


Growth of American Door Business 


A. E. Boadle, lumber products specialist of 
the lumber division, points out that American 
doors were exported to fifty-one countries dur- 
ing 1927 and numbered 2,122,465, valued at 
$3,729,652, compared with 1,824,575, valued at 
$3,350,570 in 1926. The gain in number of 
doors exported was about 16 percent. Prices 
obtained, however, decreased slightly, averag- 
ing $1.75 a door in 1927, against $1.83 in 1926. 
The growth of foreign trade in doors, Mr. 
Boadle adds, has been an outstanding feature 
of the lumber industry during recent years, 
having risen from 579,545 in 1924, the first 
year for which official statistics are available. 
Most of the doors are exported from the 
Pacific coast and, except for a small number 
of western yellow pine, are made of Douglas 
fir. Last year the United Kingdom, the lead- 
ing market for American doors, took 1,704,- 
573, or slightly more than 80 percent of the 
total number exported. Canada took 269,155 
doors. Australia took 49,368, British South 
Africa 26,208, Netherlands 11,175, Belgium 
10,628 and Mexico 6,786. 

Official statistics of Swedish foreign trade 
show an export of doors last year to all coun- 
tries of a value of $1,471,096. Door exports 
from Sweden in 1926 had a total value of 
$1,445,773. 








400,000,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. All the mer- 
chantable beetle-killed and other dead 
timber standing or down and all the live 
timber marked or designated for cutting 
on an area embracing about 70,000 acres 
in Townships 41 N., R. 8 E., 42 N., Ranges 
7, 8 and 9 E., 43 N., Ranges 6, 7, 8 and 
9 E., 44 N., Ranges 6, 7, 8 and 9 E., and 
45 N., R. 8 E., M. D. M., Badger Springs 
Unit, Modoc National Forest. California, 
estimated to be 400,000,000 feet B. M., 
more or less, of western yellow pine, white 
fir and incense cedar timber, over 99 per- 
cent western yellow pine. 


STUMPAGE PRICES. Lowest rates consid- 
ered, $2.25 per M for live western yellow 
pine and 50 cents per M white fir, incense 
cedar, beetle-killed and other dead timber. 
Rates to be readjusted every three years. 


SPECIAL CONTRACT CONDITIONS, Pur- 
chaser shall either remove from sale area 
or treat in manner prescribed by District 
Forester all designated beetle-infested tim- 
ber on an area of at least 15,000 acres 
prior to June 1, 1929, and during remain- 
der of sale period, or as long as necessary 
for adequate beetle control, from a maxi- 
mum area of 30,000 acres annually se- 
lected prior to October 1 of each year. 
Timber shall be manufactured in a band- 
mill constructed by October 1. 1929, within 
Modoc County, California. Logging by 
means of gas tractors and logging rail- 
roads will be required, 

DEPOSIT. $25,000 must be deposited with 
each bid to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to condi- 
tions of sale. 

FINAL DATE FOR BIDS. Sealed bids will 
be received by the District Forester, San 
Francisco, California, up to and including 


September 3, 1928. The right to reject 
any and all bids is reserved. 
Before bids are submitted full informa- 


tion concerning the character of the tim- 
ber, conditions of sale, deposits and the 
submission of bids should be obtained from 
the District Forester, San Francisco, Cali- 
fornia, or the Forest Supervisor, Alturas. 
California. 

















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your. credit 
months is determined 
nothing can increase it. : 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 220 So. State St. 537 Mer. Exch. Bldg, 
St. Loui i San Franci 


loss for twelve 
in advance and 


. Mo. o, Ill. rancisco, Cal. 
































Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $ to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 
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Douglas Fir 
HOUN’ !!! 


You met him at the lumbermen’s 
conventions. He'll work for you— 
as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 

A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 















Tacoma, Washington 
SUCRIBNERN’S 
Lumber and Log Book 
Most complete book 


of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; ‘Hints toLum- 
ber Dealers; bat ped 
Measure; | 
Circular Saws: ~ - 
Saws; Cord 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


PAD FoR. 5O Cents 
S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 





Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 
San Francisco 





No. 1 











runsh Lhe Best There Is 


Fir Finish, Casing and Base 


In straight Inside Trim cut to lengths 


a .. Thich Finish K. D. or Green 
poor oe Inside Door Jambs cut to length 


Moulding and Gutter. 


JOHN D. COLLINS 











ya Lumber Co. St 
Established 1847 


Forwarders, 


C. B. Richard & Co, nn 


29 Broadway, NEW YORK Customs Brokers. We 


Ocean Freight = s2iicoint\anis. 
Brokers for exports & 


Special department handling export lumber shipments | 
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Business Changes 


ARKANSAS. 


Helena—Harrison Lumber Co. suc- 
ceeded Arkmo Lumber Co. 

Sorrells—John M. Dial sold sawmill, planing mill 
and equipment to 8S. A. Allen, of Pine Bluff. 

CALIFORNIA. San Francisco—Midco Lumber Co. 
succeeded by Highland Lumber Co.; 110 Sutter St. 

IDAHO. New Meadows—La Grande Box & Lum- 
ber Co. changing name to Meadows Valley Lumber 
Co, 

KENTUCKY. Lancaster—S. B. Sanders, jr., pur- 
chased a third interest-in the S. S. S. Lum»er Co 

LOUISIANA, Alexandria—Martin-Wilkie Lum- 
ber Co. merged with Roy Martin Lumber Co. un- 
der name of latter; increasing capital to $500,000; 
will build 8-foot band mill to cost $55,000. 

MASSACHUSETTS. Boston—B. L. Tim-Manson 
Co. and P. 8S. Huckins Co. consolidated. 

MICHIGAN Elk Rapids—Traver-e City Lumber 
Co. purchased Westlund Lumber Co. 

_ Metamora—Jossman Allen & Co, (Ltd.) chang- 
ing name to Metamora Elevator Co. (Ltd.) 

Sandusky—Sandusky Lumber & Coal Co. sold to 
Moore & Carter. 

Sparta—Averill & Lee Lumber Co. sueceeded by 
FE. M. Averill. 

MINNESOTA. Minneapolis—H. G. Foote Lumber 
Co. succeeded by Foote Lumber & Coal Co. 

MISSISSIPPI. Foxworth—Quaker Oats Co., op- 
erating saw and planing mill here, succeeded by 
Foxworth Veneer Co. 

NEBRASKA. Gothenburg—Community Lumber 
& Supply Co. purchases T. L. Carroll Co.: Erhard 
Nelson will remain as manager of the yard for the 
company which has its headquarters in Lincoln. 

Palisade—Malone & Larson succeede! by Palisade 
Lumber Co. 

NEW YORK. Bay Shore—F. 8S. Summers Coal 
& Lumber Co, succeeded by Summers Lumber & 
Supply Co 

Oyster Bay—Sammis Lumber Co, changing name 
to Sidway Lumber Co. 

NORTH CAROLINA. Yadkinville.—Yadkinville 
Buggy & Lumber Co. changing name to Yadkin- 
ville Lumber Co. 

OHIO. Granville—R. B. White Lumber Co. takes 
over the Granville Lumber Co. 

OKLAHOMA. Anadarko—F, E. Derry Lumber 
Co, succeeded by Rounds & Porter Lumber Co. 

Maud—C, B. Billington succeeded by Pickering 
Lumber Co. 

WASHINGTON. Pullman—R. A. Brownson has 
purchased the business of the Independent Lumber 
Co. 

Tacoma—Johnson Millwork Mfg. Co. 
name to Johnson's Millwork (Inc.). 

Trafton—The Arlington Mill Co. is moving its 
shingle mill from here to Index. 

Vancouver—Archie Lamb has purchased an in- 
terest in the Independent Lumber Co. 

WISCONSIN. Wood Products Co. 
changing name to Weiss Wood Products Co. 


changing 





Incorporations 


FLORIDA. Miami—Stuart 
porated; 30,000. 

ILLINOIS. Chicago—Tracy-Dahl Co., incorpor- 
ated; capital. $25,000; 329 E. 59th St.; to manu- 
facture playground equipment. 

Chicago—W. J. Mills Co., incorporated; 
$40,000; 410 N. Michigan; lumber. 

MICHIGAN. Detroit—C. V. Brown & Co., in- 
corporated; capital, $25,000; old. 

NEW YORK. Brooklyn—Euclid Lumber Corpora- 
tion, incorporated; capital, $10,000; G. M. Eisen- 
dorf, 710 Linden Blvd. 

Walton—Farrell Lumber Co. 
from $60,000 to $100,000. 

OHIO. Bowling Green—Bowling Green Lumber 
Co., incorporated. 

Cincinnati—Robert A. Stoehr. incorporated; capi- 
tal, $75,000; to manufacture and deal in lumber, 
flooring and flooring materials. 

Cincinnati—Cincinnati Floor Co., 
capital, 
kinds. 

OKLAHOMA. 
corporated. 

OREGON. 
mill and 
$20,000. 

Portland—The Shingle & Lumber Sales Co., in- 
corporated; capital, $5,000. 

VIRGINIA. Richmond—Consolidated Lumber & 
Millwork Corporation. incorporated. 

WASHINGTON. Chelan—Chelan Box Factory, 
incorporated. 

Seattle—Washington Lumber 
creasing capital to $50,000. 

Vancouver—Great West Hardwood Mfg. Co., in- 
corporated; capital, $160,000. 


New Ventures 


ALABAMA. Montgomery—Baker-Harper Lum- 
ber Co. will begin business Sept. 1; wholesale yel- 
low pine. 

CALIFORNIA. Maywood—The Amatex Lumber 
Co. has been established in the retail business at 
€511 Whittier Blvd., by Paula Coleman. 

Santa Monica—M. M. Blichfeldt has engaged in 
business at 1669 Euclid Ave. under name of Stand- 
ard Planing Mill Co. 


Lumber Co., incor- 


capital, 


increasing capital 


incorporated; 
$25,000; to furnish and lay floors of all 


Seminole—Home Lumber Co., in- 


Carlton—The Dennis Mill Co., saw- 
woodworking; incorporated; capital, 


Products Co, in- 








COLORADO, Fort Collins—Orton Davis. pioneer 
building contractor of Fort Collins, is installing 
planing mill and woodworking shop at 250 N. 
College Ave. 

INDIANA. Shelbyville—Sta-Tite Snath Co. has 
begun a sythe handle manufacturing business. 

[OWA, Des Moines—Geo. A. Field has started q 
wholesale lumber business. 

Jamaica—H. E. Rhodes Co. has started a retaj) 
lumber business. 

MICHIGAN. Levering—Chas. N. 
started a planing mill. 

MISSISSIPPI. Amory—Abrams Lumber Co, has 
closed a lease on a site at Kolola and will instal) 
a planing mill and lumber yard. 

NEW YORK. New York—Case-Fowler Lumber 
Co. opening wholesale lumber business at 34] 
Madison Ave.; headquarters, Macon, Ga. 

OREGON. Salem—Joseph B. Knapp has en- 
gaged in business here as the Salem Box Co. 

Springfield—-H. E. Pitts has started a planing 
mill 

TENNESSEE. Chattanooga—Tennessee [Lumber 
& Coal Co. has started a millwork plant. 

TEXAS. Kermit—J. V. 
retail lumber business. 

_ WASHINGTON, Tacoma—Karlen-Davis Lumber 
Co. recently began business in the Washington 
Building. 


New Mills and Equipment 


ALABAMA. Jasper—Keeton-Massey Lumber (Co, 
erecting three sawmills in timber properties near 
here controlled by the company. 

ARKANSAS. Mena—H. Wann Co, acquired 4- 
acre tract and will erect a barrel heading and 
stave factory. 

GEORGIA. Thomasville—Goodman-Golden Lum- 
ber Co, reported planning an improvement and 
enlargement program following recent purchase 


Vought has 


Greever has started a 


by W. C. Reeves of J. F. Lotz’ interests in the 
business. 
LOUISIANA. Alexandria—Carroll Lumber Co. 


expanding its manufacturing facilities following a 
recent increase in the capital stock; also reported 
planning erection of a warehouse. 

Houltonville—Juan Agote Co. (Inc.), of New Or- 
leans, which recently acquired the Fatheree & 
Parker plant here, is improving and enlarging 
the plant and installing equipment for the manu- 
facture of mahogany. 

TEXAS. Rusk—C. A. McGrill will at once re- 
build his recently burned sawmill. 

VIRGINIA. 3edford—The Stephenson Hardwood 
Co. will rebuild its hardwood plant. 

Leesburg—J. T. Hirst plans rebuilding his burned 
sawmill and lumber yard. 

WASHINGTON. Omak—Biles-Coleman Lumber 
Co, erecting new unit to its mill. 

Skykomish—Bloedel-Donovan Lumber Co. _ will 
rebuild its sawmill. 


Casualties 


Turlock—-West Turlock Lumber 
& Mill Co., loss by fire in lumber shed, $1,000. 

IDAHO. Hailey—Fire in Cutler box factory 
caused loss of about $5,000. ” 

ILLINOIS. Streator—Lightholder 
loss by fire, $25,000. 

INDIANA. Indianapolis—Fire in lumber shed 
of the Udell Works caused loss of about $2,000. 

LOUISIANA, 
by fire. $15,000. 

NEW JERSEY. Newark—Fire caused loss of 
$75,000 in office and factory of Essex Sash & 
Door Co. 

NORTH CAROLINA Norwood—Norwood Lum- 
ber Co., loss by fire $25,000. 

OREGON. Yoncalla—The sawmill of the Kruse- 
Miller Co. has been burned. 

WASHINGTON. Centralia—Eastern Railway & 
Lumber Co.’s mill destroyed by fire; loss, $3,500. 

Klickitat—Sawmill of Neils Lumber Co. reported 
damaged by fire; loss, $1,800. 

Seattle—-Shingle mill of John McMaster Shingle 
Co, burned. 


BRITISH NORTH AMERICA 
ONTARIO. 


CALIFORNIA. 


Lumber Co., 


Opelousas—Danel Lumer Co. loss 





Hawkesbury—Sawmill of Hawksbury 
Lumber Co., destroyed by fire; loss, $200,000. 


QUEBEC. Montreal—Sash and door plant and 
lumber yard of Pigeon & Drapeau destroyed by 
fire; loss, $125,000. 


eae aeaaaeaaeaaaaanaane 


Cause of Bird’s Eye in Maple 


ASHLAND, Wis., Aug. 13.—A study of the 
cause, occurrence, and possible propagation of 
bird’s-eye maple is being made this summer at 
the Lake States Forest Experiment Station at 
Ruse, Mich., near here. There are many con- 
jectures about this peculiar marking in the 
wood of certain sugar maple trees, but little 
scientific knowledge has ever been obtained. 
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This Week’s 


Lumber Prices 








Following are f. o. b. mill sales prices as 

Flooring | Finish, All 10-20’ 
1x3” E.G.— } oh: 
B&Btr, 10-20". - | ee ate 
No. 1, 6-20'.. - ete ane ee 40.09 
5, —* 42.75 1x5 and 10”.. 42.43 
xe . a xt? 2m. 50.41 
B&Btr, foe’ 8.31 | 5 /4x4, 6&8"... 56.02 
No. 1, yes ee | 5/4x5, 10612” 61.90 
Mi BG— | 6/4 & 8/4x4, 
B&Btr, 10-20’.. 60.65 | ‘ 6&8” tenes 53.70 
No. 1, 6-20’.... 36.00 | 6/4 & 8/4x5, 
ix4” F.G.— 10&12” .... 62.50 
B&Btr, 10-20’.. 39.54 | B&better Surfaced: 
No. 1, 10-20’... 34.08 ee TATE 5.80 
No. 2, 10-20’... 24.65 | eas 16.61 

Ceiling = Gpeesseh 45.45 
™%x4", 10x20’— 1x5 and 10”.. 52.33 
BABtr .......- S690 1 F588" sciccess 63.73 
TE ctw winiaets 29.81 |  5/4x4 6&8"... 60.77 
an SS nascienme 20.58 | 5/4x5, 10&12” 68.44 

Partition 6/4 & 8/4x4, 
1x4”— | rae 8.88 
SS ee eee 40.00 | 6/4 & 8/4x5, 
ig eae 34.71 | 10&12” . 71.00 

Drop Siding C Surfaced: 

1x6”, 10x20’— Lae 41.00 
B&Btr ........  . a eer 40.50 
i ery 35.46 1x5 and 10”.. 47.00 
PS stsbeseks 26.04 SHEE -iiesees 54.00 





SOUTHERN PINE 


reported from Kansas City, Mo., for the 


Fencing, 8158, Casing and Base 
10-20 B&better: 

No. 1— A. 2 were 50.97 
eee ee weer 50.36 
Pe. civxeens 34.79 | 5 and 10”.... 58.04 

No. 2— Dimension, S1S1E 
 SeSe-ae 19.80 | Short- Long- 
SD sense eta 21.58 | _. leaf leaf 

No. 3— | No. s - ™ 
S ee 15.27 | 2% 4°.10° 26.59 39.50 
eee a) 2: Se oe 

| ar 98 

Boards, S18 or 828 | 18&20'. aaa ty: 

No. 1 (all 10-20’): | 2x 6”, 10" 23.07 25.75 
os cnsbne 32.87 = 23.54 26.76 
ee ws kaw or 39.86 | 16’ . 24.92 27.22 
BEG (nk enees 47.71 | 18&20’. 27.01 29. 10 

No. 2 (a]l 10 to 20"): | 2x 8”,10’ 25.31 27.21 
- Sa 86 | i «ns Se a7 38 
Se 2 had een 3389 | 16’ . 26.26 30.49 
BE sctawes 27.15 | 18&: 20’. 28.64 31.00 

No. 3 fall 6-20’): | 2x10”,10’ 27.47 29.88 
| ae 17.75 | 12’ ... 28.19 31.26 
110” analog ae 18.49 | as 28.89 33.05 
SUE icwskinaa 18.29 18&20’. 30.24 34.30 

No. 4, all widths | 2x12", 10’ 31.97 cree 
and lengths... 7.33 s. vee ae gH 

eee eo. . 
Sym Sem 18&20’. 35.59 43.26 

+ OREHO ase 15.20 Car Sills 

S Oe Se ccs 16.20 S4S sq. B&S— 

12’ and longer. 16.50 Up to 9”, 37-38’ 44.00 


week 





ended Aug. 10: 





Shortleaf Dimension, Shiplap 
a S81S1E No. 1 (all 10-20’): 
No. 2— 1x8” 1.32 
oe Sry Oe ge ds 22.91 nO aa ai Sake 
2” a eure 22.14 No. 2 (10- 20"): a 
| |, MOL 24.82 1x8” ie 22 4G 
ay L8&20" .. 26.09 eo 23.55 
sx 6, ‘7, at’ og 4 No. 3 (all 6-20’): ¢ 
ee ¥ BO wacecuas 17.86 
> ISI” 2. cose 18.13 
ax 8”, 10’ ..... 21.11 | . Tongleaf Timbers 
he A 21.82 | No 4s. 40" and 
OF ns wh é 22.72 . . é 
18&20’ .. 23.94 under: iis 
2x10", 107... 20.50 A Ee eae te H 
i pa ae 21. eee eee eee Oo. 
16’ os ait Ha 12” oe eee eeee 38.54 
18&20’ 25.01 Plaster Lath 
Sui2",. 30 % oses 23.28 Ne. 3, Bt Ses Bae 
> A ec 28.393 Ne & .* - 2.81 
Ro aes 23.44 Car Mat 
si 18&20’ .. 28.08 (All 1x4 & 6”) 
No, 3—— 7 B&Btr., 9 and 
i a rae 15.24 ei RE cA 41.84 
BY secre 13.97 | No. 1— 
ee ee. 14.19 ks ee 37.00 
eee 13.75 | 10 & 20’..... 34.41 
Jambs | No. 2 random.. 19.50 
wet eg | gers 
1%? ie & 2x4 90% hrt., 7x16&8x16”": 
Sq. E., 26 to 28’ 60.75 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— a 5” 6” 8” 10” 12” 
Dé&btr. . $47.00 . $52.00 $52.00 $72.00 $87.00 
No. 1 

btr.*. 45.00 50.00 50.00 67.00 82.00 
No. 1. * 00 47.00 48.00 59.00 67.00 
No. 2. 75 $39. 25 38.75 38.75 38.75 48.00 
No. 3.. 33. 75 $4.25 34.25 35.25 35.25 37.00 
No. 4.. 31.00 .... 33.00 38.50 33.50 33.50 
5/&6/4— 4”&war. 4,6&8” 10” 12” 
SE, natin eresepee $67.00 $69. 00 $72.00 $82.00 
WO. BREF, 0.00 06000% . 62.00 64.00 67.00 77.00 
i errr rT 55.00 57.00 60.00 70.00 

For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, ‘all widths, add $6; 
No, 4, $4. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 


better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10- foot: 
D&btr., 4-inch..$28.00 EE, 4-inch....... $18.00 
6-inch.. 31.00 S-IMGM. cc ccce 
Spruce and pine lath, 4-fgot; No. 1, $7.75; No. 
$6.45. 


RED CEDAR SHINGLES 





Seattle, Wash., -e 1l.— Eastern prices, 
four or five bunches, f. o. b. mill are: 
First Grades, Standard Stock 
Mixed with 
Straight lumber or 
cars shingles 
Extra stars, €/2...:+. $2.55 $2.60 $2.60@$2.65 
Extra clears, 5/2..... 3.00 3.15 3.10 3.20 
DM se evcoeneceaes 3.90 4.00 3.90 4.00 
DE wa ck oe ete eae 3.90 3.95 3.90 3.95 
POPTOCtIONE ..ccccccde 4.90 5.00 4.90 5.00 
Royals a ee 11.75 12.00 11.75 12.00 
5” 5/2 Dimensions.... 3.50 3.55 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2...... 2.65 2.70 
oa OS are 3.25 3.30 
RS a atin bee ‘ 4.00 
BEE on wcekecnewdes 4.30 
Pertectigh@ .cccececer 4.90 5.00 
Second 7 oes eyes Stock 
Common stars, 6/2. 1.05 1.10 1.25 
Common stars, 5/2. 1.40 1.50 1.50 
Common clears ...... 2.10 2.20 2.20 
ae Columbia aro Seattle Market 
MEE wanceseneceen 4.00 
PE dcceaunehees 4.80 
io 5.00 
Royals (No. 1’s)...... 11.75 





NORTH CAROLINA PINE 


Norfolk, Va., Aug. 13.—TIollowing are typical 
average f. o. b. Norfolk prices, made during 


the week ended Aug. 11, as reported by the 
North Carolina Pine Association: 
Bough: 
Edge, 4/4— 
NN Sos Shans Cai eo a eke peek ae ale Maree oes 27 
SS es ns es: Siw ke EON a eda we hee Cee ate 99 
ee SH Weak dws ccvbinadadee enews creas i9, 96 
— Ty No. 1 Box No. 2 box 
* wee er eee pee 
Se sees 1B:26 ah ee ee 
ok eee 45.06 $34.43 $26.20 $22.87 
EN gl a 47.33 “a sched ee 
SS eee 49.12 A 27.20 23.19 
ie 52.87 38.29 28.20 23.99 
BR ewes 63.57 42.53 29.26 24.55 
Edge, B&better 
SIM ene en ee ea $48.74 
Et ey ee 65.54 
eal sce ih taint acter a Bo ied geeraa We 66.81 
cg iad er ec Sig, ta dc a ce Sp a mw Ue 53.53 
pe 31.77 
Ee Serr ee ee 16.91 
ES eS ee rer et tr ee 5.02 
Dressed: 2%” 3” & 
Flooring— Width Wider 
SS COTO TTL CLES $42.23 $39.77 
No. 1 commen el ee ee ae 38.54 35.45 
Mehta: SOR oo one sbscescearceds $44.25 
Bark strip partition, pe eee 33.74 
Box bark strips, dress or resawn........ 17.98 
BONIOE, TERE onc os cere cctxedivevicscc 42.00 
No. 2 *Air 
Roofers: dr essed dried 
I ora a ak a aig iat ayer 29.30 $20.85 
I So ig a ties ta i a 28.97 21.75 
ES ko 506. aia ee Ee ee 28.85 21.74 
lle FSS Term eeey ee ae 30.11 22.09 
*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 


8 12’ 14’ 16’ 
> et Marrerer $28.00 $29.00 $29.00 $30.00 
1x 6” ...cccee 305 31.50 31.50 33.00 
es - 32.50 33.50 33.50 35.00 
1510” -....6. +. 34.00 35.00 35.00 36.50 
1x12” ....coe- 35.00 36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. - 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23 


Wo. 1 Hemlock, S1S1E— 


8’ 10’ 14’ 16’ 
ener. $32.00 $32.00 $31.00 $32.00 
are . 29.00 30.00 30.00 $2.00 
or . 31.00 32.00 31.00 32.00 
S88 -kccccese BEE 33.00 33.00 34.00 
SEae teeroeus 31.00 34.00 34.00 35.00 

For . 2 dimension, deduct $4 from price 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 14.—F. o. b. 
on actual sales of fir, Aug. 10, 11 and 13, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were 
as follows: 


mill prices 


Vertical Gente Plooring 


B&btr C 1D 
UN  \ rig iat are! rte ws aoe $36 5) $37.00 $29.00 soe 
SN. clea s ws-au 4 er 36.50 Soe aoes 
CO sb chetwaees — 35.50 i nies or 
Plat Gants Fil 
a: aw ncn cinco ataee nan 24.50 20.75 
BT éis'a'eaihacs dials 32.00 28.50 
Mixed Conte sinned 
Os 565.00 WO $15.50 
1 ‘Ceiling 
EP ea 24.50 19.75 ised 
Ses ied ae ate 24.50 19.75 as 
Drop a, owl 
eee oe 26.50 er 
| Gs Se oe 31. 38 27.25 ans 
| ESS ere aces cic 17.00 
Finish, Kiln Dried and Surfaced 
1x8” 1x12” 
DRG: nectcscvesre can 337. 50 $39.50 $54.75 
Common Boards, and Shiplap 
1x6” 1x8” ixig” 1813” 
oe D Vest etevese $18.75 $17.50 $17.75 $21.50 
She carey « 12.75 12.50 14.00 14.50 
We © caesar ces 10.25 10.25 10.25 tte SE 
Dimension 
13’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 


4”.$17. 25 $17.00 $18.75 $19.75 $19.50 .. 
6”. 16.25 16.25 17.50 18.25 18.25 $21. 50 $23.75 
8”. 17.00 17.00 18.25 18.25 18.25 20.75 23.25 


10”. 17.50 17.75 18.50 18.75 18.50 21.75 24.00 
12”. 18.25 18.00 19.00 19.00 19.50 22.25 23.25 
2x4”, 8’, $16.75; 10’, $17.25; 2x6”, 10’, $16.00 
ae a «if 2x6” 2x8” 2x10” 2x12” 
No. 2 $11.50 $10. os et. 50 sini 50 $14.00 
No. 3 . 8.25 8.0 ented 
No. 1 ania Timbers 
$x3 to 42127 to 90° eurtaosd .....ecce. $19.50 
Sue te 2aRee OO OO" THM Gidcecicswesss 16.50 
5x6 to 123z13° to 40° surfaced ........:. 19.25 
Fir Lath 
Pee 2 ee. view ince ha ees tes $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
bn a eae s cab ah URDU Ee een ee ee ee $30.00 
Se kev et beskeesbee ceed teewGent ceases 34.00 





SOUTHERN PINE TIES 


New York, Aug. 13.—Following are quota- 


tions on southern pine railroad ties f. o. b. 

New York: 

All 8” 6”— Sap Heart 
I, aE eee SRE &, $1.30 $1.55 
nd oie ite WY bis Biante eae 1.20 1.45 
i EE aC, ee, SAE FREES 1.00 1.26 
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WEST COAST SPRUCE 


{Special telegram to American LumsBerman]) 
Portland, Ore., Aug. 11.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Me sd nee aa - 
we” sstkees $65.00  «§«-_-_- E/E oseeeeeces , 
1x4—10” .... 55.00 B/E anccese -. 28.00 

PRR ee: 29.00 

Bevel siding— _- Beapeebeniaestehe 32.00 
i tsaeene 24.00 OO eS 4.00 
ae cesses 27.00 Green box imbr. 17.00 





WEST COAST LOGS 


[Special telegram to Amertcan LumBEerMAN] 


Portland, Ore., Aug. 11.—Log market quota- 
tions: 


. ry yellow: No. 1, $22; No. 2, $17; No. 
Fir, red: Ungraded, $15@16. 

Cedar: $15@16 

Hemlock: Ungraded, $9@11. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., Aug. 11.—Log quotations: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only $18; 
lumber logs, $32. 

Hemlock: No, 2, $13@14; No. 3, $11@12. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Aug. 13.—Latest log mar- 
ket ge eg ge are as follows: 

Fir: No. $20; No. 2, $15; No. 3, $10. 

Cedar, aE booms, $25, $19 and iy. lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 





CALIFORNIA PINES 


San Francisco, Calif., Aug. 11.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1l-inch stock only, were re- 
ported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended Aug. 8: 


California White Pine 
All widths — 


No. 1&2 clr. C sel. D sel. No. 3clr. 


eee $71.15 $65.65 $68.70 $45.85 

FS eee 70.25 65.80 53.25 52.30 

ar 66.25 57.35 43.50 57.95 

Dre tkervksns 72.70 69.90 56.70 65.80 

California Sugar Pine 

St Peer 83. 71.75 57.00 

BAO Kae weet 84.35 74.05 62.20 63.25 

;) arr 83.50 69.70 50.40 59.70 

OS) Sees 100,00 $0.60 72.25 84.10 
White Pine shop Mixed Pines 

i. wsiag ema aee $32.00 Common— 

No. 1, 5/4xa.w.. 39.50 No. 1 (1x4-6).$40.25 

No. 2, 6/4xa.w.. 28.20 No. 2 (1x4-6). 31.50 

Panel, %”xa.w... 69.95 No. 3 (1x6) .. 21.05 
Sugar Pine Shop ES eae 21.20 

Pn. srsckennes $41.50 TRMDOFS. 2cccces 29.45 

No. 1, 5/4xa.w... 48.15 Siding, B&btr, 

No. 2, 6/4xa.w... 31.60 ae” ccnctos. @ 8.50 

White Fir Lath— 

C&btr, all sizes. wy 45 ? eereee re $ 4.50 

No. 1 com...... 20.3 30 i eee 3.65 

No. 1 dimen, 1% De sxaskeases 1.05 
MONG.. iacuenanes 18.30 No. 1 dim, 1% 

Cedar a er 18.65 
. 99 TR 

Peneil stock $22.75 Douglas Fir 

J 8 a ee $47.80 Cé&Better ...... $39.95 

yk Sa 40.50 Dimension ..... 17.50 





WESTERN RED CEDAR 


Seattle, Wash., Aug. 11.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel maine, 44-inch 


oA* , ‘"B” 
DO ~wianenadaas $3600 $23.00 $18.00 
weap ate ira atin 29.00 24.00 21.00 
OS eee ee 33.00 28.00 23.00 


Clear Bungalow Sidin: 
% _~ %-inch 


NS PS ee eer $45.00 $39.00 
ou hts ak cercacen te eae ch vk AR 54.00 43.00 
0 ae ee ae 65.00 oan 

Clear Finish, 8- to 16’ 
S2or4S Rough 
ON Re ane ee $ 75.00 $ 71.00 
Cc cuesna gawd aide irinia B acne 80.00 76.00 
TE 90.00 86.00 
SS 105.00 101.00 


Clear Ceiling or Flooring, One Side V or B 


Die GE SCG, SO OO BG a cccccccecsccess $45.00 
Discount on Moldings 
Made from 1x4” and under............... 55% 
nn ore Comer Ce. CL cehkewevescous 45% 
Lots of 50,000 feet or more, additional.... 5% 
Clear Lattice, 84S, 4- to 16’ 

100 lin. ft. 
ha an als ee oe Oe te ae wa wipe ¢ a6 amen .30 
Sn git Cae na etatae ed on beh es eedeeea'es .40 
NS Sela d Blieres dhia de ae an'te-sb ih ie de bo aioe .50 





NORTHERN PINE 


Duluth, Minn., Aug. 13.—Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RouGH Boarps AND FENCING— 


10&12 ft. 14 ft. 16 ft. 

ee ae 2 cscacons $42.00 $42.00 $48.00 
Se © cocccese 45.00 45.00 47.00 

1x 8” ° 49.00 48.00 47.00 

BREO coccccce 57.00 54.00 52.00 

1x12” coceee 714.00 72.00 70.00 

ek Te Oe SO .cteee, ++ 34.00 34.00 40.00 
BE OF nccccvce 6.00 36.00 39.00 

SED cecees «+ 40.00 39.00 38.00 
rere 42.00 40.00 38.00 

BEEE cicecdes 48.00 46.00 45.00 

Me. 3 Is & ccver ° 27.50 27.56 28.50 
BE GO ccccccee 30.50 30.50 31.50 

FS re 32.00 32.00 $2.00 

ERIS” wccccece Hy 00 32.00 32.00 

1x12” 4.00 33.00 33.00 


For all white pine _ 1 and 2, add $1; 

for 81S or 828 a For resawing add $1. 

848, D&M, drop dius ete., add $1.50. 
wo 5 “as -inch and wider, 6- to 20- foot, $26; 


tT Piece Strurr, S1S1E— 

10’ 12’ 14’ 16’ 18&20’ 

2x 4” ...$33.50 $31.50 $30.50 $31.50 $33.50 

ae Oe ubk Gee 31.50 30.50 30.50 32.50 

2x 8” ... 33.60 33.50 31.50 31.50 33.50 

2x10” ... 35.50 86.50 36.50 35.50 35.50 

2x12” 36.50 37.50 37.50 36.50 37.50 

No. 2 "plece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M. add $1.50. 

SIpInG 4- AND 6-INCH, 4- To 20-FrooT— 
waver 


D E 
00 mrs 60 $36 50 $27.00 $17.00 Se. on 
6" ...02 + 46.00 41.00 31.00 20.00 34.00 





INLAND EMPIRE PINES 


Portland, Ore., Aug. 11.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, Aug. 8. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 

Feet Average 
Sold Price 
10,000 1x8” No. 1 common 82S AL....$38.01 
338,500 1x8” No. 2 common S2S AL.... 23.52 
418,000 1x8” No. 3 common 82S AL.... 19.12 
193,500 4/4 No. 4 common S28 RW RL. 14.73 
35,500 1x6” D select S2S RL.......... 41.93 
8,000 5, 6/4x4”"&wdr D sel S2S RL... 53.00 
53,000 1x6” C select S2S RL.......... 57.88 
21,000 5&6/4x4”"&wdr C sel S2S RL... 62.98 
66,000 6° C bevel GIGing. ...ccccccccce 31.84 

25,000 5&6/4 No. 3&btr shop S2S— 
DPE” putleis shes eae weg 06 6 ORO 37.00 
als bis won oka wan mare 25.00 
te iis a neh ok anwar aan 19.00 

Idaho White Pine 
10,500 1x8” No. 1 common S2S RL.... 41.00 
99,000 1x8” No. 2 common 82S RL.... 30.03 
184,500 1x8” No. 3 common S2S AL.... 22.06 
39,500 1x6” D select S2S RL.......... 46.11 
5,000 5&6/4x4”"&wdr D sel S2S RL.. 69.00 
20,000 1x6” C select S28 RL.......... 70.00 
15,000 5&6/4x4”&wdr C sel S2S RL.. 84.03 
! Re Sl” eee 43.00 
Larch and Pir 

13,500 2x4” 16’ No. 1 dimension...... 19.83 
20,000 2x10” 16’ No. 1 dimension...... 19.28 
68,000 1x8” No. 3 common S28 RL.... 18.50 
9,500 4” C&btr vert er fig RL....... 37.88 


12,000 6” C&btr D/S or rustic RL... 30.19 





POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 13.—Poplar siding de- 
mand continues fair to good, at steady prices. 
Production is normal and manufacturers re- 


port that stocks are not increasing. Quota- 
tions: 

No.1 No.2 

FAS Select com. com. 

SD . 2 ine'a kuchieaiimmiel $5 $40 30 $24 

RS een to silee orem alae avai oon 38 28 2 

Pe -csceebewwecaene 5 35 24 20 





HARDWOODS AT CHICAGO 


Following are sales prices f. o. b. Chie 
basis, as made by southern hardwood mills 
during the week ended Aug. 7: 





1/4 5/4 6/4 8 
FIGURED GuM— : ‘ o/4 
Qtd. FAS .....123.25 128.25 128.25 
Rep Gu») 
Qtd. FAS ..... 96.00 104.00 105.25 93.95 
No. 1 & sel.. 53.50 .... 6550 5&9 
No. 2 com... 29.25 ‘cee ” 50.76 
Pin. FAS ..... 99.50 105.50 107. “25 108.04 
No. 1 & sel.. 52.50 57.00 re 8c 
ONE Saercepee 34.00 aaa ua oan 
Sap GumMm— 
Qtd, FAS ..... 61.25 63.00 64.50 66.00 
No. 1 & sel.. 46.75 47.25 49.00 5109 


Panel & wide 
_ eS Bree 75.50 
Pin. Bx., Bds. 
i 





NS. sea eae s 60.50 in anit eer 
ele oe ein 56.00 62.50 59.50 a 
No. 1 & sel.. 40.75 59.50 43.00 50.75 
ee wk eben 26.00 27.50 26.75 28.50 
TUPELO 
= PA viaux 46.75 


"13-17" 55.00 act 
C eas 43.25 49.25 
No. 1 & sel.. 37.50 39.25 
No. 2 com... 30.00 27.50 
WHITE OaAk— 

Qtd. FAS ..... 127.25 137.75 133.50 

No. 1 & sel 76.75 83.50 od ‘ 
Tt Se 7.00 Pe emis ae 

Pee. DAD .< cvs 86.00 103.50 107.25 122.50 
No. 1 & sel 55.5 70.25 70.00 85.25 
OE eee 44.00 own err epi 
No. 3 fig 31.50 
No. 3 com... 24.00 
Sd wormy... 40.25 

Rep OaAk— 
Gee. PAM ieee. 119.25 ee 
vo. 1 & sel.. 66.25 71.25 a: 

Pim. PAS ics. 74.0 96.00 104. 00 111.25 
No. 1 & sel 54.75 65.00 64.75 76.25 
ree 3.25 wt oie 

MIXED OAK— 
Sd. wormy ... 37.00 
PoPLAR— 

Pe DAS woes 83.75 99.50 101.50 105.50 
>a 66.50 71.50 73.50 76.50 
Saps & sel.. 64.50 69.25 71.25 ome 
are 51.25 54.75 62.75 59.25 
No. 2-A .... 37.25 38.25 Rene ives 
No. 2-B .... 29.00 32.00 

AsH— 

oO ere 75.50 Tr 95.75 94.50 

No. 1 & sel.... 54.00 69.00 65.75 67.25 

SS eer. 30.75 a ae 40.50 

HiIckory— 
ee Bees wane wiles aia 48.00 
Sort ELM— 
I Sin da farts ehtis 55.50 63.00 ee 68.50 
No. 1 & sel.... 38.50 42.75 50.75 54.25 
2: a 28.00 aarti hed 32.75 
COTTON Woop— 

Bx. bds., 13-17” 65.75 

Bx. bds., 9-12” 63.25 

| Gases 53.75 

No. 1 & sel 38.25 

i Sr 34.50 

MAGNOLIA— 
Me 73.25 74.50 78.50 80.75 

No. 1 & sel.... 48.75 ies 56.25 60.76 

Be wae a6 aes ies 27.75 Koln Sowd 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for nak flooring during 
the week ended Aug. 4, as reported by the 
Oak Flooring Manufacturers’ Association: 


18x2%” sy taal %x1 6" 


lst qtd wht....$102.19 $10 ” 6. - 
Ist qtd red.... 76.20 33 ae 
Ist sap qtd.... 80.44 wave obs 
2nd qtd wr... 67.96 Meaahh — 46.25 
lst pln wht.... 72.87 63.44 $59.02 47.64 
ist pln red.... 68.04 63.48 52.08 44.65 
2nd pin wht... 62.86 56.04 40.91 42.74 
2nd pln red.... 62.15 53.46 38.84 39.72 
Sra WGP ...¢ 0% 44.80 33.55 28.39 29.81 
WOM scceccs 17.70 17.76 10.00 6.36 
%x2” %x1%” $,x2” $,x1%” 
ist qtd wht.... $92.00 wears ae eae 
Ist qtd red.... seis ween 
ist sap qtd.... ae 
2nd qtd wé&r.. oak re Cl lac 
1st pln wht.... 72.40 $67.50 69.05 $53.50 
ist pln red.... 63.16 vue 59.28 53.50 
2nd pin wht... 54.59 np 55.12 43.93 
2nd pln red.... 55.64 55.50 46.36 43.50 


SUG WEF 2. neces buts 38.50 37.25 
PUNE kccceee 13.50 eat ead 
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Following are prices of northern hardwood, Prices obtained for southern hardwoods dur- Philadelphia, Pa., Aug. 13.—Wholesale prices 
f. o. b. Wausau, Wis.: rer ~ hee ended Aug. 7, reduced to an | secured from authoritative sources. exclusively 
iiiee - 0. eveland basis, were as follows: for the AMERICAN LUMBERMAN are as follows: 
FAS Sel. No.1 No.2 No.3 | WHITE Oak— “s i aa pa Southern Pine, Merchantable—1905 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 TAS - / (Dock Delivery, Philadelphia) 
$/4 1.96.00 80.00 65.00 40.00 31:00 | Sin AS {tone tee cess ares Mississipp! 
8/4 12, 110,00 95.00 65:00 40.00 21.00 No.1 & sel.. 71.25 84:50.) 9436 ee Sncuie “Glen 
3/4... 115.00 100.00 75.00 45.00 22:00 2 Se Ben “ee 6 kas 
UO. 8 Com... FEOR www eee | MM ess te chee $40.00 $44.50 $55.00 
iene pg $&6x6" ota recta 39.00 42.50 51.00 
4/4 76.00 66.00 48.00 32.00 24.00 | Rep Oak— 24x10" nL. 80000 $2.60 86.00 
5/4 77.00 67.00 50.00 34.00 25.00 Pin. FAS: ;.... 99.75 121.25 135.00 | 5&10x10” ....... 48.00 49.50 54.00 
6/4 80.00 70.00 53.00 35.00 25.00 No. 1 & sel.. 60.50  ... pin Aen pepltapine 60.00 64.00 64.00 
$/4 ... $4.00 74.00 60.00 35.00 25.00 SOU. eet cece face, Cae. 56.00 61.00 62.00 
10/4... 90.00 80.00 65.00 45.00 .... | mixep Oak— re eed 2&4x14" ooo eos... : 67.50 71.00 
12/4 ... 100.00 90.00 75.00 65.00 :... oa wert... 44.50 66.00 b&l 4x14”  Paeieptn gigloesrer 64.50 69.00 
Key stock, 4/4, $75; 6/4, $80 or on grade; PoPLAR— . SE ekembae ee Ga 1 Lape 
FAS, $90; No. 1, $70. . Panel & wide..135.50 -... he nae ee Bl ae a at? 77.00 
: | Papeete 5.25 : 
snixtingh No. 1 face clr. & btr, $65; 1x6- Bape & scl... 83:00 9820 130.00 || Bach 2 feet additional, add Fi.00 to 32-foot 
, ° No. - 59.75 B45 7 5G cree 2. 
Satis No.l u-s-+1. 6725 6873 Go7S nO | gWaeh 1 foot over $2 feet, add $1, 
No. as jn ae — wen aad ea. e 0 &, 25/32x23,-inch Face 
4/4... $6.00 66.00 44.00 28.00 20.00] ,.. ” Sige sea 5 yee Sle 
6/4... 91.00 71.00 652.00 34.00 20.00 | “\c F B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 
8/4 12. «(96.00 76.00 58.00 36.00 20.00 ae 100.50 105.00 B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 | Sorr Marte— B&btr. flat_.... 49.00 No. 3 sap flat.. 18.00 
10/4 wane 110.00 100.00 90.00 60.00 cas FAS ew 67.25 -+++ 90.25 90.00 | Air Dried No, 2 Common Roofers | 
1 ia i ¥ i No. sel.... 51.00 Res ee! 68. x6” x5 ; 2 ” A 
3/4... 80.00 65.00 40.00 25.00 No. 2 com..... 36.25 — 1x8” x7 tag 00 ixi2” #78: 430.00 
5/8 ... 76.00 61.00 35.00 25.00 Harp Mapie— * Shortleaf Dimension, 048, 34-inch Scant, 
pike EE 7 90.75 95.25 
For 10-inch & wdr., add $30; 8-inch & wdr. No. 1 & sel 59.50 68. 2x4” id 
. ‘ ove ae sae ee TE eae $29.00 2x10” ......... $30.50 
add $15; for 65-inch & wdr., 8-foot & lgr., add i Berns aie co oe fetes: a 38.00 jae sonee wk a Pps SE © esdsmiees 31.50 
ES ee ee oe ee ee eee A Ce 
Price of ‘ & 6-foot lengths, $28. For sel. FAS ata lle 70.00 North Carolina Pine Flooring 
red, add $15. No. 1 & sel.... 53.00 x2” rift a sen 3 No. 4 
Rough birch, 1x4-inch, two face clear, $80; No, 2 com..... 37.00 “2 Spebdbairbalerehe ? 
one and two face clear, $65; 1x56-inch, two face | CHESTNUT— 1x2 ae ad Nor 46.00 #0. 00 $28.00 
clear, $90; one and two face clear, $70; run of Qtd. No. 1& sel. 65.50 = ed North Carolina Roofers 
pile, $68 Sd. wormy... 42.25 aie alate 1x6”, %x5% ...$31.00 1x10", %x 9%..$32.50 
Pin, FAS ..... 86.00 113.00 114.25 | 128°. Mx7K, -.. 82.00 1x12", Rx1l%.. 88.60 
Sorr ELM— No. 1 & sel. 50.25 +... 65.50 67.50 | H-inch this att, vont 
4/4 65.00 55.00 45.00 26.00 22.00 No. 2 ....... 29.50 0-2. ss 6 me ee 
5/4 70:00 60:00 48:00 28:00 23.00 Sd. wormy... 39.50 45.75 41.75 44.25 2x 3 Gear ica teeeneene oSbwk sagen eae $40.00 
8/4 30,00 70:00 58.00 28.00 23,00 anaeenn 210° — ch peeeesbbetenesebhcicrkand oe-38 
4 85.00 75.00 63.00 35.00 23.00 a Sea 78.00 Maple Flooring £.0.b. Philadelphia 
10/4 85.00 70.00 40.00 -itan.. 2 _ o% 2 
12/4 100.00 90.00 75.00 45.00 BircH— MFMA First grade rir 7 . 88.9 
Ses imal No. 1 & sel.... 65.00 64.75 MFMA Second grade wiles ones ee 74.25 
_ § . “eeeaeen 50.7 54.2 
Tn ee eT are nage gE 
; . N ‘ 
6/4 . 75.00 50.00 28.00 20.00 APPALACHIAN HARDWOODS BS ives ssncks $ 67.50 $57.50 $44 35 $38 25 
8/4 ... 80.00 60.00 35.00 *25,00 cv nceyye 77.50 62.50 2 5 
10/4 ... 95.00 75.00 50.0 Cincinnati, Ohio, Aug. 13.—Average whole- | 1x 8” .......... 72.50 62.50 42.25 38.25 
12/4 ... 105.00 85.00 655.90 30.00 | sale prices, carlots, Cincinnati base,‘on Ap- | 1x10” ......... 82.50 72.50 42.25 38.25 
*Bridge plank palachian “soft texture’ hardwoods today: 1x12” ......+0., 97.50 87.50 46.25 39.25 
Gusmenins Wee Gaktew 13” and up..... 102.50 92.50, 51.25 43.25 
Sorr MaPLE— 4/4 b/s 8 / Sprue tath, Sone. Ya $6.75 deli 
4/4 62.00 52.00 42.00 25 aap i PAR ....«-... $138@145 $145@155 $155@165 7) Bae @.1.-£.— 66.15 Goliverad 
Yr se Ss SS oe = i Adalat 105@110 110@115 115@120 | Hemlock .......... 4.90 c.i.f.— 5.50 delivered 
6/4 80:00 70.00 58.00 30.00 20.00 | No.1 com.... 80@ 85 85@ 90 90@ 9 | yy @ Gear nem ins 
3/4 88.00 78.00 63.00 3400 21.00 No.2 com.... 45@ 60 54@ 59 55@ 60 ez § Hear peasy ah hive «his 410 oie + AONE 6 bo $34.25 
Sound wormy. 43@ 45 52@ 57 55@ 60 4, ar ORE cccvccceccccceeesehese 48.75 
—n Gicataaiin tk Waeoas eo ee eS. eee ae 56.75 
gt or: Hoos eee sae sea ange | Re aii RE 
4 bi 4 1 0 * c cece J ov 
6/4 110.00 90.00 75.00 45.00 19.00 No. 2 com.... 40@ 45 WEST VIRGINIA WOODS 
8/4 115.00 95.06 80.00 50.00 21.00 PLAIN WHITE AND RED OAK— 
| eaqueaiin $100@110 $110@120 $130@135 Philadelphia, Pa., Aug. 13.—Prices of West 
Harp MAPLE RovueH FLoorine Stock— Selects ...... 70@ 75 75 80 90 95 Virginia hardwoods, secured from authorita- 
No.1 No.2 No.3A No. 1 com... 58@ 63 68@ 73 T5@ 80 tive sources exclusively for the AMERICAN 
po ot pat No. ; com... H+ y 230 55 ++ 4 . LUMBERMAN, are as follows: 
e . 3 No. 3 com.... 2 @ 25 2 — 
~ silanes ..$40.00 $30.00 $20.00 | Sound wormy. 44@ 46 57@ 60 60@ 65 | yop Ey 4 Seog! 99 00 O 105; 84 and O/e FUOe 
ae vacan boise 2. 48.00 33.00 28.00 | Bisswoon— trot, 4/4, $652 6) and Gas 21859140. oat 
pee $ 70@ 72 $ 70@ 75 $ 80@ 85 Chestnut:. FAS, 4/4, ry 90; 5 4, 
Harp MapLe— a No. 1 com. 50@ ‘s 55@ 2 +44 . giit@ie Common, 4/4! sar 6/ ana Hie 
one A - Yo. 2 com. @ 38 . ound wormy, 4/4, $38@40. No. 2, 
Na 2 , 
U4 ...$ 6800°$ 55.00 $ 4100 $ 31.00 $17.00 | CHESTNUT— 4/4, $28@08. 
5/4... 80.00 65.00 50.00 24.00 19.00 yo) errr, $ 85@ 90 $100@105 $110@115 Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
6/4 88.00 68.00 55.00 34. 00 19.00 No. 1 com.... 50@ 55 55@ 60 60@ 65 $130. Clear saps, 4-inch and up: 4/4, $85, 4 
8/4 95,00 75.00 63.00 34.00 21.00 No. 3 com.. 20@ 21 21@ 22 21@ 22 and 6/4, $95@100; 8/4, $100@110. Com mmo 
Ay Ae ye My on eer one 4/4, $62@65; 5/ and 6/4, $70@75; 8/4, si8@30. 
12/4 22: 118,00 98.00 88.00 50.00 30.00 No. 2 com.. 29@ 31 33@ 35 35@ 37 a og ny he ed » 349: 
14/4 121 185.00 125.00 110.00 60.00 35.00 No. 1 common s/i, $51@5%, No. 2B ecominon, * $80; 
16/4 12. 170.00 145.00 130.00 60.00 35.00 & better, O/ one oes eae d/a. taeceeiie 
sound wormy 35@ 38 38@ 40 40@ 42 Bed Oak: FAS, $105@110; 5/ and 6/4, 
Add for 8-inch and wider, $15; 10-inch and BrrcH— 174, $800) 63b0: #1200125, ‘Common con we a6 
wider, $30; 12-inch and wider, $40. FAS .......-- $100@110 $105@115 $110@120 ' 1 hg 9 AR LM mg a s A AAS ay eh Bip 
No. 1 ‘common * 
Regular stock contains 50 percent or more 5@ 7 5 a4. ‘4750; 8/4, $50@55 
and sel. ... 60@ 65 65@ 70 70@ 7 
ig ana t4 foot andthe, following percentages | wo."t com.--: S3@ 35 80 0 100 42 | Reet Misegitios Common and auect 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. BEECH— Ld 0@75; 5/ and 6/4, $75@80; $80@85. 
re $ 60@ 65 $ 65@ 70 $ 70@ 75 | No.’ 2 common, 4/4, $50@53; 5/ oe oi $55@ 
Brrco— No. 1 com 40@ 43 45@ 48 45@ 50 | 58; e/8 $60 @63. 
FAS Sel. No. 1&Sel. No.2 No. 3 No. 2 com 25@ 28 28@ 30 30@ 38 
“yi NS pins ry 55.00 arty 00 $35.00 +3500 +19.00 Pepanel & No. 1 WOO oOo 
:¢ a $0. 90 50.00 se. a 30.00 et mg & wider ed ay it + HARD D FL RING 
. ae 00 60. 35.00 -00 epee 5 2 
Saps Sel... 80 95 110 Sales by Michigan and Wisconsin flooring 
wo Deus Warm Mane | Re da ge ug wo 18 | Raoned GNC Maple Soorine” aanufestr 
it~p Daren Waits Marptpw—- 2} }7;~&'| «No.2 A....-:- ° 
— ee wee No ; S S pnewle y ao 28 28@ 30 0 | ers’ Association, averaged as follows, f. ©; b. 
Py stent a8 arene = Seertag miil basis, during the week ended 
} SSeS 75 $ 75@ 80 $ 88@ 88 MEMA MFMA MFMA 
Ub ccc ARS BRR | ORAS cisiscat TOO 18 # 158 Maple— First Second “Third 
yy bopurennenses *** 330,00 96:00 and sel. ... 46@ 61 58@ 63 63@ 68 2? 5 ne TOE ae pate $75. 03 $62. 88. $48. 89 
vd sediandstnieecsén anaes Se 105.00 No. 2 com.... 34@ 36 40 38@ 40 revue renee nee 5.14 
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ditions See Page 35 


NORTHERN PINE 


BUFFALO, N. Y., Aug. 14.—Business in 
Canadian pine has been on a fairly satisfac- 
tory scale. Wholesalers report the market as 
firm, with stocks at yards and mills showing 
considerable depletion. Much firmness is dis- 
played in the lower grades, and the call for 
them has increased in the last few weeks. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 14.—There is still a 
range in prices of eastern spruce frames, and 
the market has gained a little strength. Some 
manufacturers are quoting $42 base. Others 
are taking $40, and have booked a very fair 
volume of orders. Business in random lengths 
is still quiet, and the higher quotations are 
not so easily obtained, especially for Provincial 
lumber. Boards are moving slowly, but offer- 
ings of dry stock are so light that prices 
keep very firm. 


HARDWOODS 


CHICAGO, Aug. 15.—Automobile woods are 
the most active items on the northern hard- 
wood list, thick No. 1 and better grades of 
birch, maple, basswood and elm moving freely 
to the body plants. Furniture factories are 
buying Nos. 1 and 2 maple, birch and bass- 
wood in small lots for immediate needs. Se- 
lect and better birch is in fair demand from 
interior finish interests. Prices hold firm. 
Oak flooring is strong, but demand in local 
territory is rather slow. Some sap gum is 
moving. 





ST. LOUIS, MO., Aug. 13.—Demand for 
southern hardwoods has improved a little and 
prices are up. While buying from the furni- 
ture trade is not heavy, the price of inch No. 
1 plain sap gum nevertheless has advanced 
$2 to $3. Good activity in red and white floor- 
ing oak is marked by another advance in these 
items, especially the white, which is scarcer; 
and low grade sap gum and cottonwood for 
box factories also are scarce. Wide sap gum 
and wide cottonwood boxboards for agricul- 








WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
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tural implement manufacturers are also active. 
Fair orders are being placed by automobile 
body concerns ana planing mills. 


CINCINNATI, OHIO, Aug. 13.—Buying is 
still hand-to-mouth. Prices are firming up, 
with indications of a general advance in Sep- 
tember, but to date they are unchanged. Mills 
and wholesalers are more in accord in sus- 
taining values. Export trade is also picking 
up. 


BUFFALO, N. Y., Aug. 14.—Hardwood de- 
mand is about steady, with the automobile 
industry taking on some lumber now and 
then, Other concerns are but small buyers, 
and some leading plants are out of the market 
because of the season. There is not much 
change of prices, but the general tone is firm, 
and an advance has taken place in some items. 
The demand for oak flooring is fair and prices 
have shown a tendency to advance, after some 
weakness. 


NEW ORLEANS, LA., Aug. 13.—Magnolia 
and gum, as well as maple, were reported to 
be in demand in the upper grades. The auto- 
mobile industries were reported as calling 
for hardwoods. Thick white oak was in good 
call, and sap boxboards were in demand. A 
stronger tone was said to prevail, some 
prices advancing slightly. Red gum was in 
fair, call. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 15.—Some fir orders are 
being placed right along by retail yards, but 
the demand is not particularly brisk. Coast 
advices indicate that many of the mixed car 
shippers are badly oversold on drop siding, 
and are maintaining prices. The cedar siding 
market is strong on account of the scarcity 
of cedar logs. Engelmann spruce business is 
on a fair basis, and with depleted stocks 
prices hold on a firm basis. 





BALTIMORE, MD., Aug. 13.—The market 
for fir is holding virtually at the levels that 
have prevailed for some time, with business 
somewhat quiet. 


KANSAS CITY, MO., Aug. 14.—A _ slight 
weakening in some items of fir has been noted 
in the last week, but it is not believed this 
will last long in the face of a somewhat 
stronger demand. Line yards have placed a 
good volume of business and other country 
yards are coming into the market in larger 
numbers. Mixed cars generally are wanted 
and the mills are, in most cases, demanding a 
premium on these. 





NEW YORK, Aug. 14.—Large cargoes of 
fir have arrived of late, and the unsold has 
found ready takers. Wholesalers report 
business fairly active for August. Buying in 
some of the suburbs has been described as 


brisk. 
CYPRESS 


ST. LOUIS, MO., Aug. 13.—Yellow cypress 
business is fair at unchanged quotations. 
Mixed cars of shop and select for planing 
mills, and select and FAS grades for dealers, 
are showing life. There is spasmodic buying 
from the coffin trade and glass and box con- 
cerns. Trading in red cypress continues sea- 
sonably quiet. Prices are unchanged but are 
expected to advance. 


NEW ORLEANS, LA. Aug. 13.— The 
cypress market here was reported firm, with 
a very satisfactory trend. The demand was 
said to be improved, and it is forecast that 
business would continue to increase. 


HEMLOCK 


CHICAGO, Aug. 15.—Country yards and in- 
dustrial consumers are actively in the mar- 
ket for northern hemlock. Dry mill stocks 
are short and badly broken and prices re- 
main strong at $3 off the Broughton list. 


BOSTON, MASS., Aug. 14.—Wholesalers are 
finding it almost impossible to find in first 
hands native hemlock boards, either clipped 
or random, and current business is so light 
that quotations are only nominal. Wholesalers 
are offering to pay, less commission: Eastern 
clipped, $33; northern clipped, $32@33; ran- 
dom boards, $30@31. Western hemlock is 





selling fairly well, but the local market is 
rather generously supplied. 


NEW YORK, Aug. 14.—The hemlock market 
is moving along at a normal pace. Prices 
have not changed for two months or more 
and demand is limited to requirements, 
Western lumber is in much better demand 
than eastern. Western hemlock timbers are 
selling well, often being taken in preference 


to fir. 
WESTERN PINES 


CHICAGO, Aug. 15.—Retailers and indus- 
trial consumers are placing orders to replen- 
ish stocks of Idaho and Pondosa pines. Mil] 
stocks of Pondosa are scarce in the more 
popular items and prices are strong. Sash 
and door factories are taking fair quantities 
of the shop grades of California white and 
sugar pine, prices of which hold firm at the 
recent advances. Demand for Arizona white 
pine is on a seasonable basis and prices re- 
main firm. 


SAN FRANCISCO, CALIF., Aug. 11.—Pine 
prices, especially in the upper grades and in 
Sugar pine, have strengthened during the 
week, with shipments somewhat larger. Rail 
demand is above average for August, and 
foreign orders have increased. Local retailers 
report business on the upward trend, although 
not yet normal. 


NEW YORK, Aug. 14.—Shortage of a num- 
ber of items characterizes the market in 
Inland Empire. stocks. Wholesalers have 
been notified in many instances that the 
manufacturers are sold up to the _ limit. 
Buying is not especially brisk either in 
Pondosa or Idaho, but prices on all Inland 
Empire stocks have an upward tendency. 








BUFFALO, N, Y., Aug. 14.—Demand for the 
California pines is fair for this time of year. 
Retailers and industrial plants are mostly 
either out of the market or are buying in 
small lots. The market is generally reported 
firm, with some items showing an advancing 
tendency. 

KANSAS CITY, MO., Aug. 14.—The steady 
demand for California pine continues, and 
there has been some increase in sales the last 
week, especially of shop, which is getting 
scarcer. Millwork plants continue to buy 
enough to keep their stocks assorted. Prices 
on some items are higher. 


REDWOOD 


SAN FRANCISCO, CALIF., Aug. 11.—Red- 
wood demand is normal. There has been some 
increase in orders from eastern centers, For- 
eign demand is good. Indications are for 
better demand from the east coast. Prices are 
sustained, with slight advances reported in 
some grades and sizes. Local retailers report 
no noticeable change in business. 


SOUTHERN PINE 


CHICAGO, Aug. 15.—There is a pretty good 
demand for southern pine from retailers and 
industrial consumers. Railroads are taking 
considerable quantities of repair and main- 
tenance material. Dimension is about the 
scarcest item on the list, and there is a short- 
age of 6- and 8-inch No. 2 boards at some 
of the larger mills. Special cuttings are 
strong, and prices on other southern pine 
items hold firm. 


KANSAS CITY, MO., Aug. 14.—Southern 
pine demand has been expanding in the last 
week in Southwest territory. Renewal of 
activity in the oil fields has caused a heavy 
demand for lumber and timbers, and there is 
a stronger demand from the farming districts. 
Prices are a little higher and are firm. With 
stocks getting more badly broken, there is 
increasing difficulty in securing the mixed car 
items wanted. 


ST. LOUIS, MO., Aug. 13.—While volume in 
southern pine is only fair, prices are firmer on 
account of scarcity of stock. This is especi- 
ally true of such items as B&better 4-inch 
flooring and 1-inch Nos. 2 and 3 common, De- 
mand for boards and dimensions from rural 
yards is heaviest, while city yards and indus- 
trial buyers are rather inactive. Good busi- 
ness is looked for in two or three weeks and 
prices are expected to show further advances. 
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CINCINNATI, OHIO, Aug. 13.—Mill prices 
of southern pine are stronger, and there are 
expectation of $1@2 increase soon. Buying 
of building lumber is more brisk, as retailers 
want to get in ahead of the rise. Dimension 
and sheathing are in especially good demand. 
Finish lumber is in demand at firm prices. 
Competition of fir and redwood is very keen. 








BOSTON, MASS., Aug. 14.—Southern pine 
trade is rather dull throughout the Northeast. 
Some dealers are certainly permitting their 
yard stocks to run down. Flooring is moving 
slowly, although attractive prices are being 
quoted by some eager sellers. Partition is in 
not more than fair demand, at steady quota- 
tions. Local wholesale yards report a quiet 
trade in longleaf timbers, plank and dimen- 


SHINGLES AND LAfH 


NEW YORK, Aug. 14.—The market in east- 
ern spruce lath today was described as “just 
jogging along.” Demand is moderate, and 
the supply just about equal to it. Prices 
range from $6.85 to $7, New York harbor, or 
in other words it is a weak $7 market. West 
Coast shingles have beer arriving in part 
cargoes of good volume of late, and demand 
has been little better than normal for August. 


KANSAS CITY, MO., Aug. 14.—Clears are 
quoted at $3.05, and stars at around $2.50. 
Five cents more generally is asked for mixed 
loadings. Sales of lath are a little better, and 
prices are firm on all varieties, with redwood 
and California pine in best demand. Siding 
prices are unchanged, and the movement con- 
tinues in about the same volume as recently. 


BOXBOARDS 


BOSTON, MASS., Aug. 14.—The boxboard 
market keeps about even, both as to demand 
and prices. The smaller box and shook fac- 
tories avoid future commitments. Large con- 
sumers of boxboards are for the most part 
covered for their season’s requirements, and 
are now taking deliveries. Some box and 
shook concerns owning their own sawmills are 
buying their boxboards from producers in 
preference to operating. Round edge white 
pine hboxboards, inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., Aug. 14.—Trade in clap- 
boards is rather listless. Offerings of native 
white pine and eastern spruce are very light 
and prices are very firmly held. Plenty of 
clapboards from the Coast are available. 


Hymeneal 


HARRISON-LAWS. Announcement of the 
engagement of Miss Martha Laws, daughter of 
Mr. and Mrs. A. D. Laws of Tacoma, Wash., 
was made Aug. 8 by the parents of the bride 
to be. Miss Laws’ fiance is Standish Harrison 
of Pittsburgh who is at present traveling in 
Europe. No date has been set for the wedding. 
Mr. Laws is now connected with the Carlisle 
Lumber Co. and was formerly manager of the 
Union Mills Lumber Co. 


ADAMS-RODGER. Miss Janet Rodger, Fox 
Lake, Wis., daughter of John M. Rodger, for- 
mer president of the Wisconsin Retail Lumber- 
men’s Association, was married to Edward 
Adams, also of Fox Lake, on Saturday, Aug. 

A reception at the Rodger home followed 
the wedding ceremony and Mr. and Mrs. Adams 
then left for a trip through the east. They 
will make their home at Fox Lake. 





HALL-FOLEY. At Berkeley, Calif., Satur- 
day, Aug. 11, George Lyman Hall was married 
to Miss Gertrude Foley, daughter of Mr. and 
Mrs. M. J. Foley, of Berkeley. Mr. Hall is 
the son of Mr. and Mrs. William L. Hall of 
Chicago and Hot Springs, Ark. Both he and 
his bride are graduates of the University of 
California, Mr. Hall having completed the for- 
eStry course in 1925. His father is nationally 
known in forestry circles. He is a member of 
the firm of Hall, Kellogg & Co., consulting for- 
esters, which is handling numerous reforesta- 
tion and conservation projects in the South. 
After a honeymoon trip through the Canadian 
Rockies the young couple will make their home 
in Hot Springs where Mr. Hall is connected 
with Hall, Kellogg & Co. 








U.S.A. 


(TRADE MARKY 


Because failure to keep a saw sharp places an 
extra burden upon the individual teeth and 
upon the blades as a whole, it pays to give the 
teeth renewed “bite” by filing them at regular 


and frequent intervals. 


It will pay you to use Nicholson and Black Diamond 
Files for this work. Their sharp cutting teeth will help 






Files That Save Time 








you to complete it in the shortest possible time and 


with the least possible effort. 


Hardware and mill supply dealers everywhere can meet 
your needs for Nicholson and Black Diamond Saw Files. 


NICHOLSON FILE CO. 


Providence, R.1., U.S. A. 


Providence Factory 
NICHOLSON FILE CO. 


Philadelphia Factory 
G. & H. BARNETT CO. 




















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock . 


Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 
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ALONZO L. WALKER, founder of_ the 
Walker-Schubert Lumber Co., Waterloo, Iowa, 
died Aug. 6 in Brainerd, Minn., where he had 
been in a hospital. He had been stricken with 
pneumonia while on a motor trip from Water- 
loo to Wabedo, Minn., his summer home. He 
was 73 years of age and had been a lifelong 
resident of Blackhawk County, Iowa. He en- 
tered the. lumber business in Waterloo 27 
years ago with his brother, William R. Walker, 
starting as the Walker Lumber Co., which 
later became the Walker-Schubert Co. when 
other members of the family became associated 
with the enterprise. His widow, a son, two 
daughters, and two brothers survive. 





CHRISTIAN KNOEPELE, for more than 50 
years in the lumber, building material and coal 
business at Bremen, Ind., and always actively 
identified with the civic life of the city, died 


recently at his home there. He had been in 
failing health for some months, but was able 
to continue his business activities and his 
death was entirely unexpected. He died while 
taking an afternoon nap on a couch, Mr. 
Knoepfle was born in Wurtenburg, Germany, 
and came to America as a youth. He had 
learned the cabinet makers’ trade and on 
reaching America went almost at once to 
Bremen, to work at his trade. Later he was in 
the box manufacturing business. In 1883 he 
started in the lumber business in partnership 
with Jacob Vollmer. The business was con- 
ducted under the firm name of Vollmer & 
Knoepfile until 1898 when Mr. Knoepfle pur- 
chased his partner’s interest. He had _ con- 
ducted the business since that time, adding 
coal and building materials to the lumber stock 
after taking complete charge. 





FREDERICK EUGENE HEFFNER, 37, of 
Denver, Colo., and a former lumber dealer of 
that city, died during the past week following 
an illness that forced him to retire from busi- 
ness three years ago. He was formerly head 
of the Heffner Lumber & Supply company. He 
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One STANDARD frame 
Jor Every Wall 
Makes it EASY for 


Dealers to Satisfy 
their CUSTOMERS 


Whether window frames 
are wanted for wood, brick 
veneer, stucco or solid ma- 
sonry walls, you can fill 
the order promptly and 
satisfactorily if you stock 
Andersen Frames for a 
studding wall. They are 
easily converted for any 
kind of construction. 

This means better serv- 
icé and a bigger business 
on a small investment. 

The coupon below will 
bring you other reasons why 


Andersen dealers are Ander- 
sen boosters. 























ANDERSEN LUMBER COMPANY, Box Number 1108, Bayport, Minnesota. 


Without cost or obligation to me please fill my requests as checked in squares below: 











C1) Have your representative call. OI handle Andersen Frames. 

2 Send portfolio of sales plan and )I do not handle Andersen 
selling aids. Frames. 
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YW BEReE there’s a will, there’s a way. *¥ 
And this holds good with regard to Bag 
ladder sales as well as anything else. 


We know that the dealer who wants 
ladder sales can solve his problem by stock- 
ing Babcock Spruce Ladders. Strong and 
light they sell on sight. Remember you 
can’t judge Babcock Air Dried Spruce 
Ladders by other ladders you have sold. 





Write for the BABCOCK catalog. 


The W.W. BABCOCK CO. 
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was a member of the University club and the 
Kappa Sigma social fraternity. Mr. Heffner 
was born in Elwood, Ind., Feb. 4, 1891. Hig 
father, George W. Heffner, prominent in busi- 
ness circles in Denver until his death Several 
years ago, moved to Denver when Frederick 
was a boy. Mr. Heffner was graduated from 
Montana and Denver universities. He took an 
active part in college sports while at Denver 
University. Surviving him are his wife, three 
children and a sister. 


MRS. M. L. McCLURE, mother of John w 
McClure, secretary-treasurer of the Bellgrade 
Lumber Co., of Memphis, Tenn., died on Sat- 
urday, Aug. 11, at the family residence at 
Whitehaven, Tenn., a suburb of Memphis. 
Her husband preceded her to the grave by 
about 18 months. Mrs. McClure was born at 
Columbia, Tenn., and was from an old Ten- 
nessee family. Besides John W. McClure, 
she is survived by two others sons, George F. 
and Robert B. of Memphis, and Mrs. Bessie 
Tomilson, of Whitehaven, Tenn. A _ large 
number of Memphis lumbermen attended the 
funeral services. 


WALLACE HESSELDEN, resident of Albu- 
querque, N. M., since 1888, and president of 
the Superior Lumber & Mill Co. there, died 
Aug. 7 at his home, 403 North Twelfth Street 


Albuquerque, aged 72. He was born in 
Halifax, England, and came to the United 
States when 18, residing successively in New 


York City, Denver, Colorado Springs, and 
Las Vegas, N. M., where he built the San 
Miguel county court house, one of the most 
beautiful buildings in the State. In Las 
Vegas he was married to Miss Annie YV. 
Peltier, who survives him, together with four 
children, J. Wallace Hesselden, Mrs. Lillian 
H. Clancy, and Mrs. Bernice H. Foley, of this 
city, and Louis G. Hesselden of Philadel- 
phia, Pa. 


W. H. SWITZER, retail lumber dealer. of 
Orillia, Ont., died suddenly of heart failure 
while at work, recently. Mr. Switzer, who 
was 66 years of age, was born in Midland, 
Ont. About thirty years ago he located at 
Orillia, as a builder and contractor. In 1919 
he purchased a planing mill formerly oper- 
ated by S. Pomeroy & Sons, and from that 
time on he conducted a large business in 
lumber and mill work. Mr. Switzer was for 
some years a member of the town council. 
His wife died several years ago. He leaves 
one daughter and two sons, Earl W. and Roy, 
who will continue the business under the 
name of the Switzer Planing Mills. 


M. DOUGLAS NEFF, president and founder 
of the M. D. Neff Co., of Findlay, Ohio, died 
on Aug. 5, at the age of 67. Mr. Neff had 
been in poor health for more than two years 
and had been confined to the hospital several 
times during that period. For the past year 
he had been bedfast most of the time. Myo- 
carditis was the immediate cause of death. 
Mr. Neff was born in Fremont, Ohio, and his 
entire business life had been given to the 
lumber trade, in which both his father and 
grandfather had been engaged. He was the 
son of Milton Neff, who was at one time one 
of the largest pine lumber operators in Michi- 
gan. As a boy he went into his father’s 
camp at Vestaburg, Mich.. and learned the 
business in every phase. When he was 18, 
his father sustained a severe injury which 
left him an invalid. The management of the 
lumber business came upon the boy, and for 
ten years he remained in the logging camps, 
floating his logs to the mill and frequently 
himself riding them down stream. He was 
considered one of the most expert log riders 
in Michigan. r. Neff moved to Findlay in 
1886 and opened a retail lumber business 
which has grown into one of the leading 
establishments of its kind in that section of 
Ohio. Mr. Neff leaves a widow and _ one 
daughter, one sister and a brother. 


JEFF ANDRESS, woods superintendent for 
the Pickering Lumber Co. at Haslam, Texas, 
died at Center, Texas, on Sunday, Aug. 12, at 
the age of 58. Mr. Andress had been with 
the Pickering Lumber Co. as woods superin- 
tendent at Haslam for about eight years and 
stood very high in the ranks of that com- 
pany’s employees for both character and the 
able manner in which he handled his work. 
Mr. Andress was highly respected by all with 
whom he came in contact, in particular by the 
men who worked under him. This was evi- 
denced by the large number of friends who 
attended his funeral at Haslam on Monday, 
Aug. 13. The Pickering plant there was closed 
down in his honor. Mr. Andress was born near 
Dayton, Texas, in 1870 and worked in the log- 
ging department of several large lumber con- 
cerns. He was connected with the industry all 
of his life. His first job was with the Kirby 
Lumber Co. and he became superintendent of 
the woods for that concern. Later he worked 
for the Summit Lumber Co. as woods superin- 
tendent at Randolph, La., and also for the 
Interstate Lumber Co. at Columbus, Miss. He 
leaves a widow, three daughters, two sons 
and a brother. 
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To Market Breakfast Nook 


Anprews, Inp., Aug. 13.—As the result of 
recent negotiations between the Nichols & Cox 
Lumber Co., Grand_ Rapids, Mich., and the 
Wasmuth-Endicott Co., 
of this place, the latter 
concern will henceforth 
hold all manufacturing 
and selling rights to the | 
patented Dinofold | 
breakfast nook. The 
Dinofold, which has be- 
come quite popular 
with architects and 
home owners, now be- 
comes an important 
member of the Was- 
muth-Endicott line of 
Kitchen Maid standard 
units. The Dinofold 
consists of a roomy, 
rigid dining table with 
comfortable seats for 
four persons. When 
not in use it occupies no 
floor space; the chairs 
and table fold up with 
a single operation as a 
complete unit on a wall, 
on a door, in a wall 
recess or in a cabinet. 

E. M. Wasmuth, president of the Wasmuth- 
Endicott Co., says of the Dinofold, “Unique 
design and simple operation of the Dinofold 
so- impressed us that it became our desire to 
secure this product as a part of our large line 





=e 








The nook closed 














Nook opened out and ready for use 


of standardized kitchen units. We feel that 
this gives us a new opportunity to better serve 
the architects, builders and home owners of 
America.” 





Reducing Daivestinents . Boilers 


When the tendency in some of the mills 
and industrial plants is to install boilers 
which do not represent too great investment, 
the plan of one of the supply houses, the 
Seattle Boiler Works of Seattle, Wash., may 
prove of interest. In the large scope of their 
operations, wherein they manufacture and 
Install new boilers and firerooms complete, 
they often find themselves with very good 
serviceable used boilers. Ags the vital factor 
in the use of such boilers is technical 
knowledge as to which are in correct shape, 
and as they possess such knowledge, it is 
then an easy matter to select and re-condi- 
tion the proper boilers; and then to resell, 
Senerally at about half the cost of new ones. 
Some of the comparatively recent installa- 
tions include three 500-horsepower Sterlings 
for the Walton Lumber Co., Everett, Wash.; 
and one each for the Booth-Kelly Lumber 
Co., Eugene, Ore., the West Oregon Lumber 
Co., Linnton, Ore., and the C. H. Wheeler 
Lumber Co., Cochrane, Ore. 





Har or the automobile trips of the average 
person are for less than 20 miles, according 
to traffic tabulation by the United States Bu- 
reau of Public Roads, 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 

ae sak a ela beak 
wi th one 

line. Count in signature ° . 


i counts as two lines. 
No display except the heading can be ad- 
mitted. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. og! must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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BUILDING MATERIAL COMPANY 


In Westchester County require the services of a 
young man who is capable of acting as salesman, 
buyer or manager. To assist in taking charge of 
a yard doing a business of $200,000.00 per- year. 
Good opportunity for wide awake man who under- 
stands this business and is anxious to advance him- 
self. Write stating age. salary and experience. 
BOX 201, Mount Vernon, N, Y. 





MAN BETWEEN 30 AND 40 YEARS 


With Retail lumber experience, preferably one now 
holding position as yard foreman or assistant 
manager. Must be a hustler and producer. Good 
salary to start, location Jackson, Mississippi. State 
age, education and give reference. 

Address “‘K. 54,” care American Lumberman. 





A YOUNG MAN 


who has haa experience in a retail lumber yard, 
also who can drive a truck, State age, experience 
and wages expected. 

Address “K. 62,” care American Lumberman. 


WANTED COST CLERK 


Familiar with M. C. B. cost methods, also compe- 
tent to figure list estimates in sash and door job- 
bing house. 

Address “K. 63,’ care American Lumberman. 








WANTED AT ONCE 


Retail yard doing four to five hundred thousand a 
year, desires the services of a man thirty-five to 
forty-five years of age to take full charge of our 
accounting department. Must have executive ability 
and know the retail lumber business. When an- 
swering give full details and references. 

Address “H. 54,” care American Lumberman. 





POSITION OPEN FOR MAN 


With retail yard experience. Opportunity secure 
part interest. Growing town, little competition, 
big future. 

Address “‘H. 66,” care American Lumberman. 





WANTED SALES MANAGER 


For wholesale business; must be competent and 
worthy of profit sharing contract. Give references 
first letter. 
THE MILLER-WELLS LUMBER CO., 
Cleveland, Ohio. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, IIl. 





SALESMEN WANTED 


By large retail yard located in Cincinnati with 
experience on plans and selling contractors and 


home owners. Write fully. 
Address “K. 70,” care American Lumberman. 


WANTED SALESMEN 


In all consuming territories to sell Southern Hard- 
woods from Mississippi Delta and South Carolina 
mills on commission basis. 

Address “K. 59,” care American Lumberman., 


SALESMAN TO SELL 
Attractive issue $25,000 preferred stock. Good 
commission, 
Address ‘‘H, 64.’’ care American Lumberman. 


WANTED SALESMAN 


With Wisconsin and Illinois connection by good, 
reputable wholesaler on either salary or commis- 
sion and drawing account basis. Apply with ref- 
erence. 

Address “G. 58," care American Lumberman. 














WANTED 


Salesmen calling on consuming trade to sell Dimen- 
sion stock in Oak, Maple, Beech, Gum, Walnut and 
Magnolia Squares on strictly commission basis. 
Correspondence invited. THE W. A. NOBLE LUM- 
BER CoO., 1206 First National Bank Bldg., Cin- 
cinnati, Ohio. 


TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis. 
State age, experience, references and salary ex- 
pected. 

Address “‘S. 119,” care American Lumberman. 


WANTED EXPERIENCED 


Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘‘R. 124," care American Lumberman. 











CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw iogs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth 
Price, delivered, $4. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 


Bea: 
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SALES MANAGER 


Now employed, desires to make new connection 
with reliable mill or wholesaler as manager or 
sales manager, to become effective Sept. Ist, pres- 
ent firm now liquidating. Sixteen years’ experience 
with mills and wholesalers, thoroughly conversant 
with every phase of the industry from stump to 
consumer. Well known among the mills and to 
the consuming trade in the States and Canada. 
Positive can increase sales and profits 30 percent 
or more, hard worker, thirty-five years of age, 
married, sober and best of references from present 
and past employers. If you want a producer and 
desire to increase your sales and profits selling to 
well rated consumers, get in immediate touch with 
J. P. MOYER, care of E. J. Bradley Lumber Com- 
pany, Pottsville, Pa. 


STENOGRAPHER-BOOKKEEPER 


Young woman desires position Chicago office; 12 
years lumber experience. Competent, well .edu- 
cated and accustomed to assuming executive re- 
sponsibility. 

Address ‘“‘H. 56,” care American Lumberman. 








POSITION WANTED 


As yard foreman, bookkeeper,. or office work; 15 
years’ experience, in all phases of the retail lum- 
ber business. 

Address “K. 72,” care American Lumberman. 


POSITION WANTED 


12 years’ experience in lumber business, yard, office 
and sales. Chicago and suburbs. Age 29. Can fur- 
nish good reference, 

Address “G, 56,” care American Lumberman. 











WANTED LOG BUYER 


For Kentucky and West Virginia. Also log buyer 
for southern Michigan and northern Indiana. 
Address “‘G. 67,” care American Lumberman. 


WANTED YARD MANAGERS 


For western Kansas and Colorado. Large line yard 
concern, engaged in retail lumber, fuel and gen- 
eral hardware. State qualifications and salary 
demands, 

Address “H. 62,” care American Lumberman. 








WANTED—JOB CHECKING AND SUPERVISING 


Swamp product operations. Know game. from 
stump to car. 
Address “K. 58,’’ care American Lumberman. 





DO YOU WANT EMPLOYEES? 


You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 
LUMBERMAN, 





AMERICAN LUMBERMAN 


Avucust 18, 192g 





POSITION AS SALESMAN 


16 years’ lumber experience, eight on -road, last 
year and half northern New Jersey, previous five 
years eastern Pennsylvania, selling principally 
southern pine and west coast woods, also white 
pine, hardwoods and oak flooring. Age 38, married. 
Address “K,. 71," care American Lumberman. 





WANTED POSITION AS SUPERINTENDENT 


Of sawmill, planing mill, or both. Twenty-seven 
years ‘experience. If it is results you want, I can 
give it to you. 

Address 217 CLIFTON 


AVE., Spartanburg, 8S. C. 





POSITION WANTED 
with a desirable experience in 
lumber and millwork operation and sales can be 
available soon. Cost Book A_ graduate. « Also 
management experience in wholesale and manu- 
facturing. 

Address “K. 52,” 


Lumberman retail 


care American Lumberman. 





HARDWOOD BUYER AND INSPECTOR 
Wants change; yard or road, or 
Now employed. References. 

Address “K. 50," care American Lumberman. 


yard foreman. 





YOUNG MAN 
With twelve years’ experience selling Southern 
Hardwoods through New York City and State, 
Pennsylvania and Canada, would like to hear from 
good mill who wants live salesman who can de- 
liver the goods. Best of references. now employed. 
Address “K. 60," care American Lumberman. 





POSITION WANTED 


Experienced millwork estimator, biller and detailer, 
capable of handling all size jobs. Thoroughly ex- 
perienced in Cost Book “A.”" At present employed. 
Excellent references. 

Address “‘K. 64,” 


care American Lumberman. 





MIDDLE-AGED MAN, WELL EDUCATED 
Of good repute, 22 years’ practical experience 
Northern and Southern Saw-mills, Millwork and 
building material concerns, would like to hear from 
some one who appreciates effort, ability, honesty, 
etc. Am expert accountant, auditor, credit and 
general office man, competent estimator and sales- 
man, able to correctly interpret and list from plans 
and specifications. A “do-it-now” type with con- 
siderable executive training and ability. For 
formal application and full history please address 

“K. 65,” care American Lumberman. 





FACTORY SUPT. 
various 
modern 
and 


Experienced in 
machines and 
io large plant 
references. 


Address ‘‘K. 67,” 


lines using 
production 
mass 


high 
methods. 
production. First 


speed 
Used 
class 
care 


American Lumberman. 





I EITHER WANT POSITION AS 
Manager of small 
yard, 

Address “K. 68," 


yard, or yard foreman of large 


eare American Lumberman., 





SOUTHERN PLANING MILL MAN 


20 years experience, wants position with good com- 

pany. Now employed, but can report immediately. 

South or Southwest preferred. References Al. 
Address “H. 58,"" care American Lumberman., 





YOUNG MAN, 25, SINGLE, 


College education, 5 years’ retail yard and road 
experience. Wants position on road with good 
mill. Salary no particular object, Sure he can 
make good Best references. 

Address “H. 55,’ care American Lumberman. 





POSITION WANTED 


Planing mill superintendent or general 
first class detailer and biller; some estimating; 
can get production. Good references. Address L, 
Cc. SIED, 1517 W. New York St., Indianapolis, Ind. 


foreman; 





WANTED 


Position as Manager of General Superintendent by 
an efficient lumberman and operator of twenty 
years’ experience with three of the largest concerns 
in the South. Experienced in logging and manu- 
facture of all kinds of pine and southern hard- 
woods; also in railroad and mill construction work, 
Best of references, 

Address ‘“‘H. 51," American 


care Lumberman. 





POSITION WANTED BY BAND FILER 
25 years’ experience in hard and soft woods. Ref- 
erences from 4 companies, Address D. D, PIERCE, 
103 Walnut St., Pocomoke, Md. 





WOODS FOREMAN WANTS POSITION 
20 years experience in logging, laying out and con- 
structing railroad. Can give good references. 
Address “‘H. 59," care American Lumberman. 





SAW MILL MANAGER 


With proven executive and organizing ability open 
for connection. Thoroughly experienced in logging 
and manufacture. Have directed production up to 
30 million annually Past record includes reor- 
ganization of plants losing money and putting them 
on paying basis. Good references. Age 40; married. 
Address “H. 60," care American Lumberman. 





LATH MILL OPERATOR 
Fifteen years’ experience wants mill by day or 
contract. A-1 reference, 
Address “F. 63,” care American Lumberman. 





WANTED—MANAGEMENT OF RETAIL YARD 


Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R. 112,”" care American Lumberman. 





BAND SAWYER 


Twelve years’ experience. Hard and soft woods, 
good reference. 


J. C. BARTRON, Camden Ave., Marlinton, W. Va. 


BAND SAW FILER WANTS JOB 


Fourteen years’ experience on good, fast mills. 
Hardwood preferred. Can report at once. Refer- 
ence if wanted. Address No. 2 COURT ST., Mar- 
linton, W. Va. 








A MODERN WOODWORK 
MANUFACTURING PLANT 


centrally located, in an unlimited lumber supply 
territory, is in position to handle large and small 
orders of: 
7 Wood Automobile Parts 
Radio Cabinet Parts 
Furniture Novelties 
Toys and 
Miscellaneous Wood Parts 
finished or unfinished, Milling in transit privileges, 
modern kilns and up-to-date equipment assure low 
quotations. 
Address “P. 119,” care American Lumberman. 


WANTED TO BUY RETAIL YARD 
In one or two yard town, Wisconsin or Michigan 
preferred. List annual sales, gross and net profit 
for past three years. Also full particulars as to 
present inventory, price asked and description of 
buildings and real estate. State character of trade. 
Address “H. 61," care American Lumberman. 








LUMBER YARDS WANTED 


We want to buy several retail lumber yards in 
Indiana or Michigan, Would consider buying chain 
of yards, Advise best cash price and history of 
business. 


’ 
Address “F. 75," care American Lumberman. 





ATTENTION PINE OPERATORS 
OR TIMBER OWNERS 


We have a modern 8’ band mill. We will be cut 
out within another year or sooner. We are looking 
for another mill site. Would prefer locating where 
we could buy logs delivered mill. Some large pine 
operator, having 75,000,000 feet to 100,000,000 feet 
hardwood timber, who would sell stumpage on a 
pay as you cut basis, get in touch with us. We 
are financially able to handle the deal. 
Address “‘B. 60," care American Lumberman. 


RED CYPRESS TANK WANTED 
1 car each 5/4, 6/4, 8/4 in 20’ and 18’ lengths, 
20’ predominating, or mixed cars of above thick- 
nesses and lengths. Must be dry and ready for 
prompt loading. 
Address ‘‘K-53,” 


care American Lumberman. 





WANTED YELLOW LOCUST 


Will buy carloads of yellow locust posts and logs. 
6” and up in diameter on small end by 7’, 8’ and 
10’ long. Must be straight enough to saw. Quote 
for cash, sight draft on bill of lading. 
KENDRICK LAND CLEARING CORP., 


Hollis, 
New York. 





WANT TO GET IN TOUCH WITH CONCERNS 


That can furnish finished hardwood dimension 
stock for automobile bodies. Want to deal only 
with concerns who are able to furnish quality 
and quantity. Give details. 

Address “H. 67,” care American Lumberman. 


WANTED BASSWOOD AND POPLAR LOGS 
OVERMAN & RABER, Sturgis, Mich. 


WANTED TO BUY 


Short length air-dried North Carolina pine, 36%”, 
32”, 26%”, 25”, 23”, all %”x3%” stock. Must be 
No. 2 common & better grade. Can use 100 cars 
per year made up of these sizes. Quote prices 
f. o. b. mill. 
Address “F. 64,” 








care American Lumberman. 


WALNUT LOGS WANTED 


Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 

GEO. W. HARTZELL, Piqua, O. 








WANT TO BUY FROM OWNERS 
Large tract North or South Carolina Pine. 
Address “K. 66," care American Jumberman, 





es 


WANTED—FROM 200,000,000 TO 


500,000,000 feet pine timber located in Gulf Coast 
territory. BOX 176, Mobile, Alabama, 





HAVE YOU SOMETHING TO SELL 
Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear. 
born St., Chicago, Ill. 


WANTED 
No. 400 Lightning Fay & Egan Sticker. 
Address “‘K. 61,” care American Lumberman., 





WANTED USED MORGAN No. 1 
Setting Up Machine in good condition. 
Address “H. 52,’" care American Lumberman. 


WANTED—USED MAIN DRIVER BELT 


Not less than 44” nor more than 48”. 100 to 105 

feet. State condition, how long used and price 

first letter. 
Address “K, 56," care American Lumbermah, 


SRC ERMINE SOE OREO” FER Pec OP ARETE THe 
' q ; 
APN ii ey 
oth 


AN EXPERIENCED LUMBERMAN 


Age 36 years, has opportunity to buy well paying 
retail yard in midwest city doing yearly business 
of $125,000. Would like to communicate with 
someone willing to help finance purchase of yard 
on a satisfactory basis. Will bear strictest in- 
vestigation, 


Address ‘“‘K. 57,’’ care American Lumberman. 





CHANCE FOR GOOD CABINET MAN 
Capable of taking full charge of shop, and men 
to acquire interest on time payment basis. Fully 
equipped plant, located in Chicago. 

Address “K, 51,’’ care American Lumberman. 


WANTED 
10 to 20,000 additional working capital in growing 
manufacturing and wholesale lumber business with 
or without services. Straight loan or stock in 
company. 
Address “‘K. 





69,"" care of American Lumberman. 





FOR SALE 7 FT. BAND MILL 


And complete outfit, walnut steaming vats, mod- 
ern dry kiln, can be bought for cash or on ex- 
tended terms. WILMINGTON SAW MILLS, INC., 
Wilmington, Ohio. 





WANTED TO SECURE APPROXIMATELY 


$25,000 for additional working capital in rapidly 

growing retail yard. Consider straight loan with 

security or giving common and preferred stock. 
Address “H. 65,’’ care American Lumberman. 





SAW MILL FOR SALE 


Six-year-old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use, Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 


Address “B. 10,” care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Iil. 





NOW IS THE TIME 


In this day of rapid transportation, when every- 
thing connected with American business is going 
at a rapid pace, the men in the lumber business 
must keep abreast of the times and be fully pre- 
pared to take advantage of every opportunity that 
presents itself. 

If you are putting in some new machinery and 
taking out some old machinery, sell it to some one 
who can use it. Don’t let it stand out in the rain 
and rust and depreciate into nothing, 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 








